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AN EDITORIAL 


From the Oshkosh (Wis.) Daily Northwestern 


[From the flood of newspaper comment upon the need for liberalization of Federal 


te financing for home building and modernization, and, specifically, upon the need for giving 
IDE active support to the Duffey Bill (H. R. 6460—see front page of Jan. 20 issue) now pending 
"Deaton in Congress, the following editorial from the Oshkosh (Wis.) Daily Northwestern of Jan. 26 
plete Lum 7 ; 
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is selected for reproduction, as an encouraging evidence of the interest being manifested 
with regard to this measure and its purposes.—Editor American Lumberman. | 


To Extend Home Owners Loans 


use, with Those who are directly or indirectly associated eive the measure their earnest and careful considera- 

—— with the building industry of the nation are anxious — tion. 

» volt, to do everything that has practical possibility or The bill is designated as H. R. 6460, aad was in- 

ous, AC potentiality for the resumption of home-building troduced in the house of representatives early in 

2d to an) construction and remodeling and repairing. January and referred to the committee on banking 
nd ent They realize, as everyone ought to realize, that if and currency with orders for printing. It provides 

— the building industry can again be started and for an amendment to the Home Owners’ Loan Act 

——— speeded toward norma: conditions the depression of 1933 that adds a new section after Section 4; au- 

, will soon be over, because that industry offers work thorizing home-mortgage loans, and appropriating 

i for many different trades and calls for the use of a $500,000,000 for that and other specified purposes. 
ann | wide variety of materials and products. The idea originated by the AMERICAN LUMBERMAN 
pap Getting the building industry back to a prosperous and incorporated in the bill being vigorously pushed 
ition. | foundation 1s a vital problem and it has been given In congress by Warren J. Duffey, member ol that 
thorough attention and study by those best equipped body from Totedo, Ohio, is, in our estimation, just 
to undertake the task. the thing that is needed to more adequately finance 

/ Lately the building industry outlook has been the building of individual homes and modernize ex- 

Sores showing signs of improvement and it is hoped that isting home dyvellings. 

R in the spring there will be substantial progress to- It does not in any way alter the existing law 

-rman. ward revival. In the meantime every effort should creating the Home Owners’ Loan Corporation, but 

———— be made to spur the advance of building activities supplements it for the encouragement and extension 
of all sorts. of relief facilities. It wiil not disturb or conflict with 

The AMERICAN LUMBERMAN, published at Chicago, present legislation or existing loan institutions. 
the which represents the thought and voice of leader- As the AMERICAN LUMBERMAN points out: “In sub- 

1 a ship in the lumber and building business, is conduct- stance, the purpose of the bill is to stimulate the 

- you ing a campaign for an amendment to the federal building industry and provide employment for labor, 

1 the home owners’ loan act, which has as its purpose the skilled and unskilled, including employment of those 

oe liberalizing and financing of home owning and. home engaged in the production of building materials, as 
improving. well as those engaged in their assembly into the 

It has had an enthusiastic response in this drive completed home.” 

— and hundreds of lumbermen all over the United The appropriation desired will “prime the pump” 
States have written their appreciation of-what is be- for new construction of homes and encourage the 
ing done. In turn these lumbermen have been writ- lending of funds by existing loaning institutions, 

—— ing to the congressmen of their districts and States, “which under present economic emergency find 

a asking them to support the bill. As a result manv themselves prevented from entering the mortgage 

STE: all congressmen have made the promise that they will field.” 

ny or all ; 

WRITE YOUR REPRESENTATIVES AND SENATORS TODAY 
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“Padawe OUR OPERATING COST: 






QUALITY 
PRODUCTS 


Roap delays are costly. Avoid the 


unnecessary expense of premature 





tire failures—the risks of uneven in- 
efficient brakes—the delays due to 
worn defective spark plugs, lack of 
power in your battery and the freez- 
ing of your radiator. Equip your fleet 
of trucks today with dependable 
Firestone Tires, Batteries, Spark 
Plugs, Brake Lining and Accessories, 
and lower your operating and main- 
tenance costs. 


For further economy let the 
Firestone Dealer or Firestone Service 
Store near your garage headquarters 
service your fleet. They will maintain 
the air pressure of your tires and in- 
spect them for cuts and bruises, and 
will periodically test the batteries, pe 
spark plugs and brakes of your trucks 
to insure you uninterrupted daily 
performance. Let Firestone start serv- 
ing you today and watch your operat- 
ing costs go lower and lower. 





Listen to the Voice of Firestone 
e|} Every Monday Night Over N.B.C.|\¢ 
—WEAF Nationwide Network. 
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Creating a Setting for Fairer Forms 
of Competition 


HATEVER immediate _ benefits 
VV the lumber retailer may get from 

the involved recovery efforts, he 
is interested in the long objective of 
fairer forms of competition. 

Practical business economists tell us 
that competition in this country has gone 
through some five phases. The first cen- 
tered about fabricating skill. A hundred 
and fifty years ago there was a scarcity of 
skilled workmen; and the shop that 
could get these men could sell its goods 
on the basis of high quality. The second 
stage was centered about the ownership 
of patents; a temporary monopoly. But 
inventive genius produced multitudes of 
patents, and when many ways of doing 
the same thing were available this tem- 
porary monopoly lost some, though not 
all, of its value. The third stage turned 
upon manufacturing efficiency ; mass pro- 
duction, belt-line assembly and the like. 
3ut such devices were within the reach 
of all who wished to use them, and when 
they were generally employed competi- 
tion shifted to the fourth stage, that of 
intensive salesmanship. That was the 
period of hypnotic advertising and strong- 
arm methods; a costly device but effec- 
tive until everybody began using it. The 
fifth stage, beginning some time before 
the depression and lasting until the pres- 
ent, is the struggle for volume by means 
of low prices. No one needs to be told 
that this fifth stage has produced its diffi- 
culties. 

One of the well-known devices of the 
low-price era is the loss-leader. A few 
articles,. whose market value is well 
known to the customers, are priced at or 
below cost and are advertised for the 
purpose of creating the impression that 
all prices are equally low. The idea, of 
course, is to offset these losses by wider 
margins on the wunadvertised articles 
which the bargain hunters may buy. 

This device, in the first place, creates 
unfair competition between merchants. 
A drygoods store, for instance, takes on 
a single model of a low-priced radio and 
sells it at cost. Next door is a radio 
shop that must make al! its profit from 
radios. The drygoods man does not 
sell many machines, nor does he expect 
to; but he creates the impression that 
because of his cleverness as a buyer he 
can offer low prices, and incidentally he 
creates unjustified customer resentment 
for his fellow merchant. The loss- 
leader, in the second place, is a volume 
builder only so long as the public is de- 
ceived. The shrewd buyer soon begins 
buying only specials. When this hap- 
pens, certain dealers who are in a posi- 
tion to exert pressure begin demanding 


special prices from manufacturers. If 
they succeed, the manufacturer usually 
takes the loss out of his labor. If he 
can not make it all there he begins to 
make unfair price discrimination between 
different classes of his dealer customers. 
In the latter event he creates the curious 
situation of depending for his profits 
upon one set of retailers and at the same 
time creating for these men a destructive 
competition. 

Some men whose opinion is worthy of 
attention believe that this sweating of 
labor, this discrimination between re- 
tailers and the despairing efforts of mer- 
chants to meet prices without being able 
to reduce costs have had much to do with 
creating and prolonging the depression. 

The general run of lumber retailers 
would be glad if such practices could be 
ended. They prefer to sell all their lines 
at fair margins ; and if this compels them 
to give up some doubtful competitive ad- 
vantage they are willing to put competi- 
tion upon the basis of service that is 
composed of their knowledge about cus- 


February 3, 193, 


tomer wishes and needs. They agree 
with the economist who said that it js 
the duty and privilege of business to cre. 
ate buyers as well as sales, and they are 
sure that this can not be done over a long 
period of proving that “the hand jg 
quicker than the eye.” They want to 
make their relations with customers 4 
partnership affair and not a three-shel 
game. 

For this reason they are deeply inter. 


ested in the efforts of the administration 7 


to create the setting for fair competition, 
Dealing with such matters through pub- 
lic administration will be hard enough, 
even without considering wilful dishon- 
esty and sharp practice; for overhead 
burdens vary, and the standardizing of 


practices will be a difficult thing to do J 


And of course wilful dishonesty must 
be considered. The most hopeful factor 
in the situation is this general desire for 
fair competition and the willingness to 
conform as soon as the standard is set 
and understood. It is to be hoped that 
public administration will have teeth 
enough to deal with the wilfully unfair 
and not enough to cramp proper initia- 
tive. The best discipline in business, or 
in any other situation, is self-adminis- 
tered. The urge toward this self-disci- 
pline is present in the lumber industry. 


Slum Clearance Seems to Be 
on the Way 


LUM CLEARANCE, which has 
S been urged for generations, seems 
on the way to practical achieve- 
ment. The Mayor of New York is 
making it one of the major projects of 
his administration; and the CWA now 
offers, under certain conditions, to fur- 
nish the labor for demolishing useless 
structures. 

These projects will furnish a certain 
market for lumber. But the industry 
in general will see in them a great step 
toward better housing; something 
which is of even more importance than 
the incidental markets created by re- 
placing the rookeries of a few cities. 
The spreading effect, through the 
country as a whole, of sound city plan- 
ning may well be tremendous. 

3ut one does not have to be a mean 
man to suspect that not all the con- 
tents of the package are visible at the 
first sympathetic glance. Social work- 
ers and other people who took the mat- 
ter of bad housing very much to heart 
have for many years made a moral 
crusade of the matter. By fixing pub- 
lic attention upon the moral aspects of 
the question they quite unintentionally 
threw the practical matter of ways and 
means into the shadow. Unwittingly 


they set the stage for the villain of 
the piece; that is, for a certain type of 
This promoter 


real estate promoter. 


went along with the social reformer for 
two reasons; the first being the good 
reason and the second the real reason. 
The good reason centered in the social 
worker’s arguments—that slums are an 
eyesore, a menace to health and an 
incubator of crime. The real reason, 
which had a much lower visibility, 
turned upon speculative real-estate 
profits and high percentage returns at 
the expense of people to whom the 
payment of rent is a monthly crisis, 
loaded with the makings of tragedy. 

It isn’t smart to take the presence 
of these devious profiteers either too 
seriously or too lightly. To refuse to 
clear slums, lest in the process some 
promoter defeats the primary purpose 
of the clearance for a personal profit, 
is to admit that the children of dark- 
ness are more clever in their day than 
are the children of light. But to make 
the clearance without preliminary safe- 
guards to see that the tenants of these 
slums are not thereby driven to still 
worse hovels, is rather definitely to 
prove it. There is enough city-plan- 
ning skill and social and engineering 
and financing ability to do the job on 
a sound basis; and we are glad to see 
the matter undertaken. No one can 
be proud of slums or completely confi- 
dent of the civilization which produces 
and tolerates them, 
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| The Retail “Mode” of 
Figuring Overhead 


Administration approval on Jan. 5 of the Re- 
tail Lumber Code “Mode” as revised downward, 
and on Jan. 12 of an open price agreement 
whereby each dealer would set his own price at 
or above the established minimum, and Admin- 
jstrator Johnson’s official order on the first 
item, were briefly reported in the Jan. 20 issue 
of the AMERICAN LUMBERMAN. Recently more 
detailed information concerning why these 
changes were necessary has been received, and 
it indicates that the Retail Lumber Code Au- 
thority was faced with a difficult question for 
which it was almost impossible to find a com- 
pletely satisfactory answer. The decision of the 
Authority members, as recorded, reflects their 
opinion as to the action which would be most 
beneficial to the greatest number of lumbermen 
and consumers. 

The “Mode” is the method of determining the 
amount which under the Code the dealer is to 
add, for retail overhead expense, to the manu- 
facturer’s delivered price and thus compute the 
minimum allowable retail price of any item of 
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of pre-depression levels—has caused prices to 
drop to a point below possibility of return of 
expenses (though these expenses have been re- 
duced to a minimum) especially now that under 
the NRA the dealers must pay higher wages 
and also must pay more for their lumber and 
materials. 

The logical “way out” would seem to be to 
raise retail prices to levels high enough to meet 
these higher expenses, but the Authority ex- 
plained that this would be impractical, because 
if these higher costs were included in the retail 
prices “the consumer will be penalized, and con- 
struction, an influential factor in the program 
of recovery, will not be started.” 

As an illustration, the Authority cited a cer- 
tain dimension lumber item, which in seven 
representative cities cost an average of $31.50 
at minimum cost-protection prices, delivered. 
Adding the overhead expense which the survey 
had indicated would be correct and reasonable 
would result in a retail price of $48.06 for this 
item—but the current price was only $35.25, and 





person or group he will represent. 


ing a decision. 





HEARING ON RETAIL “MODE” 


So that the administrator may know if the retail “Mode” as amended 
Jan. 5 actually meets with the approval of the majority of lumber dealers, 
a public hearing will be held starting Feb. 7 in Room 2062 of the Depart- 
ment of Commerce Building, Washington, D. C. Any person or group of 
persons that can show a substantial interest in the matter, as workers, em- 
ployers, consumers, members of the industry, or otherwise, will be given 
an opportunity to testify, either in person or in written or telegraphic 
statement. Those seeking to testify, however, must file a written or tele- 
graphic request before noon Feb. 6 with the administrator, Room 4850, 
Department of Commerce, naming the person who will testify and the 
This notice must also state (without 
argument) either a proposal for change of Administrator Johnson’s order 
of Jan. 5 or an objection to any such change. At the hearing only facts, 
and no argument, will be presented orally, but briefs containing both facts 
and argument may be filed for the administrator’s consideration in mak- 


In the meantime the Builders’ Supplies Code also has a “Mode” of 
figuring overhead, but the administrator has issued a stay order until 
Feb. 8. when a hearing on it will be conducted at Washington. 








lumber, building material or building special- 
ties. As provided in the amendment approved 
Jan. 12, the dealer sets his own price by pub- 
lishing it, but this price must be at not less 
than the Mode mark-up. 

What this Mode mark-up was to be was the 
first difficult question, and it took weeks to 
reach agreement on and approval of it. The 
Retail Lumber Code Authority, in a statement 
to Deputy Administrator Selfridge dated Nov. 
27, informed him that records disclosed that 
handling and delivery expense, one of the two 
major divisions of overhead, in 1932 averaged 
17.77 percent of the cost of the material, and 
that selling and administrative expense was 
33.77 percent, a total overhead expense of 51.54 
per cent of the cost of the material. Under the 
general plan of Code operation the dealers 
should have this mark-up on each sale, in order 
to “break even.” 

But, the Authority statement declared, deal- 
ers have not been getting it, and “data com- 
piled from the reports of approximately 6,800 
retail lumber dealers of the United States indi- 
cates that at the present time they are operating 
at a substantial loss.” Low volume—20 percent 


the Authority felt sure that consumers, mindful 
only of the increase and not of the cause, would 
not buy and construction would be practically 
stopped. 

“Using the actual cost of commodities as the 
base price therefore penalizes the small dealer,” 
the statement continued its between-the-devil- 
and-the-deep-blue-sea picture, “and renders the 
enforcement of the Code a practical impossi- 
bility. Using a replacement price, which is the 
manufacturers’ minimum price already approved 
by the administrator, plus the Mode mark-up, 
including expense items also approved by the 
administrator, will make the price so high that 
volume will be decreased rather than increased, 
to the detriment of the whole recovery pro- 
gram.” 

Therefore the Authority recommended, and 
the administrator approved, a “middle course” 
that would give the dealers some relief and 
would also be sufficiently kind to consumers to 
encourage them to build. 

Of the $5.92 per M feet for handling and 
delivery expense, $1.59 was for the average 
cost of truck gas and oil, yard and truck main- 
tenance and repair, and demurrage; and the re- 


The Common-Sense and 
Fair-Play Solution of a 


Difficult Code Problem 


maining $4.33 was for labor. It was recom- 
mended that this latter item be reduced propor- 
tionately in areas where under the Code the 
wage scales. were lower than 45 or 50 cents an 
hour—that is, outside metropolitan areas— 
which would be one decrease in the mark-up, 
that would not really harm the dealer. 

Then the Authority, but cutting every item 
that could be cut, reduced the 33.77 percent for 
selling and administrative expenses to 25 per- 
cent. A, 

This mark-up, however, is only general, or 
basic. The actual percentage that dealers: will 
use will be computed for each Division undet 
the Retail Lumber Code, and this will be an- 
nounced to all dealers within the Division. 
Then, as provided in the amendment approved 
Jan. 12, each dealer will apply this mark-up to 
the delivered prices of the lumber as he buys it, 
and thus he will have the minimum prices he 
can charge his customers. 

These minimum prices will be lower than his 
costs, as the Authority has stated, and no dealer 
is obligated to sell at such levels. He can add 
as much as he thinks advisable to cover his 
costs and give himself a profit, if he thinks his 
trade will pay it. The dealer will establish his 
prices by filing a list of them with the district 
agency of the Division Code Authority, and 
once thus published he must sell at these prices, 
not above and not below, until he changes his 
prices in the same manner by publishing the 
new list. 

Administrator Johnson’s reasons for approv- 
ing the amendment providing this “open price” 
agreement, as he stated them in his message to 
President Roosevelt Jan. 12, were: 

(a) The modification of said Code and the 
Code as modified are well designed to pro- 
mote the policies and purposes of Title I of 
The National Industrial Recovery Act, in- 
cluding the removal of obstructions to the 
free flow of interstate and foreign commerce 
which tend to diminish the amount thereof, 
and will provide for the general welfare by 
promoting the organization of industry for 
the purpose of cooperative action among 
trade groups, by inducing and maintaining 
united action of labor and management un- 
der adequate governmental sanction and su- 
pervision, by eliminating unfair competitive 
practices, by promoting the fullest possible 
utilization of the present productive capacity 
of iniustries, by avoiding undue restriction 
of production (except as may be temporarily 
required), by increasing the consumption of 
industrial and agricultural products through 
increasing purchasing power, by reducing 
and relieving unemployment, by improving 
standards of labor, and by otherwise rehabil- 
itating industry. 

(b) The Code as modified complies in all 
respects with the pertinent provisions of said 
Title of said Act, including without limita- 
tion Subsection (a) of Section 3, Subsection 
(a) of Section 7, and Subsection (b) of Sec- 
tion 10 thereof. 

(c) The Code empowers the Code Authority 
to present the aforesaid modification on be- 
half of the industry as a whole. 

(d) The modification and the Code as modi- 
fied are not designed to and will not permit 
monopolies or monopolistic practices. 

(e) The modification and the Code as modi- 
fied are not designed to and will not elimi- 
nate or oppress small enterprises and will 
not operate to discriminate against them. 

(f) Those engaged in other steps of the 
economic process have not been deprived of 
the right to be heard prior to approval of 
said modification. 

For these reasons, therefore, the proposed 
modifications have been approved. 

January 12, 1934. . 

Respectfully, 
HUGH S. JOHNSON, 
Administrator. 


The modifications thus adopted amend Sub- 
(Continued on Page 49) 
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Showing entrance hall and end of living room, 

porch roof, breakfast nook, east and south win- 

dows with sun and view. Note cedar flower 

box, steps, walk, modern enclosed porch light, 
and mail box 


SEATTLE, WASH., Jan. 29.—The home of to- 
morrow—buy it today—just as you would a 
radio or an overcoat. Own your own apart- 
ment with all the conveniences and efficiency to 
be found in a large apartment house but with 
the additional features of having your own loca- 
tion and your choice of a large variety of ex- 
terior designs and color schemes. Choose your 
design from a stock of factory fabricated units. 
They will be delivered to your premises com- 
pletely finished inside and out and assembled in 
the course of the next two weeks and you will 
be settled in your new home in time for Junior’s 
birthday party. 

Salesman: “Good morning, Mrs. Brown. Yes 
it is true we can give you an ultra modern 
home with all the compactness and convenience 
of the finest apartment hotel. It will include 
the most-up-to-date equipment and it may fol- 
low the modern in appearance but without the 
freakish features necessary with the use of some 
materials, or if you prefer you may have just 
the same modern efficiency but designed along 
more conventional lines as to appearance.” 

Don’t be confused, this new development in 
no way resembles the so-called portable house 
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Striking Demonstration of How Factory 


nor the ready-cut building. The Weyerhaeuser 
Timber Company name stands for so much in 
the lumber world that it is not necessary to go 
into much detail. It is enough to say that these 
new custom-made homes are a development of 
this great organization. 

After two years of intensive research by a 
corps of architects working in co-operation with 
the engineering staff of the Weyerhaeuser com- 
pany this new plan of home construction has 
been developed. At the head of this department 
of the company is C. W. Drew, architect in 
charge of research engineering, and associated 
with him were W. H. Fey and R. L. Reamer, 
consulting architects, of Seattle. 


Assembled in Twenty-one Working Days 


The first demonstration house made on this 
plan has been set up on a hillside lot at 545 
Thirty-sixth Avenue, North, in a fashionable 
residence district known as Washington Park, 
in Seattle. During three weeks of unprece- 
dented rainfall with wind, rain, floods and 
slides creating havoc in many parts of the city, 
this first custom-made home was assembled 
and completed ready for public inspection in 
twenty-one working days. Each unit was com- 
pletely finished at the mill in Everett all ready 
to bolt into place. And it is of the highest 
grade construction with Weyerhaeuser pre- 
cision lumber known as 4-Square, Balsam-Wool 
insulation, Douglas fir plywood and Nu-Wood 
panels, clear cedar vertical siding, teakwood 
front door, knotty pine walls in one of the bed- 
rooms, oak and hemlock floors. And the equip- 
ment includes oil-burner-air-conditioner heating 
with invisible hot air outlets in the lighting 
fixtures, built-in clothes dryer working in con- 
junction with the air conditioner and capable 
of drying the laundry in a very short time, elec- 
tric refrigeration etc. 

This house No. 1 is only one of a wide variety 
of designs to be had, ranging in style from 
colonial to modernistic—anything to suit “my 
lady’s” tastes, whatever they may be. This 
first house is of new type or modernistic style 
—one-story, with flat roof and vertical siding 
but the majority of styles will have longitudinal 





View of living room, looking toward hall end; showing island built-ins between living room 
and hall, and living room and master bedroom on right. Note air conditioner outlets in ceil- 
ing, convenient placing of book niches, niche with electrical outlets for toaster and percolator 


siding or shakes for wall coverings and low 
pitched shingle-roofs. 

The treatment of the Douglas fir plywood jp 
this home is particularly pleasing. Panel joints 
are simple butted joints with a slight “V” effect, 
unobtrusive, adding rather than detracting from 
the appearance of wall surfaces. An interest. 
ing and beautiful effect has been obtained jn 
the treatment of the ceiling panels, which are 
also of fir plywood. In the living room the 
ceiling of plywood is finished in a. combination 
of black and silver in small squares, giving a 
highly polished surface resembling figured satin, 
In other rooms equally amazing results are ob- 
tained with other color combinations. 

The front end of the living room is built like 
a run room, with many casement windows. In 
the kitchen and dinette the walls and ceiling are 
enameled in light canary yellow.. Here the 
laundry tray, sink and drain boards are of 
stainless steel. Kitchen and bath room plumb- 
ing are arranged back to back, making for 
economy. 

All through the house there is so much room 
for the amount of space used. It is a big little 
house. In addition to the large living room 
there is a master’s bedroom, second bedroom, 
kitchen, dinette, bath room, hall and commo- 
dious storage room. And then there are numer- 
ous built-in wardrobes, cabinets, cupboards and 
closets. It is amazing how much real utility 
space there is for keeping clothing, bedding, 
linen, luggage, china and all normal appur- 
tenances out of sight. It is hard to understand 
that anyone could do as much housekeeping 
with as little work as it is possible in this 
ultra-modern home. 


Conditioned Air—Winter and Summer 


The lighting fixtures of latest design furnish 
the outlets for the conditioned air which not 
only heats the house in winter but cools it in 
summer. 

The vertical cedar siding on the exterior 
walls is finished in natural color with marine 
varnish of highest quality. This varnish has 
been known to withstand salt water for years 
when used on boats. A mosaic band runs 
around the outer wall a short distance below 
the cornice, giving a touch of color. 

The garage is of exactly the same wall con- 
struction as the house and may be set up in one 
working day. 

It is planned to distribute these houses from 
the mills through central distributing plants and 
retail dealers. 

There is a wide range in the types of houses 
or other buildings that may be thus fabricated 
in units at the mills, from the simplest cot- 
tages to fine, large homes. The quality of con- 
struction together with the effectiveness of de- 
sign assure long life and high re-sale value. On 
the other hand there are advantages from the 
point of view of the country merchant or 
restaurateur who locates along the busy high- 
way. If the route of traffic is changed he can 
disassemble his units and re-erect them on a 
new site quickly and at comparatively small 
cost. 

The widespread interest among prospective 
home owners in this novel type of building 1s 
evident from the thousands of people who are 
daily inspecting this first demonstration home. 

After the foundations were laid the house 
was completed in twenty-one working days, al- 
though weather conditions during the entire 
operation were the worst experienced in west- 
ern Washington in a great many years. The 
speed in construction was the result of the 
units being fully manufactured and finished at 
the mill. The entire framework, all partitions, 
closets, doors and windows were first brought 
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Fabricated Units Facilitates Building 


together at the mill and made into units. These 
units were transported to the site in the form 
of panels, which needed only to be joined and 


tightened. A unit consists of: 

(1) Sections of wall complete with win- 
dow frames, sash and screens, doors, tran- 
soms and screen doors, and glass and hard- 
ware. 

(2) Interior partitions which duplicate 


the wall units except that the sheathing and 
interior finish is omitted, and closets, ward- 
robes, drawers, or mirrors included. 

(3) Portions of the ceiling and the roof. 
Delivered at Job in Sections 


All these were delivered at the job in sections 
for joining. The assembling carpenter worked 
practically without tools, lumber or nails. 

The wall units made for this house consist of 
a series of vertical boards for the exterior, build- 
ing paper, Balsam-Wool blanket with a dead 
air space in between, and Douglas fir plywood 
on the inside. These units are the basic ele- 
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Timber Co., made the following statement : 

It became apparent to our company during 
the depression that if the manufacturing and 
sale of home building materials were to keep 
abreast of the improvements constantly be- 
ing made in other fields, there would have 
to be a substantial reduction in the time 
consumed in building, as well as more 
definite determination of the cost of homes 
contracted for. 

It is desirable from the purchaser’s view- 
point, as well as from the dealer’s and man- 
ufacturer’s, that a house should be a more 
nearly finished product, and recent progress 
made in the housing field has been in that 
direction. We, therefore, concentrated on 
the problem of factory manufacture of the 
frame and finish of the house in predeter- 
mined unit sizes which could be produced in 
quantity and completely finished ready for 
shipment, 

In order to find out ourselves just what 
we had accomplished in our study we de- 
cided to manufacture and erect a demonstra- 
tion house. 

This first house is only one of many de- 
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ments in the manufacture of prefabricated hous- 
ing, being complete in themselves and capable of 
forming any size or arrangement of rooms in 
multiples of the unit width. A wedged U-bolt 
is used to fasten the wall units to adjacent units 
and to the floor and ceiling structure. 

_The sub-structure above the foundations con- 
sists of a sill plate in length-multiples of the 
wall unit and with drilled holes in spaced inter- 
vals to bolt to the foundation. 


Further Details of Construction 


The headers and floor joints are also in 
length-multiples of the wall units, the joints 
fitted into notches cut into the headers at one- 
half and one unit intervals and spiked to the 
headers after being dropped into place. 

Headers are spiked to the sill plates and the 
floor plates spiked to the headers. 

Floor plates are router drilled for the U-bolts 
which are used to securely fasten the wal! units 
to the floor plates. Solid bridging of exact 
sizes is provided, making for exceptional stiff- 
ness of the sub-structure. 

_It is not necessary in this type cf construc- 
tion to lay the sub-floor until after the wall units 
are in place and it is a very simple matter to 
install the plumbing, heating and wiring equip- 
ment in the four walls, under the floor, and over 
the ceiling as soon as the roof is on. 


Concerning this first and experimental unit 
F. R. Titcomb, general manager Weyerhaeuser 
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View of kitchen, showing stainless steel two- 
tray combination; deep and shallow compart- 
ments for clothes washing or dishes. Note west 
window and door light with transom above; 
there is an additional window in the storeroom 
to left of the door, and two corner windows in 
breakfast nook between kitchen and living 
room. Maximum sunshine and cross-ventilation 
are had with this plan. Walls are canary yellow 
with buff and cream ceiling 


signs in types ranging from the simplest of 
cottages to substantial urban residences pos- 
sible to manufacture in the mill and assem- 
ble on a site and in a minimum time for a 
definite selling price. 

Perhaps the time is not yet arrived, but 
we believe it is coming, when a prospective 
owner can go to a dealer and choose his 
own home and move in it two weeks later. 


There has been a widespread call for im- 
provement in the process of small-home con- 
struction to make possible not only much 
quicker completion than has been possible un- 
der the old methods that have prevailed for 
centuries, but also something approximating 
the “package delivery” of completed homes, 
rather than the selling of lists of materials. 
Here is an answer to that demand, by one of 
the greatest of the nation’s lumber producers. 


View of master bedroom, showing corner windows and plywood panel walls. Note spaciousness 
of this bedroom and maximum floor space when bulky radiators, trim etc., are not used 
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Lumber Industry Representatives in 


Code Authority Seeks to Raise 
Special Trade-Promotion Fund 


(Special Telegram to the AMERICAN LUMBERMAN) 
Wasuincton, D. C., Feb. 1—The Lumber Code Authority yesterday adopted 
a proposed amendment to the Lumber Code permitting the Authority to enter 


upon a trade promotion campaign. 


The amendment, if approved by the NRA 


Administration, will permit the Authority to assess an additional fee of not to 
exceed five cents per thousand feet (or equivalent) of lumber production to 


finance this campaign. 


This unprecedented action by the Authority was taken in the form of adoption 


of the following resolution : 


Resolved, That the executive officer shall file an appropriate amendment 
with the National Recovery Administration which will authorize the assess- 
ment of additional Code fees of not to exceed five cents per thousand feet, 
or the equivalent thereof, for the purpose of conducting a national trade pro- 
motion program in the lumber and timber products industries, in an effort to 
assist in the President’s program of stimulating building activities, with its 
resulting absorption of unemployed labor. 


The resolution was offered by the Code Administration Committee, headed by 


John D. Tennant, of Tacoma, Wash., chairman of the Authority. 


The com- 


mittee’s recommendation, and the discussion, emphasized’ the desirability of 
stimulating building and of acquainting the public with the’merits of wood as a 


housing material. 


The resolution, it is said, will bring to a head the NRA position regarding ad- 
vertising and other promotional uses of Code funds. 

As a birthday gift to President Roosevelt the Authority guaranteed that the 
lumber industry would contribute all the lumber necessary for the buildings at 
the Warm Springs Foundation for children crippled by infantile paralysis. This 
action was taken, it will be remembered, on the day after the big nation-wide 


“Birthday 
and in 6,000 separate parties over the land. 

The resolution was discussed before an in- 
terested “gallery” of spectators not members 
of the Authority, and C. Arthur Bruce, chief 
executive officer, said that this was as it should 
be—the deliberations of the body entirely open 
to the public and only the actual taking of 
votes done in secret. He said: 

The Lumber Code Authority considers its 
deliberations as being of a public nature. We 
are operating by authority of a law of Con- 
gress, and our acts have an aspect of public 
legislation and administration. They should 
be and are open to public hearing and scru- 
tiny. We have always welcomed the attend- 
ance of all persons who may be interested 
in our proceedings, whether on the score of 
personal interest or public concern. 

The only restriction upon this general rule 
is that votes of the Code Authority shall be 
taken in executive session. Even this restric- 
tion is in the public interest, as it aims 
at freeing members of the Authority from 
influences that may determine their votes by 
considerations arising from personal and 
business relations, as a member is sometimes 
called upon to sacrifice private to general 
interest in determining his position in regard 
to Code policies. 

We hope that this “open door” will con- 
tribute to industry and public understanding 
of the generally beneficial objectives of the 
Lumber Code and the sincerity and fairness 
of its administration. 


Production Quota for New Division 


The Authority established a production quota 
for the first quarter of 1934 for the new Broom 
& Mop Handle Division, and increased the Ma- 
ple Flooring Division’s quota for the quarter by 
10,000,000 feet. 

It also voted to ask Administration approval 
of an amendment permitting withholding of pro- 
duction allotments from operators failing to 
submit Code reports or pay Code fees. A res- 
olution was passed permitting Divisional ad- 


jall” for the President, conducted over combined radio networks 





ministrative agencies to allot production on a 
monthly basis. 

An application to exempt camp maintenance 
employees from the forty-hour-week limitation 
was refused, and the Authority also voted down 
a proposition to lower certain minimum wage 


ates. 
‘ OPENING SESSION 


WasuinctTon, D. C., Jan. 31—The Lumber 
Code Authority on Monday opened what some 
lumbermen have termed the most important 
meeting in its history, the results and decisions 
of which are certain to directly or indirectly 
influence every lumberman in the country in 
some degree. By the new plan of operation, by 
committees, every matter presented is assured 
of careful study under the eyes of a group small 
enough to look into all phases of it. 

The Monday sessions were given over to 
appeals, the most important of which was one 
filed by the Hardwood Division against a Na- 
tional Control Committee order giving partial 
exemption, from production control under the 
Code, of lumber that is intended for export. 

Presenting the Hardwood Co-ordinating 
Committee’s appeal and explaining why it was 
made were Lee Robinson, of Mobile, Ala., rep- 
resenting the Hardwood Manufacturers’ Insti- 
tute, and L. S. Beale, of Chicago, secretary of 
the Hardwood Co-ordinating Committee and of 
the National Hardwood Lumber Association. 
M. L. Fleishel, of Shamrock, Fla., representing 
the Cypress Division, E. W. Demarest. of 
Tacoma, Wash., representing the West Coast 
Logging & Lumber Division, also spoke in 
favor of the appeal. 

These men declared that this order, if ap- 
proved, would practically exempt from produc- 
tion control 50 percent of all lumber cut for 
export, and would tend to force every operator 
into the export business. Chaos would result 


in export prices, they predicted, and there would 
be a shrinkage of the allotments to such smajj 
mills as could not compete in the export field 

Speaking against the appeal and in favor of 
the Control Committee’s order, Charles Green 
of Laurel, Miss., chairman of the production 
control committee of the Southern Pine Asso. 
ciation, and C. C. Sheppard, of Clarks, La 


president of the National Lumber Manufac. | 


turers’ Association, who described the high 
prices obtainable for some export orders, and 
the menace of Canadian competition. 

It was quite apparent that the export mar. 
ket presents varying problems in the respectiye 
divisions and species, and Wilson Compton, 
general manager of the National Lumber Many. 
facturers’ Association, said that there was too 
much involved to make it possible to settle the 
question by merely approving or disapproving 
the Control Committee’s action. He warned the 
Authority against taking any action which 
might destroy the American lumber industry’s 
export business during the year and a half that 
the Code as now written is effective. Foyr 
years ago, he continued, our lumber exports 
were twice those of Canada, but now the posi- 
tions are reversed. The export situation needs 
careful consideration, he maintained, and _ not 








JOHN D. TENNANT C. ARTHUR BRUCE 


hasty action, and for that reason he suggested 
this amendment to the motion to rescind: 

.. and that a special committee of repre- 
sentatives of the Divisions substantially in- 
terested in export trade be appointed to con- 
sider such equitable plans as will provide 
reasonable options to the Divisions under both 
Articles VIII and IX as will encourage the 
continuance of export trade in American lum- 
ber, and report its recommendations to the 
Lumber Code Authority at this session. 

Axel Oxholm, chief of the forest products 
division of the Department of Commerce, 
speaking in favor of the motion as amended 
declared that the industry has been throwing 
away its opportunities, both at home and abroad, 
by failing to carry on a vigorous trade ex- 
pansion campaign. 

The amended motion to rescind the Control 
Committee’s order was passed by an overwhelm- 
ing majority, with the Control Committee not 
voting. 

The appeals of four companies from the pro- 
duction-control decisions of the Board of Com- 
plaints & Appeals, given at its Nov. 27 meeting 
in Memphis, Tenn., were then heard by the 
Authority. The Stimson Mill Co., of Seattle, 
Wash., had appealed originally from a decision 
of the West Coast Lumbermen’s Association, 
and the Hardwood Manufacturers’ Institute 
had originally ruled in the cases appealed by 
the Chicago Mill & Lumber Co., of Chicago; 
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National Conferences on Its Codes 


and the Stimson Veneer & Lumber Co. and the 
United Lumber & Timber Co., both of Memphis. 

The Authority sustained the action of the 
appeal board in all cases except that of the 
Chicago Mill & Lumber Co., on which there 
was an unanimous vote to overrule. 

The general forest practice principles adopted 
by the national forest conservation conference, 
and by it recommended to the Lumber Code 
Authority for incorporation into the Code as 
the “constitution” of forest conservation prin- 
ciples for the industry, are described in detail 
in adjoining columns, and the men named by 
J. D. Tennant, of Tacoma, Wash., chairman of 
the Authority, as lumber industry members of 
the continuing conservation committee, are also 
listed there. 

Rules were also adopted for the broad guid- 
ance of the eastern and western operators. As 
to the regional divisions of the lumber industry 
under the Code, the Forest Practice Committee 
found that none of them had prepared tentative 
rules which measured up to all requirements. 
Suggestions were agreed upon for modification 
of the tentative Divisional rules. 

Regarding administration, it was recom- 
mended that the Divisions use the advisory 
counsel of national and State forest agencies, 














WILSON COMPTON F. A. SILCOX 


including farm extension agencies, and private 
forest protective organizations, and place the 
work under committees on forest practice. 
Employment of technical assistance is advised. 
It is expected that a representative of the U. S. 
Forest Service will keep informed of progress 
in each Division and work in close contact and 
co-operation with the supervisory agency. 


In Preliminary Work on Code 
for Wholesalers 


Wholesalers of lumber throughout the coun- 
try read with much interest and varying de- 
grees of enthusiasm the news that the National 
Control Committee of the Lumber Code Au- 
thority had recommended that all wholesalers 
and commission men should be under the Lum- 
ber Code jurisdiction. Some were frankly 
opposed to the idea, and said as much in whole- 
salers’ meetings. Others were in doubt. 

At a meeting of the executive committee of 
the National-American Wholesale Lumber As- 
sociation held Jan. 18-19 in New York, however, 
it was decided that a Wholesalers Division 
under the Code is inevitable, so action was taken 
looking toward its organization in a representa- 
tive manner. At the meeting, besides the 
members of the executive committee, were the 
representatives of other wholesale organiza- 


(Continued on Page 50) 








Lumbermen and Foresters Agree 
on Timber Conservation Principles 


WasHIncTon, D. C., Jan. 26—To introduce 
general forest conservation practices into the 
privately owned forests of the United States, 
the second session of the National Forest Con- 
servation Conference held here yesterday and 
today covered two fields of recommendations— 
what the industry should do and what Govern- 
ment and other public agencies should do—and 
decided to be a _ continuing body, with 
an executive committee composed of five 
industry members and five public forestry mem- 
bers. John D. Tennant, chairman of the Lum- 
ber Code Authority, appointed as the industry’s 
members Col. W. B. Greeley, secretary-man- 
ager of the West Coast Lumbermen’s Associa- 
tion, Seattle Wash.; David T. Mason, manager 
of the Western Pine Association, Portland, 
Ore.; George F. Jewett, Potlatch Lumber In- 
dustries (Inc.), Coeur d’Alene, Idaho; A. G. T. 
Moore, of the Southern Pine Association, New 
Orleans, La.; and A. B. Recknagel, of Ithaca, 
N. Y., secretary of the Northeastern Lumber- 
men’s Association. [Feb. 1.—Secretary Wal- 
lace today announced as public members of the 
committee Earle H. Clapp and Ward Shepard, 
of the Indian Service; W. G. Howard, New 
York State forester; and O. M. Butler, of the 
Forest Service—Eniror. ] 

Although debates over various parts of the 
recommendations were long and lively, they 
were friendly, and related almost entirely to 
changes in committee reports, and a detailed 
report of the conference must wait until the 
directed revisions of these committee reports 
are made. Several critical questions arose in 
the course of the two-day session that came to 
a close this evening, but they were amicably 
settled to the mutual satisfaction of the hundred 
men—about equally representative of forest in- 
dustries and of other interests—who were 
present. 

C. C. Sheppard, of Clarks, La., president of 
the National Lumber Manufacturers’ Associa- 
tion, assured the foresters that the lumber in- 
dustry is profoundly serious in its intention 
to practice the forestry rules and regulations 
which the conference recommended in a general 
way and which the Lumber Code Authority 
later will formulate more specifically. He pre- 
dicted that within ninety days all private forest 
owners subject to the Lumber Code will have 
begun to apply these rules of forest practice, 
designed to conserve and replenish forest 
growth. 

F. A. Silcox, chief of the U. S. Forest Serv- 
ice, in exchanging congratulations and felicita- 
tions with Mr. Sheppard, said that for his 
part he was accepting the lumberman’s assur- 
ances as to the attitude of the industry. He 
envisioned a new era for the forest industries 
in which they will take a leading part in a 
great social readjustment, which must largely 
hinge upon the question of land utilization. The 
forests, he declared, constitute a large if not 
a major part in such proper utilization, and, 
the forester predicted, the reforms to which the 
industry is committing itself will ultimately 
mean the maintenance and development of com- 
munity life centering around the forest indus- 
tries and their provident utilization of the 
forests. 


Forestry Legislation Urged 


Federal aid in forest credits to the extent of a 
$200,000,000 revolving fund for the financing 
of sustained-yield forest administration was rec- 
ommended by the’ conference, which also asked 
President Roosevelt to lay before State gover- 


nors a program of deferred taxation designed 
to meet the problem of carrying timberlands 
during the financially unproductive period of 
growth or regrowth. General simplification of 
local government is urged in order to lighten 
tax burdens in sparsley settled timber regions. 

Congress was asked to appropriate the en- 
tire $2,500,000 which the Clarke-McNary Act 
provides for fire protection, and to increase 
it to $10,000,000 annually. The Federal Gov- 
ernment, in its plans for salvaging fire-, wind- 
and insect-damaged timber, was asked to give 
special consideration to the 325,000 acres of 
Oregon timber damaged last August in the Till- 
amook fire. Elaborate recommendations were 
made concerning co-operative public expendi- 
tures for fire control, forest research, protec- 
tion against insects, the conducting of economic 
surveys, forestry extension work, forest utili- 
zation work, etc. 

Extreme conservatism was recommended as 
a policy in disposal of timber in public forests. 
The conferees agreed that the Oregon and Cali- 
fornia railroad land grant, which aggregates 
40,000,000,000 feet of timber in Oregon, should 
be turned over to the Forest Service as na- 
tional forest land—including not only the timber 
land but also all so-called agricultural land not 
actually used for agriculture—with the present 
basis of tax compensation to Oregon counties 
continued until the middle of 1936. 

The conference agreed that the national for- 
est land acquisition program of the Forest 
Service, defined in the Copeland report, should 
be made operative immediately, with the addi- 
tional acquisition of 150,000,000,000 feet of 
standing timber. Special attention was directed 
to the possibilities of extension of national for- 
ests by donation of private lands under provi- 
sions of the Clarke-McNary Act. It was also 
agreed that about 150,000,000 acres of farm 
woodlands should be included under the Lumber 
Code as to conservation measures but not as 
to manufacturing operations—wages, hours and 
prices. 


What the Industry Should Do 


A general statement of what the forest in- 
dustries .should do in instituting forest conser- 
vation was agreed upon, for submission to the 
Lumber Code Authority at its meeting next 
Monday. A prefacing statement on “Sustained 
Production of Forest Resources” was the fol- 
lowing : 

A common purpose grounded equally in 
public welfare and industry welfare dictates 
that all forest land hereafter to be cut over 
under the Lumber Code jurisdiction shall be 
left in favorable condition for regrowth. Con- 
forming to this basic requirement, it is neces- 
sary that within the limits of practicability, 
measures be taken by the operator. to safe- 
guard timber and young growing stock from 
injury by fire and other destructive agencies; 
during logging operations to prevent damage 
to young trees; and for restocking the land 
after logging, if sufficient advance growth is 
not already present, and where feasible in 
practice to leave some portion of merchant- 
able timber, usually the less mature trees, 
as a basis for growth and the next timber 
crop. The greater the amount of the growing 
stock retained, the greater the ensuing growth 
to be expected and the sooner operations can 
return to the same area. 


Considering certain phases of conservation the 
conference specifically recommended : 

4.:,. Protection_.during logging. Fire pEO- 
tection during and immediately following log- 


(Continued on Page 50) 
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Just a minute while we ask you a question 
that’s been jogging our elbow for some 
time: What’s become of that idea that busi- 
ness is what the dealer makes it? 

Yes, we know. Our hero probably stuck 
out his chest a little far when he made the 
statement. If there ever had been a time 
when the dealer could have made business 
as big and as profitable as he wished, there 
would have been no limits to his wishes 
and hence none to his trade. The lumber 
industry would have topped or even toppled 
the world. It was a genial overstatement; 
but we all knew what it meant. 


A Slogan on a Vacation 


However, a search of the records doesn’t 
disclose that this statement has been made 
to us during the last three years and some 
odd days. It stuck stubbornly at the job 
for some time after the depression set in, 
after the third Battle of Bull Run, back in 
’29. Then it folded up. 

We're sorry. We don’t like to lose the 
old, familiar catchwords. And we’re even 
more sorry, because, like every catchword, 
it had a measure of truth in it. 

So it’s pleasant to report that we've 
found a dealer who tells us he has been 
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The tremendous spec- 
tacle of Niagara Falls 
annually attracts hun- 
dreds of thousands of 


sight-seers 





cultivating his trade to some purpose. In 
a town of several yards, his is the only one 
that showed an increase in business during 
33. Asked how he did it, he became intro- 
spective if not secretive; said it wasn’t just 
one method but many. It consisted in 
knowing everybody, knowing what they were 
thinking about, knowing how they played 
and how they worked. Much of this infor- 
mation was a dry branch, so far as sprout- 
ing sales was concerned; but now and then 
it opened the way for a suggestion, a joint 
planning for mutual profit, a new sale. Any- 
way it had boosted 1933 sales a good 25 
percent over those of 1932. And would we 
be a good fellow and not mention it? Quite 
all right to say so in a general way with- 
out naming names; but no need to get some 
of those fellows across the line in the next 
State all hungried up to the point of try- 
ing to make some spike sales. 


A Trial of an Old Idea 


You note that this late edition of the old 
saw that business is what you make it isn’t 
so bumptious as it was. Quite subterran- 
ean, in fact. But it does the department 
good to hear it again. It’s good to know 
that somebody is deliberately trying, where 
he is, and with things as they are, to work 
the creative-sales vein. We began to be 
afraid everybody had quit the old mother 
lode; and it seems pretty certain that, things 
being what they are, the industry will have 
to go back to digging there. Yes, this de- 
ferred market we all talk about may keep 
us busy for a while when the recovery is a 
well established fact. But we'll guess that 
even in the full flood of business it’ll be the 
gentleman who meets sales more than half 
way—who in fact goes and finds them at 
home — who'll have the most shekels to 
show. 

In short, merchandising. That may mean 
collateral lines to fill out the full circle of 
materials needed in a house. It may mean 
some form of financing. It may mean know- 
ing the customers. It'll mean any necessary 
things or service that will help the cus- 
tomer discover his need and how exactly 
to meet it. It’s one of the few big things, 
reasonably well within the dealer’s control, 
that will be called for in the new era. From 
our earlier years we dredge up a memory 
of a shrewd man who told us this one: 





Such pleasing perspectives as this, of blue waters 
glimpsed between the trunks of overhanging trees, 
are the stuff of which resort country is made 
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“Listen, youngster: If there’s some place 
you want to go, you'll have to do the going 
yourself. You'll have to start from where 
you are. You'll travel roads that are open: 
and if there ain’t any open, I guess you’ 
have to learn how to open ’em up. And the 
sooner you start, the sooner you'll get 
there.” 


The Realm Attends a Group 
Meeting 


The thing that recalled all this home 
spun philosophy, and also the dealer who 
added a quarter to his sales in ’33 by hard 
mercantile plugging, was a statement we 
heard made in a group meeting of dealers 
at Lockport, N. Y. The Realm came into 
town toward evening, met a couple of deal & 
ers and got invited to the meeting. This 
group includes Lockport, Niagara Falls and 
a number of other cities and towns in this 


corner of the State, not including Buffalo. i 


There were twenty-five or thirty men pres- 
ent; as lively and up-and-coming a group 
as you're likely to see. In the course of 
the meeting a dealer whose name we didn't 
learn stood up and said that so far as he 
could tell, lumbermen were at the bottom 
of the batting list as advertisers and mer- 
chandisers. 

“You watch the independent grocers,” he 
remarked, or words to the same general 
effect, “and see how they meet the compe- 
tition of the chains. Their advertising is 
aimed actually to promote sales; and so on 
a given day they’ll all advertise the same 
articles. They really make a big, concerted 
push to get the public acquainted with those 
things. They’re not loss leaders or other 
tricks to get the buyers to come in, in the 
hope that once there they can be bamboozled 
into buying other things at a long profit; 
they’re goods the dealers want the public to 
became conscious of and buy, because 
they’re timely and useful. But when we 
lumbermen advertise, each one of us picks 
out a few different things to give away at 
cutthroat prices. So if we do any advertis- 
ing at all, we soon get the public to expect 
that it’ll be something at a short price; and 
pretty soon they get the idea it isn’t a good 
idea to buy unless we’re falling down hill 
with a loss price.” 

All of which we pass along, without at- 
tempting to gild the lily. 

Joseph Bonin, of the L. N. Whissel Lum- 
ber Co., Lockport, is the secretary of this 
group. He tells us he is working steadily 
on the small buyer—the backbone of the in- 
dustry at present. Lack of mortgage money 
is hindering larger jobs at present. These 
larger jobs are not so numerous as one 
could wish, or were not at the time of our 
call, but a person dislikes to see those that 
do come up fall back licked because a rea 
sonable loan can’t be placed. Mr. Bonil 
formerly was with the Bennett people, of 
Buffalo. 

Martin Clifford, of the company which 
bears his name, is the second generation in 
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Where the Big-Water Falls 


Some Speculations About Creating Business—A 
Lively Group Organization Does Its Stuff—Labor 
Prices—The Future of the Custom Planing Mill 


the corporation. His father, of the same 
name, was the founder. Mr. Clifford had 
to take hold before he was of age, when his 
father passed on, and has been conducting 
the business since that time. So althqugh 
he is a young man, none the less he is a 
veteran dealer of a good many years of 
experience. 


Retailing in a Canal City 

Mr. Clifford tells us that Lockport, which 
gets its name because the canal goes over 
a hill here by means of locks, doesn’t have 
many vacant houses. In fact the vacancies 
are declining with reasonable rapidity as 
families unscramble. He, too, mentioned 
the difficulty of finding loan money. For 
one reason or another, the banks and loan- 
ing agencies got a green-apple stomach ache 
during the lean years, and haven’t quite 
reached the place where they can look a 
home mortgage in the face. 

The Lockport Lumber Yards is the third 
concern in the city; and we met one or 
more of the owners at this group meeting. 
A very excellent meeting, by the way; full 
of fun and good nature but energetic about 
tackling current problems. The discussion 
turned upon questions raised by the Recov- 
ery, especially upon the establishment of 
official prices, a matter which was pending 
at that time. 


Where the Newlyweds Still Go 


Niagara Falls, city of electric power and 
honey-mooners, one of the most widely 
known cities of its size in the country, still 
brings in annually its scores and hundreds 
of thousands of sight-seers to look at the 
tremendous spectacle of the falls, the rapids 
and the gorge. It is a sight that never fails 
to thrill. 

The Ayres-Witmer Lumber Co. has a big 
plant on Portage Road, one of the chief thor- 
oughfares of the city, a handsome and ex- 
tensive plant which M. F. Witmer says is to 
be remodeled for more extensive merchan- 
dising when it becomes clear that such 
added investment will be useful. Probably 
this will be soon. The idea is a long range 
of display windows, floor space for selling 
and the like. The company handles paints, 
as all the city’s yards do, and has found 
them a good line. It is in the millwork busi- 
hess and keeps an outside man searching 
for sales. For some time these sales have 
Tun to repairs and small remodeling, a de- 
partment that calls for considerable selling 
effort but that in the aggregate yields a 
satisfactory volume. 

“We have two difficulties in the Falls,” 
Mr. Witmer said. “The first is that general 
stringency in loans that you must have met 
with in many other places. Banks are mak- 
ing few if any building loans at the moment. 
Perhaps they can’t help themselves. And 
the local building and loan is letting money 
out so slowly, not merely in loans but even 
to people who have deposits there which 
they made specifically to build houses for 
themselves, that this source of financing fig- 


ures very little 
field. 

“The second difficulty is one that has ap- 
peared in force only lately. Labor is or- 
ganizing to demand high wages. Carpenters 
are asking $1.25 an hour. This seems to me 
short-sighted and rather curious under the 
circumstances. Few people can afford to 
pay such wages, and not many of those 
who can are willing to do so. I suppose the 
mechanics think it isn’t so physically tiring 
to work half the hours at twice the wages, 
but it isn’t doing the building material peo- 
ple any good. The American Federation of 
Labor seems to be trying to make hay out 
of the Recovery plan.” 


A Customer Refers to "The Boss" 


We found George Haeberle, jr., of the 
Haeberle Lumber Co., in the extensive paint 
store which was installed in 33. This store 
carries a big stock of Pratt & Lambert 
paints, and we noticed a display of Red 
Devil wood scrapers, put out by Landon P. 
Smith, of Irvington, N. J. There was an 
extensive display of panels of Creo-Dipt 
shingles, and a wall area was finished in 
Dierks knotty pine paneling. At one end of 
the room was a Hoosier Kitchen Cabinet 
display, made up from unit parts; and while 
we were there a casual customer, coming 
in for a quart of turpentine, examined it 
carefully and asked many questions. He 
volunteered to bring in his wife, who, he 
said, was boss inside the house. After some 
reflection he added that perhaps he’d better 
just say she was boss. 

This new paint department has been quite 
active, and the company has been able to 
do business quite extensively with paint 
contractors. Mr. Haeberle also mentioned 
the fact that easier mortgage loans would 
be gratefully welcomed. This concern, like 
the others in the Falls, has an extensive 
planing mill. Mr. Haeberle is president of 
the group association whose meeting we at- 
tended in Lockport. 

George M. Wicker, of the Wicker Lumber 
Co., was also present at that Lockport meet- 
ing. This company has a very impressive 
planing mill, and Mr. Wicker says he is 
rather sure it is a type of mill that shortly 
will come into its own again. The stock 
mills, operating in producing regions, will 
make the heavy runs of stock material. But 
there always has been a demand for custom 
milling in good times, and there probably 
always will be. And if this market is not 
quite so great, because of the competition 
of stock patterns, the very large custom 


in the home-construction 





This is an example of the sort of thing that 
everywhere confront the retail merchandiser 
—a farm building that, as a result of en- 
forced neglect because of lack of money, 
has greatly deteriorated. It indicates the 
large deferred market on the farms, that 
awaits an improvement in the income of the 
farmer 
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Here is a modern version of the old New 
England idea of beauty in home design 


mills, organized to do nothing else, will 
probably find their volume reduced and less 
certain; in which case the fully equipped 
mills, operated with a retail lumber yard 
in connection so that the two can supple- 
ment each other, will find much to do. 

This mill was rebuilt some years ago and 
was laid out with careful engineering skill. 
We were especially interested in the way 
stock is handled from the car, through the 
kilns and into the dry shed. A special track 
runs at right angles to the siding. Lumber 
is unloaded from the car and piled on sticks 
on the kiln trucks. These are double-truck 
affairs, so arranged that the upper truck, 
carrying the load, can be run off sideways 
onto storage tracks or into the kilns. A 
car is unloaded, and these truckloads are 
stored on the storage tracks until they are 
ready to go to the kilns. They are run into 
the kilns, run out again when dry aud taken 
to the dry shed. One handling of the lum- 
ber sees it through the process; and a kiln 
can be emptied and filled again in about ten 
minutes, instead of the couple of days it 
used to take. The big dry shed is heated, so 
there never is any danger of stock picking 
up moisture between the kilns and the ma-, 
chines. 

The fourth yard in the city is a small 
newcomer operated by Tony Forgione, sell- 
ing largely among the Italians. 
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What Uncle Sam Demands in 
Way of Cribbing 


The AMERICAN LUMBERMAN recently wrote 
the Commodity Credit Corporation, Washing- 
ton, D. C., asking for a definite interpretation 
of requirements as to cribbing acceptable for 
farm storage of corn offered as collateral for 
“45-cents-per-bushel” loans under the corn-hog 
reduction program; particularly the stipulation 
that the corn “is and will be kept within a 
floored structure and within cribbed or slatted 
walls and under tight cover . 7 

It is believed that the reply to our inquiry 
just received from G. E, Rathell, assistant 
treasurer of the Corporation, will be of quite 
general interest to lumber dealers in the Corn 
Belt, as well as to their farmer customers. It 
reads as follows: 

“Replying to your inquiry, and in view of 
the number of requests made for interpretation 
of the requirement as to acceptable crib con- 
struction—mainly from areas where adequate 
permanent crib storage is not available—and to 
clearly set forth the requirements for converting 
a temporary wire or slat crib into a storage 
crib acceptable for the purposes of this loan, 








The little “wrinkle” here illustrated 
admittedly is not of world-shaking im- 
portance. Nevertheless, when  ob- 
served over a work bench in a retail 
yard it seemed to a roving representa- 
tive of the American Lumberman to 
come within the policy of this depart- 
ment of passing along ideas for doing 
anything, however small, in a better 





way. In spite of there being on the 
market all kinds of hooks for hang- 
ing tools, the ever-ready nail usually 
gets the job. The only objectionable 
feature is the danger of scratching or 
marring a highly polished tool, or per- 
haps slightly nicking a keen edge. 
This is cleverly prevented in the in- 
stance illustrated by slipping over the 
nail, before driving, a short piece of 
common windshield wiper tubing, 
leaving 14- to 34-inch of the nail bare 
to enter the wood. The tubing is 
easily forced on the 10d and 16d nails 
commonly .used for this purpose. 











the following interpretations have been made: 

(1) The term “floored structure” shall be 
construed to mean a crib with a solid wood 
floor not less than six inches from the ground, 
provided that in lieu of such floor the corn 
may rest on the ground if the borrower is 
willing to permit the deduction by the sealer 
of eighteen inches from the height of the 
corn contained in the crib in determining 
the amount of corn to be covered by the cer- 
tifieate issued. 

(2) “Cribbed or slatted walls” shall be 
construed to mean cribs of a temporary na- 
ture, constructed of wire or slat sides, pro- 
vided such a crib shall be supported by posts 
to prevent leaning or tipping, and shall not 
exceed sixteen feet in width or diameter, 
unless ventilators have been inserted in the 
crib to permit the circulation of air in such 
manner that none of the corn stored in such 
crib is more than eight feet from the outside 
of the crib or from a ventilator. 

(3) The term “tight cover” shall be con- 
strued to mean a solidly built weatherproof 
roof of wood or other material covered with 
shingles or other roofing material. Such roof 
must be firmly attached to the crib or to the 
ground and must be supported by studding 
or posts in such manner as to provide full 
protection to the corn and to prevent access 
thereto without signs of forceful entry. 


The number of bushels of corn contained in 
a crib is determined on the basis of 2% cubic 
feet per bushel. 


_—_—_—S—— 


Back Yard Playground Projects 
of Puget Sound 


Enlarging the market for lumber and allied 
products, a city-wide contest to see who can 
build the best back yard play ground for chil- 
dren is held in Seattle in the early spring of 
each year. Last year 2,254 play grounds in 
as many back yards were called into being by 
the contest, which is promoted by the local 
Pre-School Association. 

By the nature of the contest markets are 
extended, with five and ten dollars for lumber 
and lumber products spent as a minimum in 
most of the several thousand projects entered 
in the contest, besides those unentered. Prizes 
are awarded for the best play ground equipment 
built by the handy youngster under sixteen 
years for the very young kid sister or brother, 
to keep them off the dangerous streets and 
highways; also for the best back yard play 
ground created by the modern mother who 
knows her saw and hammer and can build effi- 
cient play equipment for her little ones. Lastly, 
prizes are offered for more elaborate play 
equipment built by a group for the benefit of 
a community or section of the city. 

The back yard play ground project is one of 
the most constructive activities of the Seattle 
Council of Pre-School Associations and is an 
event for which considerable preparation is 
made each year so that an early start may be 
made in the Spring. 

Leading play grounds hold a wealth of teeter- 
totters, merry-go-rounds, overhead ladders, 
parallel bars, balancing equipment, swings, sand- 
boxes for tiny tots, and trapeze for the older 
ones, slides and chutes and many other pieces 
of equipment. Widespread interest is being 
manifested in the conduct of these annual com- 
petitions, and the Pre-School Association has 
been answering many inquiries concerning them. 


PILING in the yard requires level ground and 
a substantial foundation. Even with present- 
day stock control, when very few yards will 
maintain a stack more than 10 or 12 feet high, 
the foundation should be firm and solid. 


To Mobilize Savings for Financ. 
ing of Homes 


That the extent of the activities of the newly 
organized First Federal Savings and Loan As. 
sociation of Chicago in expanding home mort- 
gage credit will be directly dependent upon the 
extent to which Chicago citizens use this abso- 
lutely safe avenue for their investments, in 
the form of monthly 
systematic savings or 
lump sums, was made 
clear by Morton Bod- 
fish, president of the 
new institution, in an 
interview given the 
AMERICAN LU MBER- 





MORTON BODFISH, 
Chicago; 
President first Federal 
Savings and Loan 
Association to be or- 
ganized in Middle West 





MAN. He further indi- 
cated that preference on 
loans would be given to 
individuals who have 
already assisted in the 
accumulation of local 
mortgage capital by in- 


vesting their savingsin one form or an- 
other in this institution. “It is anticipated,” 
said he, “that practically all of the funds 


of the First Federal will be loaned on the 
soundest type of small one-family homes in 
Chicago and vicinity. Special consideration 
will be given to loans which will lead directly 
to the employment of labor.” 

Formal organization of the First Federal 
Savings and Loan Association of Chicago was 
completed last week, constituting a concrete 
step to rehabilitate Chicago’s home mortgage 
structure by the use of a common fund of local 
money. 

The board of directors is composed of civic, 
commercial and industrial leaders, as follows: 

Fred W. Sargent, president Chicago & 
North Western Railway Co.; Alfred K. Stern, 
chairman Illinois Housing Commission; Gra- 
ham Aldis, Aldis and Company; J. Frank 
Grimes, president Independent Grocers’ Al- 
liance of America; Willoughby G. Walling, 
president Personal Loan and Savings Bank; 
Henry Scarborough, jr., Scarborough and 
Company; T. A. Lowery, Chicago Daily News; 
Morton Bodfish, president; George P. Ellis, 
Wolf and Company, treasurer; H. O. Walther, 
Northwestern University, vice president; A. 
D. Theobald, economist American Savings, 
Building and Loan Institute; Miss Constance 
M. Wright, Federal Home Loan Bank of Chi- 
cago. 

Shares already subscribed for at $100 par 
value total 2,083, it was announced. The direc- 
tors announced the opening of offices for new 
installment savings and lump sum investments 
on the fourth floor at 105 West Madison Street. 
The association is chartered under the law en- 
acted by the special session of the 73rd Con- 
gress whereby the Government appropriated 
$100,000,000 for the fostering of institutions of 
this type under Federal charter. The objective 
of making this a model institution of its kind 
for the entire country was voiced by the direc- 
torate. 

The First Federal association will be under 
the regulation and supervision of the United 
States Government and of the Federal Home 
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Loan Bank of Chicago. All investments in 
its shares up to the first $100,000 will be 
matched dollar for dollar by investments of 
Treasury funds. The charter of this institu- 
tion was the first granted in the middle West 
and the fifth in the United States. 

The function of this new institution will 
be to provide permanent machinery for the 
financing of Chicago’s home buying and home 
building along lines which have proved prac- 
tical. Its loan plan will be the long-term 
monthly repayment mortgage. Loans will be 
reduced hy monthly instalments and _ interest 
charged only on the outstanding balance. Mod- 
erate interest rates and elimination of con- 
stantly recurring fees are among the objects. 
All these features are additional safety fac- 
tors for the funds invested. It is planned that 
as the association progresses preference as to 
loan applications will be given to those: who 
have already been saving in the association. 

The establishment of the First Federal is 
directly in line with President Roosevelt’s plans 
for the re-establishment of home financing on 
a sound basis throughout the country. In the 
law authorizing Federal Savings and Loan As- 
sociations, passed by Congress in special session 
last summer, $100,000,000 of Treasury funds 
were appropriated for investment in such in- 
stitutions as this, not more than $100,000 to be 
invested in any one association. The major 
motive was the drawing of savings investments 
once again into the home mortgage field, but 
the great lack of home financing capital made 
it imperative for the Government in the begin- 
ning to collaborate with the citizens in creating 
this common fund of money for borrowers. 


Colorado Launches Statewide 
Modernizing Campaign 

Retail lumber, paint and hardware dealers 
and organizations throughout Colorado are co- 
operating in the big State-wide “Clean-up, 
Paint-up and Modernize” campaign, launched 
Jan. 2 and which is to continue to about May 1. 
A staff, financed by the Civil Works Adminis- 
tration, has been appointed by Gov. Edwin C. 
Johnson, and headquarters are established in 
the office of the State commissioner of immi- 
gration, 130 State Office Building, Denver. 
Throughout its duration the campaign will be 
organized and conducted as a State department 
under the supervision of the governor, with 
Richard L. Davies as director. 

The State-sponsored activities are centralized 
in a Modernization Bureau, which includes a 
building architect and a landscape architect who 
supply advisory service free to home owners 
wishing to bring their properties up to date by 
exterior or interior modernizing, or by the 
planting of trees, shrubs, hedges, flower beds 
etc. The Bureau will furnish any needed plans 
and specifications, including estimates or ap- 
proximate costs. 

The movement is receiving enthusiastic co- 
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operation from civic. groups, women’s clubs, 
schools etc., as well as building material dealers 
and tradesmen, and the public generally. 

The campaign is arousing a good deal of in- 
terest even outside of the State, because of its 
being, if not the first, one of the first State- 
wide modernizing campaigns to be launched 
under joint sponsorship of the State authorities 
and the Civil Works Administration. 


_—_—_—s 


The Lumberman and the Code 
[Contributed ] 


From all present indications 
We wonder where the road 
Will eventually lead us 
If we do or don’t observe the Code. 


With our present information 
It appears that without fail 
There are two big destinations, 
The poorhouse or the jail. 


We have sternly been instructed 
That our price must be just so, 
That no lower can be quoted 
No matter where you go. 


This means the very least price 
You are allowed to quote. 

If a fellow figures lower 
He is sure to be the goat. 


Then there is the proposition 
Of the great C.W.A. 

if you think there is no difference 
Just hear what they have to say. 


For every little order, 
No matter what is did, 
They can’t do any business 
Except that three must bid. 


Now what’s a fellow going to do? 
It surely is a whizzler. 

If you figure so’s to get the job 
It makes you out a chiseler. 


The Code has given us a method, 
We must use without our choosin’. 

But if we all figure things this way 
They say there is collusion. 


Guess that the only thing to do, 
When all is said and done, 

Is to try and find a place somewhere 
Where we can have some fun. 


For if we can’t see a thing or two 
That will make us crack a smile, 
Our life won’t be worth living, 
And we'll be gray in a short while. 


So when things get so twisted, 
You don’t know where you're at, 

Just take to heart this little thought, 
Maybe you're not a D— good Democrat. 


Cc. L. ULLREY, Sales Manager, 
Lindsley Lumber Co., Dowagiac, Mich. 





ALL SHAVINGS and sawdust should be cleaned 
up every night and deposited in a safe recep- 
tacle until removed or burned in the boiler. 











Any dealer can make a 
double-deck display 
table like this one pre- 
pared by L. C. Newby, 
manager of Dunlap & 
Co. (Inc.), Columbus, 
Ind. Small hardware 
items, and even a metal 
grill for a window, are 
advantageously dis- 
played on the top of 
the table, while the ply- 
wood background of 
the lower deck makes 
an attractive place to 
show such products as 
these mirrors. There 
were three in the case, 
but Mr. Newby had just 
sold one and he had to 
take it out of the dis- 
play; he finds the mir- 
rors good profit makers 
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Creates Market for Salvage 


Slabs for Cabin Construction 


Cashing in on the public’s love for quaint cab- 


ins, especially where there are plenty of moun- 
tain cabin sites, W. P. Jackson, old time lumber 
dealer of 
stained 
real log structures may be built. 
these slabs from salvaged materials. 


southern California, 


is furnishing 
slabs with 


which cabins resembling 
He is making 


Mr. Jackson has found the super-structures 


used by contractors in erecting large concrete 
bridges to be ideal for his purpose. } 
round timbers—millions upon millions of feet of 


These large 





Porch built on his office by Mr. Jackson to 
demonstrate use, for cabin construction, of 
slabs cut from salvaged used timbers 


material—have in past years been destroyed, in 
most instances. Mr. Jackson buys them, and 
in his own mill slices off four slabs, one 
from each side, leaving a timber, possibly an 
8 by 8, in the center, these timbers finding a 
ready market, usually with oil producing com- 
panies. 

Illustrating the manner in which a cabin 
may be constructed, Mr. Jackson has erected 
on his office building, which stands beside the 
highway on which his place of business is 
located (Whittier Boulevard within the city 
limits of Pico, Los Angeles County) a front 
porch resembling a cabin. With fifteen hun- 
dred automobiles an hour passing along this 
thoroughfare his sign, “Slabs for Mountain 
Cabins” is read by a good many people and 
a large number stop every day to ask prices 
and get instructions. 

This pattern cabin shows an insulation mate- 
rial used between the slabs, which at a distance 
resembles mortar. This material is waterproof 
yet yields slightly when pressed tightly be- 
tween the edges of two slabs, and so makes a 
waterproof surface. This type of construction 
has not previously been used in the Los Angeles 
area, Mr. Jackson thinks. 

The slabs are nailed on a regular dimension 
lumber frame and by the use of dowels, which 
Mr. Jackson recommends, the amount of dimen- 
sion lumber may be reduced. 

The slabs for the most part are cut in 6-inch 
widths, random lengths. They are stained on 
the outside, by a spraying process, both for 
preservation and beauty. The brown stain con- 
trasting with the white composition material 
used for the chinking gives a very attractive 
effect. Ordinarily, Mr. Jackson advises the 
customer to have the slabs cut to proper lengths 
in his mill, as it is not easy for the average 
man to cut them to length with a hand saw. 
For the most part they measure about 2% 
inches thick at the thickest point, and about 
17g inches at the edges. A quarter-round is 
manufactured for the corners. 

Since this material is salvage and there is 
another product from the log Mr. Jackson has 
been able to sell the slabs at 5 cents per lineal 
foot, or approximately $35 per M board feet. 
At this price there is a good margin of profit, 
Mr. Jackson finds. 


In addition to his wayside demonstration, 
which is a powerful advertisement, Mr. Jackson 
is getting out a booklet in colors showing vari- 
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ous types of artistic cabins. These will be dis- 
tributed chiefly in mountain resort communities. 

“IT have been able to find plenty of this ma- 
terial,” says Mr. Jackson, “From one bridge 
contractor in Los Angeles I bought millions 
of feet. 

“The opportunities for selling the slabs seem 
unlimited and the number of inquiries increases 
from day to day. A famous movie star is taken 
with the idea and will have a beautiful cabin 
erected as soon as he decides on his location. 
We see endless possibilities among the well- 
to-do people of all vocations in our area, In- 
cidentally, we are offering the slabs now at a 
price, I think, where the man of even average 
means will not hesitate to buy as soon as times 
are at all normal again.” 

Mr. Jackson does business as the Pico Salv- 
age Lumber Co. (Ltd.), with address 927 Whit- 
tier Boulevard, Pico, Calif. 

—_— 


For Safer Lily Pools 


Readers of this department will recall that 
in the issue of Dec. 23 (page 21) there was 
published, with editorial comment, an appeal by 
a Nebraska retailer for greater attention to the 
factor of safety for small children in planning 
and constructing lily pools. In response to re- 
quest of the editor for suggestions for making 
these pools safer, W. G. Kaiser, manager 
Cement Products Bureau of the Portland 
Cement Association, Chicago, writes: 

“As yet we have worked out no definite 
scheme for keeping small children from falling 
into pools. We of course realize that several 
fatal accidents have occurred, and with the in- 
creasing number of pools others may be ex- 
pected, even though reasonable precautions are 
taken. It is the nature of children to climb, 
and while a guard fence would be of some 
value it could not be depended upon to give 
complete protection. There is a tendency to 
build the pools so that they will be shallower, 
in which case the hazard is lessened, except in 
the case of babies. To get the proper depth 
for planting lilies in shallow pools the tub in 
which the bulbs are planted is set down beneath 
the floor level.” 





"The Lady Lumberman" Speaks 
Her Mind 


To THe Eptror: 

It seems like- years since I have read an 
AMERICAN LUMBERMAN. I never discontinued 
a magazine that I missed as much as this one. 
Although the NRA seems to be relieving some 
few, it has still to be of any benefit to this 
family. In a few words, it really is relieving 
the taxpayer of his last cent and then he has 
to borrow to pay more unnecessary incomes to 
high salaried office holders. 

During the last campaign we were promised 
an economical administration, but from the day 
of inauguration there has been a constant in- 
creasing of national expense and of public 
officials. 

There is just one way to have a non-specu- 
lative, constitutional body of public officials and 
that is to decrease their salaries to such a mini- 
mum that the offices will be filled by persons 
who will honorably administer public affairs, 
for the sake of an honorable record; not by 
those pushed into office by syndicates which 
compel them to force speculation through for 
the gain of a few who control. 

Our original constitution has been completely 
snowed under by amendments to suit the per- 
sonal case of capital. (I am not a Socialist 
either.) I don’t believe we appreciate the efforts 
of the founders of this greatest nation on earth. 
If we did we would put forth every effort to 
continue to maintain the original perfect stand- 
ards of government instead of obliterating them 
with the lust of graft and greed through laws 
that completely overcome the original. 

A carpenter’s son was given a perfectly cut 
rafter for a pattern; he cut the first one all 
right, the second he cut after his own, then 
the third, and so on down until he had them 
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all cut, using each time as the pattern the last 
one cut, instead of the one given him. Need- 
less to say that all the rafters were cut wrong 
except the first one. And why? Because the 
boy didn’t realize the importance of sticking 
to the original perfect pattern. 

It seems to me that we as a nation are in a 
muddle similar to a Chinese puzzle and that 
to get out we must put up a “stop” sign to all 
grafters, put them on a bread and water diet 
or in the dole line and let them see how their 
own coat fits them. 

And under the poor old blue eagle that has 
been burdened with a cogwheel in one foot 
and an electric current in the other there is 
still more room for dishonesty behind the 
slogan, “We do our part.” The poor old bird 
has plenty of reason to look blue, but I guess 
that if he could have his way he would pick up 
the grafters and carry them away to the high- 
est mountain and drop them there with the 
warning, “Work or starve” as the poor tax- 
payers have to do. 

Now last, but not least, I am enclosing a 
dollar for three months’ subscription to the 
old pal, AMERICAN LUMBERMAN. If you see 
fit to publish this please use my correct name 
and not “Mrs. Blank” as on one other occasion; 
then the readers won’t write in as before and 
criticize the name of Blank. 

Yours very truly, 
“THe Lapy LUMBERMAN,” 

(Mrs. L. G. Lyon, Route 1, Vandalia, Mich.) 


February 8, 193 


An Attractive Display Windoy 


We should have liked to present an illustra. 
tion of an especially attractive display which 
the Niles Lumber Co., Niles, Ohio, had in it; 
window just before Christmas—particularly 4, 
it featured a replica of Washington’s home 4 
Mount Vernon and therefore might suggest , 
timely idea for other dealers, in view of the 
near approach of Washington’s birthday—hy 
it was impossible to secure a photograph, 

Mrs. George W. Alexander, wife of the ser. 
retary of the company, spent several days 
arranging and decorating the window, and the 
results amply evidenced her skill in that direc. 
tion and justified the time spent upon it. 

The window was divided into two sections. 
One section consisted of a series of modern 
homes, built in miniature. Each house had 3 
miniature street light in front of it and a colored 
light inside. The houses were arranged to re. 
semble a small town covered with a blanket of 
snow. 

The other section of the window was an exact 
replica of Washington’s home at Mount Vernon, 
This was also lighted in colors. The window 
as a whole attracted much attention, because of 
the novelty of the arrangement and the colored 
lights. 

A STANDARD first-aid kit, fully equipped, 
should be kept in the office or other convenient 
place where someone with proper knowledge 
can render first-aid while awaiting the doctor, | 








BUILDING SPECIALTIES— 
RETAIL SALES HELPS 








Reception Room Remodeled 
With Fine Results 


A striking example of the rich and distinctive 
effects attained by the use of its own products— 





Pleasing results from artistic modernization 


the new reception room of the Insulite Co. in 
its general offices in the Builders’ Exchange 
Building, Minneapolis, Minn., has elicited the 
admiration of authorities on the decorative arts. 
This lobby was designed by the company’s ad- 
vertising manager, R. P. Dodds, on the motif 
of presenting an unbroken sequence of hori- 
zontal lines. 

With the single exception of the chromium 
bands which separate the alternating courses 
of light and dark HardBoard, all the materials 
used were produced by the Insulite Co. or one 
of its affiliates. The side walls, as stated, are 
HardBoard, the ceiling Acoustile, and the cor- 
ner pilasters and baseboards are northern white 
pine manufactured by the International Lumber 


Co., an affiliated concern, which also supplied 
the concealed studding and other framing 
lumber. Two coats of prepared wax were 
given the side walls, this being the only deco- 








rative treatment thereon. In order to take full 
advantage of the unusually high light reflection 





of Acoustile the ceiling 
was left undecorated. 
The highly sound-ab- 
sorbing nature of this 
product greatly helps 
in reducing undesirable 
noises. 

The finished room as 
shown in accompanying 
photograph is a strik- 
ing and most desirable 
change from the con- 
ventional type of recep- 
tion room from which 
it was remodeled. The 
desk, of pleasing mod- 
ernistic design, is one 
that stood in the old 
office; after having been 
covered with light and 
dark HardBoard and 
given chromium band 
decoration, similar to 


that on the side walls. 


and decoration 
—_—_—: 


New Rock Wool Insulation 


A new water-proofed Capitol Rock Wool, man- 
ufactured to meet the need for such insulation 
where unusual moisture conditions prevail, has 
just been announced by the Insulation Division 
of the Standard Lime and Stone Co., Baltimore, 
Md. Rounding out the line of Capitol Rock 
Wool insulations for domestic and industrial 
purposes, including pipe covering, the latest 
addition is available in both the commercial or 
loose and granulated forms. This waterproofed 
Rock Wool is said to have a particularly long, 
tough fibre and to be exceptionally good for 
use on cold storage work. The manufacturer 
will gladly furnish samples on request. 
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Display Room “Doubles” as | 
Community Club Room 


Atva, OKLA., Jan. 29.—It is always inter- 
esting to trace the development of a success- 
ful business, and to learn something of the 
methods and policies by which it has grown 
from a small beginning to a position of im- 
portance and influence in whatever line of 
trade it may be engaged in. Such an insti- 
tution in the retail lumber field is Wilson W. 
Starr, operator of eight retail yards in Okla- 
homa, with headquarters in this city. Seeking 
the underlying cause or mainspring of the 
growth of this business, the AMERICAN LuM- 
BERMAN finds that it can be briefly summed 
up in the one word “sERVICE”—a much over- 
worked term, but one which, in this instance 
at least, means exactly that. But let us briefly 
trace the development, and observe the pres- 
ent status, of this successful retail lumber busi- 
ness—from facts, data and comment supplied 
the editor by J. T. Harding, auditor for the 
concern. 


A Small Start—Times Were Tough 


Approximately twenty-five years ago Mr. 
Starr started in the lumber business in a 
small way, taking over a concern which had 
been forced to close up. To the ordinary man 
the outlook would have been disheartening, but 
not so to Mr. Starr. The start was made. 
The times were hard, but there was no big 
Blue Eagle to keep watch, and no Code hours 
to be observed, so he operated his yard from 
seven o'clock in the morning until six at 
night, and then, after supper, harnessed old 
Dobbin to his buggy and drove out among 
his customers, collecting, and more than that, 
selling, whenever anything like an opportunity 
presented itself. At odd times, in daytime 
and evening, he made his own cement blocks, 
and he talked these up on his evening rounds 
as well. 

The business did not expand by leaps and 
bounds from the start, but it grew slowly and 
steadily, step by step, as Mr. Starr made cus- 
tomers of his friends and friends of his cus- 
tomers. Before very long he found his loca- 
tion and business quarters inadequate, and 
when the opportunity presented itself for buy- 
ing out an uptown yard location he did so. 
As the years rolled by the community saw 
the transformation of a lumber yard of the 
old conventional type into one of the best 
equipped and uptodate building stores to be 
found within a wide area—a store where serv- 
ice, quality and courtesy was given to every 
customer, with a smile thrown in. The pub- 
lic was quick to learn that here information 
would be gladly furnished regarding any build- 
ing proposition, without obligation; whether 
the subject inquired about concerned the pur- 
chase of a ten-pound sack of lime, a can of 
paint or a complete home with uptodate insula- 
tion, hardwood floors, built-ins and other mod- 
ern features and conveniences. 


Silent Salesman Takes No Vacations 


Mr. Harding speaks with pride and satis- 
faction of the service room which was added 
to the builders’ store several years ago. This 
toom is indeed a silent salesman, on duty all 
the time. With one look the prospective cus- 
tomer can grasp more information regarding 
a kitchen cabinet, breakfast set, hardwood floors, 
or other built-in feature or accessory used 
ina home than he could otherwise be given 
in a much longer time, because he sees these 
features just as they appear installed in the 
regular home. Thus guesswork and misunder- 
Standing are eliminated at the start. 

“The wheelbarrow days are gone,” remarked 
Mr. Harding, “and we are in the automobile 





AMERICAN LUMBERMAN 


era, when if one expresses the least bit of in- 
terest in a new car, before he knows it he 
finds himself sitting in one, stepping on the 
gas and whizzing over the road. High-pres- 
sure salesmanship in other lines is our real 
competitor, and we lumber dealers ought to 
be equipped to instill into our customers the 
same desire that the automobile people, for 
instance, do in their line of business. To meet 
that competition the necessity for giving serv- 
ice with actual built-ins was forced upon us. 
When we find a prospect for a kitchen cabi- 
net, for instance, we must enable him, or her, 
to visualize the convenience and see the desir- 
ability of it, just as it would be installed in 
their own homes. As you explain and demon- 
strate the toe space, just notice the prospect, of 
course usually a woman, step up to the sink 
and test this comfort feature. Then, as you 
mention each advantage and detail, see her step 
closer to that point and inspect it, dropping 
her hands to the dough board or cabinet 
top to try the height, and giving it the minut- 





This is the story of a 
lumber dealer who made 


CUSTOMERS 
of his FRIENDS 


and 


FRIENDS of his 
CUSTOMERS 


RESULT: 


From “one little yard down on the track,” 
he now operates a modern Building 
Store and eight Branch Yards 











est inspection with respect to the work that 
she will be doing three times a day, 365 days 
each year. With a few minutes of such in- 
spection she better visualizes the advantages 
than you would be able otherwise to show 
her; thus she is in a sense her own sales- 
woman, to herself and to other women of her 
acquaintance—for, be it remembered, in al- 


most every instance it is the woman who starts ~ 


the idea of buying a kitchen cabinet, a new 
hardwood floor, or other built-in convenience 
or improvement of the home, and not infre- 
quently, a new home.” 

But all this tells only a part of the story 
of the Starr service room Recently Mr. 
Starr conceived the idea of making it avail- 
able to local women’s groups, for meetings, 
socials etc. It accordingly was fitted up with 
stylish curtains and draperies, furnished with 
comfortable new chairs and an outside stair- 
way was built for convenience. This club 
room has a floor space of 20x40 feet. Although 
it has been ready but a little more than a 
month, there are at present two federated wo- 
men’s organizations meeting here each week, 
and another will start doing so at once. This 
service has been expanded to include several 
men’s organizations. It is given without cost 
to the organizations; light, fuel and janitor 
service being supplied free. A register is kept 
of the dates scheduled for the various meet- 
ings, to avoid any conflict. The organizations 
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A Real Service That 
Creates Good-Will 
—and Makes Sales 


are made to feel at home, and that they are 
welcome to make use of the room on any dates 
not previously booked for some other body. 
All these people, of course, see the various 
wares that are on display in the room. What 
all this means in advertising value, as well 
as in creation of community good-will, may 
readily be imagined. 


Example of Community Service 


One more practical illustration of the spirit 
of service manifested throughout this lumber 
organization is found in the offer of its show 
windows and tables in the display room, just 
before last Christmas, for displaying the big 
collection of toys for distribution to needy 
children by the Alva Provident Association. 
Every available foot of space was filled with 
repaired and repainted toys, dolls, doll car- 
riages, tricycles etc. Hundreds of toys that 
needed only a little work and paint to make 
them as good as new, were reclaimed, and 
many children who otherwise would have been 
overlooked by Santa Claus were made happy. 
Mr. Starr also furnished a truck and driver 
for delivering all the toys, in co-operation with 
the Boy Scouts. 

Thus “the little yard down on the track,” 
has developed into a modern builders’ store, 
with eight branch yards, each a credit to the 
community in which it is located. 





Faces Rising Demand With Well 
Assorted Stocks 


JACKSONVILLE, FLa., Jan. 29.—The annual 
meeting of the stockholders of the Florida 
Louisiana Red Cypress Co. was held in the 
company’s offices, 806 Barnett National Bank 
Building, on Jan. 16. All the officers and 
directors were re-elected. 

Various district sales representatives were 
reappointed as follows: 

Cain-Hurley Lumber Co., Security Build- 
ing, St. Louis, Mo.; Douglas P. Jones, 300 
Madison Avenue, New York; E. S. Kemper, 
2014 Baxterly Avenue, Cleveland, Ohio; O. L. 
Dargis, 819 First National Bank Building, 
Cincinnati, Ohio; G. A. Breaux, 204 Poydras 
Building, New Orleans, La.; Huss Lumber 
Co., 1549 Fullerton Avenue, Chicago; G. G. 
Kuntz, 210 North Water Street, Milwaukee, 
Wis.; A. J. Packard, 113 East Second Street, 
Ottumwa, Iowa; Paul R. Kohl, 2825 Center 
Street, Des Moines, Iowa; John C. Ray, Waco, 
Texas. = 


The ,company handles the entire cypress out- 
put of the following Florida and Louisiana 
mills: Brooks-Scanlon Corporation, Foley, 
Fla.; Cummer Cypress Co., Lacoochee, Fla.; 
Putnam Lumber Co., Glenwood and Shamrock, 
Fla.; Wilson Cypress Co., Palatka, Fla.; A. 
Wilbert’s Sons Lumber & Shingle Co., Pla- 
quemine, La. 

The annual statement disclosed an increase 
in volume for the year ending Dec. 31, 1933, of 
about 40 percent over the orders and shipments 
handled for the year ending Dec. 31, 1932. 


Stocks on hand are well assorted to meet 
practically all consumptive demands of the 
trade. Prices on red cypress are little, if any, 
higher than those in effect prior to the estab- 
lishment of minimum prices for cost protection. 

“We look for a steady increase in orders in 
the early spring,” said President J. F. Wiggin- 
ton, “and feel that a very much improved vol- 
ume will be reflected in this year’s business. Our 
facilities and service available to the trade will 
insure quick delivery of the retail dealer’s ur- 
gent requirements.” 
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WATCH FOR NEXT INSTALMENT 


[This is the second instalment of a series of 
articles on the estimating of millwork, the first of 
which appeared in the issue of Jan. 20, pages 
16-17 and 47. The third instalment will take up 
the figuring and extension of groups Nos. 3—Out- 
side window and sash frames; 4—Outside windows 


and sash; 5—Weights and cords.—EDITOR. | 





How to Place Your Order 


First, a printed order form is very convenient, 
and in many instances avoids controversies and 
misunderstandings. These forms should be 
printed in duplicate, the first sheet can be plain, 
or ruled as desired; and the second sheet, or 
carbon copy, can be plain. The second sheet 
will be filed in a manner that is most conveni 
ent for future reference, checked against the 
the will be 
checked against shipment on its arrival and 
any errors reported at once. 


invoice, and invoice, of course, 


Pad the forms at the top, in sets of original 
and duplicate. 

The carbon copy may be of a different color 
from the original, to be 
the files. 

There is shown here an order form that will 
cover the ground, and that can be used for both 


more discernible in 


stock and odd work orders. 


In the discount column, place the discount at 
which you have purchased, but it is not neces- 
sary to extend the net amount to the net price 
column. This column is to be used when you 
buy on a net basis, or for items on which you 
have a previous quotation, such as an estimate, 
or some specialty manufactured and sold at a 
net price. 

If your order covers a number of items on 
which you have had a previous lump sum price, 
or an estimate, copy the items of your inquiry 


a 


and place the accepted price in the net price col- 
umn. 


Sash and Windows 


In placing your order, remember that the 
wholesale sash and door houses do not, as a 
rule, employ mind readers, so it is very neces- 
sary that you make your orders explicit. If 
necessary, send a sketch to help convey your 
meaning. 

Always use inches to designate glass size, and 
feet and inches for opening or outside measure 
ment. 

Use the term “sash” for one piece to fill an 
opening, and “window” (upper and lower sash) 
to fill an opening and slide vertically. 

State size of opening, thickness, and number 
of lights. 

State whether “plain rail” or “check rail,” 
open or glazed; if glazed, whether with single 
or double strength glass, plate, plain or bev- 
eled, or other glass that may be required. 

If you want windows shipped “open” to be 
glazed elsewhere, you must so state, as, unless 
ordered otherwise, sash and windows are al- 
ways shipped glazed. 
“sash” are ordered with 
top and bottom sash of different heights, it is 
understood that the first 


Where windows or 


is the width of the 
glass for both sash; the second measurement, 
the height of the top light; and the third meas- 
urement, the height of the bottom light, thus: 
40”x20"x40” would signify that the bottom 
light was 40”x40”, and the top light, 40”x20”. 

When an “odd’ sash is ordered, give both out- 
side and glass size, and number and arrange- 
ment of lights, thus: If the sash contains 12 
lights, your order should read: 2’-10"’x4’-5”x 
13%”, gl. sz. 30”x48”, divided 12 Its. 3 wide 
(W) 4 high (H). 

When you give glass size for a divided light 





| ORDER FROM 


ILLINOIS LUMBER Co 


CHICAGO, ILL 


To 


Town..._- coenece ce 


Ship via ........-----.--- 
Ship when 


Please ship the following goodsas directed,and on terms noted below: 


OUR ORDER 
No_-_-- 


This number 
must appear 
on your invaice 


Date .___- ema 


Eo. 
Terms .-.--- pinesiites 








Quast 


DESCRIPTION 


wer 


lpiser PRICE 
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This form, for placing orders with sources of supply, may be in two sizes; one of regular letter-head size, 
8x1! inches, for large orders, and one 8!/2x5'/2 or & inches for small orders 
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sash, it is understood that regular stock widths 
of stiles and rails and bars are required. 

In ordering “bungalow” windows, give layout § 
for top sash thus: Window 30”’x30"-154" 2 Its 
C. R. top divided 12 Its. 4 W. 3 H.—or 3 W. 
4 H. as the case may be. 


Doors 


Give width, height and thickness, number and 
arrangement of panels, grade (A, B, C), and 
kind of wood. 

Give style of sticking, unless standard stock 
sticking is desired. 

If molded, whether flush or raised mold, one 
or two sides. 

If odd, send sketch or detail. 


Outside Blinds 


If stock, state size and number of lights of 
windows for which blinds are desired, thickness, 
and whether all rolling slats (R. S.); station- 
ary (S. S.); or half rolling and half. station- 
ary (‘7 R.S.%S.S.) 

If “odd,” give outside opening, thickness, and 
Send sketch. 
blinds are the width of the window, 


arrangement of slats. 
Stock 
and one inch longer than the window height to 
take care of the pitch of the sill. 
Blinds for brick 


inches longer than the window height, and your 


buildings are made two 
order must specify “for brick building”; other- 
wise, you will get a stock blind. 

A pair of blinds means two pieces to fill an 
opening. 

A blind means one piece to fill an opening. 

A set of blinds means more than two pieces, 
and a sketch should be sent with the order. 


Taking Off from the House Plan 


“take off” is made from 
LLUMBERMAN’S House Plan No. 196, 


The following 
AMERICAN 
elevation and floor plans of which were repro- 
duced in the previous instalment. It is a five 
room frame cottage with two bedrooms, kitchen, 
dining room, living room, rear entry and nook. 

All list prices are those shown in the Standard 
Universal Sash and Door Catalog (or Western 
List), and the discounts and lumber prices used 
are arbitrary. 

The plan shows three plastered arches, which, 
of course, will not be cased or provided with 
jambs. 

The following specifications are used: 

The disappearing stairway and all informa- 
tion regarding its construction and installation 
should be obtained from the manufacturer. 

S. S. Glass in all windows. 

Inside doors, 2 panels white pine. 

The cold air intakes to be made of oak strips, 
34x1” S4S and halved together with 1” spaces 
between strips. 

All interior trim to be yellow pine. 

All cabinet work to be standardized stock 
designs as manufactured by a number of firms. 
The closets will have one shelf each, clothes 
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pole, and hook strips as shown on plan. 

The opening to bath tub plumbing from bed- 
room closet will have a batten door, jambs and 
plain trim, one side. 

Clothes chute will have a paneled door, 
jambs, and trim 1 side, and lined with tin or 
D & M material, to be included with the lym- 
ber or tinwork as the case may be. 

Basement stairway, rough horses (notched) 
open riser, 154” treads from “dimension” stock ; 
9x4” S4S rail; 6x6” S4S newel. 

The living room mantel will be a stock de- 
sign for 5’-6” chimney breast. 

The specifications for the exterior work will 
be found in the take-off of exterior work. 


Ripping and Finished Sizes 
The lumber sizes given are finished sizes, to 
which 44-inch must be added to obtain the rip- 
ping sizes. 
In ripping for width, it is customary to rip 
as follows: 


This width of Is ripped for these finished 


rough board— widths—-(Inclusive) 

4-inch %” to %-; 1%-to1%-; 3- to 3%-inch 
6-inch 2% to 2%; 4%- to 5%-inch 

8-inch 2%- to 24-inch 


10-inch 1%%- to 2-; 2% to 2%;3% to4%-inch 


Computations for width are on the next full 
inch—1-, 2-, 3-, 4-, 5-, 6-inches. ete. 


The thicknesses used are the standard rough 
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CODE 


Costs and Discounts 


The method of procedure explained in 
these articles is correct under the Code. 
The costs, discounts and prices shown here 
are arbitrarily chosen to explain the 
method of estimating. The article was writ- 
ten before the adoption of the Code, but 
the system of taking off from the list, and 
of establishing overhead, is the same — 
although of course different costs, based 
on increases in wages, and different dis- 
counts, based on a mode for protection of 
costs, should be used. The Code states 
how the percentage of overhead is to be 
arrived at. 





thicknesses (1-, 1%-, 1%-inch etc.) which 
when surfaced two sides (S2S) will finish 38-, 
lyc- and ive inch. Commonly speaking, an 
inch board is designated as 34-inch; a 1%4-inch 
board as 1%-inch; and a 1'%-inch board as 
1%-inch; but the standard for a 14-inch board 
is tw-inch scant of 1%-inch; and that for a 


29 


1%4-inch board is Ys-inch scant of 1%-inch. 
Pricing the List 

Three distinct elements enter into the cost of 
every item of manufacture, viz: material, labor 
and overhead. These three items must be in- 
cluded before any profit is added, and, as these 
factors are variable, the prices given herein are 
proportionate, to be used in comparison with 
known prices and discounts. To establish a 
basis on which to estimate the outside frames, 
the following methods and prices have been 
used. One-inch B&b yellow pine, with a cut- 
ting and ripping waste of 10 percent, is used. 
There is a waste of 15 percent on 5/4 and 6/4 
stock, and on 8/4 stock there is a waste of 20 

















percent. 
F.o.b. mill price of 4/4 stock.......... $ 48.00 
EE: SS eweaea eee eae eee ee 8.00 
Path POint Of GONVOET oc cccccsnces $ 56.00 
TE. ehene as canwesnscesonsnkGewaneel 7.00 
$ 63.00 
LOOT GR WHE. i0.62:55 c08e sd see ts 15.00 
$ 78.00 
De RS Skies cs sar sieecsurreneves 7.80 
Pe ME 5Gpcs0c00eeseaanwa ween $ 85.80 
De GE 656.600 nsdans osnwn aioe we 17.16 
$102.96 


Figure for convenience $103 per M net B. F. 





OWNER ......... Frank James 
RESIDENCE ...... Coffeyville 
ARCHITECT ...... James Smith 
RESIDENCE ...... Coffeyville 
KIND OF B 


TERMS .. 0 


| 
Se 20k SBSH 4D. 


F.0.8...Chicago, Ill. 


FOR Wm. Olark, Contractor 


NOTE: WE AGREE TO FURNISH THE FOLLOWING ITEMS ONLY, AND AS LI 


FRO 
ILLINOIS LUMBER COMPANY 
LUMBER AND MILLWORK 
CHICAGO, ILL. 


LDING... 7. .Bungalow 


days; net 30 days from 


i ESTIMATE NO... .400 


STED AND DESCRIBED BY US FOR THE sum OF $..000,43... 
ALL CLAIMS FOR DAMAGES TO GOODS IN TRANSIT MUST BE MADE TO THE CARRIER. 


DATE SOLD...... = ae 
SOLD FOR....... $286 :49 ae 
soap ve......... Wm. Clark...... 
ORDER NO....... SD 


WHEN WANTED. AS required... 

















= 
CHASED ae” DESCRIPTION et ae °Y Paice | TOTAL 
(1) OUTSIDE DOOR FRAMES. YELLOW PINE SET UP 
Jambs 1 3/8" Rabt. for 1 3/4" door 
0.S. Casing 1 1/8" 
SILL. Yellow pine. Minimum size 3-0X7-0 
1 0. S. Door fr. 3-0x6-8 3.63 
1 " # 8 2-8x6-8 3.63 7.26 
(2) OUTSIDE DOORS, WHITE PINE. FLAT PANELS. 
Stiles and top rail 4 3/4" or under 
Bottom rail 9 3/4" * " 
1 | Door }Ox6-8 x 1 3/4" -- 1 Cross vanels 1 1t. D.S.A, stops 22.45 
1 | " 2esx6-8x * 3 8 Ce " $3.3 * 15.85] 38.30) 60] 15.32] 15.32 
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80 
ITEM No. |1—O. S. DOOR FRS. 


The first item on the list is the outside 
door frames with a minimum size of 3’-0”x 
7’-0", Jambs 1%” rabbetted for a 1%” door, 
and the setback of the outside casing to 





Na 829i 
Henn 


Y 
V4 
e 


ANN 


1g0R 13 Doon————7 


P 
“9xts 





























43. 
‘ 
SZ 44S —— | 
J TA*7 13 
Z 
44. SE 











form the rabbet for the screen door, all as 
shown by the accompanying detail. 


THE CUTTING BILL— 
Sizes of the horizontal and vertical 


mem- 
bers are obtained as follows: 
Add to the width of door— 
10-inch for water table, head o.s. casing 
and sill. 
0-inch for head door jamb. 


Add to the height of door— 
2-inch for side o.s. casings. 
4-inch for side jambs. 











HORIZONTAL Sect. (HEAD AND SILL) 
Use 

1 Pe. No. 8283—3’-10” (4’-0”")—@ $3.30 list 
I: EL si an ce Rites Ws ch ch el late cae ee $0.066 

1 Pe. 1%%"x4%"x3’-10" (4’-0”)—2’-1” ] 

1 Pe. 1%"x5%"x3’-0" (3’-0”)—2’-3” } 

1 Pe. 1%"x7%"x3’-10" (4’-0")—5’-4” J 
c.f ). eee eousel =O" 

Figure 10 B.ft. @ $103.00 pr. M.B.F ... 1.030 
I 6:5. 4 reel aie dechen dan Re ae $1.096 
VERTICAL SecT. (JAMBS AND 0O/s CASINGS) 

Use 
2 Pe. 1%"x414"xT7’-2” (8'-0”)— 8’-4” 
2 Pc. 1%"x5%"x7’-4” (8’-0”)—12’-0” 
20’-4” 

Fig. 21 B.ft. @ $103.00 pr. M.B.F., KD. .$2.16 
DE -ctra¢hnebhdetabenendnaenndaae $3.256 

ee et SN Wc adele bewaeetmceee 35 





Total cost of 3’-0”x7’-0” O. S. D.fr..$3.61 


By using the cost of the horizontal and 
vertical sections, respectively, for a lineal 
foot basis. dividing $1.10, horizontal section, 
by the width of the door (3’-0”), would give 
price of .366+ per lineal foot. Using the 
same method: divide $2.16 by the door height, 
7’-0”, would give a lineal foot price of .308 
per lineal foot. To simplify, figure .37 cents 
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per lineal foot horizontally and .31 cents per 


lineal foot vertically. 

he as isk cderdderewnendee $1.11 

Pe ee Me cknaddans cane wane woe 2.17 

PE OE ieee mslnd oe Shee ee ee eae ones 35 
$3.63 


For each foot extra, either in width or 
height, add the corresponding per lin. foot 
price above. Add for threshold. 


ITEM No. 2—OUTSIDE DOORS 


List 
3’-0"x6’-8"x1%” door (Fig. 3-0x7-0)....$22.45 
2’-8”x6’ 8”x1%" door 15.85 


ExtTras—lIf stiles and top rail are made 1” or 


part thereof wider than above layout, add to 


list $1.15 for 1%” doors and 80 cents for 1%” 
doors. 


ee 


Cross rails (exclusive of lock or bottom 
rail) wider than above layout, add to list for 
each 1” or part thereof for each wide rail 15 
cents for 1%” and 10 cents for 1%” doors, 


Lock or bottom rails wider than above lay- 
out, add for each additional one inch or part 
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thereof for each wide rail, 25 cents for 1%" 
and 15 cents for 1%” doors. 
All extras should be listed separately. 
EXAMPLE—If above doors were made with the 
above members %” wider than layout shown, 
Lis 
List: 2 doors, stiles & T.R. %” over @ ‘ 
$1.15 


ee rr rere er eet ere here .30 
2 doors, lock & B.R. %” over (4) @$0.25 1.09 
1 door, 2-cross Ris. %” over @$0.15.... 39 
a oe, ae $3.60 
EE ee Te ere er eT ee eT 2.16 
ee OE: Cackaticnavedrgunr kan hema iced $1.44 
|| RAE Rae eeene. Sera eee eee 1.44 
DOORS LARGER THAN LISTED SIZES: Add 10% 
for each additional 4” or part thereof in 
width, and 10% for each additional 6” or 


part thereof in height, using widest list speci- 
fied of same height. This applies to pane] 
doors. Doors with laminated flat panels are 
figured on the standard panel door list, plus 
the net extras applying to each type of door. 
This applies to one panel, two vertical, two 
vertical and one cross panel and three verti- 
cal panels. 


Mountaineers Endorse Duffey Bil 


CHARLESTON, W. Va., Jan. 29.—The West 
Virginia Lumber and Builders Supply Dealers 
Association closed its 21st annual convention 
on Jan. 23, at the Daniel Boone Hotel. Dele- 
gates declared it to be the most successful meet- 
ing in the history of the organization. The 
Codes occupied the bulk of the program. 


The following officers were elected: 

President—Charles A. 
Lumber Co., Beckley. 

First vice president—James Weimer, George 
Weimer & Sons, St. Albans. 


Byus, Byus-Mankin 





CHAS. A. BYUS, W. GUY CRIGLER, 
Beckley; Fairmont; 
Elected Re-elected 
President Secretary 


Second vice president—C,. B. Huston, 
River Lumber Co., Welch. 


Third vice president—D. C. Thompson, 
Carolina Lumber Co., Huntington. 


Fourth vice president—Vincent Vercelotti, 
Elm Grove Building Material Co., Wheeling. 


Treasurer—John F. Barr, John F. Barr Lum- 
ber Co., Fairmont. 


Secretary—W. Guy Crigler, Fairmont. 


Tug 





Adam F. Beltz, of Wheeling, retiring presi- 
dent, and E, L. Davidson, of Parkersburg, were 
elected directors. 

William N. Beehler, deputy commissioner of 
the CWA in West Virginia, stressed the par- 
ticular importance of the CWA program to the 
lumber industry ; and G. M. Mossman, of Hunt- 
ington, member of the legislative committee, led 
a round-table discussion of pending congres- 
sional legislation and particularly of the grants 


of federal money for the financing of homes. 

The legislative committee reported a resolu- 
tion endorsing the two amendments to the Fed- 
eral Home Loan Act, now before congress, as 
sound in principle. The resolution also con- 
veyed this information to the West Virginia 
Senators and congressmen, asking their sup- 
port of the measure. The association also 
adopted a resolution opposing government pur- 
chase of materials from firms or individuals 
who violate the Codes. 

L. C. Hart, of the Johns-Manville Corpora- 
tion, gave an instructive talk on “Our Worst 
Competitor.” W. E. Difford, president of J. W. 
Hughes & Sons, Louisville, spoke on the 
“Manufacturers’ Code.” 

The convention city for 1935 will be selected 
at the next meeting. White Sulphur Springs 
and Elkins have asked for it. The convention 
closed with a banquet and ball at the hotel. 

The present board of directors includes the 
following: F. S. Turner, C. P. Thorn, Adam F, 
Beltz, E. L. Davidson, Hale Pearman and H. 
G. Truslow. 


Booklet Tells How to Organize 
Savings & Loan 


The Federal Savings and Loan Division of 
the Federal Home Loan Bank Board, Wash- 
ington, D. C., has gotten out an attractive 8- 
page folder entitled, “Outstanding Features of 
Federal Savings and Loan Associations.” This 
folder, prepared by George Dock, jr., is a 
concise statement about these privately owned 
and privately managed institutions which oper- 
ate under Federal charter and supervision. 

Information needed by those desiring to or- 
ganize such an association, and by those merely 
desiring to understand this important branch 
of home financing, is contained in the folder, 
and it is carefully arranged in topical form. 

Copies may be obtained upon request. These 
requests should be sent directly to the Federal 
Savings and Loan Division of the Federal Home 
Loan Bank Board, Washington, D. C. 








Old Logging Camp Abandoned 


TENINO, WASH., Jan. 27.—Abandonment of 
one of the oldest logging camps in Washing- 
ton has been completed by the Turvey Lumber 
Co., which has removed its machinery from its 
camp near here. The camp, operated by the 
Turvey company under lease on Weyerhaeuser 
holdings for more than 20 years, has been 
closed since 1930. Clifford Turvey, manager of 
the company, will move his family to Bryn 
Mawr, Wash., near the Turvey sawmill at 
Renton, Wash. 
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»..1 Indiana Retailers Approve Merger 
t Shown, o 
| With Building Supply G : 
a7) & 
ae ith Building Supply Croup | 
0.25 1.09 
30 : 
= Code Activities Are Reviewed—Hear Talks on Federal Home 
+ Aas Financing and Deferred Payment Plans—Shown Possibilities in ; 
ie Merchandising Treated Lumber 
Add 10% 
v; - InpIANAPOLIS, IND., Jan. 29.—The conven- “Our business,” he said, “has run unbridled 
St speci. | tion of the Retail Lumber Dealers’ Associa- for years. We have added new lines in an i 
0 panel tion of Indiana closed with the adoption of a attempt to stimulate sales, and the result is : 
nels are resolution and a change in the by laws of the that now we are subject to half a dozen or 
ist, plus | constitution which will make possible an amal- more codes. This retail code is based on high 
of door, gamation with the building supply dealers. ideals. We didn’t make it, but we have it, 
cal, two The lumber association was fifty years old and now we should move to make it perma- : 
© vertl- | when the convention was held. nent. We must protect ourselves, the public 
John —, it of Fort Wayne, was and our employees, and we can’t further go bates = —- ee ae aadae JR. . 
elected president of the association, being the along and do as we please.” , MEAT OCS, Q ° 
e only — a officers and John Suelzer, jr., of Fort Wayne, divisional Ray Peeee AEE Pena 
directors will hold over until action is taken Code Authority for Indiana, discussed the pro- . 
Bill on the merger. visions of a terms and condition a aie tured, and the public used lumber indiscrimi- 
. . ; ~a]li f / “ . . nately, without regard to durability, with 
The resolution calling for the merger asked clauses. “Indiana has a different set-up from {ye result that decay and insects yearly de- 
es that the directors invite the directors of the most other Divisions,” he said. “Most Divi-  stroy more than $300,000,000 worth of lum- 
ree building supply dealers to meet with them sions have an all-time secretary and several ber already in service in this country. The 
he Val. within thirty days, to see if some proper io reported damage due to termite attack alone 
ress, as method could be devised for the amalgamation, is estimated at something like $45,000,000 
so eon. insuring equitable representation to both or- annually. . 
Virginia ganizations. ; The success of wood preservation has cre- 
cir sup- A new physical set-up has been devised for ated a eng 4 for scenes wood Laced a 
on ae | te combined organization, It provides for a pg 
ent pur- president and seventeen directors, each to be consumer. The commercial treating plants 
Paar elected annually. Other necessary officials i i i 
lividuals = ee —. a Porm built to meet the requirements of railroads 
would be appointive. — The State would be di- and other big industrial users were located 
“or pora- vided into thirteen districts, each district cor- and equipped to furnish treatment to a lim- 
- Worst responding with the Code Subdivision, elect- ited clientele without reference to the needs 
of J. W. ing one director. Three would be chosen from of the general building and construction 
on the the State at large, and each retiring president trades. . 
would be a member of the board for one year. - pete — pence — yo vag Be gaa 
selected 3yron Smith, of Valparaiso, a director of ee ae ae Se 
Springs po cea “Walter quickly seconded the for treated woods; that their products must 
ivention motion alter alter Crim, of Salem, chair- be treated with a recognized wood preserva- 
tel. man of the resolutions committee, moved its tive which will not change the character 
des the adoption. of the material, and at the same time pro- 
dam F. Only three or four short talks were made. vide the necessary protection against decay 
and H. Most of them were by those who had at- and insect attack. : 
tended both conventions, and were of a con- With treating facilities functioning as an- 
ciliatory nature, and the entire program went | other department of the sawmill, all retail 
over unanimously. : ¥ “ dealers can obtain for distribution miscel- 
anize The proposed name for the merged organi- WALTER H. CRIM, BYRON SMITH, maa standaré sizes of chemically trented 
zation is the Indiana Lumber & Building Sup- Salem; Valparaiso; ; ‘ 
ply Dealers’ Association. Who Secondea— Who Moved— Federal Home Finance Proposal 
or Homer Ballinger i i tesolution for Merger With Buildin , ee . 
sion of Lumber Code nicer A gage Supply Aaaneatan , : L. P. Lewin, of Cincinnati, was to have de- 
Wash- aie Seidl Wate done or wnat a livered a speech about House Bill 6460, intro- 
tive © 1 on the part of lumbermen. He declared the field We hav ipeeting Sek De SS ee SS OS ee 
aoe a tne Be = ambermen. He declar _ the eld men. We have not, but are depending present, and his address was read by Wallace 
This ee’s job the biggest ever conceived. on our Subdivision Code authorities to do this Wolfe, president. This bill would permit a 
, is a work for us. If you will answer questions (Government loan for new homes costing not 
Re wher ngs bee a ae pl gly more a gt ; also for loans on repairs, 
——" put on field men to get this data for us.” Mr. ae ge gp - heunee. ti 
— Suelzer at the close of his talk was given a ee ee ee 
rising vote of thanks and confidence. home owner to have unencumbered real e€s- 
— W. H. Fletcher, of Wolf & Co., Indianapolis, ‘ate, and sufficient cash to cover 25 _ percent 
folder gave a technical talk on uniform bookkeeping of the total value of the projected building, the 
form. ; and auditing, and finding the cost of doing pa ge with proper safeguards, to fur- 
These business. He said with the Code provisions ™S the remaining 75 percent. 
Federal coming into force these items would mean Clayton D. Root, who for years has been 
| Foss more to lumbermen. secretary of the association, gave a report in 
E. V. Melsha, of the Johns-Manville Co. which it was shown that in spite of depressions 
described deferred payment plans now avail- the lumbermen all are not out of business or 
able for lumber dealers, particularly with re- association work. More than 470 members are 
d gard to roofing. “The time has past,” he enrolled, and last year a total of $6,980.26 was 
one said, “when we can rely on Mr. Jones the received from all sources. The association 
nent of banker. When we look at these pie-cut dia- still has nearly $200 in the bank in spite of 
ashing- grams of where the householder’s money goes all expenses that have piled up during the 
“umber in his deferred payments, do we see any little year in connection with Code work. Thus far 
rom i section out of the circle that is devoted to the Code activities have cost the association 
by the home improvements? We have not as yet, Close to $1,100. 
haeuser but we should.” Charles Lentz, of Bedford, Ind., a past presi- 
s been _ O. W. Boehm, sales manager for the Treat- dent of the association, was proud of his part 
ager of CLAYTON D. ROOT, WILLIS B. DYE ing Corporation, talked on “Distribution of in the convention. He brought the oldest lum- 
. Bryn Crown Point: Kokomo; Treated Lumber Through the Retail Lumber  berman to the meeting. He was A. B. Tress- 
nill at Secretary of the Popular Figure at Dealer.” He said in part: ler, Bedford, 87 years old, who for years was ; 





Association Hoosier Annuals For many years lumber was manufac- head of the T. H. Garrett Lumber Co. there. 
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Local Building Loan Favored —Want Government Purchasers 


Kansas City, Mo., Jan. 29.—Optimism regarding the re- 
tail lumber business under the Code was the keynote sounded 
at the forty-sixth annual convention of the Southwestern 
Lumbermen’s Association held here Jan. 24, 25 and 26 
at Ararat Temple. 

It was said by officers that the convention was one of 
the most successful in the history of the association. In- 
terest in the code was held responsible for the attendance 
of more than fourteen hundred lumbermen from all parts 
of Arkansas, Missouri, Kansas and Oklahoma. 

The convention was called to order Jan. 24 by President 
T. R. Cauthers, of the Home Lumber & Supply Co., Ash- 
land, Kan., following an invocation delivered by the Rev. S. 
Willis McKelvey, pastor of the Second Presbyterian Church 
here. 

In the absence of Mayor Bryce B. Smith, the address of 
welcome was delivered by Convention Manager Symonds, 
of the Chamber’ of Commerce. Elmer O. Hinkle, of the 
Dascomb-Daniels Lumber Co., Kansas City, responded to 
Mr. Symonds address. He said the lumbermen came to 
Kansas City this year in a much more optimistic frame of 
mind, and that the opinion was general among members of 
the group that an improvement in the lumber trade was 
imminent. 

Retail Lumber Needs Federal Support 


In his annual address to members of the association, Presi- 
dent Cauthers recalled that 1933 was full of uncertainty, ex- 
periments and untried plans for lumber merchants. 

He advocated that they fight for their rights with the 
Public Works Administration before their business is 
taken away from them. “Improvements are needed now 
never before,” he said. “Another pressing need is 
ample credit.” President Cauthers urged that the retail 
lumbermen make an effort, through their individual or- 
ganizations, to get Federal support of the retail lumber 
industry, such as has been obtained for other basic na- 
tion-wide industries. He reviewed the panorama of 
events during the last year and recommended an 8-year 
term for congressmen after enumerating the manifold 
activities of Congress during 1933. 


as 


Tightening of Credits Recommended 


In speaking of credit, President Cauthers sald every 
retailer must change his ways in the matter of credit. 
The best change would be to reduce the amount of time 
allowed on credit sales, and ask beforehand the amount 
of time necessary for the payment of an account, he said. 
A man may have been a good credit risk yesterday, but 
today it’s another story, he said. What we need to do is 


pay our debts. We can’t get out of the depression by 
borrowing. 

In reference to the Home Owners’ Loan Corporation 
and the Federal Land Bank of Wichita, Mr. Cauthers 


said that benefits had been received in one or two cases 


from the HOLC, but that the method of appraisal was 
objectionable. Of the land bank he said that some or- 
ganizations help the farmer, while others only hinder 
him. 
Code Ends Sharp Practices 

Every retail lumberman should stay in his own terri- 
tory, and not deprive others of custom that is rightly 
theirs, safd Cauthers in speaking of things that the de- 
pression had taught him. He also said there were too 
many yards in many cases, but that the depression had 
curtailed their number. He said that the day of sharp 
practice and dishonesty in business was over. In dis- 
cussing the Code, he said that codes were not a new in- 
stitution; in fact, there had been codes of law before 


the time of Christ. Mr. Cauthers said he regretted the 
passive resistance the manufacturing branch of the in- 
dustry showed toward the distribution clauses as ap- 
proved. He said there would have been little trouble 
with this part of the Retail Code, if the producers had 
agreed to the provision as originally written. “If the 
allied trades of the retail lumber industry would say 


in Washington that they wanted to sell through the re- 
tail lumber dealer, I believe they would be heard,” Mr. 
Cauthers declared. “As a whole, I believe the Code will 
do a lot of good. But there are bound to be some racke- 
teers as usual. Ninety-nine percent of the retailers will 
be able to do some things they have long wanted to do,” 
he stated. 


Retail Prosperity Depends on Farmer 


Regarding the future of the retail branch of the busi- 
ness, President Cauthers declared prospects were very 
bright. He said he looked for the improvement to be 
gradual and the basis for the increase in business to be 
sounder than before. In a wheat and cattle raising coun- 


try such as represented by the Southwestern association 
prices of farmers’ products must necessarily improve he. 
fore any increase in business can be noticed, he declare 
Everything points toward this at present, with the 
Federal Government doing all it possibly can to obta 
relief for the farmer, he said. 


Secretary Makes Annual Report 


IE. E. Woods, secretary-manager of the association, jy 
his annual report, said the gain in business was very def. 
nite. The improvement in business was reflected very notice. 
ably in the association, he said. The association finishe/ 
the year with sixty-three new members. A total of 1% 
yards were closed during the year, which figure represente/ 
5 percent of the total yards listed with the association. 

Mr. Woods said a gain in construction was definitely 
promised by all observers, and that retailers should be 
recting all their activities at this time toward getting ; 
share of this business when it develops. 


Selling Will Require New Skill 


He declared that retail lumbermen were possibly at- 
taching too much importance to their Code. He said x 
lumberman could expect that the Code was going to sel 
lumber for him. The reverse was the case, instead. H 
said that more effort would be required to sell a bill of 
lumber than ever before, because the one selling point- 
price—that most lumbermen had been in the habit of using, 
had been removed by the code. 


Should Press for Home Loan Measure 


The country as a whole knows nothing of the small con- 
struction industry, and congressional committees consider- 
ing two bills calling for a fund to provide self liquidating 
loans for the erection of small residences may receive 2 
great deal of misinformation, Mr. Morris of the American 
Builder, told the convention. 

He urged that members bring to the attention of Congres 
the fact that the benefits of these measures would not he 
limited to one State. He said that congressmen must be 
made to realize that the benefits of this program would ac- 
crue to their constituents many of whom were retail lumber- 
men. 

Adjust Methods to New Conditions 


“We can no longer expect to go along as formerly and 
make a success of business,” G. W. Sulley, of the National 
Cash Register Co., Dayton, Ohio, said. “There is a need 
for a readjustment of methods to meet new conditions 
One of the problems of modern business is to set up new 
methods of management, and to plan according .to the 
amount of profit made.” Expenses must be adjusted in 
light of the effect on the individual business. All items of 
expense must be watched very carefully, he warned. He 
advocated pushing quality merchandise. In merchandising 
in a new era, the retail merchant should have some inethod 
of checking where he is making money, and should be able 
to locate a loss if there is one. Mr. Sulley said superior 
salesmanship was going to be needed in the new era of busi- 
ness. A personnel of a high type of ability should be formed 
where possible. 

Jules Brazil, of the National Broadcasting Co., New York, 
concluded the first day’s program by awarding three attend: 
ance prizes of $5 each. Mr. Brazil acted as master of 
ceremonies throughout the convention, and was highly re- 
garded as an entertainer. 

Registration and a directors’ meeting took up most of the 
morning of the opening day of the convention. 

Ed Lindas, of Wichita, Kan., was named chairman of the 
nominating commitee. C. G. Scroggs was appointed chair- 
man of the resolutions committee. 


Delegates Are Entertained 


Following the first day’s session, Kansas City lumbermen 
were hosts at a stag party held at Ararat Temple for the 
visiting lumbermen. The party was called “Inflationists 


Pairadice” and was somewhat on the order of the inflation 
party held here by the Hoo-Hoo club several months ago. 
Two entire floors of the building were turned over to-the fun- 
There were plenty of games and prizes for those 
who attended. While the party for the men was in progress, 


makers. 


their wives were entertained at a movie. 


The ladies also were entertained at a luncheon Wednes- 
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onsiders Selling Under Code 


AMERICAN LUMBERMAN 


to Abide by Codes, Farm Experiment Stations Continued 


day at the Hotel Muehlebach. Following the luncheon there 
was a card party in the Trianon room of the hotel. 


Nebraskan Urges Association Activity 


“Co-operation and not competition is the life of present 
day trade,” said George Rasmussen, president of the Ne- 
braska Lumber Merchants’ Association, Omaha. His ad- 
dress, “Greetings From Nebraska,” opened the second day’s 
session. Mr. Rasmussen said his association was holding 
its convention Feb. 21, 22 and 23, and invited all those who 
care to, to attend. He said a new era is opening for the 
retailer if advantage is taken of opportunities which have 
already begun to present themselves. The danger of others 
encroaching upon the retailers’ right to sell direct to the 
consumer could be remedied through an educational cam- 
paign, he declared. He urged all retailers to support their 
associations, as it was only through this means that results 
could be obtained. 


Not Less Competition—But a New Kind 


“There is a new deal in everything else, why not in sales- 
manship?” said R. E. Saberson, of the Weyerhaeuser Sales 
Co. St. Paul, Minn., in his address on “Why Not a New 
Deal in Salesmanship ?” 

“The retail lumberman is inclined to spend too much 
time looking backward, and not enough time looking 
forward,” he declared. “During the past few months we 
have lived and done business in what will be regarded 
as one of the most important periods in the industry. 
The new year brings us face to face with new oppor- 
tunities—-new opportunities in one of the country’s oldest 
industries. Through the years the lumber industry has 
steadily resisted change. In all that time it has been 
afflicted with a serious price complex. Last year brought 
the element of control which was the codes. But this 
element of control is not regarded from a broad enough 
viewpoint. The viewpoint adopted is too personal. The 
retailer has no right to pick out a provision and apply 
it to a personal problem. The code is never going to 
work unless we regard it in its broadest aspects. It must 
be regarded in its entirety by all branches of the in- 
dustry. In 1933 the President of the United States put 
right into our laps what we had wished for for years. 
Codes are much like playing rules for sports. Last year 
brought the introduction of fair playing rules to in- 
dustry. Getting out from under the old habit of cutting 
prices to sell a bill of lumber, offers a new opportunity 
for real salesmanship. The Code does not eliminate the 
competitive spirit, and is not a panacea for all ills. The 
danger in the whole Code proposition is that it may lull 
us to sleep and may give us a false sense of security. 
The code is not going to eliminate the competitor. He 
may adopt other weapons. There are far more danger- 
ous methods than price cutting. The new deal in industry 
may be compared to a three-legged stool. The legs 
represent the manufacturer, the retailer and the con- 
sumer. No industry can survive that is so interested in 
price that it will give no consideration to the improve- 
ment of the product or determine better means of its 
utilization. If the code works 100 percent, competition 
from other industries increases,” he said. “The Code does 
nothing about this, and consequently it’s up to the dealer 
to use all the salesmanship at his command, or introduce 
anew deal in salesmanship to meet the competition from 
other lines of industry.” 


Home Owning Divorced from Speculation 


Frank A. Chase, director of field service of the Home 
Loan Bank Board, Washington, D. C., in his address on 
“Home Financing,” said home owning must be divorced 
Irom the speculative idea which was so prevalent in this 
country in the boom era. 

“Home owning is not a question of making money.” he 

said. “We must get back to the idea of building a home 
for a place to live. We must see that homes are properly 
constructed, located and priced right. It’s just another 
case of getting down to the problem of merchandising,” 
he said. “Home building must be basis of what the cus- 
tomer wants plus proper financing.” 
_ Mr. Chase outlined the program of the Federal build- 
Ing and loan division of the Home Owners’ Loan Corpora- 
tion, and told retailers how they might go about estab- 
lishing building and loan associations in their communi- 
ties, with the idea of promoting building of small homes. 
He advocated that every dealer determine the conditions 
in his community in order to reorganize any defunct 
building and loan associations in that area. 


Russell Cravens, Salina, Kan., field organizer for the 


building and loan division of the HOLC, was introduced at 
the meeting by Mr. Chase. 

The afternoon session of the second day of the convention 
was devoted to Code matters. John V. Dobson, of the J. F. 
Anderson Co., Minneapolis, Minn., and J. Lee Johnson, jr., 
of the Cicero Smith Lumber Co., Fort Worth, Tex., origi- 
nally scheduled to speak on Code matters, were unable to 
attend. 

Asks Co-operation in Enforcing Code 


However, Fred Ludwig, of the Merritt Lumber Co., 
Reading, Pa., and past president of the Pennsylvania Lum- 
bermen’s Association, and Ormie C. Lance, secretary of the 
Northwestern Lumbermen’s Association, consented to sub- 
stitute at a late hour. 

“The fear of being accused of collusion has been re- 
sponsible for the lack of co-operation among lumber- 
men,” Mr. Ludwig declared. “The retail lumber industry 
is on trial from Jan. 5 to April 5. General Johnson said 
he was waiting to see if the Code accomplished what its 
authors promised,” Ludwig said. Mr. Ludwig urged all 
retailers to refrain from calling trivialities to the atten- 
tion of the Code Authorities, if they were satisfied with 
the Code as it stands, in order to prevent the administra- 
tor from making an unfavorable decision while it was in 
this period of probation. 

He outlined the problems encountered in formulating 
the Code, and told how the protected prices were arrived 
at. He warned retailers that if the Code Authority in- 
formed them that prices must be filed within ten days 
after approval, they must hasten to comply, or definitely 
be on the outside of the law. In filing such price lists, 
he said, the cash discount, whatever it is, is figured in 
the cost. If more than a 2 percent cash discount is 
allowed, it must be taken into account in filing the price 
lists. Terms and conditions of sale must also be filed 
with the price lists by individual merchants, he said. The 
object of the whole procedure, he said, was to inform 
the man in the street who wants to buy lumber, and to 
obtain a degree of uniformity in the transaction of busi- 
ness. Mr. Ludwig explained the procedure used in filing 
a new price list if the occasion should arise. He said all 
dealers in a community are notified by the Code Author- 
ity when a new price list is filed, and they have the 
option of doing likewise, all the list becoming effective 
at the same time. He urged the dealers not to give the 
chiseler a chance to say that prices of the area were 
forced upon him by other dealers in the community, as 
this would give him an excuse to protest to Washington, 
and an investigation might endanger the Code while it 
is under probation. 

He emphasized the reasonableness of the average per- 
son he had contacted in Code work. He declared that 
President Roosevelt’s Industrial Recovery Program 
should be backed by every retail lumberman. 


Code Provisions on Distribution 


Ormie Lance declared that optimism was general in the 
Northwest. He urged co-operation between associations, 
and said the Industrial Recovery program should be espoused 
as none had ever been before. “The Code is too big a job, 
and has too many ramifications, to be completed at one fell 
stroke,” he said. He discussed Article III of the Code, 
which was suspended. He said he hoped for reinstatement 
of the definition of a retailer, as one who sold to contractors 
and consumers. He said there was a possibility the pro- 
vision would be modified. There is nothing in the building 
material manufacturers’ code governing distribution, except 
in the case of cement, and that is under suspension at pres 
ent, Mr. Lance said. 


Cement and Millwork Codes Discussed 


C. Claude Cooke, president of the National Federation 
of Building Supply Associations, Kansas City, Kan., said 
there was such a great similarity in the Codes, that there 
was no need for repetition. He went over tthe Cement 
Code for the lumber retailers, and pointed out that there 
was little or no protection for them in this Code. 

Various sections of the Millwork Code of interest to re- 
tail lumbermen were outlined by C. T. Melander, secretary 
of the Southwestern Millwork Association, Kansas City, 
Mo. : 

Immediately following, Fred Ludwig was called back to 
the speaker’s stand to lead the discussion of code problems. 

The discussion brought out that no Federal help can be 
expected until prices have been filed. The price structure 
should be maintained at all costs. Hardware and paint will 
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probably not be included in the Code. It’s up 
to the individual retail dealer to make the Blue 
Eagle mean something. 

At the conclusion of the second day’s session, 

a dinner meeting of the members of the district 
Code Authorities was held at the Hotel Balti- 
more. C. E. Alter, Alma, Neb., member of the 
National Code Commitee, presided at the meet- 
ing. 
“La Revue De Ciseau” (The Chiselers’ Re- 
view), a vaudeville skit, was presented at Ararat 
Temple Thursday night for the entire member- 
ship. At the close of the entertainment dancing 
was held on the stage. 

Don Critchfield of the Forest Products-Bet- 
ter Paint Campaign spoke at the last session 
on “How Low Grade Paints Are Destroying 
Our Lumber Markets.” 


The Riddle of Inadequate Housing 


“Increased purchasing power and the desire 
for a home have opened up a large potential 
market in the home building field,” declared 
John M. Houston, of the Houston-Doughty 
Lumber Co., Newton, Kan., in his address 
“Lumber’s Future, or What We May Expect.” 

He said there is a definite return to sane 
thinking. Along with this has come a move- 
ment away from large centers of population. 
Inflation will be a potent stimulus to home 
building. Rising building costs will not act 
as a brake on the market, he said, until they 
become absolutely prohibitive. 

In citing the great possibilities in the home 
building field, he said that less than one-half 
the homes in the United States measure up 
to the standards of decent living. Inade- 
quate housing is one of the country’s great- 
est riddles, he declared. The home building 
industry may be the nation’s great industrial 
accelerator. The home building industry 
should be the first to stage a recovery, since 
it was the first industry to lose momentum. 
“If only half the initiative shown in the 
motor car industry had been applied to home 
building, problems would have solved 
long ago,” Mr. Houston said. designs 


been 
“New 


and methods of construction may be the 
means of solving the problem.” 
“There is a menace that has been over- 


looked in the Retail Code. The Code never 


will sell lumber,” Mr. Houston warned. “An- 
alysis of the code will disclose that we'll 
have to work harder than ever before, to 


bring business back to prosperity.” 

An illustrated lecture by A. J. Wartes, of 
the Red Cedar Shingle Bureau, Seattle, Wash., 
showing the manufacturing operation and the 
correct use of wood shingles, brought the speak- 
ing program to a close. 

Ed Lindas, chairman of the nominations com- 
mittee, read the report of his committee and 
the recommendations were accepted. The new 
officers are: 

President—Ed Shultz, Stephenson - Browne 
Lumber Co., Chickasha, Okla. 


First vice president—J. A. Scroggs, Riner 
Lumber Co., Kansas City, Mo. 
Second vice president—F. E. Fitzgerald, 


McAllister-Fitzgerald Lumber Co., Waterville, 
Kan. 
Third vice president—W. C. Chamberlin, 
Arkmo Lumber Co., Little Rock, Ark. 
Treasurer—J. A. Bowman, Burgner-Bow- 
man-Matthews Lumber Co., Kansas City, Mo. 
Directors for the ensuing three years: 
Missouri—Charles T. Boling, 
ber Co., Columbia; J. F. Legan, Williams 
Lumber & Manufacturing Co., Springfield; 
Paul Doneghy, M. R. Smith Lumber & Shingle 
Co., Kansas City, Mo.; Charles Cruikshank, 
Cruikshank Lumber Co., Hannibal. 
Kansas—Ralph Colvin, Star Lumber Co., 
Liberal; O. P. Lambert, Lambert Lumber Co., 
Leavenworth; E. F. Sellhorn, Mid-West Lum- 
ber Co., Mankato; T. R. Cauthers, Home 
Lumber & Supply Co., Ashland; George 
Tubbs, Foster Lumber Co., Norton (fills un- 
expired term of F. E. Fitzgerald). 


Oklahoma—R, A. Champlin, R. A. Cham- 
plin Lumber Co., Enid; A. E. Munn, Standard 
Lumber Co., Oklahoma City; H. J. Strom- 
berg, Hudson-Houston Lumber Co., Ardmore; 
Elmer O. Hinkle, Dascomb-Daniels Lumber 
Co., Altus. 


Arkansas—C. R. Black, J. W. Black Lumber 
Co., Corning, Ark. (Another director will be 
appointed later.) 


Boling Lum- 
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After the new officers were introduced, the 
report of the resolutions committee was adopted. 


Home Finance Measures Endorsed 


The resolutions extended the appreciation and 
thanks of the association to officers, speakers, 
the press, the exhibitors, the management ot 
Ararat Temple, the Chamber of Commerce, the 
hotels, the local lumbermen and to all others 
assisting in making the convention a success. 
The committee endorsed the work of the Federal 
Home Loan Bank Board and pledged associa- 
tion aid in promoting Federal Savings & Loan 
associations in the territory of the association. 
The committee urged that the association con- 
sider the advisability of establishing a Savings 
and Loan Department in the association or- 
ganization, for the purpose of furthering in the 
Southwestern territory the establishment of 
local Federal Savings and Loan Associations. 
The committee favored an equality of regulation 
as between railroads and competing agencies of 
transportation. It protested the abandonment 
of the 19 U. S. Experiment Field Stations in 
the dry agricultural lands from Texas to North 
Dakota. It urged that purchases made by the 
CWA, the PWA and other Federal Agencies, 
of materials used on their various projects, be 
purchased of local retail merchants who are 
complying with the Codes governing their 
various industries. It urged that Governmental 
purchasing agents, both State and Federal, be 
asked to abide by the Codes of Fair Practice in 
purchasing materials. The committee presented 
a resolution stating that it is the sentiment of 
the convention that the association is whole- 
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heartedly behind the NRA program as em. 
bodied in the Code of Fair Practice, Thi, 
resolution directed that this statement be cop. 
veyed to President Roosevelt. Finally the com. 
mittee filed a protest with the Code Authori, 
of the Asphalt Shingle and Roofing Indust, 
against any merchandising plan which enablq 
any class of retail merchants to secure eithe 
directly or indirectly. their purchases of asphaj 
roofing materials at more advantageous djs. 
counts, terms or conditions of sale than any 
other retailer. ‘ 

Following the adjournment of the c Mvention, 
the new directors held a meeting at Ararg 
Temple. 

The Lumber Sal’s held their annual meeting 
Friday in the Pompeian Room of Hotel Balti, 
more. <A collection of color photography by 
Frank Lauder was exhibited. ¥ 
of the J. C. 
spoke on “The City Beautiful.” 

The exhibits were presented in the basemen 
of the temple, as at previous conventions, 





Wooden Bridges Gain Favor 


Tacoma, WASH., Jan. 27.—Wooden bridges \ 


appear to be gaining in favor throughout south. 
west Washington, according to lists of public 
works contracts received here. A wooden 
bridge to cost approximately $20,000 is to be 
built on the highway crossing the Northern 
Pacific tracks in Galliher Gulch here. 

The John Dower Lumber Co. was low bidder 


among four Tacoma lumber firms that ‘sub- 


mitted bids for supplying 162,000 feet of as- 
sorted bridge timbers to be used in the struc- 
ture. 

A number of bridges throughout the south- 
west district of the State recently ravaged by 
the most serious floods in years are to be re- 
placed by wood structures. One of the new 
bridges is a 75 foot span of creosoted timber 
being built by the State highway department 
on the Rochester-Oakville highway. 





Ban on Soviet Lumber Is Lifted [ 


WasHIncTon, D. C., Jan. 29.—The secretary 
of the treasury has issued an order, under date 
of Jan. 24, vacating the previous finding that 
lumber and pulpwood from Soviet Russia were 
being produced by convict labor. Secretary 
Morgenthau states in this vacating order that 
the earlier findings were based upon conflicting 
evidence. He adds that his action is without 
prejudice to the presentation of evidence by 
parties interested or to the Department’s liberty, 
upon its own motion, to re-examine the facts 
by the use of representatives of the government 
soon to be available in Russia. 

This action, admitting Russian lumber into 
the United States, with the burden of proof 
that such lumber has been produced by forced 
labor shifted to protesting parties, apparently 
is one of a series of steps toward closer rela 
tionships with Russia. On the same date the 
Treasury lifted the ban upon gold of Soviet or- 
gin, and this gold is now accepted at the mint 
on the same basis as gold received from other 
nations. The order of May 19, 1930, invoking 
the anti-dumping law against safety matches 
from Russia, has also been revoked. 

The ban against the importation of lumber 
and pulpwood dates from Feb. 10, 1931. Lum- 
ber interests in Maine and Washington were 
interested in excluding this Russian lumber and 
pulpwood, holding that the domestic industry 
was being damaged. 

Senator McNary, of Oregon, has introduced 
a resolution in the Senate, calling upon the 
Secretary of the Treasury to transmit to that 
body the information upon which the decision 
to lift the ban against Russian lumber was 
based. 

Information comes from London that the 
British Government is moving to reduce impor- 
tation of Russian lumber by more than 20 
percent. 


H. Merle Smith, § 
Nichols Companies, Kansas City 
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Tennessee Lumber Dealers Study Code 


Administration and Cost-Protection Features Explained—Close Co-operation of Manu- 
facturers Desired — Direct Federal Loans for Home Building Urged in Resolution 


NASHVWLLE, TENN., Jan. 29.—Problems of re- 
covery and the feeling that the lumber code 
administration and lumber trade associations 
are closely related, combined to bring a large 
attendance to the ninth annual meeting of the 
Tennessee Lumber, Millwork & Supply Dealers’ 
Association, held at the Andrew Jackson Hotel 
in this city, on Jan. 17, 18 and 19. 

The fcllowing officers were elected: 

President—C. L. Marshall, Marshall Bros. 
Lumber Co., Johnson City. 

Vice President for East Tennessee—J. W. 
Allison, Allison Lumber Co., Morristown. 

Vice President for middle Tennessee—R. T. 
Young, Young-Ogilvie & Co., Murfreesboro. 

Vice President for West Tennessee—Her- 
pert Jordan, J. P. Jordan & Co., Memphis. 

Secretary-treasurer—J. Tyree Fain, Nash- 
ville. : 

President Marshall is beginning his third 
term. Secretary Fain was named Lumber Code 
Co-ordinator for Davidson county. 

“We are the administrative agency of the 
Lumber Code Authority for District 22, which 
is Tennessee,” President Marshali said in open- 
ing his address, “and if your code is worth 
anything to you in the future, it is going to 
have to be through organization. Unquestion- 
ably, every retail lumber dcaler in Tennessee 
must abide by the rulings of the Lumber Code 
Authority, and their regulations can best be 
kept up with by close contact with your state 
association.” 

High tribute was paid to the work of Homer 
W. Ballinger, executive head of the Lumber 
Code, by Mr. Wallace, Code Authority for 
Tennessee, who declared that although there 
were still many rough edges, the code in the 
end would be a smooth working instrument, 
and that the members would not want to aban- 
don at the end of the trial period. Mr. Wallace 
said the code for the State had been determined 
on Jan. 5, and was to go into effect fifteen days 
later, unless serious protest was filed prior to 
that time. He said it was probable that one- 
fourth of one percent would take care of the 
cost of code administration and enforcement in 
Tennessee, but that this had not been finally 
determined. 


Retail Code Furnishes Cost Protection 


The retail lumber code is the only retail code, 
he said, with cost protection. “It will be dis- 
tributed to all dealers, and when the rules now 
in effect are changed, they will be disseminated 
as quickly as possible. The co-ordinators will 
meet again soon after the code is released to 
work out such matters as are necessary, and 
they will come back to the dealers with instruc- 
tions. A system of cost figuring and book- 
keeping was recommended, but is not essential. 
The dealers must file prices within ten days 
alter the code is released. Prices may be changed 
upon due notification, but no dealer may sell 
below the code. 

Minor protests and complaints were disposed 
of, and various phases of the code explained, 
at a meeting of the co-ordinators and the ex- 
ecutive committee on the first day of the conven- 


tion, 
Reduction of Dues 


A resolution unanimously adopted provided 
tat dues be reduced to $12, payable $1 monthly, 
or $10 if paid in a lump sum prior to Feb. 14. 
Dues for associate members is to be a flat $10. 
This change was recommended to induce every 
retail dealer in the State to join the association. 
Phe following committees served the conven- 

n: 

Nominating—G. T. Butler, Alfred Doak and 

J. Sanders. 
Resolutions—Paul Carr, J. N. Fite, W. H. 


Seagle, Frank North, Harry Hill and Fred 
Hathcock. 

Home ftinancing—Fred Stair, C. F. Bell, 
E. G. Butler and J. W. Allison. 


CWA—E. G. Butler, John P. Rhea and Joe 
Scheffer. 

Legislation—Paul Carr, Richard Norvell, 
John Pilkington, A. C. Willingham and Earl 
Witt, 

The methods of procedure in applying for a 
loan from the Home Owners Loan Corporation 
were explained by Joseph W. Byrns, jr., who 
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said that the corporation had loaned almost as - 
much money in January as it had in all the 
five months preceding. 


Declares Era of Merchandising Has Come 


W. E. Difford, of W. J. Hughes & Sons, 
Louisville, and former secretary of the Ken- 
tucky Retail Lumber Dealers’ Association, de- 
clared the Lumber Code has solidified the lum- 
ber industry and saved it from an intra-indus- 
try competition which was destroying a na- 
tional resource. He declared the Code has made 


rules for the recalcitrant 10 percent, and lined 
it up to do business on an equal basis for all 
the trade. 

“The era and the age of merchandising has 
come,” Mr. Difford said, “but we must not 
forget that the man to whom we must cater 
ultimately is the customer. Get some aggressive 
merchandising ideas and follow them through. 
Don’t think that because you are on an equal 
basis with your competitors that you can sit 
back and wait for business to come to you. 
It is the man with ideas and aggressive energy 
who will make the most sales.” 

Mr. Difford closed his remarks with an ap- 
peal for close co-operation among the dealers 
and support of the lumber association in all its 
activities. 

C. E. Marsh, secretary of the Memphis Lum- 
ber Exchange, addressed the group concerning 
local association work. 

The operation of the Tennessee Taxpayers’ 
Association was explained to the lumbermen 
by William R. Pouder, executive secretary, who 
illustrated his address with comprehensive 
charts showing actual figures as they affect the 
entire State. 


Association Directors Elected 


The following members of the board of di- 
rectors were announced by the nominating 
committee and elected unanimously : 

E. G. Butler, Butler Lumber & Shingle Co., 
Memphis, chairman; W. J. Wallace, jr., Nor- 
vell & Wallace, Nashville, member for mid- 
dle Tennessee; J. N. Fite, Central Lumber 
Co., Jackson, member for West Tennessee; 
Fred Scheidegger, Chattanooga Sash & Mill- 
work Co., Chattanooga, member for east 
Tennessee, and Paul B. Carr, Carr Bros., 
Johnson City, member for east Tennessee. 
Flem W. Smith, of A. J. Smith Co., Nashville, 
was appointed to complete the unexpired 
term of the late Joseph Scheffer. 

Mr. Smith, known as the “baby” member of 
the board, in an address before the group 
pledged the support of the younger lumbermen 
of the State. 

The annual banquet of the association was 
held Thursday evening in the ballroom of the 
Andrew Jackson Hotel. Short talks.were made 
by Mr. Marsh and Mr. Difford, who expressed 
the keynote of the convention in the words— 
“T am my brother’s keeper.” 

Additional speakers at the banquet were 
Lewis Pope, J. Washington Moore, C. E. 
Smock, Fred Stair, W. J. Sanders, and Flem 
Smith. 

Sightseeing tours, shopping trips, and lunch- 
eons were arranged for wives and lady dele- 
gates. 

Problems confronting dealers in lumber and 
building supplies were discussed at the break- 
fast Friday morning, when it was brought out 
that the codes for retail lumber and for hard 
materials were being worked on together and 
would be released at the same time. 


Must Give Attention to Small Sales 


Speaking from a merchandising standpoint, 
J. Z. Hollman, manager of the Celotex Co., 
stated that the dealers must appeal more to the 
enormous class of small buyers than to the 
relatively small class of quantity buyers. 

“You must appeal to volume of sales rather 
than to a few large sales if you want a profit. 
Conditions under the New Deal will be such 
that if you sell ideas you will have a successful 
business, but if you sell things, resting on the 
assumption that you won't be undersold, you 
won't be a bit better off than the man down 
the street,” he declared. 

Greetings from Alabama to Tennessee were 


(Continued on Page 59) 








oO. H. GREENE, GEO. M. STEVENS, 
Syracuse, N. Y.; New York City; 
Elected First Vice 


President President 

New York, N. Y., Jan. 29.—The retail lum- 
ber dealers domiciled in New York State and 
the six states of New England, and comprising 
the personnel of the Northeastern Retail Lum- 
bermen’s Association, have devoted four days, 
ending at six o'clock last Thursday evening, 
to the highly important program of the fortieth 
annual convention of that organization. More 
than twelve hundred members and guests, an 
increase of 40 percent over last year’s total, 
registered at the official desk, at Hotel Penn- 
sylvania where all sessions and functions were 
held. This outpouring of members—an all- 
time record—was due primarily to the desire 
of every member to get into the closest possi- 
ble touch with the latest status of the retail 
distribution of lumber under the Retail Lumber 
‘Code, for which this association is the admin- 
istrative agency in the States which it covers. 


Fair Practice to Be Enforced 


The high light of Code interest and enthu- 
siasm was reached at the annual banquet in 
the main ballroom on Wednesday evening, 
when the guest speaker was Donald R. Rich- 
berg, of Washington, D. C., chief counsel of the 
NRA. After outlining the scope and importance 
of the Washington activities and the tremendous 
pressure that is now being applied by his great 
staff of legal workers, he declared that at least 
90 percent of the industry personnel and busi- 
ness units of the country were now playing 
the game to win in this life and-death struggle 
with the forces that have made this period of 
depression the worst ever known. “We have 
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now reached the stage in this righteous war,” 
he declared, “where we are rapidly planting 
enforcing units in every section of the country 
to control the 10 percent of chiselers. We are 
going to see to it that the law under the Codes 
is enforced. 

“It is revealing no particular secret, since it 
is widely known in Washington, to tell you 
that during the past 30 to 60 days the or- 
ganization for the enforcement of the will 
of 90 percent of the people against the ten 
percent who are evading the purpose and spirit 
of the Codes has been put in shape in Wash- 
ington and action may be expected in the near 
future. 

“This process of preparatory organization is 
now going forward rapidly. In the past we 
have moved slowly, because we had to be sure 
of the will of the people. You can not act on 
a law if it is going to put half the country in 
jail. But now we have seen it in operation, 
and I think the country is behind us. I want 
to tell you here tonight that the administration 
is going to do its part to see that the law and 
the Codes adopted under the law are enforced.” 


Exhibits Interest Visitors 


The exhibition hall on the eighteenth floor 
was thronged by interested visitors to view 
the gaily decorated booths and their attractive 
displays of lumber, woodwork and wood novel- 
ties, other building materials, paints and glass. 
There were fifty-nine booths. 

The pre-convention activities included a School 
in Selling Methods, held Monday at 10 o'clock 
in one of the Hotel parlors, at which C. O. 
Magenheimer, field secretary of the association, 
served as instructor. In the evening there 
was the annual dinner of the Old Guard, par- 
ticipated in by a large company of the veteran 
members and ex-officials of the association. 

There was generous provision for entertain- 
ing the visiting ladies, with Mrs. George M. 
Stevens, of New York, serving as chairman of 
the local committee. 

There was an overflow attendance when the 
convention swung into action, soon after 2 
o’clock on Tuesday, with President Frank M. 
Carpenter, of New Rochelle, N. Y., in the 
chair. The audience was disappointed by the 
announcement that Mayor La Guardia, of New 
York, fiery reform crusader who was to have 
welcomed the visiting lumbermen, was held at 
home by illness. His personal secretary made 
the announcement and paid a fine tribute to 
his chief, whose primary aim, the secretary 
said, was to give the people of the big city a 
square deal. 


In Partnership With Government 


President Carpenter, in his official address, 
reviewed the evolution from the industrial chaos 
and distress that for a period of years had 
played havoc with the lumber industry, to 
the brighter and more promising conditions 
prevailing since the Industrial Recovery Act 
took form soon after March 4. He stressed the 
part his association had played in bringing 
the Retail Lumber Code up to its present status. 
“What we have actually done,” he said, “is to 
enter into a partnership with the Government 
for restoring our great industry to its old-time 
status among the leaders. We hope the day 
of the chiseler is permanently gone. This code 
does not guarantee profit, but it does tie the 
hands of the chronic price cutter and assures 
us that we can at least cover our costs.” 

The president reviewed the work of the dele- 
gates from this association who had aided in 
framing the Retail Lumber Code, under great 
pressure and not without great personal sacri- 
fice. He felt that a fine piece of work had been 


done, that it would bring great benefits t 
every member and that they should feel deeply 
indebted to Secretary Paul Collier whose cease. 
less devotion to the task had been a wonderfy 
help in putting the Code into acceptable form, 


Secretary's Report in Printed Form 


The annual report of Secretary-Manager 
Collier was presented in the form of a 3% 
page pamphlet. It reviewed in detail the work 
of the various departments of the organization 
during the year. The financial report of 
Treasurer Rodney G. Robinson, of Ithaca, \, 
Y., showed receipts and expenditures for the 
year about equal. 

Thomas J. Holden, vice president of the 
F. W. Dodge Corporation, spoke on the “Future 
Trends of Building.” “Last year,” Mr. Holden 
said, “I would have been hesitant; and any 
prophecy I made for the year 1933 would have 
been inconclusive. Today, however, fortified by 
facts and figures at hand, I can assure yoy 
that all statistics warrant the conclusion that 
building of all types will expand reasonably and 
steadily through the year that is ahead.” 


Convinced the Tide Has Turned 


The last speaker of the afternoon session 
was R. E. Saberson, an executive of the Weyer- 
haeuser Sales Co., of St. Paul, Minn. He 
had been assigned the subject, “Our Merchan- 
dising Score in ’34.” Mr. Saberson, who had 
recently visited many sections of the country, 
was convinced that the tide had definitely turned 
and that lumber merchandising “Score in ’34" 
would be sharply better than that of 1933. He 
declared that despair had turned to hope. “Un- 
der the old order of things,’ he said, “there 
seemed to be no way to control the price 
cutter and the chiseler. Then came the Codes, 
backed by the NRA. They set up machinery 
to compel better things for the sound mer- 
chandiser. These new Codes are merely play- 
ing rules for the game of business. All games, 
from golf to checkers, are governed by codes of 
fair practice. If a player shows streaks of 
yellow, he is disciplined; and we now have the 
codes and the law with which to discipline the 
chronic yellow merchandiser. Let us apply true 
sportsmanship to our business; for the Codes 
now demand fair fighting. These codes now 
make it possible for us to do a real job of sell- 
ing. We are all after the consumer dollar; but 
some of the better handled products are pulling 
down more than their share. Let us put lumber 
before the consumer upon a proper and more 
dignified plane and fight for our share of those 
consumer dollars. We've got a Code and fair 
rules to guide us. Those rules have teeth, and 
they have been placed there to force the chis- 
elers either to play the business game fairly 
or else to fade out of the business picture. | 
doubt that any industry ever had the chance 
that ours now has to go ahead. This whole 
plan is based upon the ability of our business 
units, through their representative associations, 
to blaze a trail back to business normalcy and 
promise. Our trade associations must lead 
the way.” ; ; 

At the close of the first session the Chait 
announced the committees on resolutions and 
nominations. 


Shoulder to Shoulder for Recovery 


The first speaker at the Wednesday mort- 
ing session was George W. Dulaney, of Chr 
cago, executive head of the Eclipse Lumbef 
Co. and industrial adviser under the Retail 
Lumber and Building Material Code. Mr. Du- 
laney asserted that the trade curve in the dis 
tribution of lumber turned definitely downward 
in 1924. The drift has been steadily downward 
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GC) Leaders of Industry and Federal Recovery 
Officials Present Program by Which to “Score 
in 1934" — American Lumberman Commended 


since; and when the Recovery Act took form, 
and Codes were called for, it was fitting that 
the lumber industry should take prompt action. 
The so called Manufacturers’ Code was second 
in the long list since approved; and the Retail 
Lumber Code was No. 30, though it was the 
first retail Code adopted. Mr. Dulaney is now 
working closely with this latter group. He 
paid high tribute to Secretary Collier for his 
untiring efforts in getting the Retail Code into 
acceptable form, classing him as the ball-carry- 
ing quarterback of the team. ‘ 

“These codes provide the machinery,” Mr. 
Dulaney said, “for carrying on our Recovery 
program, and the Lumber Code Authority will 
work in harmony with our group to achieve 
a well rounded success. The retailers, the 
wholesalers and the manufacturers are all in 
the front line trenches fighting shoulder, to 
shoulder to restore an orderly and promising 
basis for the conduct of the lumber business.” 
Speaking both as a manufacturer and distribu- 
tor of lumber he declared that Dr. Wilson 
Compton, of Washington, by his record of 
service through the years and particularly by 
his guidance and counsel in shaping the indus- 
try for self government under the Codes, has 
proved to be the greatest individual asset the 
lumbermen of the country possess. As one 
who was constantly in touch with the home of 
wood at the Chicago fair he reported that the 
exhibit was a success beyond all expectations of 
the promoters. Instead of the expected fifty 
visitors per hour, the average was in excess of 
six hundred per hour; bringing the entire cost 
per visitor to an amazingly low figure. It 
was the most complete low-cost house that could 
be planned, and the National Lumber Manu- 
facturers Association is still furnishing com- 
plete sets of blueprints at the nominal charge 
of $3 a set. 


First Job Is to Sell Lumber 


Mr. Dulaney declared that recovery for the 
lumber business depends primarily upon new 
construction; and there is ample evidence that 
this is now developing. “And now a direct 
word upon the subject assigned me: ‘What 
Is Our Biggest Selling Job?’ The first job 
is to sell lumber. In the past we have waited 
for the buyer to come to us. Our job now 
is to go to the buyer. While the chiselers 
and price sellers had a free hand, lumber was 
bought and not sold. We are now back to 
that good old standard where the dealer must 
offer quality, experience and service. We must 
re-establish our standing in our communities as 
headquarters for sound, dependable and sympa- 
thetic advice to the prospective home builder. 
We must stop prostituting quality to price.” 


Architect Urges Better Construction 


Lancelot Sukert, a leading architect from De- 
troit, reviewed the reaction of his profession 
toward lumber and the substitutes. “You have 
heen going along without a program,” he said. 
“In the stress of recent years you have been 
reaching out for new items to add to your sell- 
ing list, in an effort to find a way to offset your 
fixed operating costs until you have a stock that 
resembles the one carried by the corner drug 
store.” Speaking of ‘the competition of steel, 
he felt that lumber held many advantages ; par- 
ticulariy in first cost, ease of handling and cost 
ot erection. On the other hand, steel came in 
exact sizes and had no grades or defects. “The 
steel books give us exact and definite data for 
ready reference, but there are no lumber books 
that do this; and we are all at sea as to quality, 
texture, strength and dryness. Building is all 
set for a boom, but the chiseler must step 
out of the picture; for there will be no chance 


for the flimsy type of houses produced during 
the boom years which ended in 1925. The 
architect sells your lumber for you. Give him 
a chance to do it intelligently, by supplying 
him the best information that can be quickly 
grasped and readily interpreted.” 


Meeting Need for Home Financing 


A vigorous and impressive address by John 
H. Fahey, chairman of the Federal Home Loan 
Bank Board, at Washington, was next in order. 
With spring just ahead, he knew of no group 
so vitally interested in this home financing 
project as the lumbermen. “There will be no 
new building unless money is available,” he 
declared. “The banker who insists that his bank 
must maintain its liquidity must change his 
attitude by serving his country first, with his 
stockholders as a second consideration. Had 
we .allowed foreclosures to continue another 
year, there would have been scarcely a sound 
loaning institution in the country today. In 
the brief period this plan has been functioning 
we have set up operating units in all sections 
of the country. That there was a real need 
is shown by the fact that already we have 
750,000 applications calling for two and a half 
billion dollars.” 

Mr. Fahey declared that the Recovery pro- 
gram had now taken such a definite form, and 
held so much promise for the future of busi- 
ness, that all business leaders should now get 
squarely behind it. He declared that the Gov- 
ernment had paved the way toward recovery 
and it was now the job of the business men 
to carry on, for the Government could not 
handle that end of the program. “We have 
got to stop the march on Washington,” he 
said, “for it is not the business of the govern- 
ment to take money from all the people to meet 
the needs of this, that, and the other group.” 

O. C. Lester, vice president of the Bowery 
Savings Bank, said that there should be no 
difficulty in getting funds for financing new real 
estate construction for which there is a real 
need, since the lending institutions had no 
weakening of confidence regarding good real 
estate. 

Joseph P. Day, real estate expert, hailing 
President Roosevelt’s plans for the dollar as 
“the biggest boost for real estate since 1929,” 
proposed that a substantial part of the Gov- 
ernment’s profit on the gold, after deducting 
the two-billion-dollar stabilization fund, should 
be used to create a fund for refinancing real 
estate mortgages. 


American Lumberman Is Recognized 


Representative Warren J. Duffey, of Toledo, 
Ohio, discussed his bill which proposes to ex- 
tend the functions of the Home Owners Loan 
Corporation and appropriate $500,000,000 for 
financing home mortgages on new construction. 
He said the sum would be inadequate for the 
demand, but would serve to “prime the pump.” 
Congressman Duffey paid a high tribute to the 
AMERICAN LUMBERMAN for its vigorous pub- 
liicity to promote home ownership and to pro- 
vide the funds through the agency of the 
Federal Home Loan Bank. 


Should Agree on Distribution Rules 


C. L. Adams, of New York, vice chairman 
of the Retail Lumber Code Authority, laid down 
rules for the distribution of lumber under the 
Code. “Each section of the country has a 
different problem,” he declared. “We must 
stop fighting among the different branches as 
to the distribution field in which each may sell. 
We tried to cover this in Article III of the 
Retail Lumber Code, but after it was accepted 
by the Administration there were objections, 
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A. S. EASTWOOD, 
Providence, R. I.; 


Second Vice 
President 


H. A. BELLOWS, 
Springfield, Mass.; 


Fourth Vice 
President 


and it was cancelled and hearings were called. 
These hearings were in December, but we are 
still without a decision. The question is what 
is our field. All branches should reach prompt 
agreement on this age-old question and then 
make it a law by securing approval of the 
President. The manufacturer realizes that it 
would be better to favor the retailer than to 
drive him to favor substitutes. We must also 
determine just where the wholesale distribution 
yard fits into the picture. If it is to compete 
with the legitimate retail dealer, we should do 
very little business with such yards. There 
is this protection for the retail dealer: The 
distribution yard must apply retail code prices 
to all sales that are properly classified as 
retail business. 


Offers Amendments to By-Laws 


The Thursday morning session opened with 
the presentation of a series of amendments to 
the by-laws, offered by H. A. Bellows, of 
Springfield, Mass. It should be noted that 
“Hal” Bellows a vice president of the associa- 
tion, has stepped into the breach by devoting 
his time to assisting Secretary Collier in the 
task of administering and interpreting the pro- 
visions of the Code to the far-flung membership, 
to the end that Code requirements and practices 
become standardized as quickly as possible. The 
amendments to the by-laws, as adopted, will 
bring them into line with the Codes and will 
provide for assessments to cover the cost of 
Code administration. 

The first speaker on the morning program 
was Don Battelle, consulting accountant to 





JOHN C. BARRY, 
Portland, Conn.; 


Reports the 
Nominations 


WALTER R. PETTIT, 
Long Island, N. Y.; 


Reviews Destructive 
Merchandising 
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the Retail Code Authority. He outlined cost 
procedure in developing retail prices under the 
Codes. The varied offerings of modern lumber 
yards he compared with the stock of a drug 
or a general store. They had any line that 
was salable and promised a profit. Lumber 
yards have added paints and hardware for this 
reason; and perhaps they may properly be 
classed as building materials. 


Must Stick to Minimum Price 


Spencer D. Baldwin, of New Jersey, presi- 
dent of the National Retail Lumber Dealers’ 
Association, took issue with General Johnson 
for bis drive for higher wage scales and shorter 
hours, while making scant provision for lifting 
the employing industries to a more promising 
level. He urged that dealers develop a proper 
minimum price and stick to it. After paying 
a fine tribute to Paul Collier for his great work 
in shaping the retail code, he declared, “Paul 
framed and put into the retail code the so- 
called jurisdictional clause as Article III; but 
up to date one wholesaler and two contractor 
chiselers have succeeded in driving it out.” He 
made a spirited plea for a freer flow of mort- 
gage money and declared that the Building & 
Loan Associations should get back where they 
belong, with the alternative of being wiped out. 


Resolutions Adopted 


Resolutions, presented by the 
were adopted without debate. The committee 
commended the National Recovery Adminis- 
tration for its efforts to create employment, 
abolish child labor, establish minimum wages, 
reduce and standardize working hours, elimi- 
nate unfair and destructive competitive prac- 
tices and establish standards of fair competition. 
secause these efforts have increased confidence 
and because the personnel of the Administration 
has been fair, able and sympathetic, the resolu- 
tion pledged continued sincere co-operation of 
the association with the NRA. The report 
also commended a number of wholesale lumber 
associations, including the National American 
Wholesale Lumber Dealers’ Association, the 
Massachusetts Wholesale Lumber Dealers’ 
Association, the Empire State Lumber Sales- 
men’s Association and also “scores of individual 
wholesale firms,” which have endorsed the Code 
of Fair Competition. 

It declared the intention of urging upon the 
Lumber Code Authority that it deal with the 
practice of certain manufacturers and whole- 
salers of flooring who sell direct to floor-lay- 
ing contractors, and that it take advantage of 
the present opportunity to place the flooring 
business upon a sound foundation by requiring 
the selling of all flooring to retail lumber 
dealers. 

It opposed the shipment of “transit lumber.” 
And the report closed with a number of reso- 
lutions expressing thanks and appreciation to 
active and retiring officers and to convention 
committees. 


Tells About Functioning of Code 


In true Will Rogers style, as to crisp direct- 
ness and logic of his answers and repartee, 
Homer W. Ballinger, chairman of the Retail 
Lumber Code Authority, told the story of “How 
that Code will function.” He felt that he was 
serving as a wet nurse to the 23,000 retail lum- 
ber concerns of the country. He declared he 
was strong for the code; “but it will not sell 
your lumber, nor will it collect your overdue 
accounts. It is a New Deal, but it is not oper- 
ating wholly for you. Your customers and 
your competitors are also protected under the 
code. You have been running wild so long it 
is hard to rid the industry of the bad practices 
of the past. Each dealer must work, for all his 
competitors are watching him. We now have 
cost-protection prices, but that does not mean 
price fixing with the sky as the limit. 

Mr. Ballinger explained in fine detail the 
process of pricing and selling under the Code, 
what would constitute violations and what the 
penalities would be. He answered clearly a 
barrage of questions from the floor. 


committee, 





AMERICAN LUMBERMAN 


Statistical Mode Is Explained 


At the closing session in the afternoon, Sec- 
retary Collier opened with an explanation of the 
set-up and objective of the Statistical Mode 
under which the dealers in Northeastern terri- 
tory are to price and market their stock. 
The “mode” will set a cost level in each of 
seven or eight groups where costs vary. Mode- 
cost charts by which each group will be gov- 
erned in pricing will shortly go to each member. 
When you have developed your price list, it 
will be the official price in your group; and 
you must abide by it. Violations will involve 
a penalty. It will be a minimum price, and 
you may go as much higher as you wish. If 
in practice you find that the price level is too 
low, you can ask for a revision upward and 
expect a ruling within five days. Mr. Collier 
urged all members to submit all questions to 
the Rochester office in writing. 

former President Walter R. Pettit, of Long 
Island, read an exhaustive and carefully pre- 
pared paper in which he reviewed the old de- 
structive merchandising practices and outlined 
the possible and probable trends under this New 
Deal. 

Former President John C. Barry, of Port- 
land, Conn., presented the selections of the 
nominating committee, and these nominees were 
elected to the respective offices, as follows: 

President—Orville H. 
| >? 

First vice president—George M. 
New York, N. Y. 

Second vice president—Albert S. Eastwood, 
Providence, R. I. 

Third vice president—Vernon M. Hawkins, 
Boston, Mass. 


Greene, Syracuse, 


Stevens, 


New Englanders 


MANCHESTER, N. H., Jan. 29.— The New 
England Lumbermen’s Association, at its an- 
nual convention held in this city on the 24th, 
selected the following officers: 


President—Frank FE. Kennett, Conway, 
N. H. 
Vice President—Merritt R. Langdell, Man- 


chester, N. H 
Directors for three years—Abner Bell, Jef- 
fersonville, Vt.; Joseph Dalton, Augusta, Me.; 
Cc. M. Cheney, Biddeford, Me.; R. W. McKelvie, 
Whitefield, N. H.; H. H. Sturgis, Portland, Me. 
Director for two 
Belchertown, Mass. 


years—-Thomas Hanafin, 


The report of sawed lumber on hand revealed 
62 mills in operation on the first day of the 
new year, compared with 15 a year ago, and 
46 in September of 1933. The total amount of 
lumber sawed in 1933 was 73,121,000, which 
compares with 58,177,000 cut in the previous 
year. However, President Arthur G. Bowler, 
of Manchester, explained that the Diamond 
Match Co., submitting its first report, disclosed 
a cut of 15,000,000 feet for the year; making 
it clear that there had been no increase in ac- 
tivity at the mills during the year. ‘ 

The principal speaker at the morning session 
was E. R. Plunket, of New Rochelle, N. Y., 
president of the Northeastern Lumber Manu- 
facturers’ Association, administrative agency 
under the Lumber Code in charge of sawmill 
activities in New England, New York, New 
Jersey, Pennsylvania, Maryland and Delaware. 
From its headquarters in New York City the 
work of establishing this recovery program at 
the hundreds of sawmills in this territory had 
been pushed as rapidly as possible, and there 
was yet a big job ahead. Minimum cost-pro- 
tection prices at the mill yard have been estab- 
lished, and the speaker hailed this as a long 
step away from the profitless era of recent 
years. Minimum wages and maximum hours 
had been set for the workers, and production 
quotas had been set for each mill. This latter 
provision is elastic, and may be used to expand 
or curtail production to balance it with the rise 
and fall of demand. 
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Fourth vice 
Springfield, Mass. 
Treasurer—R. G. Robison, Ithaca, N. Y, 
Directors, 1935—F. Howard Hinckley, Yar. 
mouthport, Mass.; J. G. Venter, New Havyey 
Conn.; Jas. L. Bickford, Nashua, N. H.; Br. 
nest V. Barre, Brattleboro, Vt.; Frank Tyr. 
geon, Lewiston, Me.; Fred B. Brooks, Pay. 
tucket, R. L; S. I. Robinson, Poughkeepsie 
N. Y.; Malcham T. Whitmer, Niagara Pally 
N. Y.; C. C. Cheney, Salamanca, N. Y.; Oliver 

J. Veling, Buffalo, N. Y. 

Directors, 1936—E. R. Carroll, Keeseville, 
N. Y.; Geo. S. Allison, jr.. Haverstraw, N, y. 
George R. Ainsworth, Utica, N. ¥.; Wm. y 
Bronk, Hudson Falls, N. Y.; W. F. Severn 
Bridgeport, Conn.; S. Lewis Ham, Southamp. 
ton, N. Y. 

Directors, 1937—Truman Cameron, Albany, 
N. Y.; Amos Strobeck, Amsterdam, N. Y.; J 


president—H. A. Bellows 


A. Detweiler, Rochester, N. Y.; Lawrence 
Waldron, Binghamton, N. Y.; J. Schuyler 
Lowe, Cape Vincent, N. Y.; F. V. Chappell, 


New London, Conn. 


President Greene was escorted to the plat. 
form to accept the office, and pledged his whole. 
hearted effort to bring the trade in this section 
into full compliance with and support of the 
Recovery program, which he characterized as 
both “wonderful and promising.” Mr. Greene 
is head of the Wilson & Greene Lumber Co, 
Syracuse, N. Y. His start in the lumber busi- 
ness was made as an employee of the Bartlett 
Box & Lumber Co., at Westboro, Mass. He 
has been in business in Syracuse since 1907, 
where he is now active in many civic and 
commercial organizations. 

Secretary Collier paid a fine tribute to the 
retiring president, Frank M. Carpenter, and 
presented him a gift from the officers and di- 
rectors, which he was told he would find at his 
home in New Rochelle, N. Y. 


Consider Code 


“There is some criticism,” he declared. “But 
the aim of the Codes is to find and cure all of 
the many ills that have infested the lumber in- 
dustry. If you find any part of the code regu- 
lations that does not work fairly in your case, 
put your complaint in writing, file it with the 
administrative office in New York and you will 
have a prompt answer. The trouble has been 
that there have been no specific complaints. 
Some who have appeared testified they just 
didn’t like it. I haven’t found anyone who 
thinks the Code is perfect or who believes it 
will be perfect for some time to come. At the 
same time many of them have no specific com- 
plaints. One group takes the ground that the 
Code is all wrong, but they offer nothing to 
correct it.” 

Mr. Plunket mentioned a pending complaint 
which will come up for hearing soon at Wash- 
ington. It seeks to have tie production placed 
under a separate Code; which Mr. Plunket 
thought would be an unnecessary hardship, 
since it would compel those who produce both 
lumber and ties to operate under two Codes 
Later in the day the association passed a resolu- 
tion favoring control of tie production within 
the Northeastern group. 

Mr. Plunket talked much about cost-protec- 
tion prices and stated that the 20 percent of 
lumbermen opposed to control under the Codes 
must not be allowed to defeat the purpose of the 
80 percent. 

W. L. Erhard, recently appointed field man 
for the New England section, spoke briefly. 

At the annual dinner, served at noon to 100 
members, Herbert N. McGill, of McGill Com- 
modity Service, Boston, reviewed the Recovery 
program. He agreed that business conditions 
had improved and that the Recovery Act and 
the Codes were leading the way. 

A memorial resolution in respect to the late 
S. O. Huckins, Center Ossipee, N. H., a direc- 
tor of the association and a leading lumberman 
of the State, was adopted. 

An elaborate golf bag was presented to 
Arthur G. Bowler, the retiring president. He 
has served three terms in the office. 
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AMERICAN LUMBERMAN 


Ask Change in Interstate Commerce Act 


Mempnis, TENN., Jan. 25.—Repeal of the 
“long and short haul” section of the Interstate 
Commerce Act was demanded in a resolution 
adopted here today by the twenty-first annual 
convention of the Southern Hardwood Traffic 
Association, which was held at the Hotel Pea- 
body. The clause, if rigidly enforced, says the 
resolution which was adopted, will result in a 
complete change in the present group rate 
structure and will do away with many of the 
transit arrangements and other benefits enjoyed 
today by the hardwood lumber industry. 


The convention, which was attended by more 
than one hundred members of the organization, 
was one of the most enthusiastic ever held, 
because of the manner in which the association 
has weathered the depression, and because of 
the wonderful results which have been obtained 
by this association in the past two years, under 
the leadership of F. T. Dooley, as president, and 
c. A. New, as secretary-manager. The work 
of both of these men was praised by the mem- 
bership. 

F. T. Dooley, president of the association, 
presided at the meeting, and after making a 
few brief remarks about the two years that 
he had held the office and about the difficulties 
encountered, he called upon C. A. New, secre- 
tary-manager, to deliver his report of the actual 
work accomplished during his tenure of office. 
The report covered activities of the association 
for the past two years, as no annual meeting 
was held in January, 1933, because of the stress 
of the times. 


Secretary Reports Accomplishments 


In opening his report, Mr. New called atten- 
tion to the present financial condition of the 
organization, and showed how by economies the 
association had been able to function during 
the past two years. ° However, he showed that 


the association now is in the black with a cash 
balance in the bank. 

In the past two years, the report shows, the 
association filed claims of more than $102,000 
with the railroads and collected approximately 
$98,000 as a result of filing of these claims. 
The report also shows over 1,000 rate adjust- 
ments, over 8,000 shipments reconsigned or 
billed, near 250,000 rates and routes quoted, 
with an average of 183 telephone calls per day. 

Among the many things accomplished by the 
association in the past two years, was reduc- 
tion in rates on rough material; extension of 
re-shipping time limit on rough material and 
transit tonnage; removal of surcharges and 
emergency charges; fight for general rate re- 
duction; reduction in rates to the Pacific coast 
—and many others. 

The report also calls attention to the new 
railroad legislation, and work that must be 
done on this during the next year, and also the 
repeal of the “long and short haul” clause of 
the Interstate Commerce Act. 

In closing, Mr. New thanked all members 
and officers for their co-operation and pointed 
out the results achieved for the whole industry 
on reduced revenues. 

J. V. Norman, former general counsel for 
the Southern Hardwood Traffic Association, of 
Louisville, Ky., a man who has been close to 
the association since its organization, was asked 
for a few remarks. He outlined the work done 
by the association during the last two years. 
He spoke of the efforts of C. A. New, secre- 
tary-manager of the association, and urged his 
hearers to obtain new members during 1934. 

The following officers were elected: 

President—Eugene Woods, Woods Lumber 
Co., Memphis. 

Treasurer—Almonta Smith, 
Dewey Lumber Co., Memphis. 

Vice-Presidents in charge of districts— 


Chapman & 


Memphis district, E. A. Powell, Southwestern 
Cooperage Co.; Eastern district, J. T. Mengel, 
Foreign & Domestic Veneer Co., Knoxville, 
Tenn.; Cincinnati district, John Kitchen, 
Kitchen Lumber Co., Ashland, Ky.; Louisville 
district, P. P. Joyes, W. P. Brown & Sons 
Lumber Co., Louisville, Ky.; New Orleans 
district, Thayer May, May Bros., Garden City, 
La.; Helena district, E. D. Rhodes, Rhodes- 
Howe Hardwood Co., Helena, Ark. 

Vice-Presidents in charge of committees— 
Rate Adjustment, F. T. Dooley, F. T. Dooley 
Lumber Co., Brinkley, Ark.; Legislative, 
George McSweyn, E. L. Bruce Co., Memphis, 
Tenn.; Car Supply, C. M. Gooch, C. M. Gooch 
Lumber Co., Memphis, Tenn.; Export Traffic, 
H. D. Love, Turner Farber Love Sales Co., 
Lemoyen, La.; Finance and Auditing, F. A. 
Conkling, F. A. Conkling Lumber Co., Mem- 
phis, Tenn.; Membership, J. W. ‘Runyan, 
Fisher Lumber Corp., Memphis, Tenn.; De- 
murrage and Storage, R. A. Taylor, De Soto 
Hardwood Flooring Co., Memphis, Tenn.; 
Freight Claims, W. lL. Wellford, Chickasaw 
Wood Products Co., Memphis, Tenn.; and Rate 
Book, R. C. Stimson, Stimson Lumber & 
Veneer Co., Dumas, Ark. 

Directors for three years—K. M. Spurrier, 
Fisher Lumber Corp.; Jack Welsh, Welsh 
Lumber Co.; K. L. Emmons, Mississippi Val- 
ley Hardwood Co.; and Paul Rush, Rush Lum- 
ber Co.; all of Memphis; J. W. Bailey, East- 
man-Gardiner Hardwood Co., Laurel, Miss.; 
A. E. McLean, McLean-Arkansas Lumber Co., 
Litle Rock, Ark.; and H. B. Johnson, Mans- 
field Hardwood Lumber Co., Shreveport, La. 


At a directors’ meeting, C. A. New was re- 
elected secretary-manager. 

The resolutions committee presented a resolu- 
tion asking for relief from strict application 
of the long-and-short haul section of the Inter- 
state Commerce Act. And since there is a 
question whether the Interstate Commerce 
Commission has power to grant this relief, the 
resolution further appealed to Congress for a 
suitable modification of the act. 


Hardwood Men Form Code Organization 


INDIANAPOLIS, INbD., Jan. 29.—Optimism 
reigned supreme at the thirty-fifth annual con- 
vention of the Indiana Hardwood Lumbermen’s 
Association, held Jan. 19 in the Hotel Severin 
here. With the Hardwood Code functioning, 
the general feeling seemed to be that all yet 
might be well with the mill men. The conven- 
tion followed the usual plan. It was a get- 
together meeting, where speeches were subordi- 
nated and fun was predominant. Members of 
the trade were present from many sections, in- 
cluding the Appalachian and Memphis sections. 


Officers and Directors Elected 


Daniel H. Sanders, of South Bend, was 
elected president at the annual election. He 
had been first vice president. Robert E. Hollo- 
well, who had been second vice president, be- 
came the first. Roy Cook, of Franklin, who 
had been a director, was started up the official 
line. C. Fred Klee, of Indianapolis, was con- 
tinued as secretary and treasurer. 

Members of the board of directors are: 
Charles H. Barnaby, Greencastle; C. H. 
Kramer, Richmond; Claude Wertz, Evansville; 
Fred Marsches, Columbia City; Roy Amos, 
Edinburg; Parvel Moore, Franklin; W. W. 
Fobes, Goshen; John S. Kitchen, Columbus; 
Louis J. Eckstein, Jasper; Charles Colter, 
Kendallville; Clifford Spear, Bedford; Charles 
E. Neel, Union City; Bert Swain, Seymour; 
John I. Shafer, South Bend; Charles H. Faw- 
cett, New Albany, and W. W. Knight, retiring 
president, and John Goodwin, both of Indianap- 
olis. Daniel Wertz of Evansville, and John 
= aaa, of Franklin, are honorary directors 
or life. 

Mr. Shafer, as head of the resolutions com- 


mittee, read a brief report in which officials 
of the E. C. Atkins & Co., saw manufacturers 
of Indianapolis, were thanked for providing 
the official badges and for entertainment fea- 
tures. 

D. F. Mitzner, of the Indiana Trucking Asso- 
ciation (Inc.), gave a short talk on the part 
the truck is playing in the transportation indus- 
try at the present time. He told of restrictions 
on it in Indiana, and declared the trucking in- 
dustry did not seek to evade any of its just 
share of expenses, but urged caution in loading 
burdens on the industry too heavy to bear. He 
promised the fullest co-operation of the truck- 
ing industry, which has become thoroughly 
organized in Indiana during the past year, in 
any effort that will aid in bringing industry 
out of the doldrums of the past four years. 


Asks Consideration for Small Industry 


H. M. Cochran, secretary of the Indiana 
Manufacturers’ Association, to which many of 
the hardwood men belong, declared that regard- 
less of political belief and log-rolling for special 
privileges in legislation, industry was the back- 
bone of the country. And he urged that more 
and more consideration be given the smaller 
industries, which often are unable to secure for 
themselves those rights that the large industries 
command. “Our small industries in Indiana 
have hundreds of thousands of dollars tied up 
in banks. Naturally, their resources are 
lessened and their credit. We have begun to 
believe,” he continued, “that most of our labor 
is employed in the large industries. A survey 
conducted by us shows that 95 percent of our 
industrials employ less than 100 men. The for- 
gotten man now is the employer.” 


New Machinery Needed by Lumbermen 


Charles H. Barnaby, vice president of the 
north central division of the Code Authority, 
made a report on developments. He is a firm 
believer in the Code. “We can not deny that 
the lumber business is in the dumps,” he said. 
“There have been no profits for quite a while. 
We have had over-production, and over-produc- 
tion can bring under-consumption. We hear 
much of the machine vs. manpower. The lum- 
ber business, and no other industry that I know 
of, is going back to the old manpower days. 
When we get able, we likely will buy new and 
more efficient machinery. The only solution 
I can see of this question is a radical reduction 
in the hours of work. If all this can be accom- 
plished through the application of the Code, we 
should give our co-operation.” He took up 
many of the provisions of the Code and ex- 
plained how they were calculated to work out to 
the benefit of the industry. 

A big banquet was held at night—again one 
of those speechless affairs where everybody 
has a good time. The entertainment program 
of vaudeville specialties was lavish. 

At a special meeting held the day before the 
annual convention the leaders of the trade from 
Ohio, Indiana and Illinois met and organized 
for carrying out the Code provisions of the 
North Central district. A skeleton organiza- 
tion, to be called the North Central Hardwood 
Association, was formed, with Robert E. Hollo- 
well, of Indianapolis, as head. Mr. Barnaby 
became vice president, and W. S. Partington, 
of Evansville, was named treasurer. W. W. 
Fobes, of Indianapolis, was named secretary- 
manager. 
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PHILADELPHIA, PAa., 
Jan. 30.— The forty- 
second annual conven- 
tion of the Middle At- 
lantic Lumbermen’s As- 





DR, A. M. NORTHRUP 
Ashley, Pa.; 
Vice President 





sociation attracted 700 
retailers from eastern 
Pennsylvania, southern 
Maryland, Delaware and the Dis- 
It was held here Jan. 17-19. 

The theme of the convention, “What Lies 
Before in 1934” was presented from various 
angles with clarity, but there was some doubt 
as to what the future holds for the retailer 
himself. The enormous task ahead was never 
more emphasized than at the close of a two- 
hour talk by Homer Ballinger, chairman of the 
Retail Lumber & Building Material Code Au- 
thority, when the nearly four hundred delegates 
developed a dozen different ideas about the var- 
ious sections of the code, particularly about the 
method of mark-up. 

The retailers seemed to have explicit faith in 
the men at the head of the association, and also 
in the speakers from allied branches of the 
industry. This developed a faith in the Presi- 
dent’s New Deal and in the ability of the Mid- 
dle Atlantic group to act as administrator of the 
code in this district. 





New Jersey, 
trict of Columbia. 


Little Done to Revive Building 


Following a one-act sketch by professionals, 
entitled “Man and His Banker,” showing the 
difficulties of home financing under the old 
methods, L. P. Lewin, A. M. Lewin Lumber 
Co., Cincinnati, Ohio, treasurer of the National 
Retail Lumber Dealers’ Association and chair- 
man of its home financing committee, spoke on 
the subject, “The Need for Adequate Financing 
of New Homes and Repairs in 1934.” 

“If the President during his four years of 
office does nothing else,” Mr. Lewin said, “his 
attack on the prohibition law and his stand on 
the Sherman Anti-Trust Act entitles him to a 
place in the hall of fame.” 

Concerning the public works projected by 
the Government, Mr. Lewin asked that all these 
should be made self liquidating. Otherwise, he 
said, the country will be saddled with a tre- 
mendous tax burden. 


Adequate Home Financing Needed 


He criticized the project of slum elimination; 
stating that for the most part these projects 
are the dreams of promoters who have no 
altruistic thoughts in mind, but who do want 
to make money themselves. 

Continuing he said: “I think that the Govern- 
ment’s first action, to bring about a revival of 
prosperity, should be to rehabilitate real estate. 
It was with that thought in mind that the Na- 
tional Retail Lumber Dealers’ Association has 
been endeavoring for the past year or more to 
secure government aid which would bring about 
this revival. Of the numerous plans devised by 
the Government it was our thought that when 
the Federal Home Loan Bank was organized 
it would produce the long desired results. Such, 
however, has not been the case. 


Duffey Bill Provides Expansion 


In order to meet this need for adequate 
financing of new homes and repairs, Mr. Lewin 
explained that two bills have been introduced 
in Congress—one by Congressman Duffey, of 
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Ohio, and the other by Congressman Ellen- 
bogen, of Pennsylvania. The Duffey bill re- 
quires the prospective home owner to have un- 
encumbered real estate and sufficient cash to 
cover 25 percent of the total value of the pro- 
jected building, the Government, with proper 
safeguards, to furnish the remaining 75 percent. 
This will mean the total elimination of second 
mortgages, which have been the curse of this 
country and have entailed losses of millions of 
dollars upon the retail lumber dealer. This 75 
percent loan from the Government is to be 
amortized over a period of eighteen years, and 
the interest charge to the borrower is to be 
not in excess of 5 percent plus 1 percent al- 
lowed to the lender of the total amount bor- 
rowed, to cover appraisal fees and the exam- 
ination of title. The single mortgage would of 
course be made to whatever agency loaned the 
money. 

“It has been our thought,” said Mr. Lewin, 
“that although the building associations have 
not seemingly co-operated with us, we would 
not put any obstacle in the way of their secur- 
ing these Governmental funds and loaning them 
to the prospective borrower. Whatever rate 
the Government might charge the loaning in- 
stitution would have ample spread to cover 
costs, and allow a small margin of profit. 

“Congressman Ellenbogen’s bill differs con- 
siderably from that of Congressman Duffey in 
form, though the ultimate object to be attained 
is the same. The Ellenbogen bill provides for 
the issuance of bonds up to five billions of dol- 
lars, and it also provides that loans are to be 
made direct by the Government, instead of 
through some third party.” 


Cost Mode Will Insure Fair Profit 


In conclusion Mr. Lewin said: “Our Code 
authority has been working faithfully to secure 
a mode that would offer us a decent profit upon 
our sales when business revives. With our 
present low volume, the mode will offer no 
profit to our dealers, but we are not complain- 
ing, because we realize that if the price struc- 
ture is made too high, it will automatically stop 
building. Our Code Authority is likewise en- 
deavoring to secure a jurisdiction and dis- 
tribution clause in our Code, that we may save 
for ourselves at least a part of the limited 
volume of business which is being offered. Re- 
gardless of having a mode, we can expect to do 
but little business unless we have a distribution 
and a jurisdiction clause in our Code. 

“What does concern us at this time primarily 
is the keeping of retail dealers from the bank- 


ruptcy courts. Instances of dealers making 
money in the past few years are extremely 
rare. Practically all of them have been living 


on surpluses, and for the most part these sur- 
pluses have been wiped out. They are now 
living on their capital investment, and it doesn’t 
require any financial wisdom to realize that 
that condition can not exist indefinitely. We 
have now reached the parting of the ways. It 
has been a case of sink or swim. We have 
been swimming so long that we are almost 
exhausted. The financing proposal now in Con- 
gress is the only life preserver that can save 
us.’ 

At the close of the morning session President 
Helfrich announced the appointment of the fol- 
lowing committees : 


Nominating—James Eliason, chairman; 
J. M. Brightbill and Charles Wolf. 
Resolutions—Luther C. Ogden, chairman; 


Thomas Wilkins and Dale Atkins. 


Says There Is Housing Shortage Now 


Disagreeing with some _ other authorities, 
Walter Newton, a member of the Federal Home 
Loan Bank, declared that there is a shortage 
of 800,000 family housing units in the United 
States representing an investment of approxj- 
mately three billions of dollars. Mr. Newton, 
who was secretary to President Hoover, stated 
that “the benefits from the Home Owners Loan 
Corporation are being felt not only by those 
few hundred thousands of home owners whose 
mortgages are being exchanged for cor poration 
bonds, but also by some 60,000,000 people in 
the country who have savings deposits, insur- 
ance policies and other contracts based largely 
upon investments in home mortgages. 


What Home Loan Bank Has Done 


“By preventing thousands of cases of fore- 
closure in marginal instances, the corporation 
is stopping the downward spiral of values which 
would otherwise bring continued or even ag- 
gravated loss. 

“If we accomplish this in an efficient and 
reasonably prompt manner, we will take off 
from the present buyers’ market a substantial 
portion of homes now in process of or awaiting 
foreclosure. Its’ successful operation, therefore, 
is simply incidental to general stabilization of 
the entire field of home ownership. It must be 
followed by actual revival of home construc- 
tion.” 

Following Mr. Newton’s report on what the 
home loan bank has accomplished for home 
financing, Congressman Henry Ellenbogen told 
what Congress plans to do for home financing. 
He explained his measure—House Bill 6465— 
already mentioned in Mr. Lewin’s address. 

Thursday evening the delegates attended a 
stag dinner and entertainment in the ballroom, 
where the feature of the program was “The 
Chiseler’s Revue.” 


Get as Much Out of Code as Is Put In 


Spencer D. Baldwin, president of the Na- 
tional Retail Lumber Dealers’ Association, 
spoke on “Adjusting the Retail Lumber Busi- 
ness to the New Deal.” Referring to Adminis- 
trator Johnson’s New York speech in which 
he urged retailers to keep prices down and 
wages up, Mr. Baldwin said he was “all wet” 
if he thinks that business can continue without 
profit. “This Retail Code has given us noth- 
ing so far except hours and wages and if the 
mode doesn’t give us more at the end of ninety 
days, I am in favor of handing it back. We 
are entitled to make a profit in the lumber 
business, and I have personally told Johnson 
and Alvin Brown that if we can’t make any 
money, how are we going to pay our income 
tax? My advice is, keep minimum prices down 
during this 90 day period. Personally, I be- 
lieve the entire NRA is a good thing, and we 
will get just as much out of our Code as we 
put into it.” 

Mr. Baldwin launched an attack on the dis- 
tributing yard, stating that it is a greater evil 
than the transit car. He said if a man is a 
wholesaler, let him be a wholesaler, and if he 
is a retailer, let him be a retailer—and not both 
at once. The $2 markup in distributing yards 
is not enough, he claimed, and it should be 
much higher. 


Merchandising Will Be Big Problem 


Declaring that group viewpoint must prevail 
over individual viewpoint, C. Arthur Bruce, 
chairman of the Lumber Code Authority, told 
what the manufacturers’ Code means to the 
retail lumber dealer. The three essential things 
to put into the Codes, he said, were: Labor 
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Favors Setting Up of Federal Fund for Home Construction — ; 
Experts Explain Code and Its Provision for Fair Profit—Ask Job- 
ber's Price Be Used as Basis for Replacement Cost of Millwork 


conditions ; production control, and the _estab- 
lishment of cost-protection prices. He said that 
«“¢ jt is true that no law is stronger than pub- 
lic sentiment, the success of the Lumber Code 
is assured, as the percentage of compliance is 
simply remarkable.” ; 

He pointed out that “the Lumber Code pro- 
vides a course of appeal and is flexible. This 
basis of correction is essential in the self gov- 
ernment of business. After the Code is 
functioning the big problem will again be the 
merchandising of our material.” : 

M. W. Stark, executive officer of the Wood- 
work Manufacturers Code Authority, was un- 
able to appear to tell about the Woodwork 
Manufacturers Code, but William Steele, III, 
Philadelphia, explained the proposed General 
Contractors Code, which consists of thirty-five 
supplementary codes covering specific branches 
of the industry. 


Election of Officers and Directors 


The following officers were reelected at the 
annual meeting of the board of directors and 
executive committee : 

President—Bruce Helfrich, Baltimore, Md. 

Vice president—Dr. A. M. Northrup, Ash- 
ley, Pa. 


Treasurer—Horace B. Wilgus, Philadel- 
phia. 

Secretary and Counsel—J. Frederick Mar- 
tin. 

Assistant Secretary, J. L. Buckley, Phila- 
delphia. 

Board of Directors, three years: George 


Baldwin, Hoffman & Baldwin, West Chester, 
Pa.; A. Allen Dill, James Lumber Co., Balti- 
more, Md., and Watson Malone, Watson Ma- 
lone & Sons, Philadelphia. The two new 
members of the executive committee are: 
J. Earl Brightbill, J. M. Brightbill (Inc.), 
Hummelstown, Pa., and George Kingsley, 
Brown, Borhek Co., Bethlehem, Pa. 


Real Code Benefits to Come Later 


The last session was devoted entirely to a 
discussion of the code of fair competition for 
retail lumber, lumber products, building ma- 
terials and building specialties trade. Although 
Capt. E. A. Selfridge, Deputy Administrator of 
the NRA in charge of the Retail Lumber Code, 
was unable to make his appearance, Homer 
Ballinger, chairman of the Retail Lumber and 
Building Material Code Authority, explained 
the workings of the Retail Code and the 90 days 
mode, 

Mr. Ballinger admonished the retailers for 
their impatience. about working out the code, 
reminding them that they had been trying to 
correct these very evils themselves for years 
and could not agree. “So far,” he said, “the 
Code has done one good thing. It has assured 
you that your competitor must pay the same 
wages as you. The rest of the benefits will 
come later.” 

He explained that Section 2, Article 8 stipu- 
lated that within 10 days after notice, each 
dealer must file with the Code Authority, and 
publish, his prices. Thereafter no dealer shall 
quote any price which results in the purchaser 
paying a different price from those published. 


Explains Adoption of Cost Mode 


“The mode,” he explained to many who did 
not know what it was, “is a method of arriving 
at a mark-up in a certain area. In the Middle 
Atlantic States this association is the Code Au- 
thority. The retailer is to use replacement 
Prices instead of cost price in arriving at the 
mode mark-up. 

“The whole trouble is that the manufacturer, 
Wholesaler and retailer in the lumber business 
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have been fighting among themselves instead of 
fighting the common enemy. 

“As the Authority I ask this group to be 
careful how you administer the Code. It has 
legal aspects which may be resorted to by the 
dissenter and the chiseler, and one must be 
sure before acting.” 

Mr. Ballinger asked the retailers to support 
the Millwork Code. He explained that the 
assessment would be on the basis of sales, esti- 
mated over a period of one year. He also asked 
patience in dealing with overlapping codes set 
up by mail-order houses, architects, floor layers 
and others. In time, satisfactory agreements 
will be worked out. 


Questions About the Code 


Asked if the same price would prevail 
whether one piece or a carload was sold, Mr. 
Ballinger said that was not yet settled as far 
as carloads were concerned. 

“Must terms and conditions be agreed upon 
before filing prices?” he was asked. He ex- 
plained that terms must be approved by the 
Administrator, after which prices are published 
and then 10 days later they are effective. 

What about the 2 percent? “That is in the 
Mode itself,” he said. 

Opposition developed to the method of ar- 
riving at the cost protection prices on mill- 
work and Mr. Ogden, conferring with several 
associates, stepped to the platform as questions 
were hurled at Mr. Ballinger from all sides. 


Ask Jobber's Base for Millwork 


“Gentlemen, I move that we adopt this reso- 
lution,’ Mr. Ogden said: “Resolved, that it is 
the sense of this organization that the replace- 
ment cost on which the sales price of millwork 
should be based, should be the jobber’s price, 
and further that our officers be instructed to 
get a ruling in conformity with this basis.” 


unless this was done 
many of the retailers 
would lose what little 
business they were get- 
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Mr. Helfrich said that 
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ting. By basing the re- 
placement cost on the 
retail 
who: bought at jobbers prices could publish 
lower figures and get all the local business. 





price, the man 


Thirty-five percent of the audience was 


against the resolutions on a showing of hands. 
It was carried, and the replacement costs will 
probably be computed on this basis. 


The convention attracted the largest attend- 


ance in its history; and with events of prime 
importance occupying its time, very little em- 
phasis 
Outside of Young Men’s Night there was one 
major affair, the theatre party at the Broad on 
Friday night, where Dorothy Gish was playing 
“By Your Leave.” 


was placed on the social schedule. 


Urge Federal Funds for New Building 


In addition to the resolution adopted on the 
floor, the committee presented resolutions en- 
dorsing the NRA, commending the National 
Retail Lumber Dealers Association and its 
President, Spencer D. Baldwin, thanking the 
officers of the Middle Atlantic association, en- 
dorsing the principle of setting up a system 
by which the Federal Government shall provide 
funds for new home construction, thanking the 
construction industry for incorporating in its 
code certain provisions to prevent the peddling 
of bids among material men and, finally, thank- 
ing the speakers. 


Plywood Sales Agent for Eastern States 


The Aberdeen Plywood Co., of Aberdeen, 
Wash., has announced the appointment of Heid- 
ner & Co., of Tacoma, Wash., as sales agents 
for the territory east of the Mississippi River. 
Heidner & Co. are among the pioneers in the 
exportation of plywood and have sales connec- 
tions in eighteen different countries. Several 
years ago this concern entered the domestic 
lumber business and through its affiliations and 
sales organizations in the eastern states is well 
qualified to handle the sales of this important 
modern factory. The Aberdeen Plywood Co.’s 
product will be marketed under the “Top Hat” 
brand, which'‘has already established an enviable 
reputation in foreign markets. 


The capacity of the Aberdeen Plywood Co. 
is 175,000 square feet a day, and the plant is 
equipped to manufacture wallboards, industrial 
stock, automobile stock, door panels and the 
regular grades in sizes up to 60 by 120 inches, 
in Douglas fir and spruce. The factory is situ- 
ated in the Grays Harbor country, in which 
are to be found some of the last remaining 
stands of old growth, yellow Douglas fir. This 
insures a high quality and uniform texture in 
the product. The factory has an arrangement 
whereby it can produce industrial stock cut to 
exact blue-print specifications. 

Ralph Wegener will be in charge of the 
domestic plywood department of Heidner & Co. 
He has been identified with the lumber and 
forest products business in the northwest for 
the past twenty years. 


The present representatives of Heidner & 


Co. are J. D. Dawkins, Brooklyn, N. Y.; Frank 
Lehman Lumber Corp., Albany, N. Y.; Ray A. 
Shepherd, Binghamton, N. Y.; D. B. Haw- 
ley, Arlington, Mass.; Geo. L. Felter, Philadel- 
phia, Pa.; Harry Harman, Rochester, N. Y.; 
Geo. E. Beadling, Carnegie, Pa.; J. F. Hirsch- 
miller, Buffalo, N. Y.; Baldinger & Vernon, 
New Orleans, La.; Abney-Tredick-Niehaus 
Co., Detroit, Mich., and the Federal Lumber 
Co., Cleveland, Ohio. 

Heidner & Co. are very optimistic about the 
future of the plywood industry. The formation 
of the Douglas Fir Plywood Association under 
the Lumber Code, putting the industry on a 
quality and merchandising basis, will undoubt- 
edly help to extend the consumption of plywood. 
In addition to this extension of old markets, 
new uses for this product are being constantly 
developed. 





Loadings of Revenue Freight 


A report of the car service division of the 
American Railway Association shows that reve- 
nue freight for the two weeks ended Jan. 20, 
1934, totaled 1,116,057 cars, as follows:. Forest 
products, 37,793 cars (an increase of 11,220 
cars above the amount for the two weeks ended 
Jan. 6.); grain, 62,651 cars; ore, 6,420 cars; 
coal, 263,916 cars;; coke, 15,637 cars; livestock, 
35,844 cars; merchandise, 318,829 cars, and mis- 
cellaneous, 374,967 cars. The total loadings for 
the two weeks ended Jan. 20 show an increase 
of 165,496 cars above the amount for the two 
weeks ended Jan. 6. 
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Insist on Retail Distribution Provisions in all Codes— — 


Measure for Extension of 


MINNEAPOLIS, MINN., Jan. 29.—At the clos- 
ing session of the forty-fourth annual conven- 
tion of the Northwestern Lumbermen’s Associa- 
tion here, Jan. 18, officers and directors were 
re-elected, as follows: 

President—Otto Bauer, Bauer Lumber Co., 
Mandan, N. D. 

Vice president—Leonard 
Lampert Lumber Co., St. Paul. 

Treasurer—John V. Dobson, 
son Lumber Co., Minneapolis. 

Secretary—Ormie C. Lance, Minneapolis. 

Directors—J. W. Horner, C. M. Porter, H. T. 
Alsop, H. H. Westerman, B. A. Webster, G. F. 
Streater, George D. Rose and W. S. Rich- 
ardson., 

Vice presidents—For Minnesota, F. E. 
King; for Iowa, R. J. Finkbine; for North 
Dakota, L. H. Piper, and for South Dakota, 
T. B. Anderberg. 

A breakfast meeting scheduled as a round- 
table discussion of codes, held at the ballroom 
of the Curtis Hotel Wednesday morning, Jan. 
17, proved one of the most interesting sessions 
of the entire convention. About eight hundred 
were in attendance. Vice President Lampert 
presided, and at the opening of the session 
warned that “this is no indignation meeting, 
for we are in sympathy with the administration 
in its efforts to bring us out of this depression 
and establish a permanent regime for fair play 
in business.” 


Fair Play Code Is Vital Necessity 


“The retail lumber and building material 
dealer in every community will be benefited by 
a code of ethics,” he asserted, “and in fact a 
code of fair competition is a vital necessity. 
The code of the retail lumberman must be 
given proper recognition. When I say we are 
in sympathy with the aims of the administra- 
tion, I do not mean that we may not criticize 
codes of certain industries, which must be 
modified to become harmonious with the pur- 
poses of the NRA. 

“Some of our own codes, for instance, do not 
adequately define the mooted terms ‘facilities’ 
and ‘functions’ of the retail lumber and build- 
ing material dealer. 


Secretary Defines "Retailer" 


“It’s up to us to impress manufacturers with 
the necessity for proper interpretation of these 
codes, because we must fight for the mainte- 
nance of. the markets which we have enjoyed 
heretofore.” 

Then Mr. Lampert gave the chair to Secre- 
tary Lance, who presided during the remainder 
of the session. 

Mr. Lance cited the definition of “retailer” 
as follows: “A retailer is one who maintains. 
adequate and permanent storage and handling 
facilities, a sales organization for the consumer 
trade and carries a well assorted stock adapted 
to the normal needs of the consumers in his 
sales territory.” The secretary at this point 
summarized the provisions of the special mill- 
work code which affect the retail lumber and 
building material dealer, and gave his interpre- 
tations, answering questions concerning them. 


Lampert, Jr., 


J. F. Ander- 


Interpreting Provisions of Codes 


Mr. Lance was questioned as to whether a 
provision that freight shall be added to the 
f. o. b. price of northern pine would apply if 
the retailer’s yard were in the town in which 
the manufacturer was located. Mr. Lance said 
that inasmuch as this would be a question of 
freight equalization the clause probably would 


Home Finance Presented 


apply. He replied to another questioner that 
no specific definition of a dealer’s natural- sales 
territory has been formulated. In answer to 
another query, he said that the code gives spe- 
cial millwork manufacturers the right to sell 
direct, and that, while stock millwork manufac- 
turers have indicated that they will not sell 
direct, there is nothing in the code which pro- 
hibits the practice. The secretary was asked 
whether retail yards would be controlled by 
minimum prices in the special millwork code, 
but Mr. Lance said it was difficult to answer 
such questions because Article IIT of the code 
has been suspended. 


Distribution of Cement Discussed 


There followed a discussion of the distribu- 
tion provision of the cement code. It was 
pointed out that “Except as otherwise specified 
the following buyers shall be sold direct by 
members of the industry at the same price and 
under the same terms and conditions of sales 
as to dealers: 

United States Government, State govern- 
ments, counties and parishes when properly 
authorized to purchase cement for public im- 
provements or maintenance. 

Contractors doing any of the foregoing 
classes of work, except where such work is 
located entirely within cities, towns or vil- 
lages. 

Railroads filing tariffs with State or inter- 
state commissions, and contractors doing 
work for such railroads. 

Owners or contractors buying for power 
development, flood control and water supply 
projects that do not require dealer service. 

Concrete products manufacturers, includ- 
ing block, tile, roofing, pipe, piling and all 
other precast concrete units when for their 
own manufacturing operations, but not for 
resale. 

Commercial concrete mixing plants for 
their own processing operations, but not for 
resale. 


Distribution Plans of Roofing Manufacturers 


The roofing manufacturers have published 
their merchandising plans, and while they vary 
somewhat, Mr. Lance said, the following is 
typical : 

It is not our policy to solicit business 
direct from general consumers such as home 
owners, speculative builders and carpenter 
contractors. In event, however, we should 
under exceptional conditions have occasion 
to sell direct to such a consumer buyer, we 
will maintain such prices as may be pre- 
scribed by the local dealers under the retail 
lumber products industry code, or, in the 
absence of such prices, we will sell to such 
consumer buyers on the following basis: 
C; 1. shipments at our published L. ec. 1. prices 
plus the equalized C. 1. freight to destina- 
tion. L. c. 1. shipments at our published C. 1. 
prices plus the equalized freight to destina- 
tion plus 50 percent. 


Tells About Proposal for Home Financing 


W. J. Durham, Neenah, Wis., after an inter- 
mission, described additional help to be given 
by the Government in financing rebuilding and 
building projects. He urged that all dealers 
call upon their congressmen to support this 
proposal, and said an amendment providing for 
extension of the scope of the home owners’ act 
bill has been introduced in the House of Rep- 
resentatives. 

Mr. Dobson was on hand at the roundtable 
discussion to answer questions regarding codes, 
explaining that in some cases he could give an 
official interpretation, while in others he could 
only state his personal opinion. 

“Since Nov. 18 retail lumbermen have had 
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Experts Encourage Hope for Revival of Buying by Farmer 
with Restoration of Prices and Liberalization of Credits 


no control over the movement of lumber in 
carload lots,” he pointed out. “The cement 
code,” he believed, “just about crucifies the 
dealer,” and “the steel code relating to fence, 
posts, nails, etc. should have a clear statement 
of sales policies of manufacturer, jobber and 
retailer.” 

Mr. Dobson said there has been some dis- 
agreement as to interpretations of the millwork 
code as regards “specials,” but that the city 
dealer and the country dealer are on the same 
basis. With Mr. Dobson leading the discus- 
sion, these were among the bits of information 
developed: 

Lists of bills figured by lumbermen for in- 
surance companies should not be lower than 
minimum prices. Competitive dealers, such as 
grocery and hardware men, will be controlled 
by the lumbermen’s minimum prices. The mail 
order house price situation is still to be threshed 
out, although it is expected that the lumber- 
men’s minimum prices will obtain there. Terms 
of sale for retail lumbermen have not yet been 
adopted. 


“The selling price of posts and lumber hauled 
from mill to seller or consumer rests largely 
with the persons involved,” said Mr. Dobson. 
“The general opinion is that the small mills 
shall sell the trucker lumber at minimum prices. 
The small mills must come under minimum 
price provisions.” 


Trial Period to Indicate Changes 


The 90-day trial period for codes is intended 
to reveal desirable changes, Mr. Dobson added. 
He concluded by declaring that “spirit of greed 
is likely to wreck any code,” and he pleaded 
for reasonable retail prices. He added that 
contracts entered into before retail minimum 
prices are set, will be binding, but this should 
not prompt dealers to enter into such contracts 
with the intent of defeating the purpose of the 
codes. He said that in the final analysis the 
retail lumber and building material code will 
put to test the ability of retail dealers to co- 
operate and to stand by one another. 


Tells About Retail Coal Code 


Roderick Stephens, chairman of the. retail 
coal code committee of the National Retail Coal 
Merchants Association, opened the Wednesday 
afternoon session at the Auditorium with a 
talk on “The Retail Coal Code.” Mr. Stevens 
is president of the Stephens Fuel Co., New 
York City. 

“The retail coal code has received the ap- 
proval of General Johnson and is now in his 
hands,” he said. “The code becomes effective 
Jan. 29 if it is approved by the President be- 
fore Monday, Jan. 22. 

“Tf you will recognize the magnitude and 
scope and diversified conditions of our industry 
and if you will take into account the many re- 
lated industries affected by our code, you will 
appreciate something of the problem we have 
faced,” he said. 

“We are a billion dollar industry. There are 
approximately 40,000 employers and thousands 
of employees engaged in it.” 

Mr. Stephens told how the national code au- 
thority was created, and traced its ramifications 
down through the divisional areas. 

With the aid of charts and lantern slides, 
Don Critchfield, of Kansas City, Mo., explained 
many of the causes of paint failures. 

“The Restoration of Farm Prices” was the 
subject chosen by W. C. Coffey, dean of the 
department of agriculture, University of Minne- 


sota, for the closing talk on the Wednesday 
afternoon program. Dean Coffey said in part: 

Fourteen years ago leaders in agriculture 
tried to tell the American people that long 
continued adversity in agriculture would 
bring economic distress to the country as a 
whole. They attempted to point out how it 
was impossible to promote the best inter- 
ests of the country so long as our rural 
people, constituting one-third of our total 
population, were receiving prices for their 
products which placed them ‘at a disadvan- 
tage with other groups in buying power. 
Today, because of the lessons we have 
learned out of sad experience, we are all 
witnesses to the soundness of the pronounce- 
ment made by these leaders, fourteen years 
ago. 

Restoration of Farm Buying Power Sought 


You should bear in mind that the specific 
purpose of the AAA is to bring back to the 
American farmer the buying power he had 
in the period of 1909-14. In that period his 
dollar, as measured by the prices he received 
for his products, was as good as the grocery 
man’s dollar or the lumberman’s dollar. ... 

In the judgment of the secretary of agri- 
culture and his advisers, better prices for 
farm products cannot be hoped for unless 
there is a reduction in the amount being 
produced. ... European countries, bankrupt, 
unable to market the goods of their indus- 
tries and shaken by the fear of again being 
short of food in case of another war, turned 
back to agriculture. They subsidized their 
farmers, erected stiff barriers against agri- 
cultural imports, and established quotas 
relative to the amount of home grown food 
to be used. For the first time in years, 
France has wheat for export and Mussolini 
has ordered that Italy shall import no wheat 
this coming year. 

Secretary Wallace declares that our pres- 
ent volume of production of such staples as 
wheat, corn, hogs could not possibly be ab- 
sorbed here at home, and hence the neces- 
sity of reducing our acreage of wheat, corn, 
cotton and tobacco and our number of hogs. 
> We have not given up hope relative 
to finding foreign outlets for our farm sur- 
pluses. We believe in foreign trade and we 
shall do all we can to restore it. But de- 
spite all our hopes and beliefs we must face 
facts and in facing them, I think we must 
agree with the secretary of agriculture rela- 
tive to considerable time being required to 
regain foreign trade. 

In the meantime, something must be done 
to improve the farmer’s buying power. And 
the program designed to accomplish this in- 
volves the reduction of production to the 
point of effective demand for what we do 
produce. Such .a program gives recognition 
to what we have observed over and over; 
namely, that surpluses demoralize markets 
and ruin opportunities for satisfactory in- 
come. 


Farms Will Be Big Buyers of Lumber 

Dean Coffey touched on plans for the pur- 
chase of marginal lands and turning them 
back to the national domain, or using them 
for other purposes deemed advisable. He 
continued: 

There is no need to tell you that building 
and repairs have been neglected on farms 
for the past twelve years. When farmers 
are restored in buying power, there is no 
question as to what they will do in the way 
of building improvements. In fact, farm- 
steads are so run down that the farm build- 
ing program must get early attention after 
the farmer is able to finance it. 

At University Farm we are co-operating 
with the Federal Government in a rural 
home survey. Workers are visiting homes 
in eight counties of the State, interviewing 
owners and tenants as to needs of farm 
houses as regards repairs, remodeling and 
additions. Certain questions are being asked, 
one of which is, what repairs and altera- 
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tions would be made if the same could be 
financed on reasonable terms? 

If and when the farmer’s buying power 
returns, I think more attention will be given 
to farm building and to household equipment 
and appliances than ever before, 


Insurance Matters Reviewed 


G. L. Heegaard, vice chairman of the advis- 
ory committee of the Retail Lumbermen’s Inter- 
insurance Exchange, presided over a session 
of that group Thursday morning, Jan. 18. Mr. 
Heegaard cited the financial statement of the 
organization, which showed total assets of $665,- 
143.75; total insurance in force Dec. 31, 1933, 
fire, $55,095,584; tornado, $32,066,710; total de- 
posit premiums in force at that time, $493,- 
048.34; gross losses paid in 1933, $194,639.38; 
reinsurance recovered thereon, $39,833.30; sav- 
ings returned to subscribers in 1933, $217,523.14, 





PRELIMINARY REPORT 


of the early sessions of the North- 
western Lumbermen's Association 
convention appeared in the issue of 
Jan. 20, pages 38 and 39.—Editor. 
Memorial there read was to the mem- 


ory of L. L. Schaaf, Pierre, S. D. 











and average percentage of savings, 1933, 42 per- 
cent. Assets as reported by Mr. Heegaard in- 
cluded cash in banks, $83,845.12; real estate, 
$28,310.77; mortgage investments, $57,140; 
bonds, investments, book value, $434,232.78. In 
a year of difficult times for business we have 
made the substantial saving to subscribers of 
42 percent,” Mr. Heegaard remarked. 


Election of members of the advisory com- 
mittees for the Exchange and the United Re- 
tail Merchants Underwriting association fol- 
lowed, and resulted in the following re-elec- 
tions: 

Retail Inter-insurance Ex- 
change—G. L. Heegaard, D. L. Glenn, A. R. 
Rogers, F. W. Bowman, C. H. Ross, Charles 
Webster, F. J. Ward, E. W. Dobson and O.D. 
Hauschild. 

United Retail Merchants Underwriting As- 
sociation—Same as above, with the addition 
of J. L. King and Robert Vollbracht. 


British Columbia 


Vancouver, B. C., Jan. 27.—Although sale 
of British Columbia lumber in Canada and the 
United States markets was reduced by 1,242,- 
331,000 feet between 1929 and 1933, tremendous 
gains in the United Kingdom, China, Australia. 
and African trade during 1933 made up the loss 
to some extent. Such was the gist of a lengthy 
report of the trade extension committee of the 
B. C. Lumber and Shingle Manufacturers’ 
Association to the organization’s annual meet- 
ing held at Vancouver, B. C., recently. 


Empire and China Buy More 


In the United Kingdom and China, British 
Columbia sales were more than doubled in 1933. 
In Australia the market is practically “cap- 
tured,” while Africa absorbed more than three 
times the amount of lumber she imported from 
British Columbia in 1932, according to the re- 
port. 

Sale of British Columbia lumber in world 
markets during the year 1933 totaled 661,921,- 
061 feet, an increase of 46 percent over 1932, 
according to figures compiled by the Pacific 
Lumber Inspection Bureau, and included in the 
report. 

Empire markets, Africa, Australia, India, 
New Zealand, South Sea Islands, United King- 
dom, and West Indies, absorbed 428,647,506 
feet, an increase of 70.6 percent. Exports to 
the United Kingdom were 270,208,051 feet, a 
new record and a gain of 150 percent over 
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A review of the activities of the Exchange 
was presented by Manager O. D. Hauschild. 


Stand for Dealer Distribution in All Codes 


The Northwestern Lumbermen’s Association 
reconvened, with Mr. Lance in the chair. He 
called for a report by Henry Westerman, of 
the auditing committee, and the report was ac- 
cepted. A resolution was adopted in apprecia- 
tion of the work of Mr. Dobson as member of 
the Code committee. 

The action of the board of directors in re- 
gard to the Code was approved. 

A vote of thanks was extended to the con- 
vention speakers, to President Otto Bauer, Sec- 
retary Lance, to lumber trade journals and 
newspapers for disseminating news of the con- 
vention, and others who worked to make the 
convention a success. It was resolved that: 

“We hereby register our determined dis- 
approval of and opposition to all provisions in 
any codes of fair competition which do not rec- 
ognize a fair and reasonable policy of dealer 
distribution.” 


Federal Farm Credit Extension 


Election of officers foltowed, and F. W. Peck, 
of the Farm Credit Administration, Washing- 
ton, D. C., took the floor to deliver the con- 
cluding address of the convention. 

“Lumber in its past record of performance 
has been one of the most important, and still 
represents one of the fundamentally important 
products of the soil of practical value to agri- 
culture as a source of income, and to farm peo- 
ple, as a requirement for continuous successful 
operation of the farm business, therefore it is 
quite fitting that lumbermen and allied com- 
mercial representatives be informed as to the 
program of an agency of the Federal Govern- 
ment designed to assist in the promotion and 
encouragement of improved farming condi- 
tions,” Mr. Peck began. He divided his talk 
into a discussion of three phases—the reorgani- 
zation of Federally-controlled farm credit agen- 
cies, the proposed plans for the development 
of the Farm Credit administration, and a brief 
statement of its achievements during the first 
nine months of its existence. 


Entertainment Features 


At the conclusion of the session Mr. Lance 
expressed appreciation for the large attendance 
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at the convention, and the attention member; 
had given the speakers. The convention then 
adjourned. 

Aside from the business sessions, those af. 
tending the convention found plenty of enter. 
tainment in the way of amusement features, 
The first of these events was a night club party 
strictly stag, held at The Galleries the evening 
of Jan. 16. The party was given under the 
joint auspices of Hoo-Hoo and the Mississipp 
Valley Lumber & Sash & Door Salesmen’s ag. 
sociation. Dinner was followed by a floor 
show. 

A ladies’ bridge party was given for women 
visitors at the Curtis Hotel the afternoon of 
Jan. 17, and on the evening of the same day 
the forty-fourth annual Frolic was staged jp 
the auditorium, with Bill Dornfield, of Chi. 
cago, in the role of master of ceremonies. Dick 





THE NEW OFFICERS 


Portraits of three of the officers ap- 
peared in the preliminary telegraph 
report—President Otto Bauer, Man- 
dan, N. D., Vice President Leonard 
Lampert, jr., and Treasurer John V. 
Dobson, both of Minneapolis, Minn. 











Long’s radio band furnished music for the 
dancing party which followed. 

An interesting feature of the convention, or 
rather pre-convention, program, was Holt’s 
House Valuator School, held the morning of 
Jan. 16 at the Curtis hotel. Instructor A. W. 
Holt, service director of the merchandising 
council of the National Retail Lumber Dealers 
Association, used a model plywood house to 
“take the mystery out of roofs,” and to dem- 
onstrate that “every roof is just as simple to 
figure as a floor.” 

Winning exhibits from among the more than 
100 on the basement floor of the auditorium 
were announced as follows: Johns-Manville 
Corporation, $75; Continental Steel Corpora- 
tion, $50; Republic Coal & Coke Co., $25. Hon- 
orary mention—Red River Lumber Co., B. F. 
Nelson Manufacturing Co., Wood Conversion 
Co., General Insulating & Manufacturing Co, 
and Dewey Portland Cement Co. 


Reports Increased Foreign Sales 


1932. Another record total 
went to China. 
over last year. 

Japan used approximately the same amount 
of British Columbia lumber as in 1932, but 
South Africa raised its import to 18,213,254 
feet, a gain of 222 percent. 


Domestic and U. S. Purchases Shrink 


The report sums up the situation as follows: 


An analysis shows that the Canadian mar- 
ket absorbed 690,831,000 feet less of British 
Columbia lumber in 1933 than in 1929—that 
the United States took 551,500,000 feet less in 
1933 than in 1929. Through the enterprise 
of the British Columbia Lumber and Shingle 
Manufacturers’ Association, coupled with the 
splendid help and co-operation of the Federal 
and Provincial governments by way of tariff 
preferences, subsidized shipping services, and 
financial assistance, we have been able to 
increase our Empire markets from 160,689,000 
feet in 1929 to 428,648,000 feet in 1933, and 
our foreign markets, other than the United 
States, from 339,498,000 feet in 1929 to 632,- 
394,000 feet in 1933. 

You will see that we are still 318,600,000 
feet short of taking up the slack of the loss 
of the United States market alone, to say 
nothing of the terrific shrinkage in the Ca- 
nadian market. Our production during 1933 
was 52 percent of 1929 so, while wonderful 
progress has been made in market extension 
work, we are not yet even with the loss of 
markets on account of tariff barriers. 


, 130,596,268 feet 
This is a gain of 146 percent 


Seek to Replace Soviet in Britain 


Hope is expressed that imports of Russian 
lumber to United Kingdom markets will be 
somewhat restricted by the new trade agree- 
ment between the two countries. Major ef- 
forts on behalf of the association in this market 
have been exerted by Loren L. Brown, special 
lumber commissioner, who has kept in close 
touch with the government. 


Interests of the association in China were 
improved by the stay in that country during 
May, June and July of Maj. L. R. Andrews, 
who is now at the instance of Associated Tim- 
ber Exporters of British Columbia on his way 
to consolidate the Province’s position in the 
Australian market. 


Hope for Share of United States Market 


The committee is hopeful that the United 
States will embark on a policy of trade treaties, 
and that Canada will be on the list. “We are 
still on the outside with regard to this market 
and the only favorable item to record is the 
favorable ruling regarding half inch lumber 
dutiable at half rates,” the report states. 

A budget of $80,000 for market extension 
work has been presented to the Provincial Gov- 
ernment, the report reveals. This sum is to be 
included in British Columbia Department of 
Lands estimates for 1934. 
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The Small Mill 


AMERICAN LUMBERMAN 


and the Code 


Is Leading Subject of Roofer Manufacturers’ 
Annual—Home Loan Amendment Is Considered 


Cotumsus, GA., Jan. 29.—Reports indicating 
4 steady increase in the demand for lumber; 
addresses by visiting speakers, nationally known 
in the industry; pledging of wholehearted sup- 
port of the Lumber Code as administered in 
this section by the Southern Pine Association ; 
the election of officers for 1934 and plans for 
the new year featured the annual meeting on 
Jan. 23, of the Roofer Manufacturers’ Club. 
Morning and afternoon sessions were held con- 
tinuously, with luncheon served in the meeting 
hall at the Ralston Hotel. 

Report of a nominating committee, composed 
of R. E. Sullivan, Hugh Thurston and J. G. 
Reynolds, was approved unanimously; and J. 
Hallman Bell, of Richland, Ga., was named as 
president, succeeding Leon Clancy, of Albany. 
J. H. Stedman, of Clayton, and J. S. Carroll, 
of Hurtsboro, were elected vice presidents for 
Alabama; and F. C. Mills, of Acworth, and 
E. M. Davis, of Fort Gaines, were named as 
Georgia vice presidents. W. R. Melton, of 





LEON CLANCY, J 
Albany, Ga.; 
Retiring 
President 


. HALLMAN BELL, 
Richmond, Ga.; 


Elected 
President 


Cuthbert, Ga., was re-elected as secretary. The 
next meeting was scheduled to be held at Co- 
lumbus on Feb. 27, at which time Mr. Bell is 
expected to announce standing committees for 
the new year. 

The visiting speakers included C. C. Shep- 
pard, Clarks, La., President of the National 
Lumber Manufacturers’ Association; A. L. 
Ford, Managing Editor of the AMERICAN LuM- 
BERMAN, Chicago, and John M. Bissell, of 
Laurel, Miss., field representative of the South- 
ern Pine Association. 

Mr. Bissell spoke at the morning session and 
answered a number of questions in connection 
with the Lumber Code. 


The Code and the Small Mill 


During the morning program it was stated 
emphatically that the Lumber Code would not 
work a hardship on the small mills, but on 
the other hand was a great help to them. 

This subject was also discussed by Mr. Shep- 
pard, who spoke at the luncheon. Mr. Shep- 
pard, who is recognized as one of the leaders 
in the lumber world, took issue with a Georgia 
congressman who had made a statement that 
the Lumber Code was oppressive to one thou- 
sand of his constituents. Mr. Sheppard had 
a letter written by a lumberman in the con- 
gressman’s district telling him that he was 
Wrong in his opinion, and citing how much 


better conditions are today than during the 
past few years. 

Mr. Sheppard pointed out that the purpose 
and the spirit of the codes were to aid small 
industries and that every effort was being made 
in the South to administer the Lumber Code 
equitably and honestly. The speaker has con- 
tributed much toward making the code fit the 
small mills and he was supported by the mem- 
bers present in his statement that the code 
was not oppressive. 

Mr. Ford stated that reports to the AMErI- 
CAN LUMBERMAN indicate a slow, steady de- 
mand for lumber. He called attention to the 
efforts being made to secure a fund of $500,- 
000,000, in an amendment to the Home Loan 
Act which would make possible the loaning of 
Government money to individuals to finance 
the building of new homes. If passed, the 
amendment would also provide for loans up 
to $3,500 for repairs and remodeling. Mr. Ford 
estimates that there is a shortage of 700,000 
medium-priced homes in the nation today. 

Leon Clancy, of Albany, retiring president, 
presided. At an executive session just before 
luncheon the members voted to change the 
name of the organization to the Roofer Manu- 
facturers’ Association (Inc.), and a petition for 
a charter will be filed in the Randolph superior 


court at once. 
—_ 


Californians Press for Harbor 


Improvement 
CreESCENT City, CALir., Jan. 27—News has 
been received here that the Army Board of 


Engineers has ordered the district engineer at 
Portland. Ore., to make an estimate of the cost 
of a survey of the Chetco Cove basis at Brook- 
ings, with a view of building a breakwater to 
permit loading of logs on ships in the harbor. 
It has been pointed out that final action on 
contracts for upwards of a billion feet of logs 
for Japan, China and Germany is being held 
up because of hesitation on the part of ship- 
owners to take their vessels into the cove for 
loading. The cove is open to the sea, and is 
swept by heavy southern winds, which make 
loading dangerous. 
Eureka, CAir., Jan. 27.—Following the re- 
fusal of the Army board of engineers to approve 
the harbor project, calling for the dredging of 
two channels and the entrance to Humboldt 
Bay, the Eureka Chamber of Commerce has 
moved to secure a rehearing of the proposal. 
—_—_—_—_— 


Factory Built Dry Kiln Doors Save 
Steam 


If managers would go out to their dry kilns 
with their superintendents and, with the aid of 
a step-ladder, thoroughly examine the kiln 
doors—tops, bottoms and sides, fronts and backs 
—it would be a sad day for many coal dealers ; 
for a large percentage of old kiln doors are 
heat-hogs. Not many plant managers or su- 
perintendents will sanction the continuance of 
heat loss through and around poorly insulated 
and poorly fitting doors if they fully realize the 
amount of coal being burned to general steam 
to offset wasted heat. 

That many woodworkers do realize the im- 
portance of well insulated and tight fitting kiln 
doors is manifested by recent shipments of fac- 
tory-built insulated doors by the National Dry 
Kiln Co. to such organizations as Adler Manu- 
facturing Co.; Allied Barrel Corporation; Na- 
tional Cooperage & Woodenware Co.; Pekin 
Cooperage Co.; Nunda Casket Co.; United 
States Penitentiary and others. 








45 


rue 


FIRST THREE MONTHS 


lon order 5 gal- 

e s to dru | 
b my h@ to quot veda 
er Co., "We ave not —— Dawson Lum. 


I advertised ra even gotten 


Preservatives neerns which 
D-K 


in stock, but 


















Send without obligation for free sample of 
No-D-K together with information regarding 
the profit opportunities in our dealer franchise. 
Tremendous need for No-D-K—warehouses, coal 
yards, docks, store houses, sawmill buildings, 
camp houses, dry kilns, ete. It costs nothing 
to investigate. 
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Associations’ Plans and Activities 


Feb. 6-8—Illinols Lumber & Material Dealers’ As- 
sociation, Stevens Hotel, Chicago. Annual. 


7-9—Retail Lumber Dealers Association of 
Western Pennsylvania. Webster Hall, Pitts- 
burgh. Annual. 

8-9—Carolina Retail Lumber & Building Ma- 
terial Dealers’ Association, Columbia, S. C. 
Annual, 

13-15—Wisconsin Retail Lumbermen’s Asso- 
ciation, Auditorium, Milwaukee. Annual. 
Feb. 15—Northern Indiana & Southern Michigan 
Retail Lumber Dealers’ Association, Oliver 
Hotel, South Bend, Ind. Annual. 
16-17—Virginia Lumber & Building Supply 
Dealers’ Association, Hotel John Marshall, 
Richmond, Va. Annual. 
20-21—North Dakota Retail 
Association, Waldorf Hotel, Fargo, N. D 
nual. 
Feb. 21—The Veneer 
Chicago. Annual. 
21-23—Ontario Retail Lumber Dealers’ 
ciation, Royal York Hotel, Toronto, Ont. 
nual. 


21-23 


Feb. 
Feb 


Feb. 


Feb. 


Feb. Lumbermen’s 


An- 


Association, Stevens Hotel, 


Feb. Asso- 
An- 

Feb. ~Nebraska Lumber Merchants’ Assocla- 

tion, Hotel Lincoln, Lincoln, Neb. Annual. 


Feb. 22—National Lumber Exporters’ Association, 
Hotel Peabody, Memphis, Tenn. Annual. 


22, 23, 24—Western Retail Lumbermen’s 
Association, Davenport Hotel, Spokane. Annual. 


26-28—Ohio Association of Retail Lumber 
Dealers, Place to be announced later. Annual. 


27-28—-Iowa Association of Lumber & Build- 

ing Material Dealers, Fort Des Moines Hotel, 

Des Moines, Iowa. Annual. e 

. 27-28-—Kentucky Retail Lumber 
Association, Brown Hotel, Louisville, 
Annual. 

March 5-9—American Society for Testing Mate- 

rials, Wardman Park Hotel, Washington, D. C. 

Group meetings of committees. 


Feb. 
Feb. 


Feb. 


Feb Dealers’ 


Ky. 


March 6-7—Southwestern Iowa Retail Lumbermen’s 
Association, Hotel Chieftain, Council Bluffs, 
la Annual. 

March 6-7—Canadian Lumbermen’s' Association, 
Mount Royal Hotel, Montreal, Que. Annual. 
March 13—-Hardwood Manufacturers’ Institute, 
Hotel Peabody, Memphis, Tenn. Annual. 


April 6-14—-Home Complete Exposition, State Fair 
Grounds, Indianapolis, Ind. 


April 9—Texas Line Yard Retail Lumber Dealers’ 


Association, Mineral Wells, Tex. Annual. 

April 10-12—Lumbermen’s Association of Texas, 
Mineral Wells, Tex. Annual. 

June 13-14—South Dakota Retail Lumbermen’s 
Association, Rapid City, S. D. Annual. 

June 25-29—-American Society for Testing Mate- 
rials, Chalfonte-Haddon Hall, Atlantic City, 
N. J. Annual. 





National-American Date Not 
Decided 


New York, N. Y., Jan. 29.—At a meeting 
of the executive committee of the National- 
American Wholesale Association, on Jan. 18 
and 19, it was voted to hold the next annual 
meeting of the association at Washington, 
LD). C. The actual dates were not decided, but 
the meeting probably will be held in the sec- 
ond week of April. 





Wisconsin Plans Big Convention 


MiLwAuKEeg, Wis., Jan. 31.—More than 2,000 
persons are expected to attend the forty-fourth 
annual convention of the Wisconsin Retail 
Lumbremen’s Association in the Auditorium 
here, Feb. 13-15, according to Don S. Mont- 
gomery, secretary. 

Interest has been created among members by 
the introduction recently in the House of Rep- 
resentatives of the bill known as H. R. 6460 by 
Hon. Warren J. Duffey, member of Congress 
from Toledo, Ohio, which proposes an ap- 
propriation in sum of $500,000,000 to encourage 
new home construction, repairs and moderniza- 
tion. Among letters received by Secretary 
Montgomery about this bill, F. S. Durham, of 
the W. J. Durham Lumber Co., Neenah, wrote: 

“I am very interested and I shall do my part 
to help bring about passage of the amendment 
to the Home Loan Act, described in the Amert- 
CAN LUMBERMAN. I am in correspondence 
with senators and congressmen, and hope our 
association will get solidly behind this bill,” 


Exporters Name Convention Date 


MEMPHIS, TENN., Jan. 30.—According to an- 
nouncement by Douglas Heuer, secretary Na- 
tional Lumber Exporters’ Association, with 
offices in the Sterrick Building, the annual meet- 
ing will be held at the Hotel Peabody, here, on 
Feb. 22. New officers will be elected and dis- 
cussion of code prices and other problems of the 
exporters will be the order of business. The 
association has shown unusual growth of late 
and a large attendance is expected. 





Veneer Association Announces Date 


Burdett Green, secretary-treasurer of the Ve- 
neer Association, announces that the annual 
meeting will be held at the Stevens Hotel in 
Chicago on Feb. 21. This association is com- 
prised of practically all of the face veneer man- 
ufacturers and many of the leading commercial 
veneer manufacturers of the United States. 

-7-e-oOoOocoeoOoro--—--" 


Walnut Manufacturers Hold Annual 


The 17th annual meeting of the American 
Walnut Manufacturers’ Association was held at 
headquarters, 616 South Michigan Avenue, Chi- 
cago, on Jan. 25. Statistics presented at the 
meeting indicated that walnut still retains its 
popularity in both the woodworking field and 
throughout the furniture industry. Actual sur- 
vey figures of the furniture markets indicate 
that approximately half of the dining room 
and bedroom suites shown are classified as 
walnut. 

Retiring President Roy Amos was presented 
with a solid walnut gavel, suitably engraved. 
He is succeeded as president by Frank J. Pur- 
cell, Kansas City, Kan. Robert N. Hartzell, 
Piqua, Ohio, was elected vice-president. S. C. 
Brown, Dayton, Ohio, was re-elected treasurer, 
and Burdett Green, Chicago, continues as sec- 
retary. 


Western Pine Belt Adjusting Code 
Difficulties 


SPOKANE, WasH., Jan. 27.—After a recent 
meeting here of the board of the Pine Belt As- 
sociation, when Code subjects were discussed, 
it was reported by M. M. Ingram, manager of 
the association, that progress is being made 
toward an adjustment of the differentials in the 
industry, in the effort to establish a code of fair 
practices. 








Hardwood Dimension Producers 


Boost Assessment Rate 


Mempuis, TENN., Jan. 30—The Hardwood 
Dimension Manufacturers’ Association held its 
annual meeting at the Hotel Peabody, Mem- 
phis, Jan. 26. Practically the entire member- 
ship was present. 

C. D. Dosker was elected president; K. M. 
Spurrier vice-president, and the new office of 
executive vice-president and secretary was 
created, to be filled by the board of directors. 
Directors elected were: 

W. L. Hoge, Mengel Body Co.; Parrish 
Fuller, Hillyer-Deutsch-Edwards (Inc.); E. B. 
McGlone, Peers & McGlone; O. Hilton, Brad- 
ley Lumber Co. of Arkansas; A. F. Deneke, 
Himmelberger-Harrison Mfg. Co. 

The directors and officers, together with rep- 
resentatives selected from organizations not 
members of the association, will comprise the 
executive committee of the Hardwood Dimen- 
sion Manufacturers’ Association, agency for the 
Code of Fair Competition of the Dimension di- 
vision of the Lumber Code. 

The production assessment was increased 
from 7% cents per M to 11% cents per M, 
based on net production, as it was deemed 
necessary to increase the rate of assessment in 


order that additional policing facilities might 
be had for the Code of Fair Competition. This 
increase in assessment is to take effect at once 
and is to be applied on January, 1934 shipments 
—_—_—_—_ ' 


Support of Lien Bill Is Urged 


Cuartorte, N. C., Jan. 29.—All South Caro. 
lina lumber dealers have been urged, in bulle. 
tins from the Carolina Retail Lumber & Buyily. 


ing Material Dealers Association, to immedi. | 


ately contact their State senators, asking them 


to support a lien law bill that is before the F 


legislature. 

The annual convention of the Carolina Re. 
tail Lumber & Building Material Dealers As. 
sociation will be held at Columbia, S. C., Feb, 
8 and 9. The Jefferson hotel will be headquar- 
ters and the exhibit of building materials will 
be there. M. E. Dyers, of Augusta, Ga, a 
member of the retail Lumber Code Authority, 
has been secured as the principal speaker. 


Form New Aassdallon of Small and 
Medium Sized Mills 


Sureverort, La., Jan. 29.— Offices of the 
West Side Pine Association, with membership 
drawn from the lumber-producing sections of 
the southwestern States, were opened this week 
in the Levy building here. The association was 
formed last month at a meeting of small mill 
operators in New Orleans. Officers and direc- 
tors chosen at a meeting here a week ago are: 

President—E. M. Decker, Alto, Tex. 

First vice president—Oliver Burnett, Fort 
Smith, Ark. 

Second vice president—J. P. Voss. 

Executive secretary-treasurer—F. H. 
Strieby, Shreveport, La. 


The purpose of the organization, according 
to Mr. Strieby, will be to unite small and 
medium-sized mills on any government meas- 
ures pertaining to their interests and to effect 
changes in existing code laws which have 
proved detrimental to them. Any matters upon 
which the organization takes action will be re- 
ferred to the Southern Pine association as the 
administrative agency of the lumber code, Mr. 
Strieby said. While the organization is com- 
posed chiefly of mill owners west of the Mis- 
sissippi river, a small portion of the membership 
comes from states east of the river. 

——— 


Distribution of Split Products 
Discussed 


Scotia, CAuir., Jan. 27.—The Pacific Lum- 
ber Co. and the Humboldt Split-Products As- 
sociation were hosts here at the recent meeting 
of Sacramento and San Joaquin Valley lumber- 
men. Transportation and trade problems were 
discussed, with particular reference to Code 
provisions. An important topic was the orderly 
distribution of split-products. E. E. Yoter, 
manager of the Scotia plant of the Pacific Lum- 
ber Co., revealed that the Lumber Code pro- 
visions affecting the split-products industry will 
be before the Lumber Code Authority for final 
approval by the end of the month. He an- 
nounced that a meeting will be held for repre- 
sentatives of both Humboldt County and Men- 
docino County split-products associations, ac- 
cording to plans made by the latter group at 
their organization meeting at Fort Bragg. 

The Pacific Lumber Co. was the host at a 
luncheon. The visitors were then taken to the 
various lumber camps of the district, finally be- 
ing escorted through the Scotia plant. The visi- 
tors included W. O. Mashek, United Lumber Co., 
Modesto; W. Shefflen, representing Napa and 
Sonoma dealers; W. Kendrick, Valley Lumber 
Co., Fresno; F. Lamon, representing San Fran- 
cisco; H. J. Ford, Stockton, secretary of the 
San Joaquin Valley Lumber Club; E, Green, 
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-. Lumber Co., Fort Bragg; J. Farley, of 
ie Francisco division of the Pacific Lum- 
ber Co. Alex Masson, of Fortuna, was one 
of the chief directors of the program. 





H. W. Cole, president of the California Red- 
wood Association, addressed Mendocino and 
Sonoma County redwood split-products pro- 
ducers at their recent gathering at Fort Bragg, 
Calif. The producers from the above counties 
are organizing in the same manner as the Hum- 
holdt County manufacturers, who recently 
formed the Humboldt Split-Products Associa- 


tion. 


"Dine Tree State'’ Comes to Bat 


Aucusta, Me., Jan. 29.—This State’s repre- 
sentation at the Northeastern Retail Lumber- 
men’s Association held in New York last week 
was the largest ever recorded. It included 
Frank Turgeon, of the Pineland Lumber Co., 
Lewiston, president Maine Retail Lumber Deal- 
ers’ Association; Howard Ingraham, of the Au- 
ousta Lumber Co., Augusta, secretary of the 
State association, and a dozen other dealers. 

Secretary Ingraham says that the convention 
was of special interest to Maine dealers, giving 
them information as to the mode to be used in 
this State, which now has a strong State asso- 
ciation, with code and arbitration committees 
for both the Eastern and Western divisions. 
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MounTAIN Pine, ArK., Jan. 29.—When a 
good system for getting the logs out with utmost 
speed and economy is found, it is good sense 
to keep that system and perhaps extend it a 
little, and that is what the Dierks Lumber & 
Coal Co. is doing at its big pine mills here 
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Work Started on 300 Alabama 
Subsistence Homesteads 


BIRMINGHAM, ALA., Jan. 29.—Birmingham 
Homesteads (Inc.) is an organization which 
will build, with Governmental funds of some 
$795,000, four model farm sections, located 
adjacent to Birmingham. One of these is at 
Trussville, ‘another is located at Palmer, a 
third is at Gardendale, and the fourth is at 
Bessemer. It has placed three hundred men on 
these farms, getting them in shape for spring 
planting. Engineers and surveyors are busy 
laying out the 5-, 10- and 20-acre farms. Each 
is to have a residence to cost about $2,500, and 
will be sold on long time payments. The organ- 
ization says the preliminary work will be han- 
died by CWA workers, but the 300 houses 
will be contracted for on a lock-and-key basis. 
Plans and specifications are being prepared now, 
and the contractors bids will be taken within a 
few days. It is planned to have the three hun- 
dred buildings ready by April 1. An additional 
100 homes will be built after this first lot is 
sold. This experiment is to be made with the 
so called “white collar’ workers and will be 
so planned these people will be able to look 
after their farms after having completed the 
day’s work, based on the new schedule of 


shorter working hours. 


POWER Soma 


and Yard or 









sound, for the Dierks operating policy is to 
send these trucks back into the woods where 
the logs are being bunched by mules, let the 
mules load the trucks by means of improvised 
skidways, and then leave it to the powerful 
engine and sturdy chassis to get the load to the 
mill in a hurry. 

To do this it is nec- 
essary for the driver 
to use rough trails, 
negotiate sharp turns, 
and climb up steep 
Ozark grades before a 
good road is reached, 
and it is a severe test 
of a_ transportation 
system. For a truck 
that might be wonder- 
ful for the narrow and 
hilly woods trails 
might be far too slow 
for use on the good 
highway, when speed 
is desired; and one 
that would give the 


Loading on the pine at a Dierks operation in Arkansas. Mule power 
is used for this, but once loaded the sturdy International truck does 
the rest, speeding the Logs over rough trails or smooth to the railway 


requisite speed on the 
open road might be 
hopelessly futile in the 
dificult stretch of 


or to the mill 


and in Dierks, Ark., and at a third mill at Pine 
Valley, Okla. 

For, as was described in the June 14, 1930, 
issue of the AMERICAN LUMBERMAN, this com- 
pany has found that logs are best, fastest and 
most economically brought from woods to mill 
by means of motor trucks, and purchase of 
twenty new ones last year made a total of 
fifty-five International trucks used by this com- 
pany at its various mills. The Dierks com- 
pany in June bought twelve 1'4-ton, model A-2, 
Internationals, and four 2-ton, model B-4; then 
in August bought four more of the 1'4-ton 
model. Most of them were for replacement pur- 
poses—the kind of purchase that says, “The first 
ones delivered the goods.” 


And in truth they did deliver the goods—pine 
logs. That is a job more difficult than it might 





sand and ruts between 

the timber set and the 
highway. One way would be to use mules 
from the cutting set to the railroad; another 
would be to use mules from the cutting set to 
the highway, and trucks the rest of the way; 
the Dierks way is to use trucks for the entire 
trip from cutting set to railroad, or if necessary, 
to the mill. 

It is an economical way to keep the big 
electrically driven mill here supplied with logs, 
for thus the handling cost and time are kept 
at a minimum. 





FARMERS PLANTED many trees in 1932, 
and among the broadleaf species there were 
distributed by State forest agencies 1,181,000 
black locust, more than 200,000 oaks and ashes, 
160,000 black walnut seedlings, 441,000 other 
nut trees, and nearly 100,000 tulip poplars, 


50 Practical Uses for 
U. S. Poultry Fence 

















this Folder 





How Many Can 
You Name? 


@ Do you know there are at least 50 prac- 
tical uses for U. S. POULTRY FENCE? 
Each represents a definite sales outlet—a 
source of greater income and profit. 


@ You, as a dealer, can increase your sales 
and profits the year ‘round by knowing these 
many and varied uses and by recommend- 


ing U. S. POULTRY FENCE to your trade. 


@ Machinery guards, fish traps, hot bed covers, 
shipping crates, cement reinforcing, are but 
a few of the many salable uses for this 
versatile, modern netting outside the poul- 
try industry. 


@ Farms, homes, hatcheries, factories, stores, 
public parks, zoos, greenhouses, warehouses, 
schools, golf courses, ball parks, kennels, build- 
ing contracters, all are potential buyers of 
U.S, POULTRY FENCE for one purpose 


or another. 


@ Genuine U. S. POULTRY FENCE, be- 
cause of its superior straight-line construc- 
tion, its ease of handling and its outstanding 
economy, always has been first choice of 
experienced buyers everywhere for every 
purpose. Made in one or two inch mesh, 
galvanized before or after weaving; heights 
12 to 72 inches. 


Write for This FREE Folder... 
“50 Uses for U. S. POULTRY FENCE.” 


prepared especially to help you increase 
your sales, describes briefly the many 
uses for this modern netting. Copies 


will be mailed FREE without obligation. 
Indiana Steel & Wire Co. 


Muncie, Indiana 







Manufacturers also of 


IMPERIAL 


Farm, Poultry and Lawn Fence... 
Flower Bed Border, Trellis, Gates, 
Steel Posts, Staples, Barbed 
and Barbless Wire, 
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Recovery Act May Check Russ Imports 


Wasuincton, D. C., Jan. 30.—Reports re- 
ceived in Washington indicate the existence of 
alarm in the lumber industry over the suspen- 
sion of such restrictions as have heretofore ex- 
isted on imports of Russian lumber and pulp- 
wood, based on the presumption that those prod- 
ucts were under suspicion as to being pro- 
duced by convict, forced or indentured labor 
in violation of Sec. 307 of the Tariff act of 
1930. The suspension was issued by Secretary 
of the Treasury Morgenthau on January 24, 
and is presumably in accord with the policies 
which governed the recognition of the Soviet 
government by the United States. 

In February, 1931, the Treasury Department 
made a formal finding that convict labor was 
being used in four northern districts of Rus- 
sia, from which shipments of lumber and pulp- 
wood to the United States were coming. This 
finding made it necessary to subject each cargo 
to official review. Later the products of 
forced or indentured labor were placed under 
the same general regulations as those of cen- 
vict labor. The general contention was made 
on behalf of the forest industries that the Rus- 
sian social and economic system is such that 
virtually all goods made in that country are 
the product of convict, forced, or indentured 
labor. The regulations may have had some 
moral effect in checking the volume of suspected 
exports from Russia to the United States, but 
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under the policy that has been followed by the 
customs authorities no single cargo has ever 
been finally stopped. In the end, the Russian 
representations that a cargo was of free labor 
origin have been accepted. 


Regulations Proved Ineffective 


The net result, according to Wilson Comp- 
ton, manager of the National Lumber Manu- 
facturers Association, is that the now suspended 
regulations have never been really effective. 
With even their deterrent influence gone it is 
expected that there will now be large increases 
of imports of forest materials from Russia. 

It is pointed out however, that under the 
National Industrial Recovery Act there may 
be a really effective restriction of imports of 
lumber from Russia, as well as all other coun- 
tries. 

Paragraph (e) of the title relating to codes 
of fair practice gives authority to the President 
of his own motion, “or if any labor organiza- 
tion, or any trade or industrial organization, as- 
sociation, or group” which has adopted a code 
of fair competition, under the act “shall make 
complaint” that certain imports “seriously en- 
danger” the maintenance of any code or agree- 
ment under the Act, to cause an immediate in- 
vestigation to be made by the Tariff Commis- 
sion. If the complaint is sustained by the in- 
vestigation the President is to direct the im- 


February 8, 193; 





position of such limitations and regulations oj 
mports as he shall find necessary to protec 
any Code of Agreement. Imports may be for. 
bidden altogether except under license from the 
Secretary of the Treasury. 


American Market More Attractive 
Than Ever 


It is remarked that the minimum prices 
established under the Lumber Code,. as well as 
others, will make the American market excep. 
tionally attractive to Russian exports. It js 
certain that marked increase in imports of Rys. 
sian lumber would result in a complaint by the 
Lumber Code Authority to the President. Ags 
such a complaint would not involve the question 
of whether labor was free or not and would 
not require any discrimination against Russia, 
it would in no way conflict with the new regime 
of relations with the country. Moreover, any 
presidential order issued in consequence would, 
it is held, be easily and completely enforcible, 

It is known that President Roosevelt is deeply 
interested in the undertaking of the lumber in- 
dustry to bring about conservative management 
of American commercial forests, and it is be- 
lieved that he will be keen to exercise his power 
in preventing foreign competition from any 
source which would tend to make the industry 
unable to meet the costs of the new forest 
policy. 


Code Rulings and Interpretations 


West Coast Code Rulings 


The Committee on Minimum Prices and Trade 
Practices of the West Coast Lumbermen’s As- 
sociation has issued, in West Coast Lumber 
Code Bulletin No. 29, some interpretations and 
instructions in regard to shipments made under 
orders accepted after Nov. 1, 1933. 

Under Schedule B, Rules of Fair Trade 
Practice, Section 5 (d), shipments made under 
orders accepted on or after Nov. 1, 1933, in 
which specifications have not been furnished to 
the seller within ten days after the date of the 
order are in violation of the Lumber Code 
and such violations will be reported to the Ad- 
ministration for action. 

In view of these provisions, so-called “blanket 
orders” accepted Nov. 1, 1933, or thereafter, 
must immediately be canceled unless detailed 
specifications are or have been furnished within 
ten days from the date of the order. Also, 
shipments on or after Nov. 1, 1933, and provid- 
ing for the furnishing of specifications at an 
indefinite time or without provisions for fur- 
nishing specifications are in violation of the 
Lumber Code and such orders must be can- 
celed immediately. 

Shipments under orders accepted before Nov. 
1, 1933, in which a definite time for the furnish- 
ing of specifications is stated but said time has 
expired, are contrary to the Lumber Code and 
such orders must be canceled immediately. 

Any modification of an order constitutes a 
new order as to the provisions modified and 
the provisions of the Lumber Code and Sched- 
ule B are applicable as of the date of the mod- 
ification. 

Even if blanket orders accepted before Nov. 
1, 1933, do contain a definite time for the fur- 
nishing of specifications and that time has not 
expired, the seller may cancel such orders, and 
shipment under such orders is contrary to the 
Code, if the orders were not bona fide but 
were given merely for the purpose of evad- 
ing Code Minimum prices or the provisions of 
Schedule B. Therefore, mills desiring to fill 
orders accepted before Nov. 1, 1933, in which a 
definite time for the furnishing of specifications 
was stated and that time has not yet expired 
must not make shipments under such orders 


without a ruling from the Agency that the 
order was made and is being executed in good 
faith. 

“Date of crder” means the date of acceptance 
by the mill, not necessarily the date on which 
the order was written. The order is not ac- 
cepted until the party placing the order has 
been notified by the mill of its acceptance or 
the mill has mailed an acceptance to the party 
placing the order. 

Bulletin No. 28 contains a ruling of this same 
committee that lumber intended for yard stock 
purposes shall not be priced from the Railroad 
and Car Material Section of the Douglas Fir 
and West Coast Hemlock Minimum Price List 
(Lumber Code Authority Bulletin No. 14, West 
Coast Code Bulletin No. 11) and that orders 
so priced shall be considered a direct violation 
of the Minmium Price List. 

Vest Coast Lumber Code Bulletin No. 27 
is devoted to Article 10 of the Lumber Code, 
which deals with conservation and sustained 
production of forest resources, and to the com- 
mittee recommendations which have been made 
under the authority of that article. While con- 
servation looks far to the future, at a time 
when the energies and attention of lumbermen 
are almost wholly engrossed with the immediate 
difficulties of the present, the committee, of 
which C. S. Chapman, of the Weyerhaeuser 
Timber Co., Tacoma, is chairman, has gone 
exhaustively into the matters of protecting and 
reproducing the forests. The report deals with 
the leaving of seed trees, protecting young trees 
from mechanical damage or damage by fire, co- 
operative efforts toward fire protection, selec- 
tive logging, sustained yield and the like. Chair- 
man Chapman has asked that readers cf the 
bulletin who have definite suggestions or criti- 
cisms send them directly to him. 


Ruling Upon Wholesale Commissions 


West Coast Lumber Code Bulletin No. 32, 
dated Jan. 27, states that the following ruling 
has been received from the Lumber Code Au- 
thority: “Lumber Code Authority- holds that 
any device whereby a wholesaler exacts com- 
mission from mill in addition to authorized dis- 
count is a violation of Sections 3 (b) and 4 (b) 





of Schedule B and should be handled like any 
other Code violation.” 

Commenting upon this ruling the bulletin 
states that recently some mill orders have shown 
allowance of both wholesale discount and a 
commission to wholesalers. Such orders are 
returned to manufacturer as a Code violation. 
All discounts and commissions allowed must 
conform to authorization for such allowance in 
Schedule B as referred to by above Code Auw- 
thority advice. 

This bulletin states also that requests for in- 
formation as to comparable grades or prices on 
grades and/or items not covered in the Mini- 
mum Price Lists (Note: Lumber Code Author- 
ity Bulletin No. 45, Minimum Prices, page 2: 
“Grades and/or items in species covered by this 
list for which prices are not named are not 
open-priced items; application should be made 
to the Administrative Agency if unlisted items 
are to be priced’) should be made in writing, 
giving full detail, and be submitted in time to 
allow a reasonable time for reply. 

Requests should not be made by telephone or 
telegram except under urgent necessity; tele- 
phone requests will be answered in writing, al- 
lowing sufficient time to thoroughly check infor- 
mation submitted. . 

When Super-Structural grades (published in 
West Coast Standard Grading and Dressing 
Rules No. 9 as Paragraphs 209, 213 and 217, 
and annulled as of Aug. 30, 1932) are specified 
as special grades, they shall be priced at $5 
over Select Structural grades for material of 
same size and length. 


Sales to Public Hospitals Given 
NRA Exemption 


Wasnuincton, D. C., Jan. 29.—An_ order 
issued by Administrator Hugh S. Johnson, to 
become effective Feb. 2, provides that industries 
may disregard Code regulations in sales to hos- 
pitals which are supported by public subscrip- 
tion and not operated for profit. 

The action was taken upon the recommenda- 
tion of Divisional Administrator A. D. White- 
side. 
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The Retail “Mode” of Figuring Overhead 


(Continued from Page 17) 


section A, Section 2, Article VIII of the Re- 
tail Lumber Code to read: 


2. Conditions of Sale—Estimates and Quo- 
tations—A. Within ten (10 days after notice 
from the Code Authority or its duly author- 
ized Agency, each leader shall file with the 
Code Atthority, or such duly authorized 
Agency as it may designate, and publish his 
prices individually prepared by him but in 
no event at less than the prices computed 
pursuant to the provisions of Section 8 of 
this Article and any rules and regulations 
duly issued in relation thereto, terms and 
conditions of sale; thereafter, no dealer shall 
quote, sell, or offer to sell any product on 
such terms and conditions, or at such prices 
as will result in the purchaser paying there- 
for prices different from those noted in such 
dealer’s price list, or on terms and conditions 
of sale other than the terms and conditions 
of sale previously filed by such dealer with 
the Code Authority, in accordance with the 
provisions of this Article and in effect at 
the time of such sale. 


Detailed instructions on the plan of publishing 
prices are being given all dealers by bulletins 
from their Division administrative agencies, in 
discussions in State association conventions, and 
in district meetings where local applications 
may be made authoritatively in the smaller 
details. 


HOW EACH DEALER SETS HIS 
OWN PRICES 


The retail lumber “mode” of figuring oper- 
ating costs establishes the minimum, not the 
maximum, mark-up, and as one well-informed 
executive (who asks that his name be not 
mentioned) points out, most lumbermen will 


be forced to establish prices which are higher 
than this, or operate at a loss. This man re- 
ceived the following inquiry from a lumber 
dealer : 


How am I going to make a profit on my 
lumber and building material sales if my 
cost of doing business is 35 percent of the 
sales when the Mode establishes approxi- 
mately 29 percent as my cost of doing busi- 
ness? I figure that if I must add only 41 
percent to the cost of building materials 
and on lumber $5.20 per M ft. for handling 
and delivering, plus 24 percent on the cost 
of the lumber, which averages about 41 per- 
cent on lumber costing $35 per M, this 41 
percent on cost means only about 29 percent 
on sales. 

I understand that no depreciation on build- 
ings, equipment, or on trucks was allowed 
to be used in establishing the Mode and no 
interest on investment either. It looks to 
me like the prices I must sell at are going 
to mean a loss regardless of the Mode, unless 
I can get more for my goods than the mini- 
mum retail price. 


The Reply 


And here is the reply that was sent him: 

You are correct in saying that you will 
operate at a loss if you sell at minimum 
prices established by the Mode. However, it 
is not necessary for you to establish and 
file prices with the Code Authority at the 
minimum. You may file prices higher than 
the minimum price if you so desire. How- 
ever, you must sell at the prices filed. No 
more, no less. 

Let us assume that the average cost of 
lumber is $35 per M. If you add $5.20 for 
handling and delivery and 24 percent for 
selling and administration overhead, this 
will mean a mark-up of approximately 41 
percent which is the same percentage you 


must add to other building materials not 

sold on the board ft. measure. 

% on Sales 
35 


Cost of Goi DUBIMOEB. 2660 scccccoss 
41% mark-up equals about........... 29 
BOE cvicvreckessncewens ines eecancew ane 6 


Assume that 6% return on investment 
re ee 
Assume that depreciation on plant 
and automotive equipment is ...... 


iy a ere eee 6 
COA GHUOONN soon ecccdvceesecceeda 2 
Total not covered by Mode........ 20 


Twenty percent on sales means a mark-up 
of 25 percent on cost, therefore, it will be 
necessary for you to take this into consid- 
eration if you wish to make a profit, assum- 
ing that your expenses and sales for the 
coming year are the same as 1932, 


Applying this principle to the pricing of lum- 
ber bought and sold by the M-feet gives: 


Item Per M Feet 
CAD CO kisi vic dee dscsas¥eecuwbee $35.00 
Handling and delivery overhead...... 5.20 
Sales, administration overhead........ 8.40 
Minimum selling price, Mode.......... $48.60 


Add 25 percent of cost price for return 
on investment, depreciation, profit, 
and 2 percent cash discount......... 8.75 





Minimum selling price to make profit. .$57.35 


Pricing building materials and specialties, not 
sold by the thousand-feet, on the same basis: 


Cost Of @ TOU GE POORER. oc cccccsvcccess $1.00 
Mode mark-up, 41 percent...........se. 41 
Minimum selling price, Mode.......... $1.41 
Add, for return on investment, etc...... 25 
Profitable selling price........cccceseces $1.66 











A Service of Real Merit 


Just think of it: All of these items in Douglas Fir, 
West Coast Hemlock and Western Red Cedar in the 








same car, if you like—one order, one shipment, one 
responsibility, one quality— and that's Sustained 
Mumby Quality—a service with years of satisfaction 
behind it and more years of satisfaction ahead of it. 


Let our nearest representative tell you more about 


Sustained Mumby Quality Mixed Car Service. 


Mumby Lumber & Shingle Co. 


Revie Wash. BORDEAUX, WASH. chenn Wests 


SALES REPRESENTATIVES 








CHICAGO Territory: Fraser-DeSale MINNESOTA: P. H_ Betzer, 300 


Lbr. Co., 11 So. La’ Salle St., Wilmac Bldg., Minneapolis 

Chicago, Ill. NORTH Lae ont gg omen 
SPRINGFIELD, ILL.: P. Paddock. Minnesota; Murfin & Trace, Fargo, 
IOWA : MISSOURI, K ANS AS NORTHERN INDIANA: Claude G. 

OKLAHOMA: Gunter Lumber Co F Wirick Lbr. Co., 402 Hanselman 


~ — Bldg., Kalamazoo. 
Kansas City, Mo. NEBRASKA: Prestegaard Lumber 
NORTHWEST IOWA and Sioux City Co.. Lincoln. 
Territory: Thos. Mould Lbr. Co., g0, DAKOTA: L. W. Armin, Sioux 
Sioux City. Falls. 
TEXAS: W. F. Nelson, Dallas; Guy WISCONSIN: Central States Lumber 


M. Chisolm, Amarillo. Co., Janesville; W. A. Schneider, 
MICHIGAN: Claude G. Wirick Lum- Plankinton Bldg., Milwaukee; Gus- 
ber Co., 402 Hanselman Bldg., tav H. Bulgrin, Marshfield. . 
Kalamazoo; Bresnahan Lumber SOUTHERN ILLINOIS and St. Louis 
Co., Menominee; Roy F. Hagerman, Territory: Hopkins Lumber Co., 


617 Belmont Ave., Flint. 7823 Greensfelder Rd., St. Louis, 
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Wholesalers’ Meetings 


(Continued from Page 21) 

tions who had been invited to attend, including : 
Edgar Hirsch and Harry I. DeMuth, of Jack 
sonville, Fla, representing the Southeastern 
Wholesale Lumber Association; G. A. Vangs- 
ness, of Chicago, secretary of the National 
Association of Hardwood Wholesalers; H. W. 
Shepard, of Boston, representing the Massa- 
chusetts Wholesale Lumber Association; and 
L. B. Anderson, of New York, executive of- 
ficer of the Intercoastal Lumber Distributors’ 
Association, 

No tentative code was drawn up, for it was 
agreed that this would be of no value until 
after some sort of official action by the Lumber 
Code Authority at its meeting in Washington 
this week, but President Max Myers was autho- 
rized to appoint any necessary committees and 
effect any necessary organization to promote 
the formation of such a code, if and when official 
action by the Authority is taken, and Secretary 
W. W. Schupner was authorized to conduct a 
survey of the entire wholesale industry to obtain 
authoritative figures on the amount of business 
which wholesalers handled in 1933. 

Two things were agreed to be necessary be- 
fore a wholesale Division can be organized— 
definition of a lumber wholesaler and of “rec- 
ognized wholesale trade”—the former to deter- 
mine who may be entitled to a wholesale dis- 
count, and the latter to determine who may be 
considered wholesalers’ lawful customers. 

There was lively discussion of the trade prac- 
tice conference held Jan. 12 at Washington, 
during which principles of distribution that 
would be fair to manufacturers, wholesalers and 
retailers alike, were considered. These prob- 
lems, it is hoped, will have some definite con- 
sideration and action at the Authority meeting. 

The matter of wholesale discounts also came 
up for much thought and study, and the com- 
mittee agreed that wholesalers should have at 
least 10 percent discount, since figures were 
produced to show that in the five years from 
1929-1933 inclusive the average wholesale cost 
of doing business was over 11 percent. 

Some means of financing the preliminary 
work on a Wholesale Division was up for con- 
sideration, and it was agreed to assess members 
$10 and ask non-members to contribute a like 
amount to help carry the burden, which already 
has meant the expenditure of about $10,000. 





Commission Salesmen to 
Convene 


The National Association of Commission 
Lumber Salesmen is planning to hold a con- 
vention Feb. 27 in Columbus, Ohio, to consider 
the adoption of an NRA code of fair trade 
practices, in accordance with the recommenda- 
tion of the National Control Committee of the 
Lumber Code Authority at its Portland meeting. 

At a recent conference between representa- 
tives of the Authority and the commission men’s 
association major provisions of the commis- 
sion men’s code were agreed upon, and H. E. 
Woodcock, 6115 Newport Avenue, Chicago, sec- 
retary of the association, announces that he has 
a copy of these provisions on file and will give 
the desired information to any commission 
lumberman who will communicate with him. He 
also advises that copies of these provisions are 
available at the offices of all members of the 
association. 


MINNEAPOLIS, MINN., Jan. 29.—At a meeting 
of the Northwestern Commission Lumber 
Salesmen’s Association, held at the West Hotel 
here Jan. 19, Fred B. Anderson, of the F. B. 
Anderson Lumber Co., was elected president; 
F. H. Peschau, F. H. Peschau Co., vice-presi- 
dent ; Howard Reinmuth, Alan Rogers Co., sec- 
retary; L. S. Tuttle, L. S. Tuttle Lumber Co. 
treasurer, and E. S, Canton, A. C. Bond and 
P. M. Greer, directors. The organization an- 
nounces that it will hereafter be known as the 
National Association of Commission Lumber 
Salesmen, Northwestern Division. To become 
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a member of the Northwestern Division, appli- 
cants now are required to be members of the 
National organization. 


Code for Distributing Yards Is 
in the Making 


BAattimore, Mp., Jan, 29.—-Representatives of 
the National Wholesale Lumber Distributing 
Yard Association are in Washington today to 
take part in Lumber Code Authority delibera- 
tions and also to discuss some of the problems 
peculiar to their own business. Among those 
present from Baltimore are D. C. MacLea, of 
the MacLea Lumber Co., president of the or- 
ganization, and J. Jackson Kidd, jr., of the 
Kidd & Burkingham Lumber Co., the secretary 
and treasurer. 

A marked increase in the membership was 
expected. All sections of the United States 
are now included in the roster. There were 
to be two Chicago representatives, and as many 
from most of the other large cities, with the 
smaller areas also sending their delegates. The 
shaping of the code to apply especially to the 








Bangor, Maine, Jan. 29, 1934. 
American Lumberman, 
Chicago, Ill. 
Gentlemen: 

Please enter our subscription to 
the American Lumberman for one 
year, and send us a copy of the Jan. 
20 issue. 

We would like to state that we 
have borrowed the last four issues 
from one of our lumber friends, and 
have found more Code information 
in them than in any of the trade 
papers to which we subscribe. 

Yours truly, 
MORSE & COMPANY, 
By W. S. Higgins, 


President. 











distributing yards is being undertaken, and of- 
ficials of the association are confident that the 
present week will see this task finished. 





Minimum Prices on Rough Green 
or Air-Dried Lumber 


New Orveans, La., Jan. 29.—A minimum 
cost-protection price on rough, green or dried, 
log-run lumber was recommended by a special 
sub-committee, of which B. H. Bolinger of 
Shreveport, La., was chairman, and in turn was 
recommended by Chairman V. A. Stibolt and 
the Cost Protection Committee of the Southern 
Pine Association, at a meeting held here Jan. 
22 -23. 

Two weeks previous, at a meeting of the 
committee, there were numerous requests from 
small-mill operators for the setting of such 
prices—which had not been included in the 
original lists of cost-protection prices on south- 
ern pine—and accordingly the subcommittee was 
appointed. 

Another subcommittee, of which D. W. Winn, 
of Laurel, Miss., was chairman, appointed to 
consider a proposal to divide mills into three 
or more classes for establishment of price dif- 
ferentials, recommended that the present classi- 
fication as described in SPA Bulletin No. 12 
be not disturbed except for the elimination of 
the reference to “sap stain preventative,” and 
the Cost Protection Committee adopted the re- 
port as its recommendation. 





VERY YOUNG TREES, 2-year-old seedlings and 
not transplants, are being used by the Forest 
Service to re-cover Michigan’s cut-over forest 
lands, 
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Conservation Conference 


(Continued from Page 21) 

ging is an indispensable condition for foreg 
regrowth. Responsibility for adequate pro. 
vision for the control of fires during or jm. 
mediately following logging operations, ang 
in any way caused by said operations, regts 
upon the said individual operator. He must 
definitely assume the responsibility of taking 
practical measures of fire control. This wij 
involve a variety of steps in different logging 
conditions. Where a general fire pro. 
tection system is in effect, it will be ey. 
pected to correlate with the more intensiy. 
system of the individual operator, but it wij 
in no sense replace the protective system of 
the operator or relieve him of responsibility 
of protecting his own property to the extent 
that he has created the hazard. He cannot, 
however, assume responsibility for fire caugeg 
by public carelessness or inadequate public 
protection. 


2. Fire-, insect- and disease-protection, 
The industry will “endeavor to secure” gp. 
operation of all timberland owners, both op- 
erating and non-operating, in systematic fire. 
prevention and suppression, and in protec. 
tive action against insects and diseases, 


3. Conserving young growth. So far as 
practicable all advance growing stock upon 
the land in the form of young trees of valu- 
able species below merchantable size shall be 
preserved during logging operations and left 
without injury for future growth. A certain 
amount of injury and loss is inevitable in 
felling trees and skidding logs and in the 
disposal of slash. Much of the injury and 
loss sustained in the past can be avoided by 
conscious care on the part of the woods fore- 
man and his men. 


4. Restocking after cutting. . - The saf- 
est measure to obtain regrowth after logging, 
where conditions permit, is to leave on the 
logged areas a sufficient number of trees of 
desirable species to yield a commercial cut 
at reasonable intervals. Under certain condi- 
tions, instead of partial cutting, leaving seed 
trees or groups of seed trees on or adjacent 
to logged areas may be sufficient to insure 
a regrowth on the logged-off areas. If there 
is an insufficient reserve stand or conditions 
are otherwise adverse and the prospects of 
securing natural reseeding are _ uncertain, 
planting may be desirable. 


5. Selective logging. To the extent prac- 
ticable, partial cutting or selective logging 
shall be the general standard for local meas- 
ures of woods practice. The industry will 
without delay, making use of studies already 
made, undertake to determine by regions or 
by forest types, the extent to which mer- 
chantable sizes of timber may wisely be left 
as part of the forest growing stock. Upon 
satisfactory determination of such conditions 
the industry will promptly establish stand- 
ards of practice looking to the attainment 
of this objective. In certain regions or forest 
types and conditions other methods than se- 
lective cutting may be allowed, where condi- 
tions do not justify selective cutting. In order 
to provide for still greater flexibility and for 
departure where necessary from the regional 
or type standards that may be adopted, each 
individual operator shall be allowed to com- 
municate to the Divisional administrative 
agency the standard and methods which he 
proposes as best suited in his individual op- 
eration to achieve the declared objectives of 
conservation and sustained production. And 
if such undertaking is determined by the 
Divisional administrative agency to equal the 
regional or type standard of selective log- 
ging, or other method of promoting regen- 
eration, it shall be approved in lieu thereof. 


6. Sustained Yield. Since the basic pur- 
pose of sustained yield is to perpetuate the 
forest by regrowth after cutting and to 
maintain in a given local district or on 4 
given forest enough growing stock to pro- 
vide raw material for industry without in- 
terruption, and to safeguard’the public wel- 
fare, sustained yield is a desirable objective 
and it shall be adopted as the objective of 
management for individual tracts or groups 
of tracts as rapidly as various considerations 
permit and owners find it advantageous as 4 
matter of orderly business policy. Fire pro- 
tection, preservation of young growth and 
partial cutting as outlined in the preceding 
paragraphs are important steps toward re- 
gional and local sustained yield. 
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- FENCES - 
COME FIRST 


... FARMERS NEED FENCES 


more than any other item of farm equipment. . . 








PHILADELPHIA 





NEW YORK DETROIT CHICAGO ST. LOUIS 





Although farmers have neglected their fences for several years, their 
fence needs have kept right on piling up. The longer they put it off, 
the more fence they will have to buy in the end. e A lot of fence 
will be bought in your community because farmers need it more than 
anything else about the farm. And they can get the money: The 
government's farm credit expansion encourages the purchase of such 
needed items as fences and equipment rather than non-essentials. 
e Because of its ability to withstand the ravages of weather over a 
long period of years, Pittsburgh Farm Fence is an investment that 
will be paying returns long after inferior fences have given up the 
ghost. Pittsburgh Farm Fence, both stiff-stay and hinge-joint styles, 
are made of rust-resisting copper-bearing steel, super-zinced as an 
additional protection against corrosion. Always in demand, Pitts- 
burgh Poultry and Pittsburgh Chictite fences enjoy a steady sale and 
are an excellent item for any dealer to stock at all times. 


PITTSBURGH STEEL 


<u Pilisburgh 
Fence 


DALLAS 










51 








Adjust Wage 
Upward, Labor Insists 


WasuHincoton, D. C., Jan. 29.—Wage inequali- 
ties within or under the Lumber Code should 
he adjusted by raising the lower wages and not 
by cutting the higher wages, NRA labor ad- 


visers vigorously maintained at the hearing 
which was held Jan. 22-23 before Deputy Ad- 
ministrator E, A, Selfridge, when thirty-one 
proposed amendments to the Code were pre- 
sented by the Code Authority and various other 
interests, for Government consideration. The 
amendments, it was explained by Arthur Bevan 
(who represented the Authority at the hear- 
ing), were offered to meet needs which the 
industry believes to have developed since the 
Code was approved by the President last Au- 
gust. All the amendments were taken under 
advisement and the hearing was postponed in- 
definitely. 

The only opposition to any of the amendments 
was that which developed against those which 
would entail reduction of wages or lengthening 
of non-overtime work-days in various regions, 
and this opposition was presented by John 
L.. Donovan and V. L. Bankson, of the NRA 
Labor Advisory Board, Miss Estelle S. Frank- 
furter, representing Father Haas of the Na- 
tional Labor Board, and in a letter from Miss 
Mary Anderson, director of the Women’s Bu- 
reau, U. S. Department of Labor. Mr. Dono- 
van gave a plain statement of what the atti- 
tude of the Labor Advisory Board will be in 
regard to wage-cutting amendments to this or 
any other NRA code: 


The Attitude of Labor 

If there is any changing of minimum wages 
to equalize divisional differences, what we 
would recommend is to increase the lower to 
equal the higher, and not to reduce the high 
to meet the low. 

And, later in the session, indicating that he 
would continue as labor advisor to oppose the 
“averaging” of work-days and work-weeks over 
extended periods, he said: 

We will insists upon a flat work-hour 
limit, and overtime at time-and-one-half for 
all hours over the prescribed daily maximum. 
That, rather than the averaging of work 
hours, is best calculated to accomplish the 
NRA objective of increased employment and 
payrolls. Furthermore, as far as possible, 
we will seek revisions of approved codes con- 
taining the averaging plan, to the end of 
substituting a fixed work-day, and overtime 
thereafter. 

Labor needs these protections now even 
more than when the first codes went through. 


The first wage reduction amendment was 
offered by W. W. Fobes, for the North Cen- 
tral Hardwood Association. He proposed that 
in this hardwood Subdivision (Illinois, Indiana, 
Ohio) the minimum hourly wage should be 
30 cents for mill and factory labor and 27% 
cents for logging labor, instead of the present 
32% cents for both kinds of workers. These 
proposed wage schedules now apply in neigh- 
boring territory both north and east, he said, 
and added that wages are even lower than 
what he asks in the States to the south of 
his Suddivision. The reason the 32% cent rate 
was permitted to go into the Code for his 
group, he said, was that the mills were not 
organized at the time, and did not realize 
what was being done to them by the schedule; 
but actual operation under the Code has given 
them full realization of the competitive advan- 
tage thus given small mills in other, contiguous 
territory. 

Two other amendments whose proponents 
claimed they were devised for the purpose of 
rectifying “mistakes” inadvertently made, were 
offered—one by C. D. Hudson, of the National 
Wooden Box Association, proposed that 
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Differences 


Wooden Package Division plants in northern 
Colorado be put in the 30- instead of the 40- 
cents-per-hour wage zone; and the other by 
David T. Mason, of the Western Pine Division, 
proposing that logging workers in the Black 
Hills region of South Dakota and Wyoming 
be paid a minimum of 28% cents per hour in- 
stead of 33% cents. Captain Selfridge, in tak- 
ing these amendments under advisement, said 
that whether or not they were “mistakes” 
would have to be determined. 


Opposes "Averaging" of Hours 


Another amendment that labor especially 
attacked was that offered by W. B. Greeley 
of Seattle, Wash., secretary-manager of the 
West Coast Lumbermen’s Association, who 
proposed the creation of an “Intercoastal Dis- 
tributors’ Subdivision.” This was given strong 
support by L. B. Anderson, of New York, ex- 
ecutive officer of the Intercoastal Lumber Dis- 
tributors’ Association, which he said represents 
forty-three shippers who handle 80 percent of 
the intercoastal lumber traffic, and which needs 
this new Subdivision for efficient Code admin- 
istration. H. P. Wickoff, of Poughkeepsie, N. 
Y., suggested a proviso permitting lumber labor 
to be worked as many hours a day as ship 
labor, explaining that he expected that the 
shipping code, when it is established, will allow 
longer work-days for ship labor than is allowed 
for lumber labor. Mr. Donovan’s suggestion 
was brief and he was adamant in it: “Pay ’em 
overtime.” It was decided to take up this ques- 
tion more fully in further conferences. 

The third to draw Labor Board fire was an 
amendment which was sponsored by C. J. Fair- 
hurst, for the Pacific Veneer Subdivision of 
the Wooden Package Division, and which pro- 
poses that in Washington and Oregon the 
minimum wage for women in this Subdivision 
shall be 30 cents an hour instead of 40 cents 
as at present—the same as for men. Canning 
and other industrials in Washington and Ore- 
gon pay women 30 cents an hour, and he be- 
spoke for his industry the same terms. He de- 
clared it an injustice for his industry to be 
compelled to pay women factory workers 40 
cents an hour, for to his knowledge no other 
industry in the country does. Only an inadver- 
tence or oversight permitted this provision to 
be included in the Code, he declared. Mr. 
Bankson, on the -other hand, contended that 
women doing the same work as men should 
receive the same pay, and this same idea was 
expressed in a written protest filed by Miss 
Anderson: 


We strongly protest the proposed amend- 
ment because it proposes a wage rate based 
on the sex of the worker, not on the work 
done. The minimum wages under the Code 
are supposed to apply only to unskilled work- 
ers, and in this general classification of labor 
there should be no distinction based on the 
sex of the employee. The work done by 
women in wood package plants is as skilled 
as that of unskilled men, and should be re- 
munerated at the same rate. 


Robert W. Davis, secretary of the American 
Veneer Package Association, offered an amend- 
ment that would put Dillman Industries (Inc.), 
Caruthersville, Mo., under the Southern Sub- 
division, thereby lowering its minimum of 
wages to be paid box makers. Labor suggested 
that it be put in an upper, not a lower, group. 

Robert B. Hayward, secretary-treasurer of 
the Wooden Pail & Tub Association, proposed 
an amendment creating a Subdivision for his 
industry, but objection was entered by Joseph 
Kunz, representing the Cooper’s International 
Union, American Federation of Labor, who 
thought it should be under a separate cooperage 
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Offers Sole Opposition in 
Numerous Amendments 
in Two-Day Code Hearing 


code, instead. He also entered a general ob. 
jection to reduction of minimum wage levels 
Additional data, to justifying creation of the 
Subdivision was requested before any action 
could be taken. 

Numerous other amendments, to which no 
opposition was offered, included the following: 

A clearer definition of sawmills, to make 
sure that all sawn-wood products of sawmills 
and planing mills will be under the jurisdic. 
tion of the Lumber Code. 

Providing a maximum import allotment 
set-up for the Philippine Mahogany Subdivi- 
sion. As explained by Daniel R. Forbes, of 
the Philippine Mahogany Manufacturers’ As. 
sociation, the Subdivision executive commit- 
tee is to be empowered to assign such allot- 
ments for six-months periods. 

To establish a Specialty Wood Flooring Dj- 


vision. Offered by A. Karreman, of the 
Specialty Wood Flooring Manufacturers’ 
Association. 


To permit more than three-months quota 
assignments in Northern and Northeastern 
Hardwood Subdivisions and in Northern Hem- 
lock and Northeastern Softwood Divisions. It 
was explained that these producers must 
know before sending logging outfits into the 
woods in the autumn, the quantity of logs 
they can be allowed to get out before the 
following spring. The present quota assign- 
ment limit is not practicable, the administra- 
tor was told by A. B. Recknagel and Harold 
French, of the Northeastern Lumber Manu- 
facturers’ Association. 

D. H. Allen offered amendments to permit 
quotas of imports or production to be for more 
than three months in the Mahogany Subdi- 


vision. W. E. Shoults, Consumer’s Advisory 
Board, said that this, and other similar 


amendments to extend divisional quota limits, 
should be subject to approval by the admin- 
istrator. 

An amendment adding Tdaho to the juris- 
diction of the Red Cedar Shingle Division, to 
unify that division. 

The Code Authority offered an amendment 
making it possible to assess Code adminis- 
tration costs to members upon products con- 
sumed, if desired. This would work for 4 
more equitable distribution of administrative 
costs in some sections, the proponents stated. 

A Code Authority amendment would make 
it possible to use shipments as a basis for 
determining production quotas; this to be 
optional with the administrative boards; Mr. 
Shoults wanted it also subject to the ad- 
ministrator’s approval. 

To make the transfer of production allot- 
ments optional with administrative boards. 
At present some construe properly requested 
transfers to be mandatory. 

To put Bl Paso, Tex., woodworking under 
the Western Woodworking Division. One 
plant. is affected, it was stated. ; 

To add “molding products” to the class! 
fication of products in the Western Pine Di- 
vision. This was said to be merely to facili- 
tate divisional administration and operation. 


Federal Court Upholds Right of 
Code to Limit Cut 


PortLanp, Ore., Jan. 27.—The Lumber Code 
Authority under the National Industrial Recov- 
ery Act is fully empowered to regulate the 
lumber production of all mills in this area, tt 
was established when Federal Judge McNary 
handed down a decision in an injunction suit by 
which the Willamette Valley Lumber Co. 
sought to restrain enforcement of the 30-hour- 
week provision of the divisional production con- 
trol regulations under the Lumber Code. The 
court’s order, however, denies the Authority or 
the NRA the right to penalize the company for 
any violations of the Code prior to the filing 
of the suit. ; 

Alleging that enforcement of the production- 
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control provisions would interfere with the ful- 
fllment of contracts on hand—to provide hog 
fuel and p»wer for the Mountain States Power 
Co—the Willamette Valley company brought 
suit against the West Coast Lumbermen’s As- 
sociation as enforcement agency of the Lumber 
Code Authority in the West Coast Logging & 
Lumber Division and against Carl C. Donaugh, 
United States district attorney for Oregon, to 
enjoin any action by the latter which would 
prevent full-time operation of the mill at Dallas. 

Judge McNary heard numerous lumbermen, 
association representatives and other witnesses 
in the course of a five-day hearing, and then, 
after spending thirty-three days in an exhaust- 
ive study of their testimony and evidence, 
handed down his opinion, which covers eight 
pages. nee : 

If the case is appealed it will go directly to 
the United States Supreme Court and not 
through the circuit court of appeals, it has been 
announced. W. Lair Thompson, attorney for 
the company, said that the question of appeal 
will not be decided at once since it would in- 
yolve a great deal of expense. 

The immediate effect of the decision will be 
the laying-off of about 150 employes of the 
company. It is thought that possibly some 
other way may be found to furnish them other 
employment through CWA assistance. 


Pine Mill, Code Objector, in 
Compromise Settlement 


CENTERVILLE, ALA., Jan. 29.—The W. E. 
Belcher Lumber Co., whose refusal to abide by 
the Lumber Code and the rulings of the South- 
ern Pine Association had been the subject of 
much talk and speculation—not to mention con- 
siderable demoralization—-within the Southern 
Pine Division, made a compromise agreement 
as of Jan. 15 whereby it agreed to conform to 
all Code rulings in the future and to make up 
as much as possible for its derelictions in the 
past, at its mills here and elsewhere in Bibb 
County. The Authority is taking no legal ac- 
tion against W. E. and W. A. Belcher, the 
proprietors, and lumbermen generally agree that 
this settlement is a rather favorable one for the 
Belcher firm, much less severe than was ex- 
pected. 

Lumbermen throughout the Division have 
been watching to see how far the Compliance 
soard would go in this case, and both mill men 
and dealers in Alabama were expecting to take 
the results as a basis for future adjustments. 
Some firms that had thought to object to Code 
provisions on the plea of being unable to comply 
learned about the Belcher company’s absolute 
refusal to comply and were pointing to this 
flagrant violation as justification of their own 
intentions to side-step the Code’s provisions. 
The situation was so troublesome that the Com- 
pliance Board sent a special investigator here 
to learn the facts, and shortly thereafter the 
settlement was made. 

The Belcher company and its allied mills 
agree now to comply with the allotment as- 
signed them by the Southern Pine Association, 
to pay full Code wages, observe the Code hours, 
and sell on the basis of the minimum cost-pro- 
tection prices for their products. In making 
amends for the past they will check their pay- 
rolls since Aug. 23, 1933, and pay their em- 
ployees enough to make up the full 24 cents an 
hour and up for the first forty hours each week 
and time-and a-half for all hours over that. It 
will pay all Code fees assessed by the Authority, 
and in the future abide by all rules and regula- 
tions. The mills of the company here and at 
amend will resume operations under the 

e. 

Needless to say, news of this outcome of the 
resistance put up by the Belcher company will 
give scant consolation to those other pine oper- 
ators who have been wavering—or thinking of 
Wavering—in regard to violating the Code pro- 
visions. For it is being noised abrodd in the 
land that this Code thing is actually Federal 
law, capable of being enforced by the Goy- 
ernment. 
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“| WANT 
LIGNASAN-DIPPED 


WISE DEALERS SPECIFY LIGNASAN-DIPPED 
LUMBER BECAUSE THEY KNOW IT STAYS BRIGHT 





p” YOURSELF in the place of the 
lumber dealer who must meet his 
customers’ demands for “‘bright lum- 
ber.”? What would you do? You would 
specify ‘‘ Lignasan-dipped lumber,”’ too, 
when you ordered. For Lignasan-dipped 
lumber, both pine and hardwoods, 
assures the buyer of bright stock. 


MAKE THIS 





Of course you know that bright, 
Lignasan-dipped lumber is easier to 
sell. That’s why more than 300 lumber 
manufacturers are now using Lignasan 
to control sap-stain. You will find that 
it pays to use Lignasan. Find out 
about Lignasan to-day. Mail coupon 
below for additional information. 


Dip one end of 50 or 60 newly sawn sapgum 
or pine boards in Lignasan solution. Leave 
other end undipped. Mark boards and stack 
in middle of seasoning pile. Examine when 
dry. Note how Lignasan controls sap stain. 


LIGNASAN 


REG. U. S. PAT. OFF. 





Organic Chemicals Dept., Wilmington, Del. 


me in any way. 
PE ne 





E. I. DU PONT DE NEMOURS & CO., INC., 


GENTLEMEN: Please send me more information and prices on LIGNASAN. This is not to obligate 


AL2-3 
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Longleat 


Unsurpassed 
for Farm Uses 


Present indications are that 
much lumber will be needed 
for farm rehabilitation. For 
barn framing, floors, hog 
troughs — wherever strength 
and durability are wanted — 


Longleaf is unexcelled. 


WIER LONGLEAF 
LUMBER CO. 


HOUSTON, TEXAS 


Mills: Wiergate, Texar 

















Goldsboro N. - PINE 


Our “Jiffy Service,” by rail and water, 
will keep you supplied with all items in 


Yard Stock : Shed Stock 


Let us prove it on your next order. 


JOHNSON & WIMSATT 
Washington, D. C. 








CYPRESS 


We annually produce 40,000,000 feet of 


Louisiana Red Cypress Lumber, 
Lath and Shingles 


Also Tupelo Lumber, and have Complete 
Planing Mill Facilities. 


Dibert, Stark & Brown Cypress Co. Ltd. 
Manufacturers DONNER, LA. 














WHITE PINE Idaho 
Califorria White 
Also and Sugar Pine 


Fir Wallboard S732" 279. oc aucts 


William Schuette Company 


New York 


Office—220 Sth Ave. PITTSBURGH, DA. 




















HIATT’S PIECE PRICER 


Is taking the country by storm 
Unexcelled for 


Speed—Accuracy — Simplicity 
An advance of $20 a M is an advance of 
only 16c on a 2x4—12. Seems much less, 
“4 it? Full information on request. 


L. W. HOLLEY & SONS CO. 
HOLLEY BLDG. DES MOINES, IOWA 
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The Mill, the Yard, and Us 


Perhaps a yard was just a yard, 
Perhaps a mill a mill, 

And then the times grew rather hard, 
And empty grew the till. 

Now, somehow, difficult to say, 
We have a feeling for 

The mull, the yard, the job, today 
We never had before. 


It’s like the feeling for a friend, 
A friend of happy years, 

When all of that is at an end, 
And only care appears. 

Now friendship is a closer bond, 
The greater now the need, 

For friends, in joy however fond, 
In care are fond indeed. 


The yard is now a living thing, 
A partner in the strife, 

Our common trouble seems to bring 
The good old mill to life; 

And, in some better afterward, 
However full the till, 

The yard will never seem a yard, 
The mill seem just a mill. 


We See b' the Papers 


It looks like the repealing to be done isn’t 
over by any means. 


“Roosevelt Asks Congress for 950 Million.” 
But Congress doesn’t bother to ask us. 


Another park has been suggested for Chicago. 
Perhaps for the teachers to sleep in. 

Another suit has been suggested for our- 
self, but we intend to wait until we can af- 
ford it. 


3obby Jones is going to take up golf again. 
Well, we seem to be getting back to normal. 


“Finishes Bust of Roosevelt.” But a Massa- 
chusets sculptor did it, not the Republican 
minority. 

This will go down as the era when people 
talked about money more and had less of it 
than any time in history. 


Another way to increase government effi- 
ciency would be to save time in Congress by 
not calling for the nays. 


An ex-policeman in Chicago has been ar- 
rested on 17 robbery charges. This seems to 
be a fully-integrated policeman. 


If Connie Mack should meet Burleigh Grimes, 
who has been 18 years in the majors, he would 
probably say, “And who’s the young fellow?” 


Dealers in office supplies report that sales of 
red ink are falling off, but that the rubber stamp 
business in Washington is unusually good. 


The Field Museum in Chicago has an exhibit 
of bongos. We don’t know what a bongo is, 
but we feel sure it is some kind of a Con- 
gressman. 

Prof. Sumner called the taxpayer “The For- 
gotten Man,” but, if he were to write his book 
in these times he would probably add the 
creditor. 


A meteor which fell in the West was found 
to. contain gold. The order to owners of gold 
to give the government their property seems to 
have reached farther than we thought. 


We've got to get some rate information this 
week. We don’t mind asking the express com- 
pany, a railroad man or anybody like that, but, 
gosh, how we dread asking a postoffice clerk ! 


The foreign exchange speculators are prob- 
ably not greatly displeased to see a new fel- 
low with two billion dollars sitting into the 


game, and saying, 
this ?” 

Personally we are inclined to favor the re. 
quest of Congressman De Priest that a colore 
clergyman be permitted to pray for Congress, 
The white ones don’t seem to have accomplishe 
anything. 

Dillinger says he wishes he had gone int 
some other “business.” A lot of people seem 
to be trying to teach the American peop 
nowadays that burglary is a business and q 
business is burglary. 


“Let’s see, how do you play 


Between Trains 


CRAWFORDSVILLE, IND.—This is the city made 
famous by Gen. Lew Wallace, who was made 
famous by “Ben Hur.” Next to the general 
we would put our old friend Frank McNutt, 
who never wrote any novels, but who has kept 
a lumber business going, which we consider 
considerable of an accomplishment, also. He 
has made money and friends in the lumber 
trade. He may have lost some of the former 
now and then, but he never lost any of the 
latter—in spite of the fact that he was the 
fellow who first brought us here, many years 
ago, and today admitted it, when he was ac- 
cused of it by a member of the Rotary Club, 
whose guest we were, for the second time, at 
least. In the audience we also recognized 
Harry Duckworth and Ralph Winters, good 
lumbermen and true. 

Crawfordsville is also the seat of Wabash 
University, which is the deadly rival of De- 
Pauw University, of Greencastle, some 26 miles 
away. DePauw was the national football cham- 
pions of 1933, since it went through the season 
undefeated, untied, and unscored on, the only 
college in ‘the country whose goal- line was wn- 
crossed all year. Being a follower of DePauw, 
and also, after a fashion, of Scripture, which 
tells us to love our enemies, we are glad to 
give Wabash three cheers and a tiger, in fact 
eleven of them, since “The Tigers” is what 
they call the team over at Greencastle. 


East Aurora, N. Y.—For three years Elbert 
Hubbard II and we have been writing letters 
to each other about our coming to this famous 
shrine of his famous father, for to say East 
Aurora is to think of Elbert Hubbard, or say 
Elbert Hubbard is to think of East Aurora. 
Not everybody in America agreed with Elbert 
Hubbard, not even everybody in East Aurora, 
but, as for the son, the opinion is unanimous. 
There is no need to discuss the father; a man 
who gave “A Message to Garcia” to mankind 
has done more than one man’s share for the 
world. Bert is carrying on, and Roycroft Inn 
continues to attract the hearts and the Roycroft 
Shops the minds of Americans in search of 
peace and inspiration. If America has a Pieria 
it is East Aurora, and we thank the Kiwanis 
Club, which was our host on this occasion. 


The First 


What was the stroke, the first that woke 
The echoes of this new-found land? 
No records tell, and yet full well 
We know to what men turned a hand. 
Was that first tree to sail the sea, 
To build@ ship new worlds to roam? 
No, that first stroke the silence broke 
And felled a tree to build a home! 


Twas this they sought, ’twas this they thought 
The most important thing of all. 

Their feet no more than touched the shore 
Before the log became a wall. 

Read, if you please, your histories 
And you will find, in every tome, 

’Twas that they sought, for that they fought— 

They built a state, but first a home! 
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A Standing Rule on Allotments 


New Orreans, La., Jan. 29.—The produc- 
tion control committee of the Southern Pine 
Association now has a standing rule to the 
effect that any producer of southern pine who 
wants a production allotment under the Code 
must have his application in to the association 
headquarters here not later than the twenty- 
first day of the preceding month. 

The necessary forms for March production 
allotments, for example, will be mailed by the 
association to be in the hands of all producers 
not later than Feb. 5, and they must be prop- 
erly filled in and returned so as to reach the 
association headquarters not later than Feb. 21. 





Ready-Cut House Business 
Seeks Separate Code 


Wasuincton, D. C., Jan. 29.—The Ready- 
Cut and Fabricated House Industry, as repre- 
sented by the Mail Order Association of 
America, has submitted a code of fair competi- 
tion to the NRA. 

Setting of a date for a hearing has been 
postponed until a definition is satisfactorily 
amended. The proponents of the new code have 
expressed a willingness to have their sawmill 
operations remain under the Lumber Code and 
their retail lumber activities under the Retail 
Lumber Code, but they are anxious that that 
portion of their business which is purely mail 
order be administered under a separate code. 

The administration is believed to look kindly 
upon this segregation because of the present 
lack of first-mortgage money from usual 
sources. 





Hearings on New Codes 


Wasuincton, D. C., Jan. 30.—“Open price” 
agreements are under close scrutiny by the 
NRA administration, and prompt approval is 
being given to only those codes which do not 
specify a “waiting period” between the filing of 
prices and their effective date, Assistant Dep- 
uty Administrator E. B. Shultz said this morn- 
ing at a public hearing on the code submitted by 
the National Wood Pin & Bracket Manufac- 
turers’ Association. It was brought out that 
this industry has been unusually hard hit by the 
depression, with the average work-day and 
work-week far below normal. The proposed 
code established 40 cents an hour as a minimum 
wage throughout the country; three southern 
manufacturers opposed this, on the ground that 
such wages need not be paid in other industries 
in the South; B. J. Hillidge, who presented the 
code for the association, when questioned by 
the assistant deputy was unable to testify that 
there had been a geographic differential previ- 
ous to the establishment of codes, but did say 
that proponents of the code had been paying 
higher wages than other manufacturers, with 
the result that the plants with cheaper labor 
had been “getting more than their share of the 
business.”. He said that the only thing which 
will increase employment is “more orders.” 

This matter of paying lower wages in the 
South also came up for discussion at the hear- 
ing on the proposal to create a Cooperage Divi- 
sion under the Lumber Code. Labor spokes- 
men, who opposed the geographic differential, 
also strongly opposed putting cooperage under 
the Lumber Code at all, and insisted that if it 
is, wages shall be higher and hours shorter than 
provided by other parts of the Lumber Code. 
Joseph Kunz, of the Coopers’ International 
Union, said that cooperage is in demand and 
the industry can and should pay higher wages 
than does lumber. He criticized the Lumber 
Code for exceptions and exemptions, and the 
averaging” of hours, which he said actually 
made a 48-hour week instead of a 40-hour week 
as “ostensibly” provided. 

The attitude of the Lumber Code Authority 
toward the codes of allied industries was stated 
by Arthur Bevan at the hearing on the pro- 
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To All Manufacturers of 


Southern Pine 


OFFICIAL NOTICE! 
Production Quotas for March, 1934 


Official notice is hereby given to all Manufactur- 
ers of Southern Pine Lumber, that this Association, 
as Administrator of the Lumber Code in the South- 
ern Pine Division, will set Production Quotes for 
each and every mill producing Southern Pine, for 
the month of March, 1934. 


Under provisions of Section B, Article VIII, of the 
Lumber Code, any person desiring to operate dur- 
ing March, 1934, must give the Administrative 
Agency written notice, on or before FEBRUARY 
21, 1934, and present acceptable evidence of 
ability to operate. Mills which have not furnished 
complete information as a basis for Production 
Allotment to the Southern Pine Association should 
immediately procure the blank forms necessary for 
this purpose. 


The March Production Allotments will be made 
on February 2!st and if the information requested 
of the individual manufacturer and his application 
for an allotment for operating during March, 
1934, are not received by February 2Ist, any oper- 
ation by said manufacturer during March will be 
considered in violation of the Lumber Code and 
subject to the penalties provided in the National 
Recovery Act and in the code itself. 


Southern Pine Association 


H. C. BERCKES, Secretary-Manager 


New Orleans, La. 




















posed code for the wood turning and shaping 
industries, when he offered an amendment that 
would specifically exempt from the wood turn- 
ing code’s provisions all products manufactured 
by firms already under the jurisdiction of the 
Lumber Code; this, he explained,-was for the 
purpose of avoiding duplicating and overlapping 


of code functions. 
—_————__——_-—— 


Correction of Pine Price List 


PorTLAND, Ore., Jan. 27.—The Western Pine 
Association in bulletin No. 24 calls attention 
to two errors in LCA Bulletin No. 33. On 
page 15, the minimum cost-protection price of 
1x12-inch, RL, C&Btr. Engelmann spruce 
should read $66.75 instead of $56.75; and on 
page 18, D&Btr. industrial cut stock, 4/4 S2S 
13/16” & 25/32” x 10%” to 11%" x 4’8° to 
5'11” should be $72.50 instead of $27.50. 


When Employees Quit to Take 
CWA Jobs 


MINNEAPOLIS, MINN., Jan. 29.—Because its 
members have been complaining that some mill 
and woods employees have quit in order to take 
CWA jobs, the Northern Pine Manufacturers’ 
Association in a bulletin has advised any mill 
man who is thus troubled to file a protest with 
the National Re-employment Service office in 
his county seat, giving the names of employees 
who left him to go on CWA projects. If this 
does not obtain results he may have recourse to 
O, D. Hollenbeck, State director, National Re- 
employment Service, Room 230 Northrop Au- 
ditorium, Minneapolis. Such shift of employed 
men is not in keeping with the spirit or purpose 
of CWA, the bulletin added, and those hiring 
for CWA have instructions not to take anyone 
who already has a job. 





QUERY AND COMMENT 


Has Orange Wood for Sale 


A client who operates large orange groves 
in Florida is now cutting down a lot of old 
trees. Is there a market for such logs, and 
to what uses is this wood put?—INQUIRY 
No. 3068. 

[There seems to be a fairly constant market 
for the various species of Citrus, usually known 
as orange wood. This wood is a light yellow 
in color, has no distinctive odor or taste, is 
hard, heavy, strong and fine textured. It takes 
a high polish and is fairly easy to work. It is 
used for making manicure sets, dental sticks, 
fancy boxes, small articles that are turned or 
carved and various novelties. Readers in the 
market for orange wood will be furnished the 
address of this inquirer.—Ep1Tor. ] 


Moisture Content of Interior Finish 


I am looking for information about the 
minimum moisture content to which short- 
leaf yellow pine interior finish can be kiln 
dried sucessfully, and what would be the 
effect of drying below such moisture content, 


if any, aside from checking? What is the 
maximum moisture content that is safe in 
such a case? What moisture content is con- 


sidered best or the ideal in aproximately this 
latitude?—INQuIRY No. 3067. 

{This inquiry from a Kentucky lumberman 
deals with technical questions which, in prac- 
tice, are conditioned by many local factors. For 
this reason any answers given might be useful 
in one place and wrong in others. Our corre- 
spondent tells us that various recognized au- 
thorities have disagreed about these matters. 

The objects of drying lumber are to reduce 
shrinking, warping and checking after it is put 
into use and also to make it less vulnerable to 
attack by insects, mold, stain and decay. In 
the past there has been an idea, prevalent even 
among lumbermen, that kiln drying weakens 
and damages lumber. But this is not true if 
the kiln is efficient and if the operator is skilled. 
Such kiln-produced defects as checking and 
case hardening are usually caused by lack of a 
proper control of humidity in the kiln while the 
drying is in process. By skilled handling the 
moisture content can be reduced, without dam- 
aging the lumber, to a point below practical 
usefulness. The average moisture percentage 
for flooring, furniture and fixtures is about 6 
percent; and the spread reported by various 
manufacturers is from 4 to 10 percent. 

Certain articles are used, after manufacture 
is completed, in a climate where the humidity 
is relatively high. Usually the lumber used 
in them must be dried much below the point 
where it must eventually reach stability. As a 
general rule, subject to certain exceptions, it is 
better that the finished article should pick up 
moisture and swell slightly, thus tightening 
joints, than that it should lose moisture in use. 
Where the humidity in the air varies widely 
from season to season, the alternate swelling 
and shrinking of the wood can be controlled by 
proper fillers and finishes. 

Kiln defects, such as checking and case har- 
dening, are the result of setting up strains by 
improper kiln practice. Case hardening, result- 
ing in cupping or buckling, apparently arises 
when the humidity in the kiln is reduced too 
rapidly and without proper regulation. The 
mistaken notion prevails that a case-hardened 
board is either more moist in the center than 
at the surface or that the surface is actually 
harder than the center. This is not the case. 
The moisture in a board equalizes itself in a 
few weeks, after being kiln dried, and scientific 
tests indicate that there is little if any difference 
in hardness between core and surface. Case 
hardening is produced by the more rapid dry- 
ing of the surface than of the center. The 
damp core, by keeping the surface from shrink- 
ing as it would naturally, causes the latter to 
“set” in a stretched condition. It can be re- 
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lieved by a skilled kiln operator by subjecting 
the stock to a high temperature and a high 
degree of humidity untii these tensions are re- 
lieved; after which the process of redrying is 
quite similar to the process of drying green 
lumber. 

In general the usefulness of kiln-dried lumber 
after manufacture does not depend much upon 
latitude or climate but upon the efficiency and 
skill with which it is handled in the kiln. 

If any lumberman wishes to contribute more 
exact answers to these questions, drawn from 
his own experience, his information will be 
forwarded to the inquirer.—Ep1Tor.] 


Wants Plans for Modern Shed 


Do you have plans available for a med- 
ium-sized lumber shed with office and store 
across the front, such as used by a modern 
yard ?—INQuIRY No. 3069. 

[This inquiry, from an Ohio retailer, is al- 
most identical with one that came in a day or 
two earlier from an Illinois dealer, and several 
from retailers in other States that have been 
handled recently. These inquiries apparently in- 
dicate considerable activity in prospect in the 
way of shed and warehouse construction and 
modernization, which is a very healthy and 
encouraging sign. Each inquirer has been sent, 
on approval, a copy of the AMERICAN LuM- 
BERMAN’S book entitled “Retail Lumber Shed 
and Warehouse Suggestions,” which embraces 
a wide range of shed ideas, with illustrations 
of various types of construction. In this con- 
nection, the AMERICAN LUMBERMAN solicits 
good photographs of recently constructed or 
modernized lumber sheds; also, where practic- 
able, plans or sketches showing layout and ar- 
rangement, together with descriptions, and will 
be glad to publish pictures and descriptions of 
any that are distinctive or outstanding in any 
respect.—EbiTor. | 
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Commissions for Retail Salesmen 


The writer would very much appreciate 
any information you may give in regard to 
the percentage of gross sales that is 4g). 
lotted to retail salesmen. In other words, 
what is the customary commission paid to a 
salesman in a retail lumber yard, where 
there is no salary or expense allowance?— 
INQquIRY No. 3070. 

[This inquiry comes from a large retail 
lumber concern in the Chicago area, though 
not in the city itself. Direct reply has been 
made to the effect that in most retail yards 
where salesmen’s compensation is established 
upon a commission basis, the percentage is goy- 
erned by a sliding scale, depending on condi- 
tions in a particular yard. Items of stock that 
move freely and in rather large volume nat- 
urally carry a smaller commission allowance 
than do those that require greater effort on 
the part of the salesmen, and that sell in 
smaller quantities. It is our understanding, 
confirmed by recent conversation with a num- 
ber of Chicago retailers, that this sliding scale 
runs from 5 to 10 percent. This reference to 
a “sliding scale,” of course does not mean 
that one yard allows 5 percent and another al- 
lows 10 percent—but that the same individual 
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yard allows its salesmen commissions which 
may vary from 5 to 10 percent, according to 
the nature and volume of the sale. The 
AMERICAN LUMBERMAN will welcome informa- 
tion from dealers, either in the Chicago area 
or elsewhere, outlining their commission ar- 
rangements with their salesmen. In case any 
of this information is printed no names will 
be used unless expressly authorized by the 
sender.—EpirTor. | 
—_—_eee_eeeeeo 


WASHING RAINS take twenty times as much 


plant food from the soil as is actually used by 
crops, Government tests have shown. 





NEWS AND 
VIEWS OF 





50 YEARS AGO 


From the AMERICAN LUMBERMAN 








It will be seen in this issue 
that our camera wizard has 
suddenly popped down on a 
little island at the mouth of 
the Menominee, and _ there 


83,000,000 feet of lumber to 
handle, 60,000,000 feet of which 
has already been disposed of 72. 
through the yards in this city 
and on the market. 


mile of railroad seven 
ago. 


years 


The southern pine boom is 


The firm] deprecated by a writer to a 


snatched the shadow of a splen- 
did mill, the “old reliable” of 
the Sawyer-Goodman Co., and 
two others in the immediate 
vicinity controlled by the same 
interest. The Sawyer-Goodman 
Co.’s main sawmill, at Mene- 
kaunee, Wis., at the mouth of 
the Menominee River, where it 
empties into Green Bay, was 
built in 1879, a short time after 
the organization of the com- 
pany. Though the Sawyer- 
Goodman Co. has a mill of 
such large capacity, it is not 
capable of supplying all the 
lumber that the distributing 
trade of the company requires. 
During the past year the con- 
cern has handled the entire 
cut of the Menominee River 
Lumber Co.’s mill, as well as 
most of that of the R. W. 
Merryman mill, which latter 
mill has been leased by the 
Sawyer-Goodman Co. for a 
term of years. The company 
has this year had a stock of 





of Sawyer-Goodman & Co., the 
predecessor of the present cor- 
poration, was established in 
1878, and was composed of 
Hon. Philetus Sawyer, present 
United States senator from 
Wisconsin; Edgar P. Sawyer, 
and James B. and William O. 
Goodman. In 1881 the exist- 
ing company was incorporated, 
embracing the same member- 
ship as that of the preceding 


firm. 
+ + — 


In sawmills of the country 
in 1870 the horsepower used 
per hand employed was 4.28, 
and in 1880, 5.56, showing an 
increase of 30 percent. 

* e @ 


But little, until recently, was 
known about the timber of 
Arizona. A_ few straggling 
mills have been located in the 
territory, most of them neces- 
sarily hauled a long distance 
by mules, as there was not a 





newspaper over in Michigan on 
account of the immense quan- 
tity of it abounding in seven 
States, and he predicts that 
the supply will last a century. 
He alleges that the men who 
have bought southern pine 
lands expecting to realize an 
advance on them while they 
are yet alive, have made a mis- 
take. Perhaps they have coun- 
ted on realizing too quickly, 
but the Lumperman can not 
regard it as much of a mistake 
when a man buys southern pine 
land at a “bit” to 50 cents an 
acre. The man who thinks he 
knows all about the future had 
better not talk about centuries 
in this swift age of the world. 
He should remember that this 
nation is but a little over a 
century old, and not only has 


a large part of twenty States 
been denuded of timber, for 
agricultural purposes, but the 
end of the northern pine sup- 
ply is seen in the dim distance. 
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“| A Special Invitation to You -- 


nuch 


hy From These Central Mississippi Producers 


We should like to make this a personal invitation to every reader of American Lumber- 
man to get acquainted with the facilities and resources of this group of leading producers 
in Central Mississippi. Our specialty here, as you folks who are already acquainted with 
us well know, is Dense Shortleaf Pine, although most of us also produce limited quantities 
of mixed hardwoods—affording facilities for shipping mixed cars. 

Starting with finest quality timber, these mills supplement this inherent natural quality with 
ears careful and dependable manufacture, grade marking under Southern Pine Association su- 
pervision and particular care in loading. 






































Maps © by 
Rand, MeNally 
& Co. 








: - Send these companies your inquiries and orders. You'll be well pleased with their quality and service. 
1 on ° 
ver 1 D. L. FAIR LUMBER CO., 5 A. DEWEESE LBR. CO., 
that Sales Office: LOUISVILLE, MISS. PHILADELPHIA, MISS. 
ury. “Delfair" trade marked, grade marked Dense Shortleaf Pine. Strong on No. | & 2 Dense Shortleaf Dimension and No. 2 
who Definite moisture content. Dimension with “Eased Edges.” boards. Reasonably good assortment thoroughly K. D. shed 
pine Stock treated to prevent sap stain. stock. Reputation for quick, dependable service. 

an 
they 2 FIDELITY LBR. & TIMBER CO. 6 PASCHAL LBR. CO., 
aa DURANT, MISS. WALNUT GROVE, MISS. 
kly. Manufacture all items shed stocks, steam K. D. Air dried Specializing in well manufactured bright lumber from cream 
oan stocks treated for stain. Dense dimension worked “Eased of Central Mississippi Shortleaf. Order today, ship tomor- 
ake Edges.’ Quality timber, Quality Manufacture, Fidelity service. row. Dimension with "Eased Edges” delights the carpenter. 
ine 
ro 3 ETHEL LUMBER CO., T J. R. BUCKWALTER LBR. CO., 
; he ETHEL, MISS. Sales Office: UNION, MISS. 
had An organization experienced in the manufacture of quality A company with a long history of service behind it. A modern 
ries lumber—featuring prompt service and customer satisfaction plant with new dry kilns. Prepared to give unexcelled service 
= in dense Shortleaf Pine and mixed hardwoods. in all items in Dense Shortleaf and mixed hardwoods. 

is 
Be. 4 HENDERSON-MOLPUS CO., 8 S. E. LACKEY LBR. CO., 
ates PHILADELPHIA, MISS. FOREST, MISS. 

for Complete service in Dense Shortleaf Pine, specializing in Backed by an ample timber supply and specializing in air 
the dimension, ceiling, flooring, finish, mouldings, shiplap and dried No. | Dimension, cut from the best of the famous 
up- drop siding. Central Mississippi Shortleaf Pine. 
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National Production, Shipments and Orders 


Wasuincton, D. C., Jan. 29.—Following is the National Lumber Manufacturers’ Association report for two weeks ended Jan. 20, 1934, and for 
three weeks ended that date, covering mills whose statistics for both 1934 and 1933 are available, and percentage comparison with statistics of iden. 
tical mills for the corresponding period of 1933: 














TWO WEEKS: Av. No. Production Percent Shipments Percent Orders Percent 
Softwoods: Mills 1934 of 1933 1934 of 1933 1934 of 1933 
Southern Pine Association........ se eeeseees 85 36,670,000 94 33,086,000 93 41,369,000 97 
West Coast Lumbermen’s Association....... 184 139,688,000 139 109,417,000 109 141,913,000 133 
Western Pine Association.........eesseeeees 109 33,139,000 147 52,985,000 124 52,548,000 120 
California Redwood Association......... ovce 11 9,453,000 135 10,734,000 138 6,665,000 98 
Northern Hemlock & Hardwood Mfrs.’ Ass 14 1,035,000 204 1,513,000 193 2,419,000 226 
PEE OED 4.6 cc kind esdaserersiadvevas 403 219,985,000 130 207,735,000 111 244,914,000 124 
Hardwoods: : 
Hardwood Manufacturers’ Institute.......... 189 27,494,000 179 16,937,000 81 18,354,000 100 
Northern Hemlock & Hardwood Mfrs.’ Assn.. 14 3,110,000 592 1,644,000 110 1,991,000 143 
Wotal BAFAWOOES cccccceccccvcccececcece eee 203 30,604,000 193 18,581,000 83 20,345,000 103 
Ee <<csernesddaesendstesebeseabe 592 250,589,000 135 226,316,000 108 265,259,000 123 
THREE WEEKS 
Softwoods: 
Southern Pine Association.........cceeeeees 93 54,080,000 97 43,794,000 S87 53,586,000 93 
West Coast Lumbermen’s Association....... 177 196,273,000 138 153,095,000 111 192,697,000 128 
Western Pine Association.......ccccsesccees 109 49,788,000 159 75,166,000 123 77,806,000 132 
California Redwood Association............. 11 12,331,000 117 14,145,000 121 8,469,000 83 
Northern Hemlock & Hardwood Mfrs.’ Assn.. 16 1,935,000 246 2,158,000 173 2,937,000 172 
Pe PE ccncntreceeecewaessnnvewes 406 314,407,000 131 288,358,000 110 335,495,000 120 
Hardwoods: 9 
Hardwood Manufacturers’ Institute.......... 196 34,950,000 178 27,983,000 88 24,590,000 96 
Northern Hemlock & Hardwood Mfrs.’ Assn.. 16 5,145,000 eee 2,234,000 96 2,518,000 98 
RE PIBOE 6 i.cin ove dsccendecisceces 212 40,095,000 196 30,217,000 89 27,108,000 96 
EEE, ctbaninccndansmadrncadeudees 602 354,502,000 136 318,575,000 108 362,603,000 118 





Western Pine Summary 


[Special telegram to AMERICAN LUMBERMAN] 
PorTLAND, OreE., Jan. 31.—The Western Pine 





Relation of Unfilled Orders to Stocks 


Wasurincton, D. C., Jan. 30.—Following is a statement for three groups of identical mills of 
the gross stock and unfilled order footages, in thousand board feet, Jan. 20: 








TL! 1 _: No. of Gross Stocks Unfilled Orders 

Association reports as follows on operations of Association— Mills 1934 1933 1934 1933 

Inland Empire and California mills during the | Southern Pine Association .............seeceees 87 446,697 477,347 56,357 52,233 

two weeks ended Jan. 27: West Coast Lumbermen’s Association........... 130 973,482 1,011,342 228,755 203,282 
dh vajelagsh tg ee en Rae eee 108 1,038.894 1,243,981 66,230 93,685 

Average number of mills reporting, 126: 

Total production for two weeks.. Had toe ° 

ROCKS GMEURORES «cc cccccctccecses 57,075,0 8 

Total orders received............ 64,058,000 ooking 25 p t Ab ( t 

Weekly average of identical mills, average Ss ercen ove u 


number, 100%: 


-—Two Weeks Ended—, 
Jan. 27,1934 Jan. 28, 1933 


[Special telegram to AMERICAN LuMBERMAN] 


Wasuincton, D. C., Feb. 1—Eight associations for the two weeks ended Jan. 27 reported 











Production ......... 17,911,000 10,549,000 : 
Shipments .......2: 26,454,000  21'199;000 | 48 follows: ieee en se. 
Orders received..... 31,533,000 19,328,000 SEC Wweees 
ou ern ne sociation or ° ‘ Oo SOS, ’ ’ ’ ’ 
Stemthent deithns South Pi Associati (North Jan. 20 132 23,432,000 22,210,000 26,779,000 
Production, weekly average for 3 Carolina mills included)........... Jan. 27 149 27,760,000 23,324,000 24,471,000 
previous years (average number West Coast Lumbermen’s Association* Jan. 20 495 72,994,000 58,816,000 85,130,000 
of mills, a 32,050,000 (Washington and Oregon)......... Jan. 27 497 72,355,000 ro peng a eee 
On Jan. 27, On Jan. 28, i Jan. 20 126 17,397,000 ,669,000 30,779, 
— 1934 1933 Weiter, cine (Association (Inland yon 27 «126 ~—=«-20;623,000 «29,406,000 33,279,000 
VMnills) -no<.s.(2++ 78,829,000 97,963,000 | Northern Pine Manufacturers*....... = * +4 ty + eo y+) ty 
Northern Hemlock & Hardwood Manu- Jan. 20 21 585,000 "958.000 1,462,000 
eee eee ae tt eeeeees seees Jan. 27 24 819,000 1,817,00 1,497,000 
California Redwoo ssociation..... Jan. 20 22 6,183,000 5,305,000 3,355,000 
+ i + R Hi Southern Cypress Manufacturers’ As- Jan. 27 22 5,786,000 5,506,00 4,488,000 
Wes oas eview SEE = cndivee cece reece Jan. 20 14 1,169,000 1,426,000 1,649,000 
Sash ek . : ,; Jan. 27 27 1,094,000 1,850,000 1,707,000 
Special telegram to AMERICAN LUMBERMAN eee ee Oe — 
: : a Totala, Settweed Jan. 20 829 122,172,000 118,049,000 150,572,000 
SEATTLE, WasH., Jan. 31.—The 487 West Hardwoods Jan. 27 860 128,779,000 117,485,000 164,863,000 
Coast Lumbermen’s Association mills giving | Appalachian and Southern Hardwoods Jan 20 356 22,038,000 16,768,000 17,677,008 
“ti shi - i an ’ ’ ’ , ’ ’ 
production, shipment and orders during the | northern Hardwood...............++- Jan. 20 21 1,251,000 1,048,000 1,359,000 
two weeks ended Jan. 27 reported: Jan. 27 24 1,816,000 1,169,000 1,440,000 
Production 144,518,000 — 
Shipments 112,435,000 22.20% under production Bhs 2.0460 ewee ceencees Jan. 20 377 23,289,000 17,816,000 19,036,008 
Orders 182,726,000 26.44% over production Jan. 27 388 25,156,000 19,146,000 22,548,00 
a ade ad : ee ee . Jan. 20 1,185 145,461,000 135,865,000 169,608,000 
A group of 497 mills whose production re- *American mills. Jan. 27 1,248 153,935,000 136,631,000 187,411,000 


ports for 1934 to date are complete, reported 
as follows: 
Average weekly cut for 4 weeks— 








DE senmes tk haemaslihebanietaeede 52,194,000 
PE tebcd cnet eeaent Ceoreneenans 68,893,000 
Average cut for two weeks ended ? 
OO BE ces vvincstivietecseuswesene 72,675,000 ; 
A group of 487 mllls, whose production for A | 
the two weeks ended Jan. 27 was 144,518,000 
feet, reported distribution as follows: yay PE BDY,V, 
Unfilled H ele) be. 
Shipments Orders Orders p ‘ 
Rail ...... 42,377,000 62,138,000 112,332,000 
 eaTeo «.. 36,566,000 77,197,000 149,581,000 LONG LEAF PINE—The SHORT LEAF PINE—Soft Textured— 
Export 20,716,000 30,615,000 92,158,000 ini i i 
Local... 18996000 «itieeee OO Supreme Structural Wood wen Trim and Mouldings 
OAK FLOORING — Quartered an ain Manufactured f f 
2 2 anufacture: rom our ‘amous 
ceirapiiig en asanaaine DUGDEMONA Forked Leaf White Oak and Cherry Bark Red Oak timber. None better. 
A group of 163 identical mills, whose re- 


HARDWOODS—Air or Kiln Dried—Gum, Oak, Tupelo, Cypress, 
Beech, Ash, Elm, Hickory, etc. 


Mixed cars or straight cars to suit your needs. 


ports of production, shipments and orders are 
complete for 1933 and 1934 to date, reported 
as follows: 

Aver. for two 


weeksended Average for 4 weeks 
1934 1933 








Jan. 27, 1934 TREMONT LUMBER COMPANY, Rochelle, La. 
Production 57,329,000 54,413,000 42,541,000 
Shipments 45,295,000 40,801,000 41,326,000 
Orders 71,393,000 57,459,000 45,177,000 
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AMERICAN LUMBERMAN 


February 8, 1934 


Movement of Timber Products 


WasuincTon, D. C., Jan. 30.—Following is a statement of the movement of timber products 
during the two weeks ended Jan. 13 and Jan. 20, as reported by identical mills and published 
by the National Lumber Manufacturers’ Association for the Lumber Code Authority: 


Unit of Z 
Week No.of Meas- Production Shipments Sales Unfilled Orders Gross Stks. 
1934 1933 19 19 


Ended Mills ure 1934 1933 1 1934 1933 1934 1933 933 
ifc Jan. 13 23 Mbd. ft. 3,212 3,169 3,348 3,418 2,500 3,107 6,925 4,093 33,051 35,712 
Pex «-.---Jan. 29 35 3,796 3,410 3,405 3,986 4,387 3,320 6,962 3,520 37,001 33.412 
lasfir Jan. 13 3 Number 6,267 2,579 3,001 8,052 1,010 .... 12,847 6.640 12'279 7.664 
Douglas fir yan. 202 11,816 3,050 11,106 4,297 5,225 975 40,649 7,615 25,303 9'846 
doorsfir Jan. 13 3 Msq.ft. 1,720 1,383 2,085 1,258 1,312 723 5188 11372 6.696 4/516 
Dore veed Jan. 20 3 %” basis 1,720 1,586 1,559 940 2,585 852 6,135 1,583 6,867 4,874 
Southern 
an. 13 19 Mbd.ft. 915 538 728 243 583 188 2,086 949 
Rotary, Cot on. 20 19 621 320 442 386 ; 93 1,282 674 1.2! 
Stained Jan. 13 18 Squares 1,257 .... 623 .... 766 .... 2,460 .... 14,450 
Sta’negles*.Jan. 20 15 << See Soe §«6eeeae~ §=«eee 
ned Cedar Jan. 6 145 Squares 19,916 .... 19,776 .... 18,464 .... 48,464 |. :! 315,818 
shingles*.Jan. 20 172 18,869 .... 209,247 .... 30,021 .... 48,452 .... 305,304 
Southern Fr 9 
. a: lee 5 WO sc. Seas ws 2732 
aperest ne 8 oe a aS Fe a 
Bee case...Jan.13 8 Mbd.ft. 77 462 185 670 491 416 515 738 2971 1,230 
’ Jan. 20 9 270 408 «6219-604 «233841 t....¢.... 27es "640 


*Totals reported for week are given for stained and red cedar shingles, as comparative 
data for identical mills is not available. 


+No record. 





° ° ° to the end that all dealers may be benefited. 
California Mills Prepare to Memorials were read for Joseph Charles 
“3 Scheffer, charter member of the association who 
Resume Operating died last year, and for William S. Mays, of 


Crescent City, CALIF., Jan. 27—The Hobbs, Covington, who died this January. 
Wall & Co. mill has resumed operations here. 





The increased quota allotted for the first quar- 
og 4,000,000 feet, will allow fuller production. Heads PWA Inspectors 
During the past month the log pond of the com- Wasuincton, D. C., Jan. 29.—The appoint- 


pany has been dredged, the power house and ment of Howard A. Gray as director of the 
plant overhauled and new machinery installed. division of inspection of the Public Works Ad- 
ministration has been announced by Adminis- 
Mennocino, CaLir., Jan. 27.—Improvements trator Harold L. Ickes. Mr. Gray succeeds 
at the Mendocino mill are being made with a William M. Steele, who has resigned. 
view of operating the plant by spring. At Mr. Gray has had many years of executive 
present a new stack is being erected. A supply experience. For the past several years he was 
of logs sufficient for several months’ operation 
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executive vice president of the Yates-American 
Machine Co., of Beloit, Wis., large manufac- 
turer of woodworking machinery. 

The division of inspection checks up on work 
that is done under PWA loans and grants for 
non-Federal construction work to be done by 
States, municipalities, public bodies and private 
corporations. Inspectors are assigned to jobs 
from start to finish to see that the projects 
are built in accordance with the plans and speci- 
fications submitted when application for the 
allotment was made, that satisfactory materials 
are used and the job not skimped. 

They will also check up to see that extrava- 
gant materials and costly methods of construc- 
tion are not used to run up the cost of pro- 
jects, and that the thirty-hour week, minimum 
wage and other provisions of the Public Works 
Act are observed. 





Ammunition Magazines Built 
from War Salvage 


SAVANNA, ILL., Jan. 29—The War Depart- 
ment has recently sold some twenty warehouses, 
located at the Savanna station, to the General 
Wrecking & Lumber Co., of Chicago. These 
were temporary buildings erected during or just 
after the close of the World War. They con- 
tain one and a half to two million feet of lum- 
ber and about 900 tons of corrugated roofing. 

It is expected that during the year there will 
be built at the Savanna station a number of 
magazines for explosive materials. These mag- 
azines are in no sense to take the place of the 
temporary structures; but when they are com- 
pleted this will be the largest ammunition depot 
in the United States. Practically all the bombs 
and shells for the air service will be stored 
here. An appropriation of $1,500,000 has been 
made for this work. About twelve miles of 
railroad and seven or eight miles of paving will 
be constructed. 





is on hand. 





SACRAMENTO, CALIF., Jan. 27.—If the plans 
of C. F. Setzer, president of the Setzer Box 


Co., materialize, this city will soon have its THE FASTEST SELLING 


first sawmill. All three methods of transporta- 
tion of logs, water, rail and truck, will be used. 
Complete surveys of surrounding timber land 
have been made, and the results prove that 


there is sufficient material for practical opera- LI aka OF PAINT 


tion. It is estimated that the company will re- 


= 40,000,000 feet of lumber for box shook B R u s H E S 


Tennessee Retailers’ Annual 


(Continued from Page 35) 
sent by Joseph G. Rowell, secretary of the 
Alabama Lumber & Building Material Associa- 
tion, who had expected to attend the meeting. 

A representative from the local CWA or- 
ganization outlined the routine procedure of its 
work, stating that its purpose is to get money 
circulating rapidly and in quantities. 





Social Control Supersedes Anarchy 


“As I perceive it, 1933 was a marvelous year,” 
Flem Smith declared. “We touched bottom 
and rose with courage, determination and, in 
some respects, wisdom, to battle our economic 
and social problems. We saw the death of the 
old policy of drift and non-interference, of 
governmental irresponsibility. We saw social 
control substituted for business anarchy.” 

Resolutions adopted by the association urged 
the President and Congress to enact legislation 
necessary to provide Federal money direct to 
the prospective home owners, who have not 


received any type of Federal assistance. Belief * hw | : : As 


was expressed in the resolutions that the South- 
ern Pine Association, in allowing small mills 
to sell to retailers at wholesale prices, is not 


GREATEST PROFIT 


AND ’ 
die 


' THE sary et 


MORE NEW w NDOW 
TORE Dispiays 


co-operating with the association as it should. USE im amy THIne 


It was decided to request that association to 
co-operate more closely, through the small mills. 
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C3 PACIFIC COAST CJ 


TO SERVE 


2 PLANT. YOU IN- 
MIXED-CARS 


Pine Lumber & Factory Products 


PONDEROSA PINE 
IDAHO WHITE PINE 


7@ Long Lake Lumber Co 


—-oR— 
PINE FRAMES TRIM 
AND MOULDINGS 


72 SpokanePine 
ProductsCos 


SPOKANE, 
WASH 












ED CARS 


Our Specialty 


YARD AND 


SHED STOCK 


Including Bevel Siding, 
Mouldifes, Lath _ 
Shingles 


WHITE RIVER. 


LUMBER CO. 


ENUMCLAW, 
WASHINGTON 





















DAVENPORT 


HOTEL 


Spokane, 
Washington 


Complete hotel and 

dining service, In- ; 

formal. 600 

rooms, outside. 
Fireproof. 
Rates and 

Prices are most 
moderate. 


LOUIS M. DAVENPORT, President 


Rendezvous of 
Lumbermen of 
the Northwest. 


























Richard Shipping Corp. 


Established 1847 


44 Beaver Street, NEW YORK 


Ocean Freight Brokers 
and Contractors 


Foreign Forwarders, Customs Bro- 
kers. We handle all classes of cargo 
and attend to collectior of invoices. 


Special department handling export lumber shipments 
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Market News from A 


Tacoma, Wash. 


New Business.—Lumber operators here are 
encouraged at indications that railroads, 
highway departments and governmental 
agencies intend to purchase several millions 
of dollars worth of lumber from Pacific 
Northwest mills during the next few months. 
Some of these orders already have been 
placed, but a number are still in the offing, 
and competition for this business is expected 
to be lively. Although production is going 
ahead at a steady pace, it is not keeping step 
with orders, so unfilled orders show some- 
what of a gain. Most manufacturers regard 
this gain as temporary. It was caused largely 
by the publication of an amended minimum 
price list covering items of Douglas fir and 
West Coast hemlock, for a number of pur- 
chasers are believed to have materially in- 
creased their orders before the effective date 
of the amended list, Jan. 20, to take advan- 
tage of the more liberal regulations. 


Production. — Grays Harbor reports the 
starting of the Grays Harbor Lumber Co. 
mill and the Polson shingle mill during the 
past fortnight, and the possibility of early 
resumption of cutting by the E. K. Wood mill 
and Northwestern shingle mill. The Polson 
shingle mill resumed after being shut down 
for nearly three years. From Raymond, on 
Willapa Harbor, comes word that the shingle 
mill of the Willapa Harbor Lumber Mills has 


resumed. At Salkum, near Chehalis, the 
Chehalis Mill Co.’s sawmill started cutting 


again after being down since July, 1931. 


Intercoastal.—The Puget Sound Associated 
Mills (Inc.) announces that it has booked 
the steamer “American Oriole” to load 5,000,- 
000 feet of lumber here and at Olympia late 
in February or early in March for New York. 
The “American Oriole” will be making her 
second of four trips to the east coast under 
charter to the Puget Sound Associated Mills. 
She is to carry a full cargo of 5,000,000 feet 
on each trip. The other trips will follow in 
the early spring. 


Seattle, Wash. 


West Coast Woods.—While considerable 
complaint is found that there is very little 
business, the total volume of lumber sold has 
been increasing each of the past four weeks. 
The new price list is thought to have en- 
couraged some rush to cover. In producing 
sections, weather conditions have been bad 
the past fortnight; heavy rains have again 
brought a flood menace. There is agreement 
that inquiries from domestic markets are 
better. These inquiries come from railroad 
and industrial sources, and not from yards. 
Mill inventories are lower, and order files 
have increased during the past fortnight. 
Some say that side cut is hard to sell and 
is accumulating. 


Rail.—Shippers here report a large volume 
of inquiries, especially from the middle West 
and some of the eastern back-haul territory. 
There are also some inquiries from the At- 
lantic coast for all-rail shipment, these call- 
ing mostly for upper grade stock. Govern- 
ment work accounts for a lot of these. The 
new price list is mostly the same as the old 
one. Some items advanced, but staple items 
are unchanged. Car material has advanced 
and industrial items are up $5 and $6. 


Intercoastal.—This market is reported very 
quiet. Inquiry is much improved. One large 
operator said the demand is good for rail- 
road material, structural bridge timbers, 
stringers and caps, and that the cargo mills 
are well loaded with orders for these items. 
Order files in general are light, but produc- 
tion is so low that dealers seeking prompt 
deliveries are advised to order now, as no 
night shifts will be run to reduce accumu- 
lated orders, as in the past. Ship space is 
ample for the present movement. The new 
price list on the whole is favored by Atlantic 
coast shippers. 


Export.—The United Kingdom and Con- 
tinent were most active in buying the past 
two weeks, while Oriental trade has declined. 
An advance in the f. a. s. price of about $1 


is contributing to a lack of buyer enthusiasm, 
The United Kingdom and Continent are buy. 
ing clears as fast as they can be obtaing 
and in addition the Continent is buying mer. 
chantable. The steady ocean rate of 47/6 j, 
a big factor in the consistent flow of lumbe 
to Europe. Chinese and Japanese exchang: 
is down. Three weeks ago the Japaney 
buyer could buy lumber, at present CoSting 
$32, for $29.70. Steamship rates are strong 
Lumber to Shanghai moves at $6, with $6.5) 
assessed for the northern ports, while baby 
squares move to Japan at $5.50, and larg 
squares at $6. The east coast of South Amer. 
ica has forwarded some inquiries for larg 
amounts of lumber, and exporters here be. 
lieve they are close to some good-sized or. 
ders. Some inquiries are also coming fron 
the west coast. The export mills are no 
cutting on expected business, and have prac. 
tically no stocks. Their production await; 
the initiative of the buyer. 


Shingles.—A small volume of orders is cut- 
ting into the small surplus of shingles o 
hand. Production is very low. Prices ar 
unchanged. Production allotment for the first 
quarter has been set at 996,500 squares, 2 
percent of which, or 797,200 squares, is al- 
located to American production, and twenty 
percent of which, 199,300 squares, is allo- 
eated to Canadian importation. Allocations 
are being made to all registered mills. 


Logs.—Prices are about the same. Cedar 
moves at $12 and $18, and while there are 
logs enough for requirements, there is no 
surplus. Fir logs commonly move at $10, $14 
and $18, with peelers bringing $22. Hemlock 
logs go at $7.50 and $8, but logs sold for 
export bring around $14, 


San Francisco, Calif. 


Coastwise and Export.—Movement is light, 
but a general increase is expected by spring. 
Intercoastal rates remain the same. Arrivals 
at the San Francisco harbor from northern 
ports have been increasing since Jan. 1. Five 
ships docked Jan. 25, the largest single cargo 
being carried by the “Santiam” from Willapa 
Harbor, 1,050,000 feet to Sudden & Christen- 
son. There have been a number of inquiries 
from both China and Japan, with a continued 
increase expected in freight rates. 


Production.—Output has been increasing 
since the beginning of the year. The box 
factory of the Fruit Growers Supply Co., 
Susanville, was opened Jan. 23, the first 
time in about a year. The entire plant will 
be operating within a month, employing 4 
full crew of over 450 men. The Clover Val- 
ley Lumber Co., Loyalton, will begin its 1934 
season about Feb. 15. 


Minneapolis, Minn. 


Northern Pine.—Although trade still Is 
confined largely to sales of mixed cars desig- 
nated for speedy shipment to retail yards, 
the market is more than usually active for 
this time of year. Stocks at mills have fallen 
below the hundred million feet mark and 
production amounts to only one-third of the 
business volume. Shipments during January 
exceeded sales by well over a million feet. 
Dealers as yet are not placing orders in 
preparation for spring demand, but rather to 
fill in shortages disclosed by inventories. In- 
dustrials are fairly active, box and crate in- 
terests taking a considerable volume of low 
grade stock. 


Millwork.—An increasing number of in- 
quiries from rural sections—little interest 
being shown at present in the larger popula- 
tion centers—feature the sash and door 
market. Cold weather has put a damper on 
almost all new projects. Prices are firm. 


Northern White Cedar.—A fair volume of 
orders, considering the season of the year, 
and a larger number of inquiries, are being 
received. Some retailers, apparently expect- 
ing an advance in prices, are placing orders 
in considerable volume. Production has 


fallen off because CWA projects have lured 
woods workers to other employment, manu- 
facturers say, and there is certain to be 4 
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sricas Lumber Centers 


shortage of some items. With millions being 
poured into this section by the Government, 
retailers and manufacturers alike are agreed 
that much necessary repair work will be done 
this spring. Business at present is confined 
to the smajler sized posts. There is little 
demand for poles of any length. 


Memphis, Tenn. 


Southern Hardwoods.—Considerable market 
improvement has been noted, and on many 
popular items the mills are securing more 
than code minimum prices. Many consuming 
groups are anxious to make purchases. The 
automobile and furniture manufacturers have 
been the best buyers. Flooring manufac- 
turers have also been in the market and are 
paying fair prices for flooring oak. The prin- 
cipal demand is for oak and gum. Demand 


from overseas has been exceptionally slow 
put some offers have recently been received 
at better prices than paid prior to Jan. 1. 


Mills have been operating according to allot- 
ment, but a few have been forced down be- 
cause of bad weather. 


Louisville, K 

ouisville, Ky. 

Hardwood demand has been very quiet 
since before the holidays. There is an ac- 


tive demand for quartered white oak for beer 
or whisky cooperage. The whisky barrel de- 
mand is gradually taking up a lot of surplus 
dry kiln space in Louisville. There has been 
some scattered demand for inch Nos. 1 and 2 
common hardwoods for export, but virtually 
no domestic demand. There has been just a 


littl movement of inch FAS, Nos. 1 and 2 
common willow. Some sap gum in No. 2 
common has also sold. There has been a 


seattered demand for walnut, chiefly in No. 1 
common and select. Cypress has been quiet 
for all uses, and cottonwood is dead. Ash 
has been in fair demand from domestic and 
export buyers. Plain and quartered red gum 
have been slow. Some low grade gum for 
crating use has been sold. Poplar has turned 


dull again. 
Baltimore, Md. 


North Carolina Pine.—Some of the yards 
managed to increase their turn-over because 
of supplying large construction work, but the 
great majority found trade slow. Box mak- 
ers are active but carry stocks enough to 
last them for some time. Code uncertainties 
kept prices indefinite. 

Longleaf Pine.—Demand for Georgia pine 
is quiet, with the mills disposed to stand 
upon quotations, while potential buyers feel 
that the amount of business offering does not 
warrant any rise in costs. The stocks in the 
yards are still light. 

Douglas Fir.—The market is quiet. Big 
projects such as the new tunnel of the Penn- 
sylvania railroad here serve to lift the busi- 
ness definitely above the low of the depres- 
sion, 

Hardwoods.— Some of the hardwood dis- 
tributors continue to report a fair volume of 
business, with the general feeling in the 
trade perhaps better than it was. 


Buffalo, N. Y. 


The lumber trade has continued quiet re- 
cently, owing to some extent to the wintry 
weather, and also to the desire of dealers to 
keep down their stocks until they see signs 
of improvement in building. A large share 
of the business placed during January has 
been industrial, and some concerns have 
profited by the release of Government orders. 
The retailers of this vicinity will soon be 
doing business under a price code of their 
°wn, which is expected to be of benefit. 


Hard woods.—The trade has not been at all 
active but most consuming plants are more 
na mood to buy than they were a year ago. 
Some wholesalers report a slight increase in 
inquiry, with various lines of industry mani- 
festing interest. 


Western Pines are not moving in any large 


quantity, and many retailers and industrial 
concerns are postponing their purchases until 
there is more need of stock. Very little lum- 
ber is being carried in retail yards in this 
section, so that more buying is looked for 
during the next few weeks. Some whole- 
salers find that the inquiry for California 
sugar pine is a little better. 


Northern Pine demand has been curtailed 
by the wintry weather and lack of new build- 
ing work, but more industrial buying is ex- 
pected soon. Prospects are for more build- 


ing as well as more activity at industrial 
plants. Few concerns in this section have 
much lumber on hand. 
Birmingh | 
irmingham, Ala. 
Southern Pine manufacturers find orders 
exceeding production under present allot- 


ment, and shipmens are falling, due to bad 
weather. Logging during the past two weeks 
had been slow on account of continued rain- 
fall. Buying is largely for Governmental 
agencies, or for replacement of yard stocks 
where these agencies had depleted them. 
Northern Alabama yards, especially in the 
Tennessee Valley section, have sold all stocks 
of dimension and No. 2 common flooring, sid- 
ing and ceiling. Purchases of No. 1 and 
better grades are negligible. Stocks suitable 
for coffer dam work are in demand in the 
Sheffield section. Local mills, delivering to 
dam site at figures less than mills in the 
central and southern part of the State, can 
load cars and stay within the Code limits as 
to prices. Reports from all sections of Ala- 
bama indicate the CWA November sales are 
all unpaid. Mills that supplied the yards 
with lumber, based on payment from collec- 
tions from the Government, have in many 
instances stopped delivery on contracts until 
old bills are settled. 


Shreveport, La. 


Southern Pine.—Demand was at a very low 
ebb during the first half of January, but 
since there has been slight improvement in 
inquiries and orders. The export trade has 
shown a slight improvement during the new 
year, but the activity is not sufficient to give 
very much encouragement along that line. 


Kansas City, Mo. 


Lumber orders showed a decided expansion 
last week. A large part of the increase was 
in the industrial division. Retailers showed 
increasing interest through their inquiries. 
A few orders were placed for public works 
projects, but this business generally has 
fallen off somewhat from the level of Decem- 
ber and the first two weeks of January. 
Large orders were booked by industrials. 
Motor car body plants in this territory are 
running at full production, and their lumber 
needs have increased accordingly. Railroads 
placed some large orders for track and car 
repair material, and indicated further pur- 
chases would be made. Box factories were 
out of the market temporarily. There was a 
good demand from furniture manufacturers. 
Store fixture manufacturers are in the 
market now and then. Brewers’ and distil- 
lers’ orders were for smaller amounts. Stave 
mills in southern Missouri and the Ozark 
region of Arkansas are running on full pro- 
duction schedules. 


Southern Pine producers 
heaviest business was with industrial con- 
sumers. Retail yards sent inquiries from 
time to time, but were unwilling to pay 
quoted prices. Most farmers have received 
their Federal checks, but the money has not 
found its way into the pockets of the retail 
lumberman., 

Western Pines were in good demand, and 
in many cases mills filled orders with diffi- 
culty. Recent floods caused a drop in pro- 
duction, and producers had no opportunity 
to build up stocks. Mills still have heavy 
order files. Industrial business was fair. 


Douglas Fir was in good demand as a re- 
sult of amended price lists, Railroads were 


reported their 
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KLAMATH 
IS THE 
HOME 
OF FINE 
QUALITY 
PONDEROSA 


PINE 


Klamath has long been known for the 
fine quality of its Ponderosa Pine. Crater 
Lake begins with this dependable, basic 
quality and maintains it through to de- 
livery to you. Depend on us for your 
needs in 



















Selects - Common 


S4S or Rough 


Shop and Box 
Let Us Quote on Your Needs 


SPRAGUE 
RIVER, 
OREGON 


Huntington 
Taylor, 
General 

Manager 


Sell More 
Modernizing Jobs 


by showing prospective customers how the 
completed job will look, how much it will 
cost. 

Send us your prospect’s own sketch or 
snapshot of present building with suggestion 
of what change is desired. We will furnish 


FLOOR LAYOUT, PERSPECTIVE SKETCH, 


+++ 


Immediate attention by air mail. Send us 
a trial job—will make money for you. 

We also make, sell and rent models made 
to your plans and specifications. We fur- 
nish house plans and material lists. Write 
for special low prices. 


Lumberman’s Drafting 
& Listing Service 


233 Drumheller Bldg., Walla Walla, Wash. 


HOTEL BENSON 


Portland, Ore. 


E believe 

that there is 
no other hote: in 
the entire United 
States more hand- 
somely furnishedor 
that offers more to 
the traveler. 


LUMBER AND 
MILLWORK LIST 
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Operz.tors 
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large purchasers, and line yard companies 
came in the market for scattered amounts to 
round out stocks. Small-yard owners were 
not heard from. 


Hardwood sales continued slow. 
quickened slightly. Yard items were gener- 
ally in much slower demand. Industrials, 
especially motor car and furniture manufac- 
turers, were in the market for good-sized 
amounts. Brewery and distillery call was 
much lighter. 


Shingles and Lath.—Colder weather, accom- 
panied by snow, brought out a number of 
orders for shingles. Lath are dull, and sup- 
plies are large. 


Flooring 





CORTLAND 7-5530 


J. HERBERT BATE CO.,Inc. 
WHOLESALE 


LUMBER 
50 Church St, New York, N. Y. 























BUYER ano 
SELLER 


ARE BROUGHT TOGETHER 
BY USING THE 


CLASSIFIED 
DEPARTMENT 


of the American Lumberman. The 
classified ads are read each issue by 
both the buyer and seller. A quick 
way to get what you want and dispose 
of anything you want to sell. 


How to Figure Costs for Advertising 
In Classified Department 


i OE... acenensasbatnenetbanes 30 cents a line 
Two consecutive issues........... 55 cents a line 
Three consecutive issues.......... 75 cents a line 
Four consecutive issues.......... 90 cents a line 
Thirteen consecutive issues.......... $2.70 a line 
Twenty-six consecutive issues....... $5.40 a line 


Seven words of ordinary length make one 
line. 

Count in the signature. 
as two lines. 

No display except the heading is per- 
mitted. 

Extra white space figured at line rate. 

One inch space advertisement is equal to 
fourteen lines. 


Heading counts 


Remittances to accompany the order. No 
extra charge for copies of paper containing 
advertisement. Copy must be in this office 
not later than Wednesday morning in order 
to secure insertion in regular department. 
All advertisements received later will be 
placed under heading Too Late to Classify. 


Send your advertisement to the 


AMERICAN LUMBERMAN, 
431 S. Dearborn St., Chicago, Ill. 
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Norfolk, Va. 


North Carolina Pine.—There has been very 
little activity in the market, or in lumber 
operations, though the southern states have 
had exceptionally favorable weather for 
lumbering and building operations. Con- 
fusion was caused by the publication of the 
new price list on Jan. 9, showing prices f.o.b. 
mill points, whereas the previous price list 
showed delivered prices Virginia cities, to 
which local freight on published weights was 
to be added. Publication of this and the re- 
cent code hearings had given many prospec- 
tive buyers the impression that prices were 
to be revised downward, so that they delayed 
placing new orders. Inquiries, outside of 
Government, have been very small, and so 
have orders, though some mills report a 
better business in certain territories not 
specifically covered by the original Code price 
list. Present prices are criticized by retail 
yards and other large users, as well as by 
ultimate consumers. It is doubtful if the 
January production allotment will be availed 
of by the majority of millmen, even though 
it is not much over 100 working hours for 
the month, for with cost of production in- 
creased, millmen can not afford to pile up 
stock, as the banks are not over-generous, 
and wholesalers do not care to take undue 
risks in partially financing mills. 


St. Louis, Mo. 


Retail dealers here continue to report 
larger sales volume than in January of last 
year, with prospects considerably brighter. 


New England 


[F. J. Caulkins] 


Boston, ‘Mass., Jan. 29.—With the New 
England manufacturers ironing out their Code 
difficulties at their annual meeting in Man- 
chester, N. H., on Wednesday, and the retail 
dealers in this section devoting three days to 
their annual convention in New York, with 
code matters occupying the center of the stage, 
transactions in lumber have been at a low ebb 
during the past week. 

West Coast Fir and Hemlock.—Cargo re- 
ceipts thus far in January have totaled well 
below the average of the past five years, 
though they are a million feet greater than 
in January, 1933. The movement from retail 
yards has been light, but the wholesale offices 
continue to book yard schedules for mill 
shipment in the spring, and have apparently 
been surprised by the volume of this class of 
business. A complete revision of the Code 
price list as it applies f. a. s. at the mills 
came through from the West Coast ten days 
ago and became effective last Monday, Jan. 
22. There were few important price changes 
upward or downward, and those were made 
chiefly to correct inequalities or errors found 
in the earlier list. A hundred or more quali- 
fying foot notes were added to this f. a. s. 
list. The c. i. f. Atlantic Coast list was made 
up in New York last week, and is now in the 
hands of all intercoastal shippers. That the 
codes are being studied intensively is demon- 
strated in a development of recent date. 
Errors crept into the original f. a. s. mill 
price list on the West Coast, which permitted 
the sale of car and railroad timber at prices 
$2 to $7 lower than the listed prices for simi- 
lar sizes and grades of retail yard stock. 
Many orders were booked at these lower 
prices for delivery to the yards. There was 
Code Authority behind these orders. A com- 
plaint was promptly filed with the West 
Coast Lumbermen’s Association, administra- 
tive authority, and a ruling came through 
which in effect declares that if the material 
is for delivery to a retail yard, these orders 
can not be filled at the prices quoted. These 
railroad material items have been eliminated 
from the new f. a. s. list. The yard men had 
placed bona fide orders with wholesalers, who 
in turn had quoted prices authorized by the 
Code list, so the latter do not accept the rul- 
ing with grace, 

Eastern Spruce.—tThere is difficulty in plac- 
ing new business with the mills where prompt. 
delivery is necessary, particularly in the 
larger sizes. The plants are limited to a 40- 





February 8, 193; 


A number of dealers have stated that the 
will be in the market for fill-in items earic 
than they had expected—having made Poel 
what heavy purchases in October and No. 
vember. 

Southern Pine representatives report very 
satisfactory bookings of railroad, and par. 
ticularly of bridge, material. With Sizable 
programs for car repairs, it is expected that | 
work will start about the middle of Fepry. 
ary. River work likewise continues to sup. 
ply a good volume of business. 

West Coast representatives report an jp. 
crease in inquiry, with some buying by rail. 
roads and several good-sized timber orders 
for river work. 

Hardwood representatives state that thers 
has been an increase in buying of car oak 
and switch ties, with a fair demand now fo, § 
mattress lumber for use in river projects, 4 
number of the railroads appear to be buying 
more oak car decking. Sales of oak flooring 
continue very light. 


Portland, Ore. 


West Coast Woods. 
active, 
from code production allotments in order to 
fill orders. Foreign demand is somewhat 
quiet, Japan being about the only market 
showing signs of activity. Wages will be in. 
creased 2% cents an hour Feb. 1 at all opera- 
tions working under the schedules of the 
Loyal Legion of Loggers & Lumbermen in 
Oregon, Washington, Idaho, California and 
Montana. 


Trade News 


hour week under the Code, and now have 
order files that will require four to six weeks 
to clear. There are no important price 
changes, the Code minimum base for dimen- 
sion f. o. b. mill remaining at $26 for sizes 
up to 8-inch and lengths up to 16 feet. 
Lath and Shingles.—There is little call for 
spruce lath, and stocks at the mills are not 
heavy. For standard lots of either width, the 
price is uniformly $5.10 delivered at Boston 
rate points. Eastern white cedar shingles 
are still offered at the pre-Code base of $4.50 
for extras, as no official code list has yet been 
issued. For the West Coast red cedars there 
is a normal stock at all water terminals here, 
also at Providence and New London, where 
the f. o. b. prices range from $3.85@3.90 for 
the 16-inch XXXXX, and $4.25@4.35 for the 
18-inch Perfections. For the same grades the 


-Domestic business js 


with some mills seeking concessions © 





carload all-rail prices are $4.17 and $4.56, 
delivered at Boston points. 


Maple Heel Stock.—The heel shops are still 
marking time. Prices for their product are 
too low to yield a reasonable margin of 
profit. In shoe circles it is reported that 
heavy sales at the “shows” filtered through 
to the western centers of production, at 
which the labor problem was less acute than 
in these eastern shoe towns, where business 
last year was stagnated by labor troubles. 
The well-financed heel shops have large 
stocks of heel maple carried over from last 
season, and will not be in the market before 
April. Few are now operating, though the 
present should mark the height of their busy 
season. The standard No. 2 grade of heel 
maple is now quoted as high as $110, and as 
low as $90. No Code prices have yet been 
established. 


Pine Boxboards.—More mills are operating 
in New England than there were one year 
ago, but, under the Code quota of 40 hours 
per week, the output is almost in exact line 
with that of one year ago. Of the 47,000,000 
feet of round edge box lumber sawed in 1933, 
there is only 13,662,000 feet unsold. The 
cost-protection minimum price continues at 
$17 f. o. b. mill, and for the inch square edge, 
$27. 








THERE BEING little mechanical equipment used 
in the average retail yard, the cause of a high 
accident record points directly to the human 
element. It is therefore important to employ 
only intelligent workmen; to teach them care- 
fully, and to caution them often. It has been 
well said, “That the best safety device known 
is a careful man.” 
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Six New Books on Forestry 


To the reviewer’s desk have come several 
hooks on forestry; ranging from elementary 
studies intended to be used in the public schools 
to polemical arguments about forest ownership 
and public policy, and including technical works 

“st diseases. 

gel and School Studies, A Correlation 
for Elementary Grades, by I, V. Jotter, assist- 
ant professor of forest extension at the Univer- 
sity of Michigan, is intended not as a text for 
children but as a guide to teachers in presenting 
the simpler facts of forests and tree culture in 
public schools. It suggests study in the open, 
especially during the spring, and it presents 
both an introductory and an advanced pro- 
oram. There are references to standard and 
available works to aid the teacher in preparing 
for the classes, and methods are suggested of 
relating these lessons in forestry to other 
studies, such as geography and arithmetic. It 
is a book which should be of incalculable value 
to a teacher in doubt about a method of teach- 
ing these matters. ; 

Post-Logging Decadence in Northern Hard- 
woods, by Ralph C. Hall, of the United States 
Department of Agriculture, is a study covering 
an investigation of three years into the diseases 
and pests which attack hardwood trees after 
part of the stand has been logged off. This 
deterioration or decadence in partially logged 
areas or following selective cutting has long 
been marked. Mr. Hall has concluded that 
some of these decadent factors, such as the 
bronze birch borer, are secondary enemies and 
that primary causes are to be found in changes 
in physical factors of environment. Selective 
logging, for instance, which is widely advo- 
cated as a means of forest perpetuation, pro- 
duces these changes in environment; and Mr. 
Hall’s study indicates that such logging must 
be conducted with more than usual care if the 
remaining trees are not to suffer. 


Forestry: An Economic Challenge, by Arthur 
Newton Pack, ($1.25), is a statement of the 
newer forestry thought upon the protection, 
extension and use of the country’s wooded area. 
Mr. Pack, who has had wide experience in this 
field, states that the old battle cries about the 
vanishing forests and the danger of an exhaus- 
tion of building materials must be revised. He 
does not fear a wood famine; but he thinks 
that forestry in the future must deal with eco- 
nomical land use, protection of water sheds, 
prevention of soil erosion, better distribution of 
forest areas in relation to use and the like. The 
book is a broad statement of the newer forest 
economics and deals with basic principles of 
public policy. 

The People’s Forests, by Robert Marshall, 
($2), is a popularly written work on forest 
ownership. Dr. Marshall is a professional for- 
ester of extensive training and wide experience. 
His book is largely an argument that private 
ownership has failed, at least from the point of 
view of the preservation and full use of the 
forest. But public ownership, he thinks, must 
be supplemented by comprehensive land plan- 
ning, changes in rural government, considera- 
tions of recreational interests and a more ex- 
tensive program of practical and scientific for- 
est research, 

Forest Education, by Henry S. Graves and 
Cedric H. Guise, ($2.50), is of special interest 
to teachers and administrators of forestry 
schools and to students and prospective students 
of forestry; but it has a large value to forest 
Owners and to laymen who are interested in the 
newer economic theories of conservation. The 
study was made under the direction of the 
Society of American Foresters and was financed 
by the Carnegie Corporation. Mr. Graves is 
dean of the School of Forestry at Yale, and 
Mr. Guise is assistant professor of forest man- 
agement at Cornell University. 

The Forestry Almanac, 1933 Edition, was 
compiled and edited by the American Tree 
Association. It contains a wealth of informa- 
tion about forests, the forest service, schools of 
forestry, legislation, forestry associations, or- 
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Dollars That Buy Insurance 


As the value of the dollar goes up or down, it should be a matter of 
vital concern to all of us as to how our dollars are spent. It’s good busi- 
ness to know that our dollars are buying the greatest possible value in 
merchandise or service purchased—and that’s just as true of insurance 


as of anything else we buy. 


Protection and Saving 
Lumber Mutual Policies provide maximum protection, specialized for 
the lumber industry. They provide expert cooperation in fire preven- 
tion. They assure fair adjustments and prompt payments of loss. And 


substantial dividends assure definite savings in cost. 


Dollars invested 


in Lumber Mutual Insurance are wisely spent. 


Ask any of our companies what that mutual 
interest means in protection and saving. 












Lumbermens Mutual Insurance Co., 
of Mansfield, Ohio. 

& Pennsylvania Lumbermens Mutual 
Fire insurance Co., of Philadel- 
phia, Pa. 

Central Manufacturers Mutual Insur- 
ance Co., of Van Wert, Chio. 








—— 


WITH THAT 


MUT 


Northwestern Mutual Fire Associa- 
tion of Seattle, Wash. 


Indiana Lumbermens Mutual Insur- 
ance Co., of Indianapolis, ind. 


The Lumber Mutual Fire Insurance “¢ 
Ce., of Boston, Mass. - 


VAL 
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ganizations which co-operate in dealing with 
forestry problems and the like. It has a lengthy 
list of the names and addresses of private tech- 
nical foresters, with their special fields indi- 
cated. The book is well indexed. 

These books may be secured through the 
AMERICAN LUMBERMAN at publishers’ prices. 





Northern California Building 
More Active 


San Francisco, Cair., Jan. 27.—There is a 
demand for homes here and in Oakland. A 
great deal of confidence is placed in Federal 
aid in the form of home loans. A prominent 
south San Francisco real estate man, comment- 
ing on the situation, said, “Never in my experi- 
ence in the rental business has my list been so 
low as it is now. Unless more homes are built, 
we will continue to turn away people by the 


dozens.” A survey is being made in that com- 
munity to determine the number of existing va- 
cancies and type of home desired by prospective 
residents. A number of new factories are be- 
ing built there, including the American Brake 
Shoe Co. plant and the Heintz and Kaufmann 
expansion. Building supply dealers are no 
longer pessimistic. A. W. Bowman, Bowman 
Building Supply Co., Berkeley, said, “The out- 
look has never been brighter than it is now.” 
Construction in the winery and brewery busi- 
ness is decidedly on the upgrade. There are 
about a dozen wineries being planned for Fresno 
alone. A $150,000 brewery is to be constructed 
at Santa Rosa. 





INTELLIGENT READERS gain from the Ame_rI- 
CAN LUMBERMAN correct, dependable informa- 
tion of progress in all fields of news interest. 
The range, the scope and the quality of AmER- 
CAN LUMBERMAN news are unequaled. 
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Newsy Notes of Persons and Places 


and OFFICE 








\. W. Bowman has been named 
of the San Francisco branch of the 
suilding Supply Co., Berkeley, Calif. 

George A. Pope, sr., president of Pope & 
Talbot has been elected president of the 
McCormick Lumber Co., Portland, Ore. 


manager 
3owman 


Cc. 


A. J. Nolan, western sales manager of the 
Pacific Lumber Co., was a _ recent business 
visitor at his company’s Scotia, Calif., plant. 


Richard N. Jackson, of Baltimore, Md., vice 
president of the FE. IX. Jackson Co., with offices 
in the lirst National Bank Building, is on a 
vacation trip to Nassau. 


G. B. Huggins, of Grenada, Miss., vice presi- 
dent of the W. A. Ransom Lumber Co., sailed 
on Jan. 25 for an extensive business trip to 
Iurope. He will call on the trade in several 
countries before his return. 


C. H. Springer, widely known Olympia 
(Wash.) lumberman, has been re-elected presi- 
dent of the Olympia Building & Loan Associa- 
tion. He enters his 28th year as head of the 
association, of which he was the founder. 


Harry J. of Minneapolis, Minn., has 
been engaged by the Northern Pine Division 
agency ol the Lumber Code Authority as field 
man to explain Code provisions to operators and 
to make the necessary checks on their records. 


Gee, 


Lumber and building supply dealers of Buffalo, 
N. Y., were planning to give a luncheon at the 
Hotel Statler Jan. 31, in honor of the city’s 
new lumberman mayor, George J. Zimmerman. 
It was planned to present to him a walnut 
mantel clock. 


R. G. Willrich, who recently sold his inter- 
ests in the Lewis County Lumber Co., Cen- 
tralia, Wash., a retail yard, has leased the 
Leonard warehouse in Chehalis, Wash., where 
he has opened the Willrich Lumber Co., operat- 
ing as a retail yard. 


George A. Williams, of Tacoma, Wash., sales 
manager of the Peterman Manufacturing Co., 
was in Chicago this week calling on old friends. 
He says there will be trade available in 1934. 
In his opinion quality of goods and service will 
be the determining factor. 


J. E. Hoffman, of Hoffman Bros., Ft. Wayne, 
Ind., stopped in Baltimore Sunday in the course 
of an eastern trip. He was formerly with the 
Hoffman Lumber Co., of Fort Sumpter, S. C., 
and served a term as president of the Na- 
tional Lumber Exporters’ Association. 


C. L. Foretich, of Warren, Ark., sales man 
ager of the Bradley Lumber Co., of Arkansas, 
called on a number of hardwood distributors in 
Jaltimore, while he was en route to the retail 
convention held in New York. He expressed 
optimism about the outlook for trade. 


Orson E. Yeager and Elmer J. Sturm, of the 
Yeager Lumber Co., Buffalo, N. Y., were shaken 
up and bruised considerably Jan. 22 when Mr. 
Sturm’s car collided with another, which was 
reported to have failed to stop at a stop sign 
at a corner. Mr. Yeager was able to continue 
business the next day but Mr. Sturm was laid 
up for a week. 


Floyd McGowin has been elected president 
of the W. T. Smith Lumber Co., Mobile, Ala., 
to fill the vacancy created by the recent death 
of his father, J. Greely McGowin. The com- 
pany has lumber mills at several points in Ala- 
bama, including Greenville, Chapman, Linden, 
Fountain and Ruthven. Earl McGowin has 
been elected vice-president of the company. 


George B. Jobson, of Baltimore, Md., who 


for years represented the Gauley River Lumber 
Co. and the Dry Fork Lumber Co., the latter 
of Onego, W. Va., has moved from the First 
National Bank Building to the Munsey Build- 
ing. The Gauley River company, it is said, 
has become inactive, and the stocks of the Dry 
Fork company are being liquidated. 


Ed Shultz, well known retailer of Chickasha, 
Okla., who was first vice president of the South- 
western Lumbermen’s Association during the 
past year, took his doctors’ advice late in De- 
cember and went to Hollywood, Calif., to en- 
joy a rest and attempt to restore his health. 


Orville H. Green, president Wilson & Green 
Lumber Co., Syracuse, N. Y., has the distinc- 
tion of being one of a score of prominent men 
and women of that city invited to participate in 
a symposium conducted by the Syracuse Jour- 
nal on the subject, “If | Were Mayor.” In each 
daily issue of the newspaper a leading citizen 
states what his general policy would be if he 
were administering the city’s affairs. The issue 
of Jan. 16 carried a large portrait of Mr. Green 
and a statement, occupying the greater part of 
a column, outlining his views, upon local and 
national issues. As of paramount importance, he 
stressed necessity for reducing the tax burden. 





Leaves for Code Meeting 

[Special telegram to AMERICAN LUMBERMAN] 

PortTLAND, Ore., Jan. 30.—A. C. 
Eugene, Ore., left last night for Washington, 
D. C., to act as special advisor to the admin- 
istration during the meeting of the National 
Lumber Code Authority, which starts next 
Monday. 


Dixon, of 


New Mill Ready to Start 


The new sawmill of the Norton Hardwood 
Co., Williamston, N. C., on the Roanoke River 
is nearly ready to start sawing. M. J. Nor- 
ton, the proprietor, advises that he has an un- 
usually good location where a continuous sup- 
ply of good logs can be secured. He expects 
to cut gum, cottonwood, cypress and other hard- 
woods, and will cater to the trade of the furni- 
ture factories in central North Carolina and 
Virginia. 








Wholesale Company Organized 


Organization of the Alexander Warehouse 
& Sales Co., with offices at 20 West Jackson 
Soulevard, Chicago, has been announced by 
George H. Alexander. The company will do 
a wholesale business in lumber, and also in 
coal, roofing, clay products and other building 
materials. 

H. F. Pullen is vice president in charge of 
the lumber department, and I. K. McClatchie is 
vice president in charge of coal and building 
materials. Both of these men are well known 
to the trade in the Chicago territory, for at this 
address they have managed the purchasing de- 
partment of the Alexander Lumber Co., large 
line-yard concern, and its affiliated companies 
for more than twenty years. 


Lumbborsnain's Probated 


W. A. MacLean, late head of the Wood 
Mosaic Co., Louisville, Ky., who died Jan. 21, 
at Ft. Lauderdale, Fla., left an estate of approx- 
imately $500,000, according to his will probated 
Jan. 27. To his widow was left personal 
effects and one-third of the estate; the rest to 
be divided between four sons and a daughter. 
The will stipulated that the voting power of 
his 4,004 shares of stock in the Wood Mosaic 
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Co., (which are to be distributed between 4j, 
widow and children) be held intact and Vote, 
as a unit, through the Fidelity & Columb, 
Trust Co., for the period of ten years. Osea 
C. Barth, Mrs. MacLean’s brother-in-law; and 
J. J. Egan, official of the company, were name 
as an advisory committee. The trust company 
qualified as executor. j 


Elects Officers and Directors 


Hertrorp, N. C., Jan. 29.—The annual stock. 
holders’ meeting of the Major & Loomis Cp 
with headquarters here, resulted in election of 
the following officers and directors: 

T. R. Preston, New York, president; R. G. 
White, Edenton, vice-president and genera) 
manager; Charles Whedbee, secretary; A, w. 
Hiefren, treasurer. 

The directors include the officers aboye 
named and W. G. Gaither, of Elizabeth City. 
T. S. White and Thomas Nixon, of Hertforg 

The Major & Loomis Co. is one of the oldest 
companies in eastern North Carolina and has 
been operating in Hertford for the past 3 
years. Approximately 150 men are employed 
in its plant and logging camps. 





Marked Improvement in Business |s 
Reported 


MINNEAPOLIS, MINN., Jan. 30.—A. A. D, 
Rahn, of Minneapolis, vice president of the 
Shevlin, Carpenter & Clarke Co., today was 
elected general chairman of the Northwest 


Shippers’ Advisory Board by a vote of more 
of 


than 300 its members gathered for the 
eleventh annual meeting 
at the Hotel Radisson. 


Mr. Rahn, who was al- 





ternate general chair- 
man in 1933, succeeds 
C. W. McDonnell of. 


Bismarck, N. D. 
The inflow of govern- 
ment funds in northwest 





A. A. D. RAHN, 
Minneapolis, Minn.; 
Elected Chairman 





civil and public works 


projects has _ brought 
about a marked im- 
provement in business 


and farm conditions of 
the area, it was report- 
ed to the board. The 
reports were the result of a series of surveys, 
the basic note of which was a feeling that 
the progress toward normal conditions is cer- 
tain to continue with increasing momentum 
during the early months of 1934, stimulating 
railway traffic within the northwest States and 
between them and other sections of the country. 

Plans to help the railroads handle this in- 
creased volume of business, with particular 
emphasis on problems of car service and supply, 
on which the board specializes, were shaped at 
the meeting. 





Furniture Display a Success 


Hicu Pornt, N. C., Jan. 29.—With lumber 
manufacturers co-operating, the Southern Fur- 
niture & Rug Market closed with a new high 
record of achievement last Saturday, after 4 
two weeks show. ‘ 

Lumbermen were particularly interested im 
the show and played an important part in its 
success. That their labor will not be without 
reward, was forecast when first week attend- 
ance of buyers and sales scored a record. Buy- 
ing was active, though there was no stampede. 
One manufacturer stated that he had sufficient 
business booked to keep his plant running full 
time through the summer. Sales were re 
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ported consistently good throughout the terri- 
tory of the Southeast. That the South is re- 
gaining its former position as one of the 
country’s leading furniture markets was evi- 
denced by the fact that the large show building 
here was filled to overflowing and adjoining 
buildings fitted to accommodate exhibitors who 
were not able to get into the main building. 
An innovation was the dealer rooms which 
were offered completely furnished at a nominal 
price by a High Point lumber manufacturer. 
An interesting sidelight that added to the 
enthusiasnt created by the mid-winter show was 
the announcement in a High Point paper near 
the close that a local manufacturing concern 
was shipping thirty crates of finished office 
desks to the American embassy in Moscow, 
Russia. This unusual order, one of the first 
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items of trade between America and the Soviet 
republic since Uncle Sam extended recognition, 
was held as one of the best signs that better 
times are ahead for the furniture makers and 
the lumber dealers who supply the furniture 
factories with the raw material. 

Retail operators brought with them an optim- 
ism indicative of continued business through 
the spring with better trade in prospect this 
fall if crop yields are good and prices continue 
their upward trend. 





More THAN 4,600,000 Norway spruce trees, 
co-operatively grown, were distributed in 1932 
by State forest agencies for farm planting, 
under the Clark-McNary Law. Red pine was 
second in popularity, with slightly more than 
4,000,000 taken, and about 3,500,000 white pine. 


Broken Cut-off and Trimmer Saws 


[BY J. H. 


Most mills have trouble with broken cutoff 
and trimmer saws. This is a problem that has 
not yet been satisfactorily settled, some con- 
tending that the causes of the trouble lie in the 
tension, temper, fitting and the speed. 

Some saws are taper-ground, with thinner 
centers, tapered to run without set, yet they 
crack on the rim. 

One firm offered a substantial sum for the 
solving of this costly problem. After careful 
observation over many years in fast mills, I 
am convinced that the principal cause is vibra- 
tion. This sets up after long use, the bearings 
wearing out of round, which throws the saws 
out of balance, causing the cracks. 

The trimmer in a fast mill is a high-speed 
saw. When mandrels are new, there is little 
or no trouble. Saws will crack when run too 
dull. It is a fact that some good filers take 
excellent care of the head or main saws while 
letting the others run too long. 

A dull trimmer saw will grab, even though 
it has plenty of set; if it were sharp, there 
would be less grabbing. 

At the New Orleans Cotton Exposition in 
1887, Mr. Daniel Simonds remarked to me that 
if saws were sharpened before getting dull, there 
would be less saw trouble. 

I have noticed that in new mills there is 
little trouble with rim cracks in trimmers, 
which goes to substantiate my theory that a 
steady running mandrel prevents the vibration 
which causes cracks. 

It can be noted that in some mills where the 
trimmers have run for 10 to 12 years there is 
considerable shake. This is caused by the man- 
drel wearing out of round, throwing the saw 
out of balance. 

Small saws are not so much affected. Some 
mills run as large as 36-inch trimmers. The 
correct speed would be about 1,000 whereas they 
often are run at 1,500, which is the correct 
speed for a 24-inch saw. 

Fast mills are compelled to run their saws 
above the standard speed. This brings about 
mandrel trouble sooner. Some of the manufac- 
turers of trimmers realize this and furnish a 
better grade of steel. Using the grade of steel 
ot which a planer cylinder is made would settle 
the problem. 

Several years ago there was trouble in a big 
Texas mill—72-inch deck saws cracking badly 
on the rim. Saws of several makes were tried, 
and after the firm had lost about $1,000 on saws 
it was found that the mandrel was worn out of 
round. It had been made from a piece of low- 
carbon steel. It was asserted that the saws were 
out of balance, which was indicated by the shak- 
Ing or trembling. It took 34-inch to true the 
mandrel; the opposite end had worn, adding 
to the trouble. After remedying this there were 
no more broken saws. 

A large Florida mill had a speed mania. The 
-inch slashers were running at too high a 
speed; deck saws at 800, when 500 to 550 was 
plenty for a 72-inch saw. This mill lost several 
thousand dollars by excessive speed. 


MINER] 


With the introduction of the motor drive, 
speed nearly doubled, inviting trouble. Such 
saws should be carefully balanced. To run an 
18- or 20-inch saw at 3,400 is excessive. For 
hardwood it is entirely too fast. There is an 
analogy between wood and metal. A piece of 
hard or high-carbon steel can not be drilled or 
turned without slowing down the drill press or 
lathe. It is the same with wood—especially dry 
hardwood. 

Saws that have too many teeth or are run 
at too high a speed tend to burn their way; 
there is not being sufficient feed to make a cut 
and, due to the fine dust, the teeth slip instead 
of taking hold. The result is many cracked 
saws, including some rip saws. 

All high-speed mandrels will wear out of 
round, some much more than others. Where 
there is saw trouble and it is noticed that the 
collar bobs in running, it is a sure indication 
that something is wrong. 

Filers have their emery mandrels trued quite 
often if the material is not good; not from 
danger of broken wheels, but a wheel that wab- 
bles or trembles will not properly grind a saw. 

Owing to their length, trimmer pulleys are 
a problem to balance, and only a shop that is 
prepared for “static” balance can get them right. 
A narrow-face pulley can be balanced on sharp 
level ways for all standard speeds. 

Where pieces are broken out of trimmer pul- 
leys a piece of the same weight should be riv- 
eted, and the gap filled with a piece of good 
leather, slightly thicker. It will soon wear to 
the contour of the pulley. 

Long pulleys with considerable crown should 
be used, for a trimmer belt is a problem. Being 
short it requires attention to keep it at the 
proper tension. A good leather belt can be 
ruined by running over the edge of a narrow 
pulley. It would be better to have the pulley 
length twice the diameter, but this is hardly 
practical. 
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Write now for our catalog telling 
about our books that'll 


HELP YOU MAKE MONEY 
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TOP HAT Heidner & Company 


TACOMA, WASHINGTON, U.S.A. 


Aberdeen Plywood 


















SALES AGENTS FOR 


Company 


Plywood and Wallboard 


Douglas Fir — Spruce — Cottonwood 


Quality and Manufacture Guaranteed 
















STEAM FEED 


Costs little more than belt or 
friction type feeds, but makes 
a tremendous difference in the 
cut of the mill. Investigate. 


Write for catalog A. 


SOULE 


STEAM FEED WORKS 


MERIDIAN, MISSISSIPPI 
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AND BIRCH 
LOORIN G 


Our new flooring plant is equipped 
with the most improved type machines. 
You'll appreciate the better manufacture 
and superior quality of WELLS Flooring. 
Try a car now at low prices. 


SIWWELLS 


LUMBER COMPANY 


MANUFAC TYVYRERS 
17 17 


VON PLATEN-FOX 
COMPANY 


Iron Mountain, Mich. 


Manufacturers of 17 
Different Species of 


NORTHERN 
HARDWOODS 
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O TIMBER ESTIMATORS O 


JAMES W. SEWALL 


Timber Cruises and Valuations 
JAMES W.SEWALL PHILLIPS & BENNER 


ld Town, Ruttan Block, 
Maine Port Arthu:, Ontario 
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Incorporations 
ARKANSAS. Harrison—Jones Stave Co. Incor- 
porators: J. C. Jones, J. M. Bryant, Charles H. 


Bryant and Leslie E. Bryant. 


Russellville—Ozark Land & Timber Co. _ Incor- 
porators: N. G. Sawyer, R. L. Schuh and D. T. 
Cotton. 

CALIFORNIA. Los Angeles — Bowlus-DuPont 
Sailplane Co.; to manufacture sailplanes, gliders 
etc. Richard C. DuPont, San Fernando, interested. 

FLORIDA. Orlando—Clark-Davidson Lumber Co. 
J. W. Clark, L. J. Davidson and M. 8S. Davidson, 
directors. 

GEORGIA. Macon—Central Planing Mill Co.; 
to do a general lumber business. Incorporators: 


W. B. Willingham, Alfred R. Willingham, jr., and 
Mrs. Katherine W. Carmichael. 
ILLINOIS. Lisle—Square Deal Lumber Co. 


Ben- 
jamin D. Hankinson an incorporator. 


INDIANA. Peru—Pioneer Products (Inc.); to 
manufacture and sell ladders, furniture, ironing 
boards and other wood products. Incorporators: 


Reginald J. Lawell, Jesse L. Mudden and Albert 


H. Cole. 
KENTUCKY. Ashland—Kentucky Stave & Tar 
Co.; $35,000. C. A. Coleman, Ben Williams, jr., 


and L. C. Brisbin incorporators. 


MASSACHUSETTS. Marshfield—Marshfield Lum- 
ber Co. John Baker an incorporator. 

North Attleboro—E, G. & M. C. Ralston (Inc.); . 
building materials. Marcus C. Ralston, 104 Elm- 
wood St., an incorporator. 


NORTH CAROLINA. Asheville—Asheville Nu- 
Enamel Co.; $50,000. Paints, building materials 
etc. Care of Irwin Monk, Public Service Building. 

High Point—Perry Plywood Manufacturing Co.; 
$50,000. To manufacture lumber, furniture and 
factory supplies. Incorporators: C. W. Perry, 
James S. Phelps and Edna Dicks. 

OHIO. Luckey—Luckey Lumber Co. will open 
a retail lumber and building supply business .in 
about four weeks. 

Toledo—Toledo Woodworks’ Corporation. To 
manufacture house, store and office furniture and 
to do a general woodworking business. Will con- 
tinue business of Toledo Woodwork & Furniture 
Frame Co., 520 Interior St. 

OREGON. Lebanon—Ford Lumber Co.; 
Clair H. Ford an incorporator. 

Portland—East Side Manufacturing Co. 


SOUTH CAROLINA. Myers—G. S. Carter & Son 


$5,000. 


(Inc.); $2,000. To deal in lumber and sawmill 
products. G. S. Carter, sr., president and treas- 
urer; G, S. Carter, jr., vice president and secre- 


tary. 


SOUTH DAKOTA. Yankton—Burgi Lumber Co.; 
$25,000. Incorporators: William Burgi and Lena 
Slemp, Yankton; Martha Watson, Omaha, and 
Florence L. Brickson, Adrian, Minn. 


TENNESSEE. Sunbright—Sunbright Lumber Co.; 
$10,000. Incorporators: P. Reagan, Roddie 
Davis and Virginia Davis. 

TEXAS. MHouston—Port Lumber Co.; $5,000. 


Lumber fabrication and sales. Incorporators: B. 
M. Jackson, Clara Hammons and P. E. Hammons. 

WASHINGTON. Tacoma—Getteg Lumber Co.; 
$10,000. B. A. Thompson, 622 S. 35th St., an in- 
corporator. 

WISCONSIN. Shawano—Northern Woodstock Co.; 
to deal in forest products. Gilmer, G. 
Klement and I. Weeks incorporators. 

WYOMING. Worland—Ten Sleep Lumber & 
Hardware Co.; $50,000. 


Business Changes 


GEORGIA. Cedartown—Builders Supply Co. suc- 
ceeded by Hightower Lumber & Builders Supply 
‘0. 


IDAHO. Salmon—Charles W. Allin (or Salmon 
Lumber Co.) now Charles W. Allin Lumber Co. 
ILLINOIS. Chicago—Western Screen Co. changed 


name to Globe Window Shade & Screen Co., 4250 
West Roosevelt Road. 


INDIANA. Lafayette—Lafayette Lumber Co.; 
Harry O. Smith has acquired the interest of his 
partner, Wallace Wolfe. 

KANSAS. Collyer—J. M. King Lumber Co. pur- 
chased by Mack-Welling Lumber Co. and stock 
will be consolidated. 

Strong—M. A. Houghton Lumber Co. purchased 
by Burgner-Bowman-Matthews Co. 

KENTUCKY. Louisville—G. I. Frazier Co., Mem- 
phis, Tenn., and Louisville Cooperage Co. have 
merged as Louisville Cooperage Co., the Frazier 
organization offices being moved to Louisville. 

MICHIGAN. Gaines—Herb Frutchey Estate now 
Gaines Elevator. 

MISSISSIPPI. Biloxi—H. T. Barber Lumber Co. 
purchased by Fitzroy-Harris Lumber Co. Officers 
of the new company are D. R. Fitzroy, president 
and general manager; M. M. Harris, vice presi- 
dent; and C. J. Harris, secretary-treasurer. 

MISSOURI. Galena—Crouch-Warren Lumber Co. 
now Warren Lumber Co. 

Kirkwood—Kirkwood Lumber Co, taken over by 
Texas Lumber Co. 


NEW MEXICO. Logan—Logan Lumber Co. suc- 
ceeded by Schollenbarger Mercantile Co. 

NEW YORK. Jamestown—Morrimac Veneer Co. 
succeeded by Earle R. Morrison. 

OHIO. Toledo—Big Four Lumber & Supply Co. 


THE BUSINESS RECORD 


outher' 
and Banner Lumber & Building Co. will mer 
Banner Lumber & Building Co. at 1626 Ket 
Avenue. 


Be y 
Chay 
The Big Four company was purch; - 


by S. S. Ricard and the Banner Lumber com h 
by Mr. Ricard and J. G. Gerold. pay Sout ; 
OREGON. Marshfield—A. A. Dimmick Lum,f 27 cont 
Co. changed name to Coos Bay Cedar Co, 7 k a 
Marshfield—Port Orford Cedar Products Co, ay week, 
Evans Products Co. operating facilities consi .jead 0 
dated into International Cedar Corporation. Tp, ane 
ber holdings will not be affected by this merge ort, th 
Sales connections will continue through Dant ; pY 4 
Russell (Inc.) of Portland and Singer (M™ railroad 
Detroit. ; ; : 
Weston—Nelson H. Jones succeeded by Changi cating < 
E. DuPuis, a 
TEXAS. Pelly—Thornton Lumber Co.: Interes, been 
of J. N. Thornton purchased by J. F. Campbel West, 1 
manager of the A. C. George Lumber Co., who yj . 
operate both companies. ‘ by farr 
WISCONSIN. Brodhead—Coldren & Fleek sy. Ited 
ceeded by Coldren & Parker Lumber Co. su 
New Vent sae 
ew Ventures for rep 
FLORIDA. Clearwater—W. W. Blackburn ( ment t! 
601 Pennsylvania Avenue; building supplies, . 
Groveland — Groveland Lumber Yard; M, | road 1f 
Roberts, proprietor. ° 
MINNESOTA. Watson—Canton Bros. Simon ani Nort 
Paul Canton, with their father, E. J. Canton, x t il a 
manager. ail y 
NEVADA. Reno—Nevada Mines Supply Co., 1043 somew 
South Virginia St.; will handle a full line of ly. ° 
ber for all mining purposes, from cabins to hug: tainty 
shaft-lumber. L, E. Donner, Colfax, Calif., pre. : h 
ident, and Julius Favilla, secretary-treasurer, freig 
OREGON. Portland—Acme Sash & Door ( nessee 
1711 S. E. 48th Ave. 
TEXAS. Troup—Arp Lumber Co. opening 1 part o 
branch here. north 
WASHINGTON. Centralia—Willrich Lumber (, 


will handle all kinds of lumber, shingles and builé. 
ing materials. R. G. Willrich, who recently soli 
his interests in the Lewis County Lumber Co,, 
proprietor. 


| Nortt 
New Mills and Equipment | 





No 
GEORGIA. Racepond—Georgia Cypress Co, 6 h 
installing a cypress mill at Cypress, two miles be. 27 S 
low Racepond. J. G. Fitzgibbons will be executiv 7 d 
manager. order 
TENNESSEE. Savannah—The Curtis Lumber (, § ment 
with a branch in Cherokee, Ala., has leased the 
old fair grounds here and will erect a lumber nil! gara 
VIRGINIA. Suffolk—South Atlantic Timber line: 
Treating Plant will erect a planing mill and dr Cc 
kiln plant with a daily capacity of 30,000 feet. low 
At the same time the firm will increase its sawmill 
capacity from 20,000 to 40,000 feet a day. repo 
have 
Hymeneal De 
ABBOTT -GANGE—Miss Maxine Gang, p thre 
daughter of Mr. and Mrs. Samuel Edwari Besi 
Gange, Tacoma, Wash., became the bride of 
Arthur Frederick Abbott, also of Tacoma, at fron 
a ceremony at the home of the_ bride's , 
parents, Jan. 26. The bride’s father is presi- exc 


dent of the Gange Lumber Co. and vice presi- & B 
dent of the Western Fir Lumber Co., both of 


Tacoma. Fifty relatives and close family > ally 
friends attended the service. The bride was | , 
accompanied by her sister-jn-law, Mrs. Mel- files 


ville Gange, who was her only attendant © 
Melville ange, who is associated in his 
father’s lumber enterprises, was an_ usher. 
Following the ceremony Mr. and Mrs. Abbott 
left for a short wedding trip, after which 
they will be at home in Tacoma, where Mr. 
Abbott is a merchant. 


ber 
alw 
mil 


We 








STRABLE-EDWARDS—The __ marriage of 
Miss Ella Ann Edwards, of Saginaw, Mich., to 
Lawrence Strable, president Strable Lumber 






























& Salt Co., Saginaw, was solemnized at South n 
Bend, Ind., on Jan. 22. 
we 
° d : du 
Washington Rates Exempted) pe: 
from Long-Short Clause . 
( 
Wasuincton, D. C., Jan. 29.—The Inter- rie 
state Commerce Commission has rendered 4 ‘ 
decision in connection with lumber rates from ni 
Washington state. It has granted authority, di 
on conditions, to maintain rates on lumber 
and other forest products, in carloads, from - 
points in Washington to destinations in Mor 
tana, North Dakota, South Dakota and Minne- al 
sota; and to establish and maintain higher rates hi 





over joint routes from and to intermediate 
common points, without observing the long-a 
short-haul provision of Section 4 of the Inter 
state Commerce Act. 
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LUMBER MARKET REVIEW 


Southern Pine Mills Are Booking Some Big Orders for 
Railroads and Heavy Construction 


Southern pine bookings during the two weeks ended Jan. 
97 continued at about the same level as in the preceding 
week, and equalled the production, but have been running 
ahead of the shipments. Since the closing of the latest re- 
port, the mills have booked some good-sized industrial and 
railroad orders, with the inquiries from these sources indi- 
cating a decided expansion in their purchases. There has 
been a good inquiry from the retail yards of the middle 
West, those in farming communities reporting that buying 
by farmers who received Federal money recently has re- 
sulted in marked depletion of their stocks, so that it will 


| be necessary for them to come into the market very soon 


for replacements. As these orders materialize and supple- 
ment the growing volume from heavy construction and rail- 
road interests, mill bookings will show marked gains. 

North Carolina pine mills, which supply principally re- 
tail yards and the box makers, have been finding business 
somewhat dull, especially as there has been much uncer- 
tainty in regard to small-mill differentials, list prices and 
freight rates. Box trade has been seasonally slow. Ten- 
nessee Valley building projects are taking a considerable 
part of the cut of Southeast mills. Stocks of yards further 
north have been depleted by public buying. 


| Northern Pine, Hemlock and Eastern Spruce Being 


Bought for Small Current Needs 


Northern pine business during the two weeks ended Jan. 
27 showed a steady increase, with shipments equalling the 
orders, for the bulk of the business is for immediate require- 
ments. Retail yards in both the Northwest and the Nia- 
gara area find their trade seasonally slow, and are little in- 
clined to add to their stocks, though these are at a very 
low point. A good movement of industrial low grades is 
reported. Mill stocks were low at the start of the year, and 
have undergone considerable depletion since. 

Demand for northern hemlock was active during the first 
three weeks of the year, but has recently been hesitant. 
Besides the orders from home territory, some were booked 
from eastern points. The bookings have run heavily in 
excess of the production, which is, however, at a low point. 


Business in the eastern spruce market has been season- 
ally quiet, but the mills are reported to have good order 
files. Recent announcement of admission of Russian lum- 
ber is rather disquieting to spruce producers, for this has 
always sought a market in territory on which the spruce 
mills depend for a large proportion of their business. 


West Coast Rail and Domestic Cargo Markets Show 
Big Gains in Bookings 


Total bookings by West Coast mills during the two 
weeks ended Jan. 27 were 26% percent in excess of the pro- 
duction. A group of identical mills reported a gain of 58 
percent in total bookings as compared with the preceding 
two weeks, and their average bookings for 1934 to date 
are 27 percent in excess of those for the corresponding pe- 
riod of last year. Both rail and cargo shipments were run- 
ning far behind the bookings, largely because of further 
difficulties caused by floods. Export demand was slower. 

Part of the gain in rail bookings is accounted for by the 
announcement of a new price list, incorporating advances, 
and, as usual, there was quite a rush to place orders before 
higher quotations become effective. The items that took 


the largest advance were the industrial sizes and car ma- 
terial, and in recent weeks the bulk of the business has been 
in these, many orders coming from the railroads, and from 
contractors for public works. There has been a sprinkling 
of inquiry from retail yards also. 


Bookings placed with Atlantic coast wholesalers by the 
retail yards have been much larger than expected, so that 
there has been a considerable gain in mill orders. The 
revision of the price list is said to have encouraged place- 
ments. A large part of the business here also is in large 
sizes. There has, however, been a notable gain in inquiries 
from back-haul territory and this is also buying uppers for 
direct rail shipment. The California market is being stim- 
ulated by public works contracts, and by new construction 
by the wine trades. 


The export outlook is promising, some European mar- 
kets having placed the first orders in a long while, and 
there being a revival in South American inquiry; but to 
offset improvement there, demand from the Orient is duller, 
because of depreciation of the buying power of its currency 
and a rise in trans-Pacific rates. 


Western Pine Mills Report Larger Industrial Orders; 
Mill Stocks Continue Low 


Western pine bookings in the two weeks ended Jan. 27, 
as reported by identical mills, were about sixty percent 
above those for the corresponding period of last year, and 
total bookings of all mills exceeded the current production 
by about seventy percent. Order files at identical mills 
are lower than at this time last year, but unsold stocks have 
been running about twenty percent less. Most of the cur- 
rent bookings are said to be from industrial sources, and 
cover principally shop items and low grades. A betterment 
in the demand for pattern lumber is reported from eastern 
and middlewestern industrial sections, but it is not yet of 
large volume. Retail yards for the most part are holding 
back their purchases, awaiting some increase in their own 
sales, but their stocks everywhere are reported to be quite 
low. It is confidently believed that in the very near future 
they will come into the market for spring requirements, as 
it is realized that mill stocks, though weil assorted, are ab- 
normally low, and that some strengthening in prices may 
be expected. 


Southern Hardwood Orders Largely from Industrials; 
Building Inquiry a Little Better 


Bookings by both southern and northern hardwoods mills 
have shown a steady increase since the first of the year, and 
in the week ended Jan. 27 were quite close to the output, 
which, however, has been held down somewhat by bad 
weather in the South. The bulk of the business has come 
from large domestic consuming groups, especially the fur- 
niture and automobile industries, which report an improve- 
ment in their sales as a result of recent shows. Cooperage 
demand has increased again because of the needs of the 
expanding distillery industry. The flooring and millwork 
interests are evidently preparing for spring trade, for they 
have recently been in the market for limited amounts. A 
revival of railroad demand, for switch ties and car oak, is 
reported ; and there has been a good call for mattress lum- 
ber and for lower grades for industrial uses. Following the 
advances in seaboard prices and trans-Atlantic rates, there 
was a let-down in foreign buying, but inquiry has been im- 
proving, and stabilization of the dotlar at its new gold basis 
is expected to stimulate overseas business. 


Statistics, Pages 58-59 — Market Reports, Page 60-62 — Prices, Pages 68-70 
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THIS WEEK’S LUMBER PRICES 


East and west side mills have reported the following average f. o.b. 


Exchange, 


West East 





New Orleans, La., for sales made in the period Jan. 16-20,but where 
month to date have been inserted and distinguished by asterisk: 








SOUTHERN PINE 








mill sales prices on southern pine to the Southern Pine Lumbe 
prices for this period were not available, prices for th, 











West East West East West East West East West East 
Side Side Side Side Side Side Side Side Side Side Side Sia 
Flooring, Standard Drop Siding, Stand- Rough Finish, No. 2 Shiplap and No. 2 Shortleaf No. 2 Longleaf 
Lengths ard Lengths, 1x6” 10-20’ Boards, Std. Leth. Dimension exe” Dimension 
1x3” rift— No. 117 on 00 B&better Shortl’f— 14 99 08 22.14 +5 & 14’ 23.00 23 
B&better,.. 35.9% ° -o" ‘ 91, 551,12 & ~- 22.08 22. z« <> oe 23.5 
ee 7 gene — venenar™ pee ie ie ee 23.10 23.00|16’ ....... 24.00 24.73 
Longleaf. .*59.00 *58.00]Assorted patterns ae =" ese" ; *44.00 Longleaf— 2x6” . 2x6” 
: B&better.. 37.67 36.00 a <r. aaa a a Pere) Er ® . g 19.12 19.00}49 @ 14’ 20.38 
No. i— 8 44.00 : #9 ( 9 09 7 - 22.60 
eNO. ; aor|No. 1 .... 35.12 33.25},9" ‘"°*"" diets 77) boas ee 23.00 22.02)36° ....... 19.43 19.50}; 6" 2050 9998 
Shortleaf. ~++- 43.25 ie éwaeee 48.50}1x%10” ee. 622.50 See Ne ee Oe ee ee eS 20.50 22.95 
No. 2 .... 30.25 30.38 Surfaced Finish, - gre eeee %60.00) © —_~ 2x8" ‘ 21.02 21.33 2x8” 
1x3” flat 10-20' 5&6/4 thick— o |12,& 14 -. 21.02 sree ow 14’ ..°22.83 2 
rain— B&better “ —_ No. 2 Boards, 1x12 _. rr 21.95 22.00 re *033°00 yr 
pohetter.. 38.16 38.26)2nem thick wanes **** 325-41) Standard Length | 2x10” lala _ oe 
~~ wee 7 4 eee 43.41 43.00/5&10 ens aa 900-05 12 & 14’ .. 21.45 21.00}2x10 
ng 1 eoee Tet: 9943 S «ccess bret pat: , 71.00 *68.88 Shortleat.. 25.13 24.83 appends 22.88 *23.00112 & 14° *22.00 27.85 
ee ee eee ee) kt ree ee 53 44.1% songleaf..*31. 29. ” , *9 
1x4” rift— 10" wcvove 49.81 49.50| Casing & Base, 10-20’ ’ ¥ 14’ 22.01 22.00 os _ saath 
eee nose 59.56 12" 2-2 60.94 00.00 Babetter, No. 1 Shortleat OP eiasues 33.38 33.00) ee ae .. 2488 tam 
. ) Cal... De.0.% v0.0 — 6 » Fr 9 Fe 2 24.25 i 
Longleaf... 57.50 a ae. eee eer tt SS See —_ ae No.1 Longleat |i6’....... 24.75 2785 
No 1— §&10” . 63.25 62.00 . . , . Dimension 
Shortleaf.. 40.17 *42.00}12” ...... 71.17 *72.38 Coa mw ~ i coat 12 & 1¢. 25.61 25.50 ” Timbers, 20’ & Under, 
I rleaf 250 a awe eeee 26.68 26.6% 2x4 No. 5 | 
_——° onesie B&better, 2x6” 12 & 14’ .. 26.50 26.50 
No, 2 ..... 30.87) Inch thick— 1x5&10"” .. 57.56 ° & 14’.. 23.65 50] 18" «eee 27.50 27.50) Longleaf— 
1x4” flat e cewiens 36.50 36.13 12 & 14’.. 23.65 23.50 ” . ” 95.05 
6 6.13 te : Suen | 2x6 3x4 & 4x4 05 25.00 
grain— ee 37.33 37.17] Ne. 1 Fencing and |!6 ------- 24-70 24.50) To", 14) 04.50 24.58]4x6—8x8”. 25.05 24.40 
B&better.. 38.64 38.00] 8” ....-. 37.00 37.10 Boards, 10-20’ 2x8” 16’. ** 95,50 25.71 |3&4x10” .. 32.00 *32.95 
No. 1 33.41 33.19]10" ....-. 42.78 (483.25 1154"... 32.32 32.50/12 & 14’.. 24.46 *24.36] oxg" mu "2" 15 x10—-10x16" .... #34.00 
No, 2 .... 19.00 19.50]12" «.---. 53.17 53.00li yen “o°** 3141 3606116" ....--. 25.50 *25.00]12 & 14” 26.00 *26,00|3&4x12” .. 41.00 41.00 
Ceiling, Standard Plaster Lath 1x8” ..... 32.56 34.11] 9x10" i cenhons 27.00 31.75 |5X12-12x12"40.00 40.00 
Lengths %x1%”, 4’ _ _ |1x10 36.02 40.42]. ., ~— 2x10” Shortleaf— 
%x4"— No. 1 2.6. 3.53 3.56 | 1x12” 45.88 45.00 12” Seeenee 26.84 O7 EQ p12’? «eee ees 28.50 *29.2113x4&4x4”.. 21.47 20.97 
B&better..*28.50 *28.00|NO0.2..... 2.75 2.94 16’ eh te 58:08 37:50] 14% «+--+ 28.50 *28.50]4x6—8x8”. 21.25 20.79 
7 J <a *26.00 —— - ~ No. ok tea, Stunde aan wages a eee af apnrrrs 29.50 34.00}3&4x10” 5 yt 28.50 
‘% x4”— sen s vengt é x1 5x10—-10x10"24. eins 
B&better.. 29.15 28.401%x4"— | er 18.59 18.48}12 & 14’.. 29.66 *29.50]12 & 14’ 32.50 *33.23 3& 4x12” .. 28.37 31.00 
WS coen BUAE StS OCCES... SOD NOC.DT Tee” OE, FS ERSTE ....... 31.67 *31.50]16’ ....... 36.58 *41.50)5x12-12x12"31.00 31.00 
[Special telegram to AMERICAN LuMBERMAN] [Special telegram to AMERICAN LUMBERMAN] Seattle, Wash., Jan, 27.—Prices for red 


Following f.o.b. mill prices on actual sales 
were reported to the Western Pine Associa- 


tion by members during the period Dec. 15 
to 31, inclusive. Averages include both di- 
rect and wholesale sales, and are based on 
specified items only. Quotations follow: 
Ponderosa Pine 
1x8” 5/4x8” 6/4x8” 
SeLtects S82 or 4S— &wdr. &wadr. &wdr. 
C Select RL...... $41.02 $56.19 $51.00 
D Select RL...... 39.86 ease 46.25 
SHop, 82S— No. 1 No. 2 
De -wwredeanenneeeseserancon $33.34 $26.21 
Ce 3#bSosae ee eeeeeseoernves 32.38 26.71 
Commons, S82 or 4S— No. 2 No. 3 
ail $22.00 $19.58 
Sa Serres 27.33 20.15 
ee. SG, OSS Fee ehh oO hee ose O86 ev bes $14.02 


Idaho White Pine 


SeLect, S2 or 4S— 1x8” 5&6/4x8” 


& war. & war. 
OE Mii ccanded te deawes $45.33 ones 
2  } . Se 40.21 newer 
COMMONS S2 or 4S— No.1 No. 2 No. 3 
Ree $35.00 $27.71 $20.02 
Sn” “26*e4meineed 63.04 38.15 22.15 
ee erry $14.89 
Sugar Pine 
1x8” 5/4x8” 6/4x8” 
SeELecT, S2 or 4S— & war. & war. & war. 
B&better RL...... $66.45 $63.00 $63.00 
C Select RL...... wine 55.00 52.50 
D Select RL...... 54.25 45.50 53.75 
SHuop, 828S— No. 1 No. 2 No. 3 
OO eer $36.37 $30.35 nee 
De- evereesgaecetanus 35.23 29.80 $22.75 
De svbxbnnaciwees 46.17 32.90 - 
Larch—Douglas Fir 
No. 1 Dimension, 2x4—16’.............- $20.18 
No. 1 Dimension, 2x6-8”—16’........... 18.21 
No 3 Common, S82 or 4S, 1x8” RL...... 17.10 
Vert. gr. flooring, C&better, 4” RL..... 31.25 





WESTERN 


[Special telegram 


SITKA SPRUCE 


to AMERICAN LUMBERMAN] 
Portland, Ore., Jan, 30.—The following are 

prices for mixed carlots prevailing today: 

Finish— Factory stock— 





it Pe $55.00 See weene ews $22.00 
| a ae ee 36.00 CC — rr 23.00 
1x5—11"......... wt saneaaee 27.50 
ee ate $42.50@44.50 Dn. dehwnbads ot Ee 
— ‘dine De  aetenean 1.50 
eV sic — 
Bevel siding ee cae 34.00 
NT an ea ch ae 23.00 
4x6” Flat gr. 24.00 ER ae 4.00 
%x6” Vert. gr. 27.00 Green box..... 15.00 


Portland, Ore., Jan, 30.—F. 0. b. mill prices 
on actual sales of fir, Jan. 25 to 27, reported 
by West Coast mills to the Davis Statistical 
Bureau, were as follows: 


Vertical Grain Flooring 





B&B&btr ¢€ D 
BES” icavdetdadsincsavan $37.00 $33.00 err 
Flat Grain Flooring 
B&btr C bD 
ee” sconnewesesteovnsone 27.00 $24.00 wae 
RG astdexcasaawvasiees 31.00 28.00 
Mixed Grain Flooring 
ROE” ceancdvecotrdsanes jvee ae $18.00 
Ceiling 
lll Tee ee $26.00 $22.00 
SE” é2asvreksannaes 26.00 22.00 
Drop Siding, 1x6” 

DOE v6 nctewetnbawe ewan 30.00 27.00 19.00 
SOD tdesctarvneson vans 32.00 30.00 eae 
Common Boards and Shiplap 

1x6” 1x8” 1x10” 1x12” 
. Detevenanxen $19.00 $18.50 $19.50 $22.50 
i errr 14.00 15.00 15.25 15.50 
Ss aaeere 10.00 10.50 10.50 pie 
Dimension 
No. 1, 2” thick— 
12’ 14’ 16’ 18’ 20’ 
- «even $20.00 $20.00 $21.50 $21.50 $20.50 
 xeake 19.50 19.50 20.00 20.00 20.00 
- awn 19.50 20.00 20.00 20.00 20.00 
| eo 20.50 21.00 21.00 21.00 21.25 
| eS 21.00 21.00 22.00 22.00 22.25 
2x4”, 8’ $19.50; 10’, $19.50. 
Onn, OG: BEE cs cevcseseereweeaee $10.25 
No. 1 Common Rough &/or Surfaced Timbers 
ee eee ee $18.00 
Se oe GEE GOP cdccdvetocresdsawenen 18.75 
Seattle, Wash., Jan. 27.—The following 


minimum prices on red cedar shingles, per 


square f. o. b. mill, represent the market 
price, except where figures in parenthesis 
following minimum price indicate average 
sales are above the minimum: 

No. 1 No, 2 No. 3 
To THE TRADE— 
Dt. 6c ndebanae eae nee mee 2.68 $2.13 $1.79 
18” (5/2 & 5/2%)...--6- .92 2.24 1.62 
S46” (4 DG. BE). ccceces 3.32(3.50)2.14 1.57 
To WHOLESALERS (Less discount)— 
PE Peo ee eee 2.48 1.97 1.63 
18” (5/2 & 5/2%)...... 2.70 2.06 1.44 
24” (4 bdl. sq.)....006. 3.02 1.89 1.32 





cedar siding in mixed cars, new bundling, 8 
to 18 foot, f. o. b. mill, are: 


Beveled oomenee %-inch 








lear ‘A - - 

CO. cenecavivneees $22.00 $20.00 $17.00 

BMD. vtnenceaw owes 26.00 22.00 19.00 

SO .o« ceencuweaan 27.00 25.00 20.00 

Clear Bungalow Siding 

% inch 

M,C cinerea eeeawaben jeveanene $37.00 

DEE: 6 v0 cearesad cee daeeekecnedeawreer 47.00 

DENG adi Rbcm secede ReeRenecneRawneses 59.00 

Finish, B&better 

$28 or S48 

or Reese 

DE cath tathrce teen aweenbee . . - 40,00 

DE etvvednseesasnabeanendead heehee 45.00 

Ss eer men re .. 50,00 

BE vepnscedevenstevdaatcandavacweatnes . 70.00 

CE. | ae annie ON Eee eee Ea a eae ~.- 15.00 

DE Savicneneapiny eae weenie Cea naemens 80.00 

rs eer 85.00 

BEE kacksnndens denwebrnenenseseses 90.00 

Ceilin Floorin 
RR 550 atte an $25.00 
 atwesdtcadeaendeded aie enmenneeesre 28.00 
Discount on Moldings 
Made from 1x4” and under........--+++: 64% 
Made from other sizes......... gen alunein 54% 
Clear Lattice 5/16” 4 to 16’ 

100 lin. ft. 

Sa” ~uneescuaheeecedde tans vewa aedenione ae $0.25 

PE. Kah ed aR EERO EER SAREE ORTON ERE OTS .30 

ES” rsa aide edie eines Wein ao drain aeRO . 35 

Seattle, Jan, 27.—Average prices of logs: 

Fir: No. 1, $18-17; No. 2, $14-12; No. 3, 
$10-8. 


Cedar: Shingle logs $12; lumber logs, $13. 
Hemlock: Nos. 2 and 3, $7.50@8. 


Spruce: No. 1, $18-17; No. 2, $14-13; No. 
3, $10-9. 


[Special telegram to AMERICAN LuMBERMAN] 

Portland, Ore., Jan. 30.—Log market quota- 
tions: 

Yellow Fir: No. 1, $18; No. 2, $14; No. 3, $9 

Red Fir: $13. 

Cedar: Shingle logs, $12-13; 
$18-19. 

Hemlock: Nos. 2 and 3, $9@10. 

Spruce: No. 1, $18-17; No. 2, $14-13; No. 3, 
$10-9. 


lumber 1085, 





Fepruury 3 


ATLAN 


All Ports— 
Price chi 
after publi 
Handling 
aries at. 
haul freigh 
nearest qui 
more, ad 


5/4x10” 
5/4x12” 
6/4x10” 
6/4x12” 


4x4”'... 
Mee 
PF” oc 


2” Fir 


For s' 
2x3-6’ 
14’, $28 
2x4-6’ 
$29.50; 
32’, $36. 
2x6” -' 
$29.25; 
2x8-6 
$30; 22. 
2x10” 
14 to 2 
2x12” 


———_ 


Folle 


SC 
HAI 














199) 


Umber 


Or the F 


sia 
af 


nor 


ror 
oon 
Sco 


27.85 
26.20 


26.34 
27.85 


Inder, 
25.00 
24.40 

*32.96 

*34.00 


41.00 
40.00 


ogs: 


$18. 


No. 


ota- 


, $9. 


ogs, 





February 8, 1934 


ATLANTIC COAST PRICES 


rts—C.LF. for West Coast Fir and 

ma Hemlock 

Price changes become effective ten days 
after publication by Code Authority. 

Handling charge beyond “ships tackle” 
varies at each port. When figuring back- 
haul freight—dock to delivery point—base on 
nearest quarter dollar; if fraction is 12%c or 
more, add 25c; if less than 12%c, drop. 


Fir Flooring K.D. 4-20’ 


B&Btr. 

S.G. V.G. 

158" vcccvee | ee ere Seen or ‘ $32.00 $47.50 
DR co riscaeeniaeneinks . 35.50 45.50 
GEG” covccccceccesavesessee << Se 47.75 
AL ce 36.7 49.25 
5/4X4" wc cee cccceccccces éeoden 32.25 48.25 

Fir Ceiling K.D. 4-20’ 

B&Btr. er omy 

Mee” vcsccwcevscess $28.75 $24.75 $14.75 
Exh” ..cccccvoccees 32.00 28.00 18.00 
xd” wccceccecccees 33.50 29.50 19.50 
BEA” .cccceccccccce 35.25 31.25 21.25 
Hx6" w.eccccccccces 37.25 34.75 26.75 
BG” woccrccccccocs 39.50 36.50 28.50 

Fir Siding K.D. 
B&Btr. — “Dp” 
sat~4 to 30° ..00s08s $38.50 to $35.50 to $27.50 
40.50 38.50 
Fir Finish 6-20’ : 
— B&Btr. 





Fir Dimension and Boards 


2” Fir Green Dimension Surfaced to 14” Off 
No. 1 Com. Fir 15% No. 2 

For straight No. 1 common add $1. 

2x3-6’, $19.75; 8’ $26.75; 10’, $27.75; 12 and 
14’, $28.75; 16 to 20’, $31.25; 22 to 32’, $39.25. 

2x4-6’, $19.50; 8’, $29; 10’, $29; 12 and 14’, 
$29.50; 16 and 18’, $31; 22 and 24’, $33; 26 to 
32’, $36. 

2x6”-6’, $17.75; 8 and 10’, $25.75; 12 and 14’, 
$29.25; 16, 18 and 20’, $29.75; 22 to 32’ $35.75. 

2x8-6’, $19.50; 8 and 10’, $27.50; 12 to 20’, 
$30; 22-24’, $33; 26-32’, $36. 

2x10”-6’, $22.50; 8 and 10’, $27.50; 12’, $29.50; 
14 to 20’, $30.50; 22-24’, $33.50; 26-32’, $36.50. 

2x12”-6’, $22.50; 8 and 10’, $28; 12 and 14’, 





AMERICAN LUMBERMAN 


+ ae 16 to 20’, $31.50; 22-24’, $34; 26-32’, 


Above items hemlock, $2 less. 


The above sizes in No. 2 common fir and/or 
hemlock are quoted $4 to $5.50 lower; with 
No. 3 $3 to $4.50 below No, 2. 

Fir Plank and Small Timbers 
Surfaced to 4%” off Lengths 8 to 20 Ft. 

No. 1 common 15% No. 2-3x3”, $30.25; 4”, 
$29.00; 6”, $28.25; 8”, $28.50; 10”, $28; 12”, $28; 
4x4”, $28.25; 6”, $28.50; 8”, $28.75; 10”, $28.25; 
12”, $28.25. 

No. 2 common in above sizes drop $2.50 
for 3x3-4-, 6- and 8-, 4x4-, 6- and 8-inch; 
drop $3.50 for 3x10 and 12-inch, and 4x10 and 
12-inch. 

No. 3 common below No. 2 common, $2; for 
3x3-, 4-, 6- and 8- and 4x4-, 6- and 8-inch, 
ane $3 for 3x10- and 12 and 4- x 10- and 12- 
nch, 

Fir Timbers 


(For Hemlock, $2 Less) 

C.1.F. Prices—Rough—Range from $29.25 
for 6x6-, to $30.75 for 18x18-inch No. 1 com- 
mon 15% No. 2. 

Lengths 8- to 24’ for No. 2 common, deduct 
$3.50 per M from above. No. 3 common, de- 
duct $6.50. 

For lengths 41- 
quotation. 


to 100’ call for special 


Boards 
Inch common fir and/or hemlock green 
random length 6’ to 20’ S4S. 
For straight No. 1 common, add $1.50. 
For dry No. 1 common, add $2; No. 2 com- 
mon, add $1. 
T&G, and/or beaded, add 50 cents. 


All 4%” stock must be branded sub-standard 
after Jan. 1 


No. 115% 

No. 2 No. 2 No.3 Rough 

Com Com. Com. Add 
2 ivcaus $26.25 aeeeee asain $3.50 
Se sxewas 24.50 $22.50 $16.50 3.25 
ee” cawwe 23.75 21.75 16.75 3.00 
2 rr 26.50 22.50 18.50 3.25 
Se” dvaeun 27.25 23.75 19.25 3.00 
OO ae 27.25 23.75 19.25 3.00 
SEE aaeuse 30.50 24.50 19.50 2.75 


Above boards are %” thick and predomi- 
nate in Atlantic Seaboard markets. 


WISCONSIN HEMLOCK 


Delivered prices f. 0. b. Wisconsin points: 
No. 1 Hemlock Boards, S1S— 
_ 





10,12&14’ 16’ 8&to16’ 

Pee oe edancwwha $30.00 $31.00 $33.00 $31.00 
oO eee 32.00 33.00 34.50 33.00 
BE pith ach X Scu bice 33.00 34.00 35.50 34.00 
Se -wktspenveas 36.00 37.00 38.50 37.00 
SE sawxsawees 38.00 39.00 40.50 39.00 
For shiplap or flooring, add 50 cents to 


prices on No. 1 boards. 
No. 1 Hemlock Dimension, S1S1E— 
8’ 10,12-14' 16’ 18&20’ 22&24’ 


2x 4” ...$33.25 $33.25 $34.25 $35.25 $37.25 
a6 6" ws See 32.75 33.75 34.75 36.75 
2x 8” 33.25 33.25 34.25 35.25 37.25 
2x10” 36.75 36.75 37.75 38.75 40.75 
2x12” 37.75 37.75 37.75 38.75 40.75 


For No. 2 dimension, 2x4-, 6- and 8-inch, 
deduct $4 from No. 1 price; for 2x10- and 
12-inch, deduct $5. 
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NORTHERN HARDWOODS 


Following are minimum prices f. o. b. Wau- 
sau, Wis., on northern hardwoods, as estab- 
lished by the Lumber Code Authority: 


No.1 No.2 No.3 
AsH— FAS SEL Com Com Com 
| ere 50.00 40.00 32.00 24.00 18.00 
0 ERS 55.00 45.00 35.00 26.00 20.00 
) 60.00 50.00 40.00 30.00 20.00 
a 65.00 55.00 43.00 32.00 20.00 
Basswoop 
Be aheane aa 60.00 50.00 37.00 28.00 20.00 
ee anmesewe 63.00 53.00 40.00 30.00 22.00 
ees 68.00 58.00 42.00 30.00 22.00 
|, See 75.00 65.00 50.00 32.00 22.00 
a Pere 90.00 80.00 65.00 45.00 
0 eer 95.00 85.00 70.00 50.00 


Key stock, 4/4, No. 1 and better, $65; or on 
grade, FAS, $75; No. 1, $55; 5/4, No. 1 and 
better, $70; or on grades, FAS, $80; No. 1, $60. 


No. 1 No. 2 No. 3 
BIrRcH FAS Sel Com Com Com 
yy Se 60.00 45.00 37.00 28.00 18.00 
|, er 65.00 50.00 40.00 30.00 19.00 
7, See 70.00 55.00 45.00 35.00 20.00 
7” 75.00 65.00 55.00 40.00 20.00 
| err 95.00 80.00 70.00 50.00 1x4” 
a” Sees 105.00 90.00 75.00 55.00 1x6” 
7. 150.00 135.00 115.00 1x4” A.L. 
> ae 51.00 41.00 28.00 22.00 1x4” A.L. 
ors demas 53.00 43.00 30.00 23.00 
No.1Com No. 2 No. 3 
Sorr ELM FAS & Sel Com Com 
oe SES ee 45.00 30.00 24.00 19.00 
"errr 50.00 35.00 26.00 20.00 
| Sa 50.00 35.00 26.00 21.00 
, Ore 55.00 40.00 28.00 21.00 
aes 65.00 45.00 30.00 oun 
Sa seanewan 75.00 55.00 35.00 : 
4/4 (Narrow) No. 2&Btr.—$30.00. 
No. 1 No. 2 No. 3 
Rock ELM FAS Com Com Com 
Se 65.00 40.00 21.00 16.00 
J, Se eae 70.00 45.00 23.00 18.00 
| EE 75.00 50.00 23.00 19.00 
|, eee 80.00 70.00 28.00 21.00 
ae 90.00 80.00 50.00 cone 
ee ceherenes 100.00 90.00 55.00 30.00 
No.1 No.2 No.3 
Sorr Map.Le FAS Sel Com Com Com 
Oe vivecses 55.00 45.00 32.00 23.00 18.00 
|, eee 60.00 45.00 38.00 25.00 19.00 
7 rere 65.00 50.00 43.00 30.00 20.00 
Ore vGeaxsean 70.00 55.00 48.00 30.00 20.00 
HARD No.1 No. 2 No.3 No.3 
Mapie FAS Sel Com Com Com Sound 
4/4 60.00 45.00 40.00 27.00 16.00 18.00 
5/4 65.00 50.00 40.00 32.00 17.00 23.00 
6/4 70.00 55.00 45.00 32.00 17.00 23.00 
8/4 75.00 60.00 50.00 32.00 18.00 25.00 
9/4 90.00 75.00 60.00 35.00 1x4” #3 $16.00 
10/4 90.00 75.00 60.00 35.00 
12/4 110.00 95.00 75.00 40.00 
16/4 150.00 135.00 105.00 
KILN DryING CHARGES — 5/8, 3/4&4/4, $6; 
5/4&6/4, $7; 8/4. $8; 10/4, $12; 12/4, $15; 


basswood, $1 per M less. 


WEIGHTS PER THOUSAND ON AIR DRIED STOCK 
—Hard maple, oak, rock elm and birch, 4,000; 
soft maple, 3,600; soft elm and ash, 3,200; bass- 
wood, 2,500; kiln dried stock, 500 pounds less. 


If inspection is after KD add 5% to price. 


For delivered prices, use the freight and mill- 
work additions shown in Broughton List; except, 
figure maple on birch basis. 





F. ©. B. MILL SALES PRICES OF SOUTHERN AND APPALACHIAN HARDWOODS 


Following are ranges of prices on southern and Appalachian hardwoods reported during the period ended Jan. 26, f. o. b. mill basis: 


SOUTHERN es a POPLAR SOFT ELM APPALACHIAN MIXED OAK HARD MAPLE 
HARDWOODS) |aag CUartere rag Fain PAs, 31.75, HARDWOODS |No.3-B IFAS 
) Olds x a . p car 
RED GUM 4/4 39.50) “474 56.00|No. 1 & sel. WHITE OAK POPLAR 4/4 = &9.50@ 68.09 
Quartered No. 1 & sel. Saps & Sel 6/4 17.50@ 21.75 5/4 69.25@ 69.50 
No. 1 & sel. 4/4 30.00)" "474 * 41.00 : aq Vuartered Plain 6/4 72.00@ 74.25 
4/4 36.00 Plain No. 1 com. corronwoop |FA4S FAS 8/4 75.25@ 79.50 
Plain —, 27.50| 4/4 26.00@ 29.00| Box bds. 13-17” art 66.00) 4/4 81.75@ 84.25|No. 1 & sel. 
PAS miei ek 42.50) 4/4 46.00@ 49.75 Plain 5/4 90.00) 474 42.00 
4/4 52.50 No. 1 & sel. _.|No. 9-A N * om FAS Saps ‘ . 
No.1 & sel. 4/4 19.50 4/4 19.75@ 20.00 € 4 om. 20.75 4/4 86.25 4/4 55.00@ 55.25 No. 2 com. 
4/4 33.75 TUPELO No. 2-B ; 8/4 111.75|No. 1 & sel. 4/4 25.00@ 28.50 
5/4 28.50 Plain was edh:75@ 18.00 WILLOW or ase 46.25|no 3-4 
3/4 38.50 o. 3 com ‘ 5! . 3- 
8/4 eee lu agp. * & oct. on ae 28 Srei 4/4 15.00 
SAP GUM 14 17.50 ASH ee re cae 33.75] 8/4 51.75 
“ |PAS y 62.501No. 2-A 
—— yl | 4/4 51.00, MAGNOEZA 8/4 10.75) 4/4 a OO 
8/4 49.00|\ mag re 8/4 66.50|No. 1 & sel. No. 2-B Plain 
Plain 4/4 67.25 No. 1 & sel. 4/4 °8.75 RED OAK 4/4 26.00; FAS 
a? ates Plain 4 8/4 46.25 oh eae Plain ASH 6/4 67.50 
- ol.dod » « * . y , se 
No.1 & sel. - Ps 48.00@ 52.00] SOFT MAPLE 8/4 43.00 ert es? 70.50 = an — 
D 34.5 r > ; 69.50 ) 60. / 5.50 7.2 
8/4 39.25 weiaek °° TS No. 5 com. 5/4 72.50@ 79.25 6/4 48.00 
No. 2 com. Wer 38.00@ 8. 50lu,2/4 40.25] 4/4 18.00] 6/4 84.25 BASSWOOD Me 8 
4/4 14.00 6/4 — 52:00 No. 1 & sel. 8/4 99.25|No. 1 & sel. See ' 
8/4 12.75] 974 58.00 8/4 30.25 HICKORY ae 4/4 31.50@ 33.50) 4/4 32.00 
WHITE OAK |FAS worm FAS yews — Sd. wormy 
F Plain 4/4 7 38.25) BARD MAPLE 8/4 52.75] 4/4 43.00@ 47.50 BEnOm 4/4 23.00@ 23.25 
AS Sd. wormy No. 2 com, No. 1 & sel. 5/4 47.00|No. 3 com. 6/4 24.00@ 28.74 
4/4 65.001 4/4 22.001 5/4 21.001 8/4 32.751 6/4 47.001 4/4 13.001 8/4 29.25 
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CHICAGO MOVEMENT 


Chicago receipts and shipments of lumber 
and shingles, in thousands were reported by 
L. C. West, statistician, of the Board of 
Trade, for the four weeks, Jan. 1 to Jan. 27, 
inclusive, with comparative figures for the 
corresponding period of 1933: 


Receipts 
Ship- Above 

Lumber Receipts ments Shipments 
Jan. 1 to 11934 47,939 15,294 32,645 
Jan, 27 {1933 41,853 14,904 26,949 
Inc. or dec +- 6,086 +390 § + 5,696 
Shingles 
Jan. 1 to 119%4 4,468 1,604 2,864 
Jan. 27 § 1933 4,942 1,062 3,880 
Inc. or dec.... —474 +542 §—1,016 


§Last figure in each group shows difference 
between 1934 and 1933 net receipts. 


OAK FLOORING 


Following are minimum prices on oak floor- 
ing authorized by Lumber Code Authority, 
f. o. b. mill. Delivered prices shall be not 
less than f. 0. b. mill price, plus freight to des- 
tination from Johnson City, Tenn., Memphis, 
Tenn., or Alexandria, La, 





fax2%” YEX1Y%” %x2” %x1l hh” 

Clr. qtd. wht...$106.50 $86.00 $73.50 $54.00 
Cir. qtd. red... 89.50 79.50 61.50 54.00 
Sel, qtd. wht... 71.00 65.50 47.50 45.00 
Sel. qtd. red... 64.50 59.50 47.00 45.00 
Cir. pln. wht... 69.00 60.50 55.50 45.00 
Cir. pin, red... 64.50 57.50 48.00 45.00 
Sel. pln. wht... 63.00 50.50 46.50 37.00 
Sel. pln. red... 61.50 50.00 46.00 39.00 
No. 1 com. wht. 47.50 41.50 33.50 33.00 
No. 1 com. red. 46.50 41.00 33.00 33.00 
No. 2 com..... 22.50 20.00 18.00 18.00 
%x2” %x1l\%” x2” 

eT ee, See $83.00 $82.50 $96.00 
Ca Ge. GOs we cee eadces 76.00 75.00 84.50 
A re 62.00 62.00 66.00 
Se Ws ocvevenw keane 62.00 62.00 64.50 
og a Pree 65.50 65.00 69.00 
OE 65.50 65.00 64.50 
a, mk Sn ccsovgenee 60.00 60.00 63.00 
7 ae ere 60.00 60.00 55.50 
ao, BS GOR, Wits > rcaces 41.50 41.00 39.50 
a = Ce Silccereenas 41.50 41.00 39.00 
th of etsecanwhaesecaee 23.00 22.50 18.00 


‘New York delivered prices may be obtained 
by adding to the above: For }jj-inch stock, 
$9; for %-inch, $4.50; for %-inch, $5.50. 

Chicago delivered prices may be obtained 
by adding to the above: For }}-inch stock, 
$6; for %-inch, $3; for %-inch, $3.50. 


MAPLE FLOORING 


Michigan and Wisconsin flooring mills re- 
port the following prices realized, f.o.b. floor- 
ing mill basis, during the week ended Jan. 27: 

First Second Third 
sohwebas $64.20 53.35 $38.54 





49x2% 





Inland Empire Mill Is Electrifying 


SPOKANE, Wasu.—The Kellogg Lumber 
company, which operates a sawmill and fuel 
yard at Dishman, just outside of Spokane, is 
electrifying its plant. C. N. Kellogg, manager, 
reports that new motors are being installed, 
together with a transformer that will step down 
the electric power being purchased from 2300 
to 200 volts. A new motor-driven edger is also 
being installed. 





Receives Mahogany Logs 

ABERDEEN, WASH., Jan. 27.—The East Asiatic 
motorship Jutlandia recently discharged 120 
mahogany logs from the Philippine Islands at 
the Hulbert mill here. They will be converted 
into veneer by a local wood-working plant. 
This is the second cargo of mahogany logs to 
be discharged here in recent months, following 
a period of inactivity. The first consignment 
consisted of 55 logs. 





Turns Big Acreage Over for 
Fire Protection 


Westwoop, Cauir., Jan. 27.—By a co-opera- 
tive arrangement with the U. S. Forest Service, 
the Red River Lumber Co. will turn over 
150,000 acres of the Forest Service for protec- 


tion. This land is between Coppervale and 
Lake Almanor, 
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CHARLES J. WINTON, 71, president of the 
Winton Lumber Co., Minneapolis, Minn., and 
head of other large manufacturing firms 
prominent in the lumber industry, died early 
Thursday, Jan. 18, in Abbott Hospital, of a 
heart attack. He had been in good health 
until a few weeks ago, when he contracted 
a cold. Mr. Winton was born in Chicago, on 
Aug. 23, 1862, but shortly thereafter his fam- 
ily moved to Addison, N. Y. and there he spent 
his boyhood. After 
preliminary education 
at Williston Seminary, 
Easthampton, MAss., 
he entered Princeton 
University and gradu- 
ated in 1884, As a 
halfback on the Prince- 
ton team he played in 
the first American in- 
tercollegiate football 
games, against Yale 
and Harvard in '80 and 
"81, and he also was a 
member of the base- 
ball team; in his se- 
nior year he was direc- 
tor of the Princeton 
Football Association. 
After graduation Mr. 
Winton went west to 
seek his fortune inthe 
lumber business, and 
stopped at Wausau, 
Wis. In the decades 
that followed, his na- 
tive ability combined 
with his training and 
his willingness to work hard made him a 
prominent member of that unusual coterie 
of business men known to the entire lumber 
industry as the “Wausau group.” With the 
Bissells and the Yawkeys and the Alexanders 
and those other luminaries of lumberdom he 
helped promote the lumber business in Wis- 
consin, and was one of the men who saw the 
opportunities in the South and founded the 
Wausau Southern Lumber Co., of which he 
was a director at the time of his death. In 
1909 he moved to Minneapolis, to establish 
the offices of his expanding lumber interests. 
The lumber business was a work in which 
he took a great amount of pleasure, and al- 
though he had been relinquishing active di- 
rection of the enterprises to his sons, David 
K. Winton and Charles J. Winton, jr., at the 
time of his death he was president of the 
Winton Lumber Co., the Winton-Oregon Tim- 
ber Co., and the Siskiyou Minnesota Timber 
Co., was chairman of the board of The Pas 
Lumber Co. (Ltd.), and besides the Wausau- 
Southern a director of the Marathon Paper 
Mills Co. and of the Schermerhorn-Winton 
Co. For years he was a director of the 
Northwestern National Bank. Besides his 
business interests he was active in Minne- 
apolis welfare projects, and for a number 
of years was president of the Infant Welfare 
Associations. He was a trustee of West- 
minster Presbyterian Church and of Abbott 
Hospital. He was president of the Princeton 
Association of the Northwest, and was a 
member of the Minneapolis, Minikahda and 
Woodhill clubs. In recent years he had spent 
considerable time in traveling, in Europe, the 
Orient, Australia and New Zealand. Surviv- 
ing, besides Mrs. Winton and the two sons, 
are a daughter. Mrs. Carl W. Jones, and a 
sister, Mrs. S. H. MecVitty, of Salem, Va. 


WILLIAM A. MacLEAN, 66, head of the 
Wood Mosaic Co., Louisville, Ky., died sud- 
denly Jan. 21 at Fort Lauderdale, Fla., death 
apparently having been due to heart trouble. 
Mr. MacLean was a man who came up from 
the ranks, having started to handle lumber 
when a small boy at North Tonawanda, near 
Buffalo, N. Y. He organized the Wood Mo- 
saic Co., originally at New Albany, Ind. 
Later it was moved to Louisville, and now 
has a number of branches throughout the 
United States. Mr. MacLean was the last 
surviving member of four MacLean brothers, 
all of them engaged in the lumber business. 
He is survived by his widow, Mrs. Elizabeth 
MacLean; four sons, Charles Stewart, Angus 
Donald, Paul Robert, and Donald Hector 
MacLean, the latter living at Woodstock, 
Ont.; a daughter, Mrs. Henry V. Bell of Sara- 
sota, Fla.; and a brother, Robert D. Mac- 
Lean, Montreal, P. Q.; also two sisters, Mrs. 
Henry J. Metcalfe, Ottawa, Ont., and Mrs. 
H. H. Barclay of Woodstock. 


THOMAS B. BREEDLOVE, 57, president of 
the Breedlove Lumber Co., Dallas, Tex., was 
instantly killed Jan. 16, by the accidental 
discharge of the shotgun with which he had 
been hunting. He and Mrs. Breedlove had 
been visiting for several days in Alba, their 
former home, and on the last day of their 
visit he went hunting. He returned to the 
house to get his wife and start for Dallas, 
and was alighting from his automobile when 
the gun in some manner was discharged into 
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his body just below the heart. Besides his 
Dallas yard he also had a lumber yarg in 
Alba, and was associated with a brother in 
a livestock commission company in For 
Worth. After twenty years’ residence jp 
other communities he and his wife had re. 
turned to Dallas last October to make thejy 
home. She and two daughters survive, 


LEOPOLD BIRTH, 81, owner of the Lf 
Birth Planing Mill, San Francisco, Calif. dieg 
by drowning in the bathtub of his home, Jap 
14. Bvidently the aged man, who had fre. 
cently suffered an apoplectic stroke, hag 
fainted while taking a bath. His housge. 
keeper noticed a light in the kitchen a 
3a, m. and, finding the door locked, called his 
son, Herman A. Birth, who battered in the 
door and found the body in a tub of water 
in the bathroom opening from the kitchen, 
In addition to his son, Mr. Birth is survived 
by a daughter. -Herman A. Birth will con. 
tinue the business of the L. H. Birth Planing 


CHARLES H. SCHUMAKER, | 66, vice 
president and superintendent of the Miller. 
Kemper Lumber Co. (Inc.), Richmond, Ind, 
died at his home Jan. ’2. He had been in jj] 
health since Sept. 17, 1931, when he suffered 
a stroke while at work for the company 
which he and associates founded in 191], 
Previously he had been vice president and 
general manager of the Loucke & Hill Co, 
for many years, and he was affiliated with 
the C. & W. Kramer Co. at the time when 
it was manufacturing church furniture. Sur- 
vivors are the widow, a son, Thomas Schu- 
maker, who is connected with the Miller- 
Kemper company, and a brother and sister, 


HERMAN MARTIN, 82, founder of one of 
Willapa Harbor’s first shingle mills, died at 
his home in Tacoma, Wash., Jan. 17, follow- 
ing a ten-day illness. He came from Switzer- 
land to the United States in 1860, and settled 
in Des Moines, Iowa, but went west in 1889, 
settling in South Bend, Wash. In 1903 he 
entered the logging business and _ shortly 
afterwards established a shingle mill be- 
tween South Bend and what now is Ray- 
mond, Wash. Following his retirement he 
moved to Tacoma. 


FRANK W. SNYDER, 70, secretary and 
treasurer of the Snyder-Schiel Corporation, 


Mariners Harbor, N. Y., retail lumber firm, 
died at his home Jan. 19 after several 
months’ illness. He had made his home on 


Staten Island for forty-seven years, and was 
prominent in the business life of his com- 
munity. He was a director of the Mariners 
Harbor National Bank and of the Port Rich- 
mond Co-operative Savings & Loan Asso- 
ciation. 


NELSON B. ASHMEAD, 48, president of the 
Nelson Ashmead Lumber Co., Springfield 
Gardens, N. Y., died Jan. 23 at his home, of 
a cerebral hemorrhage. He was ill a week. 
Mr. Ashmead was also president of the 
Springfield Gardens National Bank, of which 
he was one of the organizers, and he was a 
leader in business, political and church affairs 
of the community. Surviving are the widow, 
a son and daughter, and four brothers and 
a sister. 

ANGUS BEATON, 54, well known lumber 
mill owner of Vancouver, B. C., recently died 
of injuries sustained when struck by an 
automobile on Christmas eve. He had lived 
in Vancouver for forty-three years. He 4 
erated shingle mills at Coghlan and Marpole, 

C., and a month prior_to his accident 
started operation of the Monarch Shingle 
Mill, on Marine Drive near Vancouver. 


WILLIAM CC. VANLANINGHAM, 1, 
founder of the Fortville Lumber Co., Fort- 
ville, Ind., died at his home Jan. 11 after a 
long illness. Some years ago the business 
was consolidated with the H. S. Adams Lum- 
ber Co., but continued in operation under its 
original name and Mr. VanLaningham con- 
tinued to be connected with it. He was ac- 
tive in fraternal circles. 


MRS: ALMA E. CATHEY, 57, wife of T.M 
Cathey, president of the Bellgrade Lumber 
Co., Memphis, Tenn., died Jan. 22, at her home 
after an illness of about ten weeks. Besides 
her husband, she is survived by a daughter 
and a son, of Memphis, and a brother of 
Louise, Miss., and one sister of Dawson 
Springs, Ky. 


JAMES K. IRWIN, 74, sawmill operator of 
Sturgis, Mich., died Jan. 21. Besides his 


brother Frank, with whom he carried on the 
business established a half-century ago by 
their father, he is survived by four sisters. 


WILLIS HENRY GILBERT, 78, who in the 
early days at Ashland, Wis., was popularly 
known as the “Norway King,” died Jan. 6 @ 
a hospital in Banbridge, Ga,, where during 
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cade he had dealt in cypress poles. 
the last in operations in Wisconsin he was 
Bethe lumber business years ago in Illinois 
in {Michigan before going to the South. 


ANTHONY HERMAN, 86, who was in the 


ber business for twenty-seven 
retail a ew Washington, Ohio, and for 
yaree years in Crestline, died Jan. 8, of in- 


stained on New Year’s Eve when he 
was hit by an automobile. Rain and fog, 
it was said, caused the accident. Mr. Her- 
man retired from business several years ago. 


JAMES. A. 


juries su 


MeCOMEBY, 53, president “ 
lers Lumber orporation, or 
the wanda, N. Y., died Jan. 16 at Clifton 
Springs, where he had gone in hope of re- 
storing his failing health. He had been in 
the lumber industry for twenty-five years, 
and also Was president of the McConkey 
Realty Co. 

RLES G. FEIST, 54, founder of the 
rate Wholesale Lumber Co., Tonawanda, 
N. Y., in 1916, and long engaged as a builder, 
died on Jan. 17, after three weeks’ illness. 
He is survived by his widow, two sons and a 
daughter. A brother, Henry M. Feist, is en- 
gaged in the planing mill business in Buf- 
falo. 

WILLIAM S. MAYES, 75, president of the 
Mayes-Howard Lumber Co., Covington, 
Tenn., died at his home Jan. 12, of a heart 
attack. He also was vice president of the 
Tipton County Farmers’ Union Bank, and 
was prominent in the business activities of 
his community. 


EDWARD P. STANFIELD, 91, a member 
of the formerly well known_lumber firm of 
Dresden & Stanfield, South Bend, Ind., died 
at his home there Jan. 11, of a sudden heart 
attack. He was a Civil War veteran, and for 
many years prominent in the city’s business 
and political life. 


WILLIAM H. PUTNAM, 62, president of the 
w. H. Putnam Lumber Co. (Inc.), St. Louis, 
Mo., died at his home Jan. 18, of pneumonia. 
Mr. Putnam, the son of the founder of the 
St. Louis Lumber Co., 
company about twenty-five years ago. 
widow, a son and a daughter survive. 


ADAM J. GOTTSCHALL, 79, senior member 
of Gottschall & Morgan Co., Darby, Pa., died 
Jan. 16. He had been in the retail lumber 
business in the Philadelphia suburb all his 
life, and was prominent in the business and 
civic life of the community. The widow, four 
sons and four daughters survive. 


ANDREW H. WILSON, 71, an organizer 
and former vice president of the Plainfield 
Lumber & Supply Co., Plainfield, N. J., died 
Jan, 20 in a local hospital, after an opera- 
tion. He retired from activity in the lumber 
firm in 1928, but continued as a director of 
the Queen City Building & Loan Association. 


JOHN H. SIZER, 71, retail lumber dealer 
of Savannah, Ga., died at his home Jan. 11 
after a short illness. He is survived by the 
widow, three daughters, three brothers, and 
three sisters. 


MRS. ANNE PAGE TAYLOR, 176, wife of 
Howard T. Taylor, well known Pacific North- 
west lumberman, died at her home in Seattle, 
Wash., Jan. 14. She was active in civic and 
welfare work for years. 


established his own 
His 





Lumberman-Mayor Scores a Hit 


BurraLo, N. Y., Jan. 30.—“Our lumberman 
mayor has scored again,” remarked a member 
of the Buffalo Lumber Exchange to an AMER- 
IcAN LUMBERMAN representative. He referred 
to the placing with a iocal plumbing supply 
concern of the biggest material order lately re- 
ceived here, for a job of sewer construction. 

“George J. Zimmerman,” continued the lum- 
berman, “has shown his ability not only as a 
successful politician, jumping from Erie County 
Democratic chairman last year to mayor of Buf- 
falo this year, but also has been successful in 
landing the order for materials to be used on 
the big sewer job. We take off our hats to 
Mayor Zimmerman.” 

r. Zimmerman is head of a big retail lum- 
ber concern, Zimmerman Lumber (Inc.). 


Specifications Are Amended 


Tacoma, Wasu., Jan. 27.—Members of the 
Tacoma Lumbermen’s Club, meeting here 
yesterday, were informed by Congressman 
Wesley L. Lloyd that specifications for the 
$2,500,000 building program under way at Fort 

Wis, just south of Tacoma, have been 
amended by the War Department to permit 
alternate bids on either lumber or steel con- 
struction of certain units, 
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f How to Figure Costs for Advertising. 
, In Classified Department 





Four consecutive issues.......... 90 cents a line 
Thirteen consecutive issues.......... $2.70 a line 
Twenty-six consecutive issues..... wl a line 


consecutive issues $5.40 

Seven words of ordinary length make 
one line. 

Count in the signature. 
counts as two lines. 

No display except the heading is 
permitted. 

Extra white space figured at line 
rate. 

One inch space advertisement is 
equal to fourteen lines. 


Heading 


Remittances to accompany the order. 
No extra charge for copies of paper 
containing advertisement. Capy must 
be in this office not later than Wednes- 
day morning in order to secure inser- 
tion in regular department. All adver- 
tisements received later will be placed 
under heading Too Late to Classify. 
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WANTED 


Salesmen 


WANTED — BUILDING MATERIAL SALESMAN 














Experienced, to take charge of builders’ supply de- 
partment in connection with lumber yard; must be 
able to take over sales of all building specialties 


which company has. handled for a number of years. 


Company located in medium sized city in central 


states. Give age, experience, references, full par- 
ticulars, in first letter. 
Address ‘‘C. 60,’"" care American Lumberman. 





OPPORTUNITY FOR SALESMEN 
Salesmen calling on retail lumber trade, 
larly in Texas, Oklahoma, Missouri, 


type of screen which 


tive circular. Please mention territory. 
Address “‘C. 65,” care American Lumberman. 


particu- 
Kansas and 
other western sections can increase their income 
by acting as our representative in introducing new 
is finding ready demand. 
Experienced men are invited to send for descrip- 





WANTED—A COMMISSION REPRESENTATIVE 


and New 
K. D. Window Frames. 


For Pennsylvania, Eastern New York, 
Jersey. One familiar with 


Address “C. 85,” care American Lumberman. 





WANTED EXPERIENCED SALESMAN 


High class lumber salesman for central and north- 


western Kansas. 
Address ‘“‘C. 83,’ care American Lumberman, 





SALESMAN WTD. FOR SAWMILL MACHINERY 


Address “C, 37," care American Lumberman. 





Employment 


ATTENTION MILLMEN—WANTED POSITION 


By first-class practical Production Supt. 
exp. in Hardwoods and 


tion, and will 
from Woods to Car. 
real he-man, 
and at the right cost. Yes, I am employed. 
dress ‘‘Production Supt.,” 
berman., 


24 years 
Pine in Saw and Planing 
mill, and regardless of how difficult your proposi- 
tion may be, the more it appeals to me, because 
I am the one man that can handle a hard proposi- 
guarantee you entire satisfaction 
I am not a has-been, but a 
that can really get what you = 
care American Lum- 





MANUFACTURERS’ LUMBER CODE 


Send 10 cents to cover mailing and postage, and 
1 S. Dearborn 
St., Chicago, Ill., will send you the complete Lum- 


the AMERICAN LUMBERMAN, 
ber Code, 


Employment 


YARD MANAGER, PROVEN ABILITY 


On sales, profits, collections. Now employed; want 
change. Salary based on results. Al Ref. 
Address ‘‘C 45,” care American Lumberman, 


DRAFTSMAN—DETAILER—BILLER 


Seeking job with manufacturer, dealer, contractor. 
Advanced manual arts education. Cost Book A 
grad. Exper. spec. millwork, cabinet work, plans, 
construction. Devoted to service. 

Address ‘‘C. 28,” care American Lumberman. 


PRACTICAL RETAIL LUMBERMAN 


Wants position; 15 yrs. experience in contracting and 

building, 5 yrs. as assistant manager; capable sales- 

man, good collector; middle aged; good references. 
Address “C, 51,” care American Lumberman. 


SECRETARY—A LUMBERMAN’S DAUGHTER 


Experienced in estimating, remodeling, drawing, 
construction, materials, selling. Typing, shorthand. 
University graduate. References. 

Address “‘C, 52,"" care American Lumberman, 


SALES OR GENERAL MANAGER 


Office man and salesman of ability, experience, per- 
sonality and wide acquaintance, not exactly happy 
in present location, open for negotiations. High 
class southern hardwood salesman or general mana- 
ger, with experience domestic and foreign. Have 
always held best places and holding one now, but 
want connection with firm of standing where in- 
dustry, initiative and real ability to produce will 
get us both somewhere. 
Address “C. 53,” care American Lumberman. 


JUNIOR EXECUTIVE—MILLWORK ESTIMATOR 


Age 33, 12 yrs. exp. yard, office, sales, detailing, 
billing, estimating, accounting. Desires connection, 
Address “C. 55,” care American Lumberman. 


BOOKKEEPER, ESTIMATOR, BUILDING 


Want connection with retail company in growing 

community. Long experience as construction supt. 

and foreman. A-1 references; a money maker. 
Address “C. 66,” care American Lumberman. 


IF YOU WANT A REPRESENTATIVE 


In Chicago and surrounding territory who can 
sell to railroads, large industrial and construction 
companies, yellow pine and fir lumber, or piling, 
ties, etc., I can do it. 

Address “‘C. 67,” care American Lumberman. 


WHO CAN USE 


Capable man, inside or outside, preferably in East. 
Experienced forestry engineering, mills, retail, 
wholesale lumber. Roadwork lumber, financial and 
educational. Protestant, past 40. 

Address “‘C. 61,” care American Lumberman. 


SASH, DOOR OR WOODWORK FACTORY SUPT. 


Capable efficiency expert; estimator, detailer. Quan- 
tity production at low cost. With last employer, a 
successful well known concern, 16 years. Unim- 
peachable references as to character and ability. 
Address “C. 44,” care American Lumberman. 



































POSITION WANTED AS SUPT. OR FOREMAN 


Special millwork, 20 years’ experience, several years 
with last employer. Estimating, drafting, detail- 
ing, billing and supervision. Can take measure- 
ments on job. Practical man. 44 years old. Good 
reputation. 

Address “‘C. 59,” care American Lumberman. 


EXPERIENCED LUMBER INSPECTOR 


Familiar with National Hardwood and Pacific 
Coast grades, wishes employment. A-1 references. 
Address “C. 78," care American Lumberman. 


WORK WANTED IN INDIANA IF POSSIBLE 


As attendant in a lumber yard, by a man of char- 
acter and ability. Good reference. 
W. D. BELLESFIELD, Rock Valley, Iowa. 


POSITION WTD. BY FIRST CLASS MILLMAN 


Excellent layout man, estimator, detailer, biller 
and architectural draftsman; thoroughly ctical 
and technical man. Experienced in all classes of 
millwork. Can read any plan on sight. Good 
record and education. A-1 references. 

Address “‘C. 81,” care American Lumberman. 


YOUNG LUMBERMAN WANTS POSITION 


With reliable hardwood firm as inspector, man- 
ager, or assistant manager of yd. Experienced. 
Can furnish first class references; salary demands 
reasonable, 

Address “C, 70,’’ care American Lumberman, 
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WANTED 








FOR SALE 








FOR SALE 





Lumber and Dimension 





WILL PLACE ORDERS FOR HARDWOODS 


Or Pine to reliable consumers, on a commission 
basis. Such orders to be approved by you. If 
interested address ‘“‘C. 73,” care American Lum- 
berman, 





HARD MAPLE LUMBER WANTED 


5/4 & 6/4 No. 1 C. & S. white 2 sides, straight 
grain. Address “‘C, 75,” care American Lumber- 
man. 





Electric Machinery 


WANTED TO BUY 

1—2300 volt generator, General Electric or Westing- 
house, A.C. 60 cycle, 3 phase, 750 K.W., 32 or 42 
rotating poles, 85% power factor, direct connected 
to either of following named engines: Cause, with 
non-releasing corliss valves, Buckeye, or Cross Com- 
pound Uniflow. 
3—250 K.V.A. transformers, 2300 volt, 220 volt, 440 
volt, 
2—480 volt generator, G. E. or Westinghouse, A.C. 
60 cycle, 3 phase, 750 K.W., either 32 or 42 rotating 
poles, 80% power factor, direct connected to any 
of above mentioned engines. 
Quote prices and give locations, 
numbers. 

Address “C. 56,"" care American Lumberman. 


Steel Rails 


WANTED TO BUY—10 MILES 30 LB. RELAYING 


Rails, with Fish Plates or Angle Bars. Will also 
consider 20 lb. or 25 lb. State price, condition. 
Address “C. 58,” care American Lumberman, 


Used Machinery 


WANTED: WOODS 501 MATCHER 
Prefer Motor Drive. 
40," care American Lumberman. 





age and serial 














Address ‘‘C. 





WANTED TO BUY 
State lowest cash price for Heppenstall Moisture 
Meter, portable type in good condition. 
Address “C. 72,” care American Lumberman. 
WANTED OLD OR DISCARDED BAND SAWS 
MINER HOE WK’S, Meridian, Miss. 


VONNEGUT OR MATTISON 4” 


Moulder with traveling bed. 
P. O. Box 862, 








ELECTRIC 


Give full information 
Aberdeen, S. Dak 





WANTED TO BUY A USED GANG EDGER 
Suitable for edging 2 inch oak. Three saws. 
Address “‘C. 84,"" care American Lumberman. 





BUYERS AND SELLERS 
ARE BROUGHT TOGETHER 


By using the classified section of the 
American Lumberman. The classified ads 
are read by both the buyers and sellers. 
A quick way to dispose of anything you 
want to sell. 

Get what you want by advertising in the 
best medium. You can profit by using the 
classified sections. 

AMERICAN LUMBERMAN, 
431 S. Dearborn St., Chicago, Ill. 





Miscellaneous 


WE ARE CARLOAD CONSUMERS 


Of DRY WHITE PINE or SPRUCE SHAVINGS. 
SAWDUST, BLOCKS, or other WOODWASTE; al! 
must be free of bark. If you can supply any or all 
of the above, please inform us immediately. 

LUMBER BI-PRODUCTS Inc., Manchester, N. H. 








BOUND COPIES OF THE MANUFACTURERS’ 
Lumber Code may be obtained from the AMER- 
ICAN LUMBERMAN, 431 S. Dearborn S&t., Chi- 
cago, Ill. Price 10 cents. 





Business Opportunities 


BUSINESS OPPORTUNITY 


Controlling interest in a CHICAGO WHOLESALE 
LUMBER CORPORATION handling principally 
Yellow Pine and Fir, can be obtained on very 
reasonable terms. Only a few thousand dollars 
cash required now. Purchaser may or need not 
give his entire time to this business. Company 
under good management—Excellent credit—No lia- 
bilities. 
Address ‘‘C. 





82,’ care American Lumberman. 





BARGAIN—COMPLETE LUMBER BUSINESS 
Saw, planing and trim mills; also finest tourist 
camp south. Write for full description and price. 

Address “B 82," care American Lumberman. 





FOR SALE—COMPLETE FIR AND PINE 


Sawmilling plant located on Southern Pacific rail- 
way in Oregon, including 40 M capacity sawmill, 
planing mill, railroad, logging equipment and real 
estate. For detailed particulars address ‘“Re- 
ceiver,”” care American Lumberman, Chicago, III. 





FOR SALE ALL OR PART OF 


Est. wholesale lumber business in Chicago. 
Address “C, 62," care American Lumberman. 





WELL KNOWN MANUFACTURER OF SOUTHERN 


Pine Lumber offers unusual opportunity to party 
who is financially able to purchase large interest 
in going concern with modern plant and 100 mil- 
lion feet of pine timber. 


Address “‘C. 76,’" care American Lumberman. 


Retail Lumber Yards 


FOR SALE—RETAIL LUMBER YARD 


Proprietor ill. Must be sold at once. 
Address “C. 71," care American Lumberman. 











FOR SALE LUMBER YARD—EST. IN 1911— 


Buildings, materials, trucks and equipment, rail- 
road siding into yard. Centrally located on busy 
highway and street car line in city of Milwaukee, 
Wis. Your opportunity. 

Address “CC, 74,’ care 


American Lumberman. 





FOR SALE—OLD ESTABLISHED LUMBER YARD 


In St. Paul. Nice going business. 
Address “C. 79,” care American Lumberman, 





Lumber and Dimension 
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FOR SALE 
50,000’ 6/4” Flitch Sawn, Log Run, White Ash, 
30,000’ 8/4” No. 1 & 2 Common, White Ash, 
10,000’ 10/4” No. 1 Common & Better, White Ash, 
10,000’ 12/4” No. 1 Common & Better, White Ash, 
20,000’ 8/4” No. 2 Common Hard Maple, 
10,000’ 9/4” No. 1.-Common & Better, Hard Maple, 
10,000’ 10/4” No. 2 Common & Better, Hard Maple, 
25,000’ 5/4” No. 2 Common, Basswood, 
10,000’ 5/4” No. 1 Common & Better Basswood, 
6,000’ 8/4” No. 1 Common & Better, Basswood, 
25,000 4/4” No. 2 & 3 Common Hardwoods, 
10,000’ 4/4” No. 2 Common & Better Red Oak. 


The above is well manufactured, thoroughly sea- 
soned and runs good average lengths and widths. 
Also have choice standing timber which can be 
sawn to order. 

H. H. YOUNG LUMBER CO., 

Box 1016, Binghamton, N,. Y. 





ON CYPRESS, PINE AND HARDWOODS 
Let me assist in supplying your requirements. 





WM. A. HAMILTON, 2218 Myra St., Jackson- 
ville, Fla. 
FOR SALE—HARD MAPLE 
4/4 to 12/4 for immediate or 1934 delivery. 


AUGER & AUGER, Quebec City, Can. 





ALL FOREIGN WOODS 


Logs, Lumber, Veneers, Dimension Sizes, 
Mahogany, Walnut and Teak 
J. H. MONTEATH CO., 201 Lewis St., N. Y. City. 





FOR SALE—15,000 FT. 4/4 LOG RUN 
Cottonwood lumber; air dried. 


BOGUN BROS., R. No. 1, Owosso, Mich. 


Lumber and Dimension 


WANTED—CONNECTION NORTHERN 


And Eastern concerns buying yellow pine in this 
section. 
F. V. HALL, Box 1514, Atlanta, Ga, 








GENUINE PINE LOGS 


For cabins, playhouses, roadside stands, filling 
stations, etc. We want car load orders for pine 
logs—all lengths up to 40 ft.—peeled or with bark 
Can include in same car large or small white 
birch for decorative purposes, fireplace logs ete 
Get our prices. LAKE KATHERINE IMPROvypg. 
MENT CO., Hazelhurst, Wis. 





WANT RELIABLE OUTLET FOR 


Red and white oak and pine timber. Will cut to 
order. New 4 side planer, matcher moulder. (Cap 
dry kiln pine. Or will sell entire equipment and 
timber stand. Address Box 232, Salem, Mo, 





FOR SALE PECAN AND CHERRY LOGS 


Sound; good diameter. 
80,"" care American Lumberman. 


Timber and Timber Land 


INN 


Address ‘“‘C. 














FOR SALE: 2300 ACRES 
Upper Peninsula of Michigan, 18 million timber, 
75% hardwood, half high grade birch and half 
On State highway, level, easily logged. 


maple. 
Very reasonable to close receivership. 
Cc. D. ZAGELMEIER, Newberry, Michigan. 





$3 PER M. STUMPAGE 
Buys 16% Million feet Long Leaf Pine Sawnill 
Timber, near Railway in Western Florida, an un- 
usual bargain. P. H. THOMAS, Quincy, Florida. 





OREGON 
75,000,000’ very choice Ponderosa Pine on 6,000 
acres—land included—@ $1.00 per M. Tax Free 
and guarantee its delivered log cost at excellent 
town mill site on U. P, Ry. with Spokane-rate 
@ $8.00. Operators only. 
Address “C. 77,” care American Lumberman. 





345 MILLION FT. APPL. HARDWOODS 


On 57.500 acres in solid body in N. C. & 8S. CG; 
62 million ft. Virgin L. L. Y. Pine in South Ala. on 
R. R.; 75 million ft. Appl. Hardwoods 75% White 
Oak in N. C. 

D. R. PETEET, 58-15th St., Atlanta, Ga. 





Trucks and Tractors 


TRACTORS FOR SALE 


Caterpillar Holts, crawler type, size 5 ton or No. 35, 

adaptable to the lumber business, slight usage, 

ready to drive, price $300 each. Also one 10 ton 

No. 65, like new, $750; location Fort Knox, Ky. 
Oo. C. EVANS, Mt. Sterling, Ky. 








HAVE YOU A TRUCK YOU WOULD LIKE TO 
TRADE? ADVERTISE 


— 





Electric Machinery 


SKILSAW AND KELLY ROUTER 


One 8 inch and one 10 inch 110 volt Skilsaw and 
one Kelly Portable Electric Router, 220 or 440 volt 
3 phase, 60 cycle. Like new. Bargain prices. 
Also motors and generators. All sizes. 

Vv. M. NUSSBAUM & CO., Fort Wayne, Indiana. 








Steel Rails 


PAAR Ooo *® 


RELAYING 40 LB. AND 60 LB. RAILS 
Also 30s, 35s, 66s, 70s, 80s, 85s. New rails, all 
weights. Switches, frogs, second-hand locomotives. 
ROBINSON & ORR, 248 4th Ave., Pittsburgh, P4 





IF YOU WISH A COPY OF THE 


Manufacturers’ Lumber Code, send 10 cents to 


cover mailing and postage to the AMERICAN 
LUMBERMAN, 431 8. Dearborn St., Chicago, I 
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